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TELEGRAM _ 


coed (o 


Winnipeg, Man., Jan. 28, 1925. 
Largest and most enthusiastic attendance at 
34th annual convention Western Retail Lumber- 
men’s Association. Outstanding feature of 
this morning’s session was the tone of optimism 
as expressed by President Skov and delegates. 
F. W. Ritter 


[See report on page 69 | 
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Burlington, Iowa, Jan. 28, 1925. 
Inspiring talks on benefits accruing from home 
ownership and part played by building and loan 
associations in financing new homes and 
fostering community spirit claimed attention 
of nearly three hundred present at twenty- 
eighth annual of Southeastern Iowa Retail 
Lumbermen’s Association here today. 

Douglas Banfield 


[Turn to page 64 | 
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Philadelphia, Pa., Jan. 29, 1925. 
Realization of the need for closer co-opera- 
tion between dealers was outstanding char- 
acteristic of Pennsylvania Lumbermen’s 
Association annual convention. Lumbermen 
have sensed the value of association friend- 
ship and co- a aa in interchange of 
business ideas, credit information, problems 
and methods. 








Ben Maser 


[Find wire report on page 74 | 
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New York, N. Y., Jan. 28, 1925. 
Northeastern convention has shown great inter- 
est in problem of reducing overhead costs by 
means of co-operative yards and planing mills. 
A. J. Hager, of Lansing, and Neal Gray, of 
Cleveland, who described corporations working 
on a co-operative basis in their respective 
cities, received the closest attention and 
were asked many questions. R. Y. Kerr 


| Read report beginning page 52\ 
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Send he following message, subject to the terms 
ah f. which are hereby agreed to 


Oklahoma City, Okla., Jan. 28, 1925. 
All attendance records for thirty-seventh 
annual meeting of Southwestern Lumbermen’s 
Association smashed. At close of yesterday’s 
session registrations numbered 1,500 and 1,000 
more are expected today. Convention promises 
to be an out-and-out dealers’ meeting with 
discussions holding the center of interest. 

P. C. Porter 


Report begins on page 56)\ 
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ind mesaage. subject to the terms 
back hereuf. whuch are hereby agreed to 


Clarksburg, W. Va., Jan. 29, 1925. 
Twelfth annual convention of West Virginia 
Lumber & Builders’ Supply Dealers’ Association 
opened here today with attendance of more 
than two hundred from all sections of State. 
Discussions covered many important subjects 
including American Lumberman’s remodeling 
campaign, cost accounting and standardization. 

Ray W. Garvin 


‘See telegraphic report. page 63 | 
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For ImmepiaATE DE ivery! 


We have fairly well balanced stocks on hand of the items given below— 
Remember mills are now shut down for the winter. The market is daily grow- 
ing stronger because of depleted stocks and increased business. Stock of two 


inch One Shop and Third Clear are low. 


CALIFORNIA SUGAR PINE 5 /4x22” and Wider No. 1 and 2 Clear Drain 
4 to 16/4 No. 1 and 2 Clear man . 
(These wide drain boards are ideal for wide counter tops, drawing 
4 to 164 No. 3 Clear ape ot sinks and other special uses where wide, clear boards 
4 to 16/4 No. 1 Shop CALIFORNIA WHITE PINE 
5 to 8 4 No. 2 Shop 4 to 8/4 No. 1 and 2 Clear 
4 to 8/4 Dand C Select 4 to 8 4 D and C Select 


Far sighted buyers should place orders now while desired items are still 
available. Wire us for quotations on your requirements. 


E. J. STANTON & SON 


Specialists for Thirty Years in California Sugar and White Pine 


2050 East 38th St. ra Los Angeles, Calif. 
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Are Getting 
This Profit 


We Sell MLE Co. 
Heavy ZINC COATED NAILS 














Every piece of Ever- / 
/ 


lasting flooring is as 





scientifically kiln-dried The lumber dealer who isn’t selling M. I. F. Co. Heavily 
Zinc Coated shingle nails is overlooking mighty good profits. 
as the wood used in These nails by reason of their extra heavy zine coating 


are the best selling zinc coated nails made. We can cite 
you actual instances of where 


tne finest furniture. 


NichoissCox M. 1. F.CO. .2; NAILS 


Lumber Company “°rcnTser 


48 have lasted 40 years and more—instances that we should be 
only to glad to have you investigate for we believe such in- 
~~ eH vestigation would convince you that M. I. F. Co.’s are the 

= ———— nails you should sell. Remember it takes durable nails as 
well as durable shingles to make a durable roof. 
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Let us tell you how 4000 lumber dealers 
are selling M.1I.F.Co. nails profitably. 


Malleable Iron Fittings Co. 


BRANFORD, CONN. 














Hardwood Flooring 


Maple Beech Birch Oak 
Sey 



































/ 
































1925 COPYRIGHT 1925 BY AMERICAN LUMBERMAN 






























































| nifumnb 
| 
' 
NOWTHWESTERN [UMBERYAN <SOLID4p, THE TIMBERMAN 
co wi ye) 
ESTABUSHED 1873. SAJAN. |, 1899) ESTABLISHED 1886. 
~“ ‘ T yo 
WHOLE NUMBER 2594 CHICAGO, JANUARY 31, 1925 YEARLY SUBSCRIPTION $4 
The E f the American Lumber Ind 
e Exponent of the American Lumber Indus . . : . 
P ni Where You Will Find It This Week 
American iumnberman ao Editorial Association Activities 
Editorials 7 elidel ee ae eld @ oe elaine eee Cae S1-03:. Coming Conventions a var ek ee 70 
Published Weekly by Query and. Es 5 3 an» 3:45 <c:+: 4° Northeastern Retail Lumbermen’s 
) Review of Current Lumber Trade Association 52-55. 75 ? 
‘ AEE : pre PSVCIGULIOIN 2. 2c eee eee eee eee nee Ja-VV, e 
THE AMERICAN LUMBERMAN Conditions ..........6. essere eee. °) Southwestern Lumbermen’s Associa- 
Cc. W. DEFEBAUGH, E. C. HOLE, Departments QUE ea iaassiteeces caendstacnc eens ee 
President. Secretary and Manager. ae ‘ P Kentucky Retail Lumber Dealers’ 
3usiness Changes, Incorporations ete. 94 Association 61-63 
aan Cc. R ° ae mt “y = Bia . 93 SS : 2 igo le hte Bote IS eeeece _ 
OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING Foreign I ields wheter eres teesesecens 98 West Virginia Lumber & Builders’ 
431 South Deavboen St. PRC OC cee a) a Sins Aig w eae 30 Supply Dealers’ Association 63 
CHICAGO. ILLINOIS, U. S. A. Live Topics.............-..+--. 76, 77, 78 Reedidaahane Towa “Retail Lumber- 
Cable Address, ‘*Lumberman, Chicago.” Eoesi and Personals «...6646650.0¢0 96-98 niente Deninlesldeen : 64-65. 74 
} Lumeeer Biatiatiots.« 6 6icc6 ssc cewiwues 46-47 Qatusin Dates Lanier Beaten’ poy 
TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: Markets, The........ Secs ethan toate 0 eee eee: RT > NON ee a 
IN THE UNITED STATES AND MEXICO, $4; CANADA, Gites... ESS go sociation ............-.- eee - 66-67 
$6; IN THB UNITED KINGDOM AND’ ALL 4 st ie: = Illinois Lumber Merchants’ Associa- 
OTHER COUNTRIES iN THE UNI- Poet, The Lumberman ee Ae Pe a9 CIO car ager at, ar 67 
VERSAL POSTAL UNION, $8. Realm of the Retailer... .......ccee0- 40-42 Easte Mill ios — Rey a 68-6! 
Subscriptions for less than a year are taken at Retailers. News and Business Ideas 19 uastern Millwork Bureau........... 8-69 
‘ f f S§ 1 > y veh S, + S ; f - < ee yah 7 ‘ eee a ae ee 
the yearly rate if paid in advance. Remittance Sash, Doors and Millwork........... 85 Western Retail Lumbermen’s Asso- 
upon yearly subscriptions is expected within the Pesime siiiieetiiale, “Sieeiae 80 eitttion (Canada)... ....ccecceccaca 69 
first sivty days; after that time they are subject = %; mironpce” Tsvg eT SRS Sens SERS ; What the Associations Have in Pros- 
to siyht draft with exchange upon due notice. Washington, Notes from............ 81-82 pect 70-71 
Orders to discontinue should be accompanied b . et age ae ie ae sande tie. (thai 
payment to date. In requesting change in edareas, Remodeling Wisc remem Retail Lumbermen’s Asso- ' 
please give old as well as new address. Single HGMIUIGIGE. EROING > 2.5. ck ve ens os 38 CSTR MANN aia a 5 teat aera ore as a el ein 72 Wt 
ee | copics, 25 cents. Dealers Boost for Remodeling Cam bhumbertion’s Chubec..<<./20% cc 0c 73 
ENTERED AS SECOND CLASS MATTER JANUARY 27, Pre * SES ETSR EMSA R ED tssseeeeess 39 Hoo-Hoo Doings..........-......... 73 
— 1899, AT THE POSTOFFICE AT CHICAGO, ILLI- eer Pennsylvania Lumbermen’s Associa 
NOIS, UNDER ACT OF MARCH 8, 1879, Of Special Interest RIG esto hs ti Sawai ean we 74 'f 
é ‘ ; ; WEEEO CORES ADRs o8 oc oon eens ele eg a dan ere i 
Copy for new advertisements should be in this : é =p i, Saga les Wt Ra ce page § > oy W 
Ps, ee later than Monday, changes in coreans Lumbermen Discuss Attempts at News of the Lumber World i 
advertisements not later than Tuesday of the week Closer Utilization of Waste....... 36-37 Aberdeen-Hoquiam, Laurel, Miss. . 91 
previous, ‘atlae 6 a. RIE mn WAGs. 6 '<00: 89 Los Angeles, Calif. 89 
— - —__________ Re tail ! onducts Evening Lumbet . Antigo, Wis... 83 Leuisvilie, Ky.... 88 
MEMBER AUDIT BUREAU OF CIRCULATIONS BOMOO) . oc aceeeiccesecsesccss eves 39 ‘Ashland, Wis.... 85 Lufkin, Tex...... 91 
Unusual Yard Buildings Create Home Atlanta, Ne $3, S87 Macon, Ga....... = 
wena 42. Beaumont, Tex... S&8 Marinette, Wis... 8 
_ Inspiration ...........-- ago 13-44 Bellingham, Wash. 87 Marshfield, Ore... 86 
, ( Me, Sere ae 
Sees Conditions Favorable for Stable Boston, Mass..... 93 Memphis, Tenn... 92 
RE CGS ec'e shag'd cates doc d hale da aes 44 Buffalo, N. ¥..... 4 Merrill, Wis...... 84 
Cardin: Geiates : ledding : Cincinnati, Ohio... S4 Milwaukee, Wis.. 84 
veo il . Officiate s at We dding of ; Galanin, (ile 33 Mianeaneii=, Mina. 91 
Lumberman 9 Daughter........... 1 Denver, Colo. 89 New Orleans, La. 91 
Philadelphia Lumberman to Spend Detroit, Mich $3 Norfolk, Va...... 88 
¥ . rae 4& Duluth, Minn.... S& Omaha, Neb.. . &8 
Pry a ee irene: cP Sanam race 8 ; ‘ Evansville, Ind... S84 Philadelphia, Va.. 89 
Jalifornia Pine and American Lumbe1 Grand Rapids. Pittsburgh, Pa... 93 
RIG IICIEOS cece nls a ocak oceanic nes 49 Mich. ......... 83 Portland, Ore.... 92 
ihe hes . i : PI r Hattiesburg, Miss. 88 Rhinelander, Wis. 83 
ae pene. = P roduc t of Thi W ood ~~ Houston, Tex.... 88 St. Louis, Mo.... 89 
READ WHEREVER LUMBER IS CUT OR hulpamage se hese ale ia site eeeee .--50-51 Indianapolis, Ind. 85 Ban Francisco... 93 
} SOLD AND REGARDED BY THE TRADE > Hears ‘°F riendly Action’? Against Jackson, Miss. . 85, 93 Seattle, Wash.. 86 
| AS AUTHORITY IN LUMBER MATTERS ee eer ee tree 2 we eee we ag Ae a 
OO —— itt a a eee: Me | denne caae ss 84, 92 Spokane, Tash... 91 
| ° Index to Advertisers Kansas City. Mo.. 86 ‘Tacoma, Wash.... 90 
P u b ] 1S h e d W ee k | y Lumber ....... 116 Klamath Falls, Ore. 86 ‘Tuscaloosa, Ala... 92 
bs Machir ory and ener a as 117 Lake Charles, La. 89 Vancouver, B. C.. 89 
In Its Fifty-second Year Ee er EN eS Lansing, Mich.... 84 Warren, Ark..... 89 
Cl Utilization Pr ts M Probl 
HE ONLY QUESTION THAT IS RAISED or that can be raised creasing the competition in their production. Besides, toothpicks 
when closer utilization of the tree is proposed is, Will it pay? are not just the thing in the best society, the “wet wash” laundry 
If there is no profit to the lumberman in saving parts of the is doing away with the necessity of clothespins and the vacuum 
) tree now wasted, asking him to save them is equivalent to asking cleaner is relegating the broom to the back porch. 
him to run a charitable institution. He might do that for a while, It is quite likely that the lumberman who nearly every day of his 
because lumbermen are inclined to be charitable, but he could not life has seen quantities of slabs and edgings going to the burner 
do it long. If, however, the consumer of the products of this so or waste pile would be the first person to think of saving them. 
called waste will pay enough: for them to cover the cost of pro- Letters appearing on pages 36 and 37 of this paper indicate that 
duction and even a tiny profit, little will go into the fire that is | many lumber manufacturers have been trying to reduce the amount 
worth more in manufactured form. of wood that is put to no profitable use. Where they have failed it 
Often when laymen discuss waste in the lumber industry they has been because nobody would pay what the recovery of the mate- 
seem to imply that millmen are blind to the wastes that occur; rial cost. Where they have succeeded it has been when the stuff 
but that they are not is demonstrated by their efforts to prevent could be sold at its cost of production at least. 
them. Of course toothpicks, clothespins, broom handles and chair These letters, however, bring to the industry as a whole a vast 
excl legs might be made out of much of this material; but these articles amount of valuable information. They show that some millmen 
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32 AMERICAN LUMBERMAN 


JANUARY 31, 1925 





conditions, perhaps, enabling them to utilize and sell products that 
could not be sold elsewhere. The problems are as various as are the 
conditions under which lumber manufacture is carried on, and 
they are as numerous as the varieties of wood manufactured. And 
yet the successes achieved here and there offer encouragement as 
indicating the direction in which investigations should be made, 
as well as the directions in which developments may be expected. 


Using Mails to Help Sell at Retail 


ETHODS OF ADVERTISING DIFFER as do the persons 
M who devise them, and, with methods as with men, it is the 
“slight difference” that counts in achieving success instead 
of failure. Seldom is a better example given of the right use of an 
advertising medium that is commonly misused than that described 
in the Realm of the Retailer on page 40 of this paper. The fact 
is that advertising methods must be varied if they are to be made 
successful; but, whatever the method, it should be made to conform 
to the principles of salesmanship and contribute to the end of all 
advertising, which is to sell goods. 

Calendars have been bought, often at great cost, and have been 
distributed with the purpose of advertising the concerns whose 
names they bore; but it may well be doubted whether in most cases 
they have brought in business commensurate with their cost. It 
would be easy to overestimate the value of calendars, or indeed any 
other single medium, as an agency in promoting the sale of goods. 
But calendars may be made to perform a valuable part in an ad- 
vertising program, as evidenced in the case here cited. 

It may be ventured that an ordinary calendar is often used the 
year through without impressing upon the user even the name of 
the concern whose imprint it bears; and yet a calendar may be so 
distinctive and so useful as to induce the user to go back each year 
after another. Calendars are a necessity in every home. Hence 
there is a real demand for them. If they are worth having and 
are brought to the attention of householders they will be asked for. 
When given in response to a request it is a fair inference that 
calendars will be kept and used. Willingness to ask for them im- 
plies a willingness to reciprocate to the extent of giving informa- 
tion regarding intended purchases as well as name and address. 
When the preliminaries of a sale have been carried this far skillful 
following up is all that is required to consummate it. 

Odd as it may appear, many advertisers waste their publicity 
money by failure to weld together all the links in the advertising 
chain. They do not make their advertising fit in with their selling 
program. To them advertising seems to be one thing and selling 
goods quite another; whereas, if advertising does not sell goods or 
make selling easier there is no place for it in business. It may do 
anything in that direction from merely keeping the advertiser’s 
name before prospective purchasers to actually bringing orders to 
his store; depending upon the skill and intelligence, as well as the 
persistence, with which it is used. 


% Economy and Efficiency in Government 


URING RECENT YEARS THE HIGHER cost of living has 
hit salaried workers harder than any other class, and this has 
been true of those in private employment as well as those in 

the public service. Most of the noise, however, has been made by the 
latter and by others in their behalf; and those who have sought 
higher wages for Government employees have overlooked the fact 
that any increases for that group must be paid in part at least by 
salaried workers not in the Government employ. For it must be re- 
membered that a large part of the cost of government is now raised 
by direct taxation, which hits nearly everybody —except public em- 
ployees. 

When, therefore, last Monday night President Coolidge told 2,000 
Federal employees in Washington that the same amount of work 
must be done by fewer persons on the Government payroll he placed 
the duty of making tax reductions possible right where it belongs. 
If persons in the public service are made to earn their wages as 
they would have to earn them in private employment, the slackers 
will be weeded out and there will be money enough to pay those 
who work, without imposing burdensome taxes. 

It is to be expected that in some quarters the President’s program 
of retrenchment will be called “cheese-paring” and penurious; but 
taxpayers will do better to rely upon the President’s judgment in 
this matter than upon propaganda instigated by organized public 
employees. For reasons not altogether clear the public generally 
sympathize with Federal employees who complain of the wages they 
receive; in fact public sentiment seems prone to place a halo about 
the head of public employees generally. Nobody will say that such 


workers ought not to be removed from the vicissitudes of politics; 
but when civil service rules or voluntary organizations serve only 
to cinch jobs for the incompetent it is time for the salaried taxpayers 
to ask who pays the salaries of the sinecures. 

Everywhere the idea appears to have found lodgement that the 
public employee is entitled to security in his job, greater security 
than is enjoyed by the taxpayers who pay his salary. But security 
is-foe to enterprise and industry. Not only so, but the employee, 
whether he be in public or private service, who owes his job to 
favoritism is relieved from the operation of the natural law that 
puts and keeps the worker in the place he is most competent to 
fill. That is why the service of public institutions is so often poor 
in comparison with private service. It is no reflection upon the 
capable public servant to say that many of those about him are there 
because they have sought security rather than opportunity for 
advancement on merit. Advancement in the public service is neces- 
sarily a matter of routine, and every enterprising and ambitious 
young person wants advancement on his own personal merits; he 
rebels against a system that places him in the herd, where he must 
do the work for which someone else draws the salary, or where he 
butts his brains out against a stone wall whenever he tries to get 
ahead. 

Much has been said and much more might well be said about the 
increasing cost of government, both State and Federal; but the 
fact is not often enough emphasized that government produces 
nothing; it merely consumes the products of industry. The proper 
function of government is merely to protect industry; but its ten- 
dency always is to fatten on industry and commerce. The people of 
the United States ought to congratulate themselves that they now 
have at Washington an administration that is striving hard to re- 
lieve taxpayers’ burdens and to relieve the people generally of 
the evils of political interference by restricting Federal activities to 
legitimate fields and making its legitimate activities efficient. Presi- 
dent Coolidge spoke last Monday night as the manager of a big 
corporation, and citizen taxpayers ought to listen as stockholders 
in that corporation. 


Farm Home Building Movement Coming 


HERE ARE NUMEROUS INDICATIONS that the next im- 
portant development in the field of home building will take the 
form of a farm home building movement of large proportions. 

Along with the new construction there probably will be a good 
deal of remodeling of old farm houses in order to modernize them 
and bring them up to the standards of present day living, the 
amount of such reconstruction depending largely upon the vigor 
with which lumber retailers and other interested parties develop 
this field. In this connection mention may be made of the fact that 
the remodeling campaign initiated by the AMERICAN, LUMBERMAN 
has been taken up by a number of the leading farm papers of the 
country and is being actively promoted by them. 

Just how soon this farm home building movement will manifest 
itself fully, no one can say, but it is on the way, and long overdue. 
The fact that there has been almost no new building of farm homes 
in the last ten years is in itself sufficient warrant for the belief that 
we shall see within the next year or two at furthest the beginning 
of a growing movement that will eventually result in an enormous 
volume of farm residence construction and remodeling. Not only 
are a great many of the existing farm homes urgently demanding 
early replacement, or extensive repairs or remodeling, because of 
natural wear and decay, but there is developing a desire and ambi- 
tion on the part of farmers for better, more attractive, and more 
comfortable homes. Instead of being content with plain, old- 
fashioned, inconvenient houses, more and more farmers are coming 
to desire uptodate homes that conform to modern standards. 

Various causes have conspired to produce this changed state of 
mind. The “Better Homes” movement, which under various names 
and forms has swept the country during the last few years, naturally 
has touched and infiuenced the city and town dwellers first, and has 
had a tremendous influence with them, but it is now reaching into 
the agricultural districts. All of the progressive farm papers, as 
well as national women’s publications, are giving far greater em- 
phasis to the matter of better farm homes than they ever did in 
the past. Another potent factor has been the radio, with the fre- 
quent broadcasting of talks on the planning, arrangement, furnish- 
ing and decoration of homes, to which a vast number of farmers and, 
more especially, their wives and daughters, listen from week to 
week. The movies, which portray so many beautiful and well ar- 
ranged home interiors and exteriors, also have had an influence in 
causing the farmer and his family to desire better home surround- 
ings than those with which he has been content in the past. 

It is probable that the first indications of returning building ac- 
tivity on the farm will be along the line of construction of utility 
buildings, such as barns, sheds, granaries, cribs, silos etc., as the 
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average farmer is a canny individual when it comes to farm im- 
provements and is likely to give precedence to buildings of the 
revenue producing type; that is, those that add to the productive 
capacity of his farm, or aid in the conservation of crops, the saving 
of labor, or serve some other economic purpose. But the farm home 
building movement is surely coming, and its full development will 


attain a volume that will surprise many students of conditions. 

Careful observers agree that the coming months will see a gradual 
increase in the construction of farm buildings, and it seems quite 
possible that the rising tide of agricultural prosperity may mater- 
ially hasten the advent of the long-looked-for farm building revival 
as compared with earlier estimates. 











Week’s Shipments Exceed Output 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 29.—Telegraphic 
reports to the National Lumber Manufacturers’ 
Association here from 368 of the larger soft 
wood sawmills of the country indicate that for 
the week ended Jan. 24 the lumber movement 
was about on the same plane as for the week 
before. A smaller number of reporting mills 
showed slight declines in shipments and orders, 
and a small gain in production, but for the first 
four weeks of the year there has been a pro 
nounced falling off in new business as compared 
with 1924, although shipments and production 
are about the same. In this connection it is 
noted that January, in both 1923 and 1924, was 
an abnormal month in the lumber trade, having 
reference to prevailing seasonal trends, orders 
being unprecedentedly heavy. 

The unfilled orders for 246 southern pine 
and west Coast mills at the end of last week 
amounted to 682,959,248 feet, as against 675, 
198,019 feet for 247 mills the previous week. 
The 129 southern pine mills in this group showed 
unfilled orders of 275,691,850 feet at the end 
of last week, und showed 270,429,350 feet for 
192 mills the preceding week. For 117 west 
Coast mills the unfilled orders were 407,267,398 
feet, as against 404,768,669 feet for 118 mills 
a week earlier. 

Altogether the 368 comparably reporting 
mills had shipments 104 pereent, and orders 99 
percent of actual production. For the southern 
pine mills these percentages were respectively 
95 and 102; and for the west Coast mills, 102 
and 89. One of the features was that compara- 
ble reporting mills (340, having a normal pro 
duction for the week of 215,883,187 feet) re 
ported production 96 percent of normal, while 
shipments were 100 percent, and orders 95 
percent thereot. 

The figures for last week, week before and 
the same week last year follow: Production— 
222,223,435 feet, against 219,771,299 feet, and 
227,961,420 feet last year. Shipments—230, 
646,081 feet, against 236,672,812 feet, and 261,- 
400,518 feet last year. Orders—219,399,154 
feet, against 231,620,944 feet the week before, 
and 265,718,091 feet last year. 

The lumber movement for the first three 
weeks of 1925 compared with the same period 
last year follows: Production—799,067,924 feet, 
against 788,667,286 feet; 1925 increase, 10,400,- 
638 feet. Shipments—833,508,960 feet against 
851,766,824 feet; 1925 decrease, 18,257,864 feet. 
Orders—793,956,988 feet, against 990,764,410 
feet; 1925 decrease, 196,807,422 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills. Consequently, the former are 
not represented in any of the foregoing figures. 
Eleven of these mills reported a cut of 5,237,000 
feet last week; shipments, 9,122,000 feet, and 
orders, 9,700,000 feet. The reported cut repre 
sents 23 percent of the total of the California 
pine regicn. 

The West Coast Lumbermen’s Association 
wires that new business for the 117 mills re- 
porting for the week ended Jan. 27 was 11 per- 
cent below production, and 14 percent below 
shipments. Of all new business taken during 
the week, 39 percent was for future water de- 
livery, amounting to 35,423,620 feet, of which 
20,479,161 feet was for domestic cargo delivery 
and 14,944,459 feet export. New business by 
rail amounted to 1,695 cars. Forty-eight per 


cent of the week’s lumber shipments moved by 
water, amounting to 49,789,758 feet, of which 
32,929,161 feet moved coastwise and intercoastal, 
and 16,860,597 feet export. Rail shipments 
were 1,640 cars. Local deliveries were 4,923,- 
034 feet. Unshipped domestic cargo orders were 
41,850,134 feet, and foreign, 106,027,264 feet. 
Unfilled rail trade orders total 5,313 ears. 

The Southern Pine Association reports 
that for 129 reporting mills, shipments 
were 5.06 pereent below production, while 
orders were 2.38% percent above production, 
and 7.84 above shipments for last week. Un- 
filled orders aggregate 13,097 cars, which is the 
largest number of such cars reported in many 
months. Of 86 mills reporting running time, 
66 operated full time, including 9 on overtime, 
5 of the latter on double shift; 6 mills were shut 
down and the remainder operated from one to 
five days. 

The Western Pine Manufacturers’ Association 
reports an increase of more than 2,000,000 feet 
in production, about 4,000,000 feet in ship 
ments, and nearly 6,000,000 feet in new business. 

The California Redwood Association experi- 
enced better than a 10 percent increase in pro 
duction, a slight gain in shipments, and a loss 
of more than a million feet in orders. 

The North Carolina Pine Association, operat 
ing three fewer mills than the preceding week, 
reported heavy increases in all three factors. 

The Northern Hemlock & Hardwood Manufae 
turers’ Association (in its softwood production) 
likewise reports substantial gains in all three 
factors. 

The Northern Pine Manufacturers’ Associa 
tion reports a fair margin of increase all along 
the line. 


Closes Commission Lumber Business 


KF. L. Johnson, jr., who for several years has 
been engaged in the commission lumber busi- 
ness in Chicago, with offices at 30 North LaSalle 
Street, announces that he will discontinue his 
business effective Feb. 10, and will close his 
office. 

Sea eseaeeeaaaen 
Dates for Standardization Conferences 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 29.—The manufac- 
turers’ committee on lumber standards has been 
called to meet at the Congress Hotel, Chicago, 
on Feb. 24, and members especially interested 
in softwood lumber grades may be asked to meet 
on Feb. 23. The afternoon of Feb. 24 will be 
reserved primarily for a conference with repre 
sentatives of railway car manufacturers and of 
the mechanical departments of railways for the 
purpose of reaching an understanding regard- 
ing the use by them of standard sizes and grades. 

The Consulting Committee on Lumber Stand 
ards will meet at the same place Feb. 25 and 
26, and will be followed by a meeting the next 
day, Feb. 27, of the Hardwood Consulting Com- 
mittee. 

Tt has also been announced that the Central 
Committee on Lumber Standards will meet early 
in March in Washington, and the general stand- 
ardization conference will meet in Washington 
May 5 and 6. 

In notifying the regional lumber manufac- 
turers’ associations of these meetings, Wilson 
Compton, chairman of the consulting commit- 
tee and secretary-manager of the National Lum- 
ber Manufacturers’ Association, reminds them 
that the central committee expects that ‘‘the 
entire field of softwood lumber standards will 
be cleaned up at the various meetings named.’’ 





Southern Pine Mill Prices 


[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 29.—Following are 
f. o. b. mill prices, Jan. 18-21, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 


Edge grain oF 
1x3” B&better ..$75.51 Ix 8” No. 1...... 38.00 
Flat grain— Se | INGe Baacw<s 22.44 
1x4” B&better .. 46.94 1x 8” No. 3...... 20.50 
1x4” No. 2 com.. 20.70 1x12” No. 1...... 43.00 
1x6” No. 2 com.. 23.23 1x12” No. 2...... 24.30 


1x6” No. 3 com.. 14.14 
Dimension, 2x4”, 16’ 
1 CO SCA ee 27.50 


r 
NG 2 i. -*21.50 


Longleaf Timbers, 
S4S, 20’ and Under 


8” and under....720.50 
SAO daueuuceewan 34.50 


*Figures for Jan. 1-21. +Figures for Dec. 1-31. 
Pease aeaeanaae 


Western Illinoisans Meet in lowa 

[Special telegram to AMERICAN LUMBERMAN] 

BURLINGTON, Iowa, Jan. 29.—-The West- 
ern Illinois Retail Lumber Dealers’ Club, 
District 3, Illinois Lumber Merchants’ Assoei- 
ation, held its annual meeting here this 
morning, with twenty-three present. The 
members were in attendance at the annual 
convention here of the Southeastern Towa 
Retail Lumbermen’s Association by invita 
tion of that organization. John M. Lyon, 
president, presided. The members discussed 
the general situation, the consensus being 
that conditions will improve shortly. 

Officers were elected as follows: 

President—John M. Lyon, LaHarpe, IIL. 

Vice president—Walter Robinson, Abingdon, Ill. 


Secretary-treasurer—-Walt Haydter, Blandins- 
ville, Ill. 


Directors—Charles Hanan, Macomb; W. E. 
Lyon, Carthage; William Barry, Galesburg. 

The annual picnie will be held at Hamilton, 
Ill., on July 14. 


Appointed to Sales Managership 


ESCANABA, MICH., Jan. 28.—W. R. Gillett has 
heen appointed sales manager for James R. 
Andrews, prominent sawmill operator headquar- 
tered here. Mr. Gillett comes from the Brown 
Lumber Co., Manistique, Mich., with which con- 
cern he has been associated for fourteen years as 
manager of the Manistique operations, which 
consist of a sawmill and a woodworking plant 
producing maple flooring’ and automobile body 
parts. 

James R. Andrews produces northern hard- 
woods and hemlock, with mills at Escanaba and 
Talbot, Mich.; Caroline, Wis., and Alona Bay, 
Ont. He also does a wholesale business in 
northern woods. 

The Chicago representative is LeRoy B. Smith, 
with office at 800 North Clark Street. 


To Replace Burned Mill 


RicHwoop, W. Va., Jan. 26.—The new mili 
being built here by the Cherry River Boom & 
Lumber Co. to replace the one recently destroyed 
by fire, will be a double band and resaw mill, 
plans for which were drawn by H. W. Sloan 
of the Filer & Stowell Co. of Milwaukee, Wis. 
All of the machinery will be furnished by that 
company, ineluding a heavy duty Corliss 28”x48” 
engine to drive it. The two edgers to be placed 
in the mill will be equipped with Timken roller 
bearings and the plant will be strictly modern 
in every respect. 
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Matched and Square Edge Stock 

teferring to Inquiry No. 1,425, the reason for 
the difference in prices between %-inch matched 
and 7,-inch square edged flooring is found in the 
method of figuring the cost of the stock from 
which these strips are made. Three-eighths-inch 
by 2-inch matched is counted as 24%-inch, the 
%-inch being allowed for waste or loss in ripping 
or matching 
width of face 


inch square edged is counted actual 
Yaking as a basis of Comparison 
prices quoted in issue of Dee. 13, on elear plain 
white *%-inch by 2-inceh matched at $64.54 plus 
14 —-$16.14 » inch by 2-inch square 
edged counted 2-inch, equals $82.08, hence the dif 
ference in cost of actual covering capacity is slight 

INQUIRY NO, 1,425A 

| This comment made by a New York lumber 
man, has reference to an inquiry that appeared 
in the AMERICAN LUMBERMAN of Dee. 13, page 
36.— EDITOR. | 


Waterproof Log Tally Sheet Wanted 

We have a country sawmill and do a great deal 
of measuring of farmers’ logs as they are brought 
in during the winter Do you supply anything 
that is impervious to snow or wet in the form of 
a board to mark down the number of feet of logs 
on? We would like something of the kind. We 
do not require more than will take care of 200,000 
or 300,000 feet [Nat RY No. 1,457. 


equals $80.65; 


| This inquiry comes from Canada. So far as 
is known to the AMERICAN LUMBERMAN there is 
no log tally sheet made that is wholly impervious 
to water. This inquiry has been referred to a 
dealer in office supplies for lumbermen, which 
supplies log tally sheets, though it has none 
that are impervious to water. The ink used, 
however, is waterproof so it will not run. 
Readers that know of such a tally sheet as is 
asked for by this inquirer, are invited to send 
this information in. The name of the inquirer 
will be supplied to interested readers on request. 
DITOR. | 


To Make Rent Commission Permanent 


WASHINGTON, D. C. 

EprrokR AMERICAN LUMBERMAN: A matter that 
should be called to the attention of producers of 
and dealers in home building materials is now 
pending in Congress. As a war measure and to 
meet a war emergency, Congress created a rent 
commission for the District of Columbia. The 
emergency having passed, the commission is about 
to pass also, but now legislation has been proposed 
io make the rent Commission permanent. In send 
ing a bill to Congress the President quite properly 
points out that the Government is interested in the 
well being of its army of employees who are obliged 
to live in Washington. 

Rents are high in’ Washington as they are in 
every community, but rents are no higher than are 
other commodities, and the cost of labor and trans 
portation to distribute these commodities. If all 
tokens of exchange were eliminated and business 
went back to barter, it would be found that for 
one day’s wage, the carpenter, plumber, painter, 
railroad worker and all other labor can today pur 
chase as many steel rails, as many bushels of 
wheat, as much clothing, as much food, as many 
Government bonds, or as much rent, as ever was 
possible for equal efforts in return for labor. 

In Washington the principal occupation is Gov 
ernment business, where salaries have not increased 
in proportion to those paid in other communities. 
To solve the rent problem in Washington as else 
where, it is necessary that the renter reeeive an 
income on a par or nearly on a par with the cost 
per man per day of all labor necessary to create 
the actual building also on a par with the labor 
in the different industries that produce the material 
used in construction, including freight. 

The proposed bill undertakes to set aside by mere 
resolution the Jaw of supply and demand. It is 
an attempt to fix the price of a commodity to meet 
the ability of the buyer to pay for it, regardless 
of the cost of the commodity itself. If Congress 
is interested, as it should be, in the well being of 
its employees, let the Department of Labor submit 
its figures on the current cost of materials, labor 
and food, and then compare these figures with the 
wages Congress fixes for its help and the solution 
will be apparent. A comparison of wages paid 
by the Government in 1914 with those paid at 
present, and a comparison of the eosts of food. 


clothing and shelter in 1914 with the present prices 
of those commodities, will show clearly just what 
is needed to solve the rental problem in Washing 
ton and elsewhere. All who by their enterprise 
and thrift have acquired property, should at once 
take notice of this vicious bill and let their repre 
sentatives know in plain language what they think 
of this attempt to subsidize Government employees 
ut the expense of property owners.—H. G. KEN 
NEDY, president National Realty Co. 


Seeks Buyers of Pine Paving Blocks 

We wish you would give us any information you 
have regarding the market for yellow pine paving 
block material. We wish to sell the blocks as they 
come from the saw.—INQuIRY No. 1,465. 

{This inquiry is made by 4 Mississippi lum- 
her concern and is published for the benefit of 
readers interested in the purchase of paving 
blocks. The name of the inquirer will be sup 
plied upon request.—EDITOR. | 


Wants Hickory and Cedar Sawdust 

I would be very glad if you would give me the 
names of some mills as near New York as possible 
that are able to supply me with hickory or cedar 
sawdust INQuiRY No. 1,464, 

| This inquiry is made by a New York dealer 
in sawdust and shavings. Readers who are able 
to supply either the red cedar or the hickory 
sawdust will be given the name of the inquirer 
upon request._—EDIror. 





Forms for Dealers’ Records of Material 

We are very anxious to get hold of record sheets 
which the building material dealer uses for daily, 
monthly and yearly records. We have already 
asked the Harvard Bureau of Business Research 
and the building division of the Department of 
Commerce for this information, which they haye 
been unable to give us. 

However, John M. Gries, chief of the division 
of building and housing of the Department of 
Commerce informs us that your publication once 
published a booklet on retail lumber dealers’ ree- 
ords, costs ete., and suggests that you might be 
able to furnish us with one. 

We would appreciate anything in this connection 
which you can give us and we would also like to 
know something about the profit and turnover in 
this business.—INQuIRY No. 1,466. 


|The foregoing inquiry is made by an adver- 
tising agency in New York City. While the 
AMERICAN LUMBERMAN has published numerous 
articles dealing with the question here raised, 
from various viewpoints, this inquirer probably 
has in mind a booklet entitled ‘‘ An Accounting 
System for Retailers,’’ which is a reprint of 
a series of articles that appeared in this news- 
paper during 1922. A copy of this booklet, 
together with stock sheet for recording receipts 
and sales of lumber, has been sent. Readers 
are invited to send in any additional informa- 
tion they may have along this line. The name 
of the inquirer will be supplied to interested 
readers on request.—I:pITor. | 
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Wolf River, in Wisconsin,| a 


hopeful as well as a ra- 


will inevitably lose much of 


with its tributaries extending 
through and into the counties 
of Oconto, Shawano, Mar- 
athon, Waupaca, Outagamie 
and Winnebago, drains a ter- 
ritory of not less than 3,000 
square miles in extent embrac- 
ing one of the finest pineries 
in the Northwest. 
* 8 


The Province of Quebec, 
says the Toronto Monetary 
Times, takes the first place in 
the Dominion as exporter of 
lumber, but it must be borne 
in mind just as in the case of 
cereals that a large proportion 
of the lumber and _ timber 
ostensibly shipped from Que- 
bec was originally grown and 
manufactured in Ontario. 
Taking the returns as_ they 
stand, however, the Province 
of Ontario sold last year to 
the value of $6,109,742; Que- 
bec, $12,059,684; the Mari- 
time Provinces, Nova Scotia 
and New Brunswick, $1,456,- 
827 and $3,356,229: respect- 
ively, and British Columbia to 
the extent of $214,377. 


* * *% 


The great lumber firms of 
Burlington, Vt., are running 
their mills on three-fourths 
time. This season being un- 
favorable this immense inter- 
est is slumbering, but even 
while resting it is collecting 
its energies preparatory to a 
business, which, judging from 





tional view, must exceed that 
of any former period for many 
years. 

s % & 


A greater difference exists 
in the quality and size of white 
pine logs that were cut twenty 
and as late as twelve years 
ago and those manufactured 
into lumber now. It was 
usual, say fifteen years ago, 
for logs sent to river mills to 
scale 500 to 1,200 feet, board 
measure, for ordinary length, 
and the largest percentage 
into the better grades, whilst 
now they only run 200 to 275 
feet to the log, or about six 
to three thousand feet, and 
three and a half logs to the 
thousand are considered a 
good average. This shows 
that the best trees have been 
selected and that the better 
timber grows close to the 
banks of the streams. Logs 
are hauled now as far as two 
to eight miles from the banks. 

It has become a matter of 
much comment in the white 
pine regions, and the opinion 
prevails to some extent, that 
transactions with consumers 
will be transferred from dealer 
or middlemen to the manu- 
facturers, and in connection 
therewith that the railway is 
fast usurping the function of 
the Father of Waters for the 
transportation of lumber; and 
also that the river markets 





their trade and profits. 
s 8 & 

There is one thing in this 
industry which is hardly cor- 
rect from the natural order 
of things, and that is the 
supply has not been governed 
by the demand, as the supply 
is necessarily furnished be- 
fore the extent or character 
of the demand is known, and 
lumbermen have almost’ in- 
variably used their last oppor- 
tunity to make their cut as 
large as they could. 

» 8 & 


The wood pulping machine 
is one of the extraordinary 
conceptions men_ sometimes 
exert themselves in produc- 
ing; large iron rollers with 
four-inch steel bands cut full 
of file teeth, are put in motion 
by a 200 horsepower turbine 
wheel, upon which the log is 
held by pressure levers until 
it is ground to a pulp, dropped 
into a vat of water; then 
drawn out over a blanket in 
uniform thickness, presse 
and dried, when is baled and 
sent to the paper mill to be 
dissolved and mixed with 
other material for paper. Two 
cords of green white poplar 
are used a day, and this is 
prepared by peeling, splitting 
and taking the colored heart 
from the stick so that the 
paper may be of virgin white- 
ness. 
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Brisk Southern Pine Market 


The southern pine market is brisk and strong. 
While middlewestern and northern markets are 
rendered rather slow by bad weather, plus 
dealers’ conservatism, there is plenty of busi- 
ness from other sources to keep the manufac 
turer from worrying. Reports from several 
southern sections say that a few days of sun- 
shine following the recent deluge has brought 
building artisans out again, and that local con- 
sumption is being resumed on a large scale. 
Demand for railroad and car material remains 
heavy and stocks have become so depleted 
that buyers are experiencing much trouble in 
finding lumber they want. The mill that can 
handle railroad and car specifications is always 
sure to have all the business it can care for 
nowadays. This class of stuff has been mate- 
rially advanced since the first of the year, in 
some cases as much as $4 to $5. There is also a 
continued good demand from the oil fields, while 
the export market is more active than for many 
months. Export specifications all bring higher 
prices. All special cuttings, in fact, are in big 
demand and command good prices. 

While retail trade as a whole is comparatively 
dull, manufacturers are making no special effort 
to stimulate it. To the contrary, they find that 
they must often refuse orders on account of 
their depleted stocks. Most yard orders are 
wanted for rush shipment and mills in position 
to give such service usually have no trouble in 
securing their asking price. 

Production conditions are still unsatisfactory, 
as high water resulted from the recent heavy 
rains. While most of the larger mills have been 
able to maintain operations on about the usual 
basis, small mills have suffered much, as has 
logging. Shipments also have slowed up mate 
rially. Prices have been firmly maintained, and 
some manufacturers have advanced their lists 
on yard and shed stocks as well as on specials, 

Bookings by mills reported to the Southern 
Pine Association during the week ended Jan. 25 
totaled 90 percent of normal, compared with 
production at 87 and shipments at 83 percent. 


Fir Orders Show Decline 


While statistics covering the week ended 
Jan. 24, issued by the West Coast Lumber- 
men’s Association, reflect a marked decrease in 
orders, to 11 percent below production and 14 
percent below shipments, the Douglas fir mar- 
ket is preserving its strength remarkably well. 
The current features are railroad business and 
foreign trade, both of which are brisk. Among 
the railroad and car material orders placed on 
the Coast during the last few days was one for 
approximately 40,000,000 feet for the Chicago, 
Burlington & Quiney Railroad. Not only is 
there a normal amount of export business, but 
there is a big volume of foreign inquiry. 

The domestic cargo market is relatively quiet. 
Demand from the Atlantic Seaboard is tapering 
off somewhat, most likely due to weather condi- 
tions, while trade with California is only fair. 
Los Angeles this week reports, however, that 
‘freal estate in southern California is again 
moving; there is a brisk demand for homes, and 
money is easier than it has been at any other 
time in three years, with unlimited amounts 
available for home construction and financing.’’ 
This indicates a coming pick-up in the lumber 
trade with the Golden State. 

The rail market is quiet due to unfavorable 
weather conditions, but manufacturers and dis 
tributers confidently look for a big improvement 
as soon as these conditions become ameliorated 
sufficiently to give outdoor work a serious start. 
Production meanwhile is heavy. While some 
stock undoubtedly is being accumulated, sup- 
plies are still very low and broken, and this 
Sustains the market. Most of the larger mills, 
especially those on tidewater, hold firmly to 
their latest lists, and the concessions recently 
reported can for the most part be traced to the 


smaller inland operations which find themselves 
in urgent need for business. The general opin- 
ion is that this tendency toward weakness will 
quickly disappear as spring, with its larger 
business, approaches. 


Western Pines and Redwood 


Inland Empire producers of western pines re 
port that demand is fair, but hardly comparable 
in volume to that enjoyed prior to the holidays. 
Cold weather and snows in the middlewestern 
and northern consuming markets are held re- 
sponsible for the failure of orders to materialize 
on the seale expected, and it is felt that an im 





Statistics on production, orders and 
shipments appear on page 46 





provement will set in as soon as weather condi 
tions become better. The market meanwhile is 
strong, as stocks are being badly broken by big 
shipments on orders previously booked, while 
production is at its seasonably low level. Book 
ings by thirty-four representative Inland Km 
pire mills during the week ended Jan. 17 totaled 
68 percent of normal, while shipments stood at 
86 percent and production at 50 percent. No. 2 
Pondosa and Idaho white pines are especially 
scarce, and buyers experience great difficulty in 
securing even ‘limited supplies. Shop lumber is 
in poorer supply than is generally supposed, 
some sections having been practically cleaned 
out by the quiet buying done by large consumers 
during December. 

Redwood is in good position. While orders 
have recently fallen slightly behind production, 
the showing so far this year has been good. 
Taking actual production as 100, bookings 
stand at 121 and shipments at 82. Compared 
with the beginning of the year, there has been 
a considerable falling off in demand from Cali 
fornia, and a slight decrease in that from the 
Nast. That from other western States and 
foreign markets meanwhile has more than 
doubled. Inquiries are increasing, and pros 
pects for eastern trade are regarded as especial 
ly promising. Order files are fairly well sup 
plied, being equal to about four and a half 
weeks’ production at the current rate. Prices 
are firm, and the mills expect more or less 
marked advances as spring trade opens up. 


The North Carolina Pine Trade 


The North Carolina pine market has not been 
active, but has nevertheless recorded a steady 
increase in demand since the first of the year 
and has gained materially in strength. The 
bad weather conditions which have prevailed in 
practically all sections of the consuming terri- 
tory have restricted outdoor work and thereby 
checked the development of demand, but have 
also been a severe obstacle to production. Thus, 
when bookings during the week ended Jan, 17 
rose to 66 percent of normal, production de 
clined to 53 percent, while shipments stood at 
62 pereent of normal, Later reports indicate 
that there has been no essential change in this 
relative position of the three factors, though all 
three apparently have risen somewhat. 

The North Carolina pine manufacturers en 
tered the new year with low and broken stocks, 
and as shipments so fur this month have been 
heavy compared to output, the supply is even 
poorer now. This has resulted in an upward 
movement in prices which has been quite 
marked, Of the fifty-three items quoted by 
the AMERICAN LUMBERMAN, thirty-eight this 
week show advances compared with the week 
ended Dee, 28, 1924, while only one item shows 
a decline and fourteen are unchanged. The ad 
vances averaged $1.52, and were especially 
heavy on all grades of flooring and partition, 
amounting to as much as $3.50 to $4.50 in 
B&better. The solitary decline was of 50 cents. 


Northern Hard- and Softwoods 


While demand for northern hardwoods can not 
be ealled brisk, industrial consumers appear 
really to have begun to buy in volume, and 
manufacturers predict a good market. Mill 
stocks show a general depletion, being short ot 
many popular items. Four-quarter birch in all 
grades is practically cleaned out, with sash and 
door makers competing with the furniture trade 
for available supplies. Flooring plants are 
busy, and are constantly on the market for 
maple. Stocks suitable to their requirements 
are very scarce, and are bringing substantially 
higher prices. Basswood shows more activity 
than for some time, and thick soft elm is getting 
much inquiry. Buying by box interests is quiet 
just now, but furniture factories are taking a 
great deal of crating stock. All prices are 
strong, especially on common grades. 

Hemlock has recently had a slightly better de- 
mand, and better prices are being secured. Log 
ging progresses steadily in the North, and costs 
have been at a minimum on account of the un- 
usually favorable weather. 

Producers of northern pine state that retail- 
ers in Minnesota and North Dakota are show- 
ing a growing disposition to lay in supplies in 
preparation for spring, but on a conservative 
basis. There is consequently a brisk trade in 
mixed cars. Box grades are in greater demand 
and are running short in supply. Stocks of no 
item, in fact, are heavy, and prices are very 
firm, with an upward tendency. 


Southern Hardwoods Gather Strength 


Continued improvement in demand for 
southern hardwoods is reported. Distributers 
agree that the present volume is well in ex- 
cess of normal for this time of year. All 
consuming industries are represented on the 
market, and prices are tending definitely up- 
ward. The leading buyer probably is the 
furniture industry, which has just emerged 
successfully from the midwinter shows. Re 
ports from Grand Rapids this week state that 
furniture manufacturers are well satisfied 
with the result of the shows. They continue: 
‘Orders were not so numerous as last year, 
but a definite trend toward higher grade mer- 
chandise was displayed, and indications are 
that the factories will place an unusual num- 
ber of orders for mahoga walnut, oak and 
other furniture woods.’’ 

There are a good many orders from flooring 
and interior trim plants, despite the fact that 
this normally is their ‘‘off’’ season. Agri- 
cultural implement makers are also placing 
some good orders, and others are reported 
from the radio interests. Mueh maple, ash 
and other lumber is beginning to move to the 
automobile industry, which appears to be defi- 
nitely recovering from its slump. Advices 
from Detroit this week are to the effect that 
‘‘pnurchases of ash and hard maple by the 
automotive industry are showing continued 
improvement, and inquiries are developing a 
wider range, indicating particularly that or 
ders for elm and birch are in the offing. Some 
demand for oak is also reported.’’ There is a 
continued good movement of lower grades to 
box and erating makers, while miscel- 
laneous consumers are well represented on the 
market. Export demand is of healthy pro 
portions, coming both from the United King 
dom and the European Continent, and numer 
ous overseas shipments are being made. 

Heavy rains and high water in the South 
have restricted logging and milling opera 
tions, and shipments have therefore been 
slowed up. Prices are especially strong on 
the scarce common grades of red gum, which 
have advanced. FAS and No. 2 common sap 
gum and common oak are also working up 
ward, good demand for these items constantly 
reducing available supplies. 
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Lumbermen Discuss Attempts at Closer Utilization of Waste 


When a prominent Jumber manufacturer 
stuted in a feature article prepared for a recent 
issue of the AMERICAN LUMBERMAN that the so- 
called waste in the manufacture of lumber was 
as much editorial as any other kind, he doubt 
less echoed the sentiments of muny of his asso 
clates in the industry. For many years the 
lumberman has been falsely accused of wasteful 
manufacturing practices and has been unjustly 
condemned for not adopting more efficient 
methods for the utilization of the waste products 
of mill and forest. By far the greater part of 
these criticisms and accusations have come from 
misinformed individuals who know little of the 
problems of lumber manufacturing or the diffi 
culties attending close utilization of waste. In 
the meantime, however, the manufacturer has 
gone quietly ahead, regardless of the obstacles 
in his path, and has so extended his operations 
that very little preventable waste now exists in 
the industry. 

This practice of closer utilization, which was 
given a new impetus by the recent Washington 
conference, has progressed so rapidly in all see 
tions of the country that a well known southern 
pine manufacturer recently suggested that ua 
discussion participated in by lumbermen of the 
results of experiments they have made during 
their manufacturing careers in attempting to 
manufacture waste products at a profit would be 
both beneficial and interesting. Deeming the 
suggestion « good one, the editors of this publi 
cation addressed a form letter to approximately 
160 manufacturers asking for a statement of 
their experiences in utilization of waste. <A 
large number of illuminating replies were re 
ceived. 

Analysis of Lumbermen’s Letters 

It is difficult to state the general consensus 
of these letters since the problems of waste 
utilization differ somewhat in the various sec 
tions of the country, those of the South, for 
instance, presenting aspects not encountered in 
the Lake States or on the Pacifie coast. Prac- 
tically all manufacturers said that they were 
manufacturing lath at a profit and many stated 
that they were producing staves, barrel head- 
ing, box boards, shook, crating, and slats, either 
at the mill or planer, at a fair return. All the 
replies were not of this same happy tenor, how 
ever, as several declared they had attempted to 
utilize their slabs, edgings and trimmings in 
the manufacture of some of the aforementioned 
items or for cutting up into small dimension 
stock and, after losing money on the experi- 
ment, had decided to let the ‘‘other fellow’’ do 
the cutting. These, it should be stated, were 
in the minority. The general explanation offered 
as to why waste could not be turned into crat- 
ing, slats, dimension etc. at a profit was the 
lack of a permanent market and a staple price. 
One lumberman said he had found purchasers 
‘super critical’? and had come to the conclu- 
sion that it was almost as profitable to sell 
waste for fuel as to cut it up for the wood 
consuming industries. 

The letters also seemed to indicate that uti- 
lization in the woods presents its own peculiar 
problems. Manufacturers of the Lake States 
and on the Coast said they made a practice of 
cutting posts, poles and ties but added, in 
several cases, that the pole business was not 
profitable at this time. ‘‘An oversupply of 
people engaged in this line of work’’ was the 
reason attributed for this situation by one coast 
firm. Another reason, advanced by the super- 
intendent of a large Wisconsin mill, was that 
the cheapness of red cedar shipped from the 
Pacifie coast had demoralized the market in 
that section of the country during the last few 
months. Hemlock and oak bark is saved in the 
Lake States region and in West Virginia and 
hemlock and spruce logs, as well as slabs from 
the mills are consigned to the pulp mills. One 
large California econeern has found it almost 
impossible to utilize any of the forest waste he- 
cause it employs a flume in transporting its 
logs to t nill which is located in the moun- 
tains, 

Manufacture of white cedar shingles in the 


Lake States is becoming less profitable, accord 
ing to one operator of that section, largely on 
account of the numerous substitutes and the 
encroachment of red cedar upon the market. On 
the Coast, however, shingles are mentioned as 
one form of utilization, which is presumably 
not without profit. 

Many lumbermen called attention to the fact 
that the problem of utilization is more complex 
in the South than in the Lake States or in the 
West because in the last named sections waste 
that can not be cut up at profit can be readily 
sold for fuel, while this outlet is not always 
uvallable for many mills located in the south- 
ern States. 


Excerpts from a Few Typical Letters 

A more adequate conception of the methods 
which some of the Jarger mills of the country 
have adopted in uttempting closer utilization of 
waste and the pecuniary success attending their 
ventures may be gained from the following ex 
cerpts of a few of the letters received by the 
AMERICAN LUMBERMAN. 


Appalachian Area 
ELLAMORE, W. Va.--We have always manufac 
tured Jath from our chestnut, poplar, basswood, 
and spruce slabs, and have shipped our hemlock 
slabs direct to the pulp mills. Our hardwood slabs 





What the Lumberman Is Doing 
to Utilize Waste 


In the Manufacture of poles, posts 
W oods and ties and turpentine re- 

tort wood; cutting of excel- 
sior, stave and heading bolts; sale of small 
logs to the pulp mills and bark to the tan- 
ning industry. 


At the 


Sawmill 


Manufacture of lath, shingles, 
staves, slats, barrel heading, 
boxboards, shims, tie plugs, 
squares and special small dimension 
stock. 


At the Manufacture of crating ma- 
Planing terial, automobile truck slats, 
Mill columns, banisters, plynth 

blocks, pickets, broom han- 


dles, step ladder stock, nursery sticks, etc. 











we cut into small box boards and dimension stock, 
and in the woods, we cut our small spruce top 
logs into 4-foot lengths for pulpwood and save 
all the bark from our hemlock and rock oak trees. 
—MoorkE, KEPPEL & Co. 


NALLEN, W. VAa.—Our mill is equipped to make 
lath and also dimension of a few sizes, and par- 
ticularly slack barrel staves. We have been util- 
izing a portion of our products to very good ad- 
vantage, but at times the market is so weak that 
we can not manufacture the byproducts at a 
profit. The greatest handicap with us seems to 
be the lack of a permanent market, or a staple 
price.—WILDERNESS LUMBER Co. 

WESTON, W Va.—We have spent considerable 
time and some money to find a market for our so 
called waste, but so far we have been unable to 
find anything reliable, or at a price that makes 
it any better than burning the waste for fuel. We 
also find that purchasers of items are super-eritical 
in their inspection and no matter how good you 
make it there is always some kick. We have not 
given up hope yet and some day may find a market 
that will be mutually satisfactory.—-THE Sun LuM- 
BER Co. 


Lake States 


Oconto, Wis.—The only waste we have been 
trying to save is the edgings from our kiln dried 
maple flooring. We save everything that will 
make 11-inch squares, 18, inches and longer, in 
clear cutting. The 42-inch and longer lengths we 
make into broom handles and the stock under 42 
inches we dispose of to the other manufacturers 
using squares. We are starting to keep a cost 
naeceount of these squares to see whether or not 
there is any money in the _ proposition.—Hour 
HarRDWoop Co, 


SCHOFIELD, W1s.—We contemplate the manufae- 
ture of hardwood squares to increase the value of 
stock that ordinarily would go into wood. There 
is practically no waste at our mill, as even the 
refuse and bark has a very ready sale in our 
locality. 3ROOKS & ROSS LUMBER Co. 


ISCANABA, MicH.—We make lath, squares. and 
short lumber, 12 to 47 inches, at the sawmill. In 
the woods we take everything. We sell our posts, 
poles, ties and bark and the residue in hardwoods 
is sold to a chemical company.—STAck LUMBER Co, 


IRON MOUNTAIN, MicH.—We have tried every 
way to conserve timber and waste; have made 
railroad shims, squares, worked up short pieces 
of lumber; put small mills in the woods and must 
confess we have never made any money out of any 
of these projects, but have gained a lot of ex- 
pensive experience. ‘The public has not been edu 
cated to use short lengths and narrow widths, and 
low grade lumber where it would serve the purpose 
as well as higher grades, and will not pay enough 
to pay to get it out. There is no crowd in the 
world that hates to waste forest products worse 
than the lumbermen, and when values become reg- 
ulated so that we can afford to log and cut up 
byproducts, there is no question it will be done by 
every lumberman.—VON PLATEN-Fox Co. 

NEOPIT, W1s.—In the manufacture of shingles, 
our cost account shows that in an operating period 
of fifteen years we have sustained a net loss of 
$3,100. Each year it seems the shingle market 
grows less satisfactory on account of the numerous 
substitutes and the encroachment of red cedar on 
our market. In the manufacture of lath, we have 
always been able to realize a satisfactory profit, 
using hemlock, pine and basswood waste of suitable 
character. Crating material manufactured from 
hemlock and hardwood waste has always returned 
more than cost of production. Hardwood squares 
have been profitable to some degree when marketed 
at the right time. In the woods, we manufacture 
from our white cedar, poles, posts and ties. We 
have always done exceedingly well in these prod- 
ucts until the last few months when the pole mar 
ket has been demoralized by the cheapness of red 
cedar shipped from the Pacific coast.-—-MBNOMINEE 
INDIAN MILLS. 


MARSHFIELD, W1s.—At our mill we manufacture 
all the hardwood squares, especially in birch and 
maple, that we possibly can, and lath from hem- 
lock, pine afid spruce edgings. Then, too, we ship 
a good deal of hog fuel. In the woods, the trees 
not large enough for good sawlogs and the hard 
woods, we manufacture into tie cuts; some hemlock 
and cedar is cut into ties; and the rest of the 
hemlock, together with spruce, goes into pulpwood 
Our cedar is put into telephone and telegraph poles 
and fence posts as much as possible. Logs not 
good enough for this purpose are cut into cedar 
lumber which brings more money than shingle 
timber or blocks.—BISSELL LUMBER Co. 


Bay Ciry, MicH.—We have never made an ef 
fort to manufacture the waste products at our 
sawmills into anything other than lath and fuel 
wood, owing to the large demand for the latter 
locally. In the woods we produce cedar posts and 
poles, tamarack ties, and pulpwood in spruce and 
balsam.—-KNEELAND-BIGELOW Co. 


RHINELANDER, W1S.—In the softwoods, such as 
pine, hemlock, spruce and balsam we believe that 
the slabs and edgings can be most profitably manu- 
factured into building lath, the best of the trim- 
mings can be sorted and sold to box manufacturers, 
and the poorer trimmings used for fuel. In the 
hardwoods, our slabs and edgings are small as we 
do not cut much thick lumber and make use of a 
horizontal resaw. When heavy slabs produced 
from tapering logs are reasonably clear we manu 
facture them into handle squares and hardwood 
fence and crating lath. We have never found 
either of these very profitable, but they do add 
something over what the material would bring for 
fuel wood. Hardwood trimmings are sold for 
wood.—-MASON-DONALDSON LUMBER Co. 


Southern States 

SuREVEPOoRT, LA.—No doubt the most advanced 
step we have taken in regard to the utilization 0! 
waste was made through the installation of some 
additional equipment for the manufacture of fence 
and plaster lath, a greater variety of certain kinds 
of molding, interior trim of various kinds, and 
especially cut patterns for casing openings, such 
as doors, windows ete. From a certain stock that 
formerly went into the burner we now manufacture 
step-ladder stock, nursery sticks, box shook and 
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other items. This applies more to our shortleaf 
mills. At our longleaf mills we have done some 
research work and will do more with a view to 
finding out just what need the product of our 
longleaf mills can be made to serve to best ad 
yintage.—PEAVY-BYRNES LUMBER Co. 


LAUREL, Miss.—We have a contract with the 
Electric Light Co., which is located near our 
property, whereby we sell them in the form of hog 
fuel all of our waste material, after the lath stock 
has been taken out. We have repeatedly made in- 
yestigations regarding the probable return which 
we might get from our waste material, and have 
concluded that we would be justified only in manu 
facturing lath and selling the balance in the form 
of fuel.—GILCHRIST-FORDNEY CO 


KELTYS, TEX.—We slab very closely at the saw- 
mill and save all boards and dimension, 4-inch and 
longer, in all grades. We do not manufacture lath 
and shingles, but believe that we are utilizing all 
merchantable stuff that we can. At the planing 
mill, we manufacture slats of all kinds; pickets, 
both square and flat; and we manutacture all our 
park-edge edging strips into moldings. We also 
work very closely all stock in low grades from our 
planing mill cutting to lengths for crating ete. In 
the woods we get out quite a few telegraph and 
telephone poles as well as piling. While we are 
trying to conserve our timber by cutting as low 
as 10-ineh stumps in the woods, bringing all mer- 
chantable material into the mill, we feel we could 
still accomplish some things in the remanufactur- 
ing of shorts and waste materials as well as certain 
low grade stock, and to this we expect to give our 
attention during 1925.—ANGELINA County LuM- 
BER CO. 


Kansas City, Mo.—At the sawmill, we are mak- 
ing lath, and have never made any other com- 
modity out of sawmill waste; at the planing mill 
we manufacture box shook or crating material out 
of cutoffs ; in the woods, we are not now and have 
never attempted to utilize the woods waste mate 
rial—-D1eRKS LUMBER & COAL Co. 


HAMMOND, La.—It has been our experience that 
we derived the greatest profit from a procedure 
which permitted us to restrict our efforts along 
certain lines, permitting a volumetric movement of 
such product; rather than attempting to diversify 
the production of items from waste, for which 
there is undoubtedly an economic necessity, but 
which do not return an equitable profit in view of 
the limited number of outlets available; and be- 
cause we have found that the expense of equipping 
with necessary machinery, storage and sorting fa- 
cilities requires too large an overhead in relation 
to the market value. In other words, while we 
have found it is possible to dispose of a great 
variety of articles which may be manufactured 
from waste, nevertheless, the average consumer of 
such articles is not much concerned with the eco- 
nomic side of the question and seldom cares to 
commit himself on the basis of an order permitting 
the mill to ship on the basis of accumulation, and 
since these articles are produced from waste, they 
of necessity are available only as specific types of 
waste accumulate. 

Accordingly, we have concentrated upon finding 
markets for screened sawdust; for fuel, as hog 
chips have about on the average 40 percent the 
heating value of coal, and which result from waste 
which is not usable in any form whatsoever. In 
addition to this we operate lath mills and have 
installed pony slab resaws to convert slabs ete. 
into crating or box material. The mill edgings, 
of course, should be sorted for molding stock, and 
we find that after screening out our sawdust, sell 
ing our excess hog chips and picking out all hold- 
ing stock, lath stock, and resawing the slabs, that 
we have very little except bark and rotten lumber 
available for the waste burner at the sawmill. 

We formerly produced some shingles but inas 
much as the principal call for these requires heart 
Stock, which in turn will only develop from bolts 
at the butting saw in trimming up timbers and 
Which require a bolt at least 18 inches long, we 
have found that by giving more care to the manu- 
facture of timbers very little waste should 
occur at the butting saw, and for such waste as 
does occur we can make only shingles to repair the 
houses of our mill employees. 

At the planer we have long ago discontinued 
the manufacture of pickets and most of our waste 
gs0es to our box factories for re-manufacture into 
slats, crating or shook. We endeavor to arrange 
our order file for box factory products in such a 
way that practically all our planer waste is so 
consumed that we have found this more profitable 
than attempting to manufacture blocks, toy blanks 
or similar items. We have never attempted, in 
the woods, to produce any byproducts other than 
“es or cordwood.—NaTALEANY LUMBER Co. 


Pacific Coast 


SPOKANE, WASH.—Our plant is located in the 
heart of the city and we have worked up a market 
for all of our offal. Our planing mill shavings are 
sold for fuel and the dry sawdust, when separated 
from the shavings, is taken in sack lots by meat 
markets, grocery stores etc. At our sawmill we 
save out a certain amount of 4-foot slabs and 
edgings each year, and the balance that is fit for 
wood is cut into 16-inch lengths and sold and de- 
livered in truckload lots. Green sawdust at the 
mill is saved and sold for packing ice. Some is 
mixed with shavings and goes for fuel. We have 
recently installed two large hogs to grind up refuse 
unsuitable for 16-inch wood and which previously 
went into the burner. We have now worked up 
a market for this hogged fuel in heating plants. 
Our shed trims and other miscellaneous items we 
have been successful in disposing of to box fac- 
tories, specialty shops ete-—McGOLDRICK LUMBER 
Co. 


MADERA, CALIr.—Our sawmill is located far up 
in the mountains with only water flume for trans- 
portation and we have never been able to utilize 
the byproducts in the ways we could have done 
had our mill been served by main line railroad 
transportation.—-MADERA SUGAR PINE Co. 


KLAMATH FALLS, Ore.—At our mill we utilize 
our waste in making 32-, 39- and 48-inch lath. 
We then pick out of our slab conveyor such slabs 
and edgings as will make good firewood. At our 
planer we do not have any waste to speak of as 
our edgings are usually run into moldings. We 





Staves cut from waste at mill of Wilderness Lum- 
ber Co., Nallen, W. Va. 


do, however, have some trims which are sent to 
our box factory for manufacture into shook. 
PELICAN Bay LUMBER Co. 


TACOMA, WASH.—We are making shingles, lath, 
broom handles, and have organized a heating com- 
pany to dispose of mill refuse. In the planing mill 
the utilization of short lengths of flooring has 
been encouraged and through our retail yards every 
effort is made to dispose of lengths 17 inches and 
up on short trimmings. In the woods every effort 
is made to save telephone and telegraph poles be 
fore loggings operations are commenced Efforts 
have been made to save the tops of trees and 
small logs by establishing sawmills in the timber. 
There is still a great amount of material that 
is left in the woods as it is unsalable. The prob- 
lems of the Pacific coast are somewhat different 
from those in the East, but you can rest assured 
every effort is being made to save everything in 
which there is any money.—Sr. Paunt & TACOMA 
LUMBER Co. 


SAN Francisco, Canir.—We have had consider- 
able experience in cutting up Port Orford cedar, 
not only at our mill at Marshfield, but also at 
our Bay Point plant. At one time we went to 
considerable expense at our Marshfield plant to 
equip a cut-up plant. We picked out of the con- 
veyor short pieces from 2 to 4 feet long and were 
able to get 5,000 to 7,000 a day. We found after 
two vears that it was not a paying proposition as 
we did not get enough out of the material, f.o.b. 
Marshfield, to pay for the labor and leave any- 
thing for the material. 

We have also brought a lot of short pieces to 
our Bay Point plant and remanufactured the ma- 
terial there. At one time we had sent down from 
our mill fully 500,000 feet of Nos. 1 and 2 clear 
Port Orford cedar from 2 to 4 feet long. In eut- 
ting up this material we had about a 50 percent 
loss. At different times we have cut up quantities 


of No. 1 Port Orford cedar shop. Some of it has 
been ripped to narrow pieces and then cut up, and 
quite a large quantity of it was put into bevel 
siding. After cutting up at least 2,000,000 feet 
of shop we found it was not a paying proposition : 
it would have been better to have sold the No. 1 
shop in the rough, and we would have got more 
money for it. 

We have made up our minds that the cutting 
up of short material is a good proposition to let 
alone, and let the other fellow do the cutting. It 
is a business in itself and requires more or less 
of skilled labor, and not such labor as we carry 
for our regular mill work in the lumber business. 

-Coos Bay LUMBER Co. 


Another large lumber manufacturing concern, 
the name of which is withheld on request, has 
the following interesting statement to make in 
regard to its waste utilization program: 

We have manufcatured staves from 3 foot shorts 
picked from our conveyor for use as rosin barrel 
staves with some little profit, but the barrel itself 
has not proved very satisfactory to the naval 
stores people, they preferring a so called round 
sawn stave. Practically the same comment may 
be applied to heading. We at one time undertook 
the operating of a box factory department in con- 
nection with our planing mill and found that the 
waste material from the cut-offs at the planer 
could be used to advantage; but the operation of 
crating factories profitably is apparently dependent 
upon being located close to the shipper requiring 
such material so that small orders may be deliv 
ered promptly. We have a regular creosote treat- 
ing department handling telegraph and telephone 
poles. There is seemingly getting to be an over- 
supply of people engaged in this line of work, to a 
point where it is difficult to find an outlet for this 
product. 


Stockholders Pay Tribute to Founder 


BEAUMONT, TEX., Jan. 26.—The annual meet- 
ings of stockholders of the Nona Mills Co. 
(Ltd.), at Leesville, La., and the Nona Mills 
Co., at Beaumont, held last week, were sad 
affairs on account of it being the first meeting 
of either company ever held without the pres- 
ence of the founder, the Jate John N. Gilbert. 
Mr. Gilbert was president of both companies 
and also of the original Beaumont Lumber Co. 
before its sale to the Kirby interests in 1902. 
On the minute books of each company was 
spread the following at last week’s meetings: 


The death of John N. Gilbert is brought home 
to every stockholder at this annual meeting. 
Irom its organization he has been the moving 
spirit of the company, for many long years its 
president. Present at all its former gatherings, 
constant in the discharge of all the duties of 
director and president, unfailingly vigilant and 
sagacious in looking after the interests of the 
company, all the stockholders felt, and justly felt, 
that the management of their affairs could be 
implicitly intrusted to him. 

But it is not merely as president, as director, 
as a stockholder, as a leader in business that we 
lament his death—and it is not even mainly on 
that account that we mourn him. 

He was a beloved friend—not ours only, but of 
a very large circle, comprising, it may be said 
without exaggeration, all who thoroughly knew 
him. 

He filled to the full the true conception of a 
gentleman: gentle, modest, self-controlled, con- 
siderate of other people, generous in all his im- 
pulses, kindly in all his acts. He was faithful 
in all the relations of life. 

He was loyal to every conviction, tolerant of 
opposing views, fair and generous in his judg- 
ment of others. He was an earnest advocate of 
every worthy enterprise. He was held in the 
highest honor and affection in the community in 
which he lived. 

As a Christian without pretense, a man without 
guile, a citizen with no self-seeking motive, his 
—s will long be honored by all who knew 
him. 


Resolutions of regret upon the death of 
Albert Kaulbach, for many years head book- 
keeper for the company, were passed by the 
stockholders. 

Neither of the companies is at present en 
gaged in the manufacture of lumber, but they 
own huge holdings in both Texas and Louisiana. 
The sawmill and standing yellow pine timber 
at Leesville were sold two years ago to the 
Powell Lumber Co. interests, but the company 
still owns in the neighborhood of Leesville 
70,000 acres of land and the hardwood timber 
thereon. The Texas corporation still owns 
38,000 acres of land in Jefferson, Hardin and 
Liberty counties, containing approximately 
30,000,000 feet of pine timber and vast tracts 
of virgin hardwood. 
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HE example shown this week is rather more than an ordi- 
nary remodeling job. Perhaps to designate it as a trans 
formation would more nearly convey the idea of the wonder 
ful change effected in the very plain, if not actually ugly, little 
old house shown in the upper picture. But after the carpenters 
got through, the house assumed the appearance of a really mod 
ern and well designed semi-bungalow home, as anyone can read- 
ily see by cutting out the overlay appearing below and placing 
it in position on the upper picture. The chief factors in the 


metamorphosis of this old) box-like house into the attractive 
home which the combination picture will show, were the simple 
addition of the big roomy porch clear across the front, and the 
dining room and kitchen added on the rear end. The latter 
change permitted merging the original parlor and dining room 
into one big living room. The completed job is not only a strik- 
ing example of enhanced comfort and beauty, but affords an 
illustration of the effective remodeline of old homes which the 
AMERICAN LUMBERMAN’S campaign is fostering. 




















Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effect 
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Dealers 


receive a copy of ‘Old Homes Made New’’ 


CLARK LuMBER Co., Kansas City, Mo. 


Would be glad to have two eopies of ‘‘Old Homes Made New.’’ As 
covering charges for the books herein ordered, I am enclosing currency 


$1.—J. A. BLANKEN, Santa Rosa, Calif. 


We wish to commend you for your various 
activities on behalf of the lumber manufactur 
ers. In particular, we think your remodeling 
campaign, as exemplified in your recently issued 
book ‘‘Old Homes Made New’’ is one of the 
best and most practical campaigns that could 
have been devised, and we can see plainly wher 
it must be producing great results in the in 
dustry through increased sales of material. The 
transformation from old to new as shown in the 
book are most interesting. — NORTHWESTERN 
COOPERAGE & LUMBER Co., Gladstone, Mich. 


Kindly send us a copy of your book of re 
modeled home ideas. Enelosed herewith you 
will find our check for 50 cents eovering the 
charge.-— MARATHON LUMBER Co., Memphis, 
Mich. 


I have been looking over with interest the 
remodeling examples published from week to 
week in the AMERICAN LUMBERMAN, showing old 
houses made new, and as I understand that you 
have published «a book containing these ex 
amples and cuts, I wish you would send me a 
copy. It seems to me that such a hook can be 
used. to great advantage by retail lumber deal 
ers, especially in the old towns where many of 
the houses are of old style and surely need re 


pairing.—W. H. HALL, St. Louis, Mich. 


We would be glad if you would send us a 
copy of ‘fOld Tlomes Made New,’’ together 
with prices on quantities-—THropore A. Bur 
rows LUMBER Co., Winnipeg, Men., Canada. 


Enclosed please find 50 cents for which kindly 
send us a copy of your book, ‘Old Homes Made 
New.’’ It may be we will wish to order a 
supply if it meets the needs of our Home Pro 
motion Department. McPHEE & MCGINNITY 
Co., Denver, Colo. 


“Boost”’ for Remodeling Campaign 


Enclosed herewith please find 50 cents, for which we would be glad to 
for our inspection. We 
may want to use a larger quantity later for distribution at our yards.— 


Enclosed we hand you 50 cents in stamps, for which we will be pleased 
to have you send one copy of your book entitled ‘‘Old Homes Made 
* New.’’—Grays HARBOR COMMERCIAL Co., Cosmopolis, Wash. 


Knelosed find 50 cents, for which please send me one copy of ‘‘Old 





Begin Planning 
Spring Repair Work 


HY not give the old home a thorough over- 
Put in hardwood floors 
and all the little niceties and conveniences of a new 


hauling this spring. 
home. Real estate has so increased in value within 
the last Few years that such a program is more than 
justified, 


It's none too early to start planning the work. 
Then just as soon as the weather is favorable you 
can go ahead with the actual remodeling. 


Madden Lumber Co 
615 Peek Street = 
id Schenectady | 


This timely advertisement of a New York State 
retailer sets forth some good reasons for 
remodeling, and incidentally affords an ea 
ample of how dealers may hook up theu 
newspaper advertisements with the nationwide 
movement for re modeling now in progress. 





Homes Made New.’’—CHARLES WAYMAN, Galvin Lumber Yards (Ince.), 
Battleford, Sask., Canada. 


Enclosed please find check for 50 cents, for 
which kindly send me a copy of ‘‘Old Homes 
Made New.’’—B. E. Sappineton, Plant City, 
Fla. 


Please find enclosed 50 cents, for whieh send 
us a copy of ‘‘Old Homes Made New.’’—JAMES 
C. Simpson & Co., Fairview, Ill. 


Enclosed find 50 eents for which send us a 
copy of your book ‘‘Old Homes Made New.’’ 
—Porter Bros., Morrison, Ill. 


We enclose 50 cents for which please send us 
one copy of ‘‘Old Homes Made New.’’— 
ScHAFER Bros. LUMBER & Door Co., Monte 
sano, Wash. 


Enclosed please find check for 50 cents, for 
which kindly send us your book of remodeled 
home ideas.—ONWARD LUMBER Co., Onward, Ind. 


We are enclosing herewith 50 cents, for which 
kindly send us by return mail one copy of ‘‘ Old 
Homes Made New.’’—Catro BUILDING MATERIAL 
Co., Evanston, Il. 


Please send us one copy of ‘‘Old Homes 
Made New,’’ for which you will find enclosed 
our check for 50 cents.—CRUIKSHANK LUMBER 
(‘o., Hannibal, Mo. 


Enelosed please find 50 cents, for which send 
me your book ‘‘Old Homes Made New.’’— 
W. J. FAucHEUX, Luteher, La. 


We are enclosing our check for 50 cents, for 
which we would be pleased to receive a copy 
of the book ‘‘Old Homes Made New.’’— 
ORANGE LUMBER Co., Orange, Mass. 


Please send us a copy of your ‘‘Old Homes 
Made New.’’ We enclose 50 cents to cover 
price._AUBURN LUMBER Co., Auburn, Calif. 


Retailer Conducts Evening Lumber School 


In the old days when the stock of the average 
lumber yard consisted of comparatively few 
items, and those of a staple character, there 
was not much trouble about vard men and other 
employees not knowing the stock. But with the 
development of the modern building materials 
store, with its multiplicity of items handled, if 
is becoming increasingly difficult for employees 
to acquire the broad and thorough knowledge of 
the stoek whieh is essential for answering the 
questions propounded by customers and for gen 
eral sales efficiency. 

This situation has been met by the Comfort 
Coal-Lumber Co. (Ine.), of Hackensack, N. J., 
operating a number of retail yards in that see 
tion, by conducting a night school, in which the 
employees were given the oportunity to learn all 
about the various products handled, as well as 
other pertinent facts relating to the business. 
Listing all the various sizes and grades of Jum 
ber und building materials, as well as coal, the 
company 1,500 
different 


found it was handling about 


items. It hardly was to be expected 
that the employees could acquire a 
know ledge of the stock through any 


1 
‘ 


method, 


practical 
haphazard 
It was found that comparatively few 
“of them knew much about many of the products 
Which they were every day selling and talking 
to customers about. There was of course no 
time to impart systematic instruction during 
business hours, so the idea of conducting a regu 
lar night school for employees was hit upon, and 
upon Tl. B. Blauvelt, merchandising manager for 


the company, devolved the duty 
organizing and condueting such school. 

At the outset the salesmen got together one 
night each week and discussed some subject that 
had been previously assigned. Complaints and 
kicks received in the regular course of selling 
were discussed, and new selling ideas considered. 
The next step was to secure material to aid in 
the intelligent study of the various produets 
handled. It was early recognized that the trade 
journals were replete with valuable information. 
These publications were carefully read and any 
thing that pertained to the subjects to he dis 
cussed was elipped and filed for use in the school. 

Other sources of useful material were the 
bulletins and printed reports of the various as 
sociations of lumber producers and distributors. 
Government bulletins were freely drawn upon, 
in fact, it was found that these were a veritable 


mine of information, especially the reports of 


the departments of commerce, agriculture and 
the interior. The pamphlets on coal and lumber 
issued by the Departinent of Commerce 
found to be particularly helpful. 

Aside from the foregoing sources, the service 


were 


departments of individual manufacturing con 
cerns helped with useful material, ineluding 
their house organs, many of which are packed 
full of selling ideas as well as teehnieal infor 
mation regarding the products themselves, 

All national advertisements of products 
handled by the company were clipped and filed 
for study, some of the most striking of these 
being posted on the bulletin board. 
magazines and books, 


Business 


as well as material issued 


of planning, 


by the laboratories of business conducted by the 
various universities, such as the Harvard School 
of Business Researeh, were searched for suita 
ble material. 

A regular record of attendance was kept, the 
members being marked for attendance and tar- 
diness. Prizes of $100 in gold were offered: 
First, $50; second, $30; and third, $20. School 
was held every Thursday night from 7:30 to 
10 p.m. The interest was such that everyone 
turned out, desirous to learn and to take ad 
vantage of the opportunities that were being 
offered for systematic study. 

The sessions started off with the fine corre 
spondence course for retailers furnished by the 
National Lumber Manufacturers’ Association. 
The next step was to invite the various manufae 
turers whose products were handled to send 
representatives to address the school on their 
particular goods. Hach one was given a meet 
ing devoted exclusively to its specialty. The 
companies responded very readily, sending their 
sales managers or other competent representa- 
tives to address the school, one coneern even 
showing a motion picture of how its product is 
made, 

The fine results from this educational enter- 
prise are apparent all through the organization. 
There is inereased efficiency in selling, due to 
the confidence engendered by a_ practical 
knowledge of the goods being offered. 

‘<The results of the school,’’ said Mr. Blau 
belt, ‘‘have proved to our own satisfaction that 
it should he a fine thing for everyone in ou 
line of business. ’? 
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Hoosier Ex-Presidents’ Club to Give Association Benefit of Experience— 
Dealer Keeps Close to Prospects—-Taking Poultry House Plans to Farmers 


There is a new organization within the 
Indiana retailers’ association; a Past-Presi- 
dents’ Club. I’m not sure if there are others 
like it or not; but there well might be such 
a club in every retail organization. The 
Hoosiers have an extra good chance to make 
such a club a success, for individual mem- 
bers of their association seem to have an 
unusually keen sense of personal responsi- 
bility for the success of State association 
work. They not only come to the annual 
meetings, but they are also ready to talk, 
to do work on standing committees and to 
respond to special calls. The Hoosier presi- 
dents, like all association officials every- 
where, have been prominent in the organiza- 
tion before their election to the top office. 
All of them have served subsequently on 
the board of directors. So they are well 
acquainted with the State problems of re- 
tailers, and also with the machinery by 
which the association works, and with the 
personalities of the members. 

Form Ex-Presidents’ Club 

The big idea behind this new club is that 
it is to be a working group. Oftentimes 
certain groups of men who have served to- 
gether in some mutual capacity form a little 
club just to maintain their personal friend- 
ship and to keep old times fresh in their 
memories. This is all right as far as it 
goes. But the Hoosier  past-presidents 
want it to go farther than that. In fact the 
idea of such a club was suggested by events. 
Pressing problems have come up at differ- 
ent times; questions that required experi- 
ence and general State representation. 
Somebody or other, I don’t know who, sug- 
gested that the ex-presidents could deal with 
them. Letters were sent out, and the vet- 
erans came sailing into Indianapolis and 
fixed matters up. That happened, I’m told, 
several times. So at the annual convention, 
held several weeks ago, a group of these 
ex-presidents formed a little organization. 
There were ten or fifteen of them present; 
an excellent representation and an indication 
that in Indiana a lumber retailer stays in 
business a long time. So they formed their 
club, decided they would hold an annual 
dinner on the evening of the first day of 
the convention, and at that dinner would 
initiate the retiring president. 

Conserving Valuable Experience 

The Indiana association is more than 
forty years of age. Perhaps some of the 
presidents have served more than one term, 
though I believe the custom now is for but 
one term. The new club is busy completing 
its roster list, and is standing ready as a 
reserve force to come into action when the 
officials of the association ask for its help. 

In certain other big associations there 
seems to have been an unintended loss of 
experienced help, due to the fact that some- 
times an ex-president seems to lose most 
of his interest when he has retired from 
the presidency. We’re all of us human, and 
we like recognition even if that recognition 
isn’t the only thing that induces us to carry 
the burdens of office. A man works up 


through the ranks, learns the ins and outs 
of association duties, is chosen for the 
highest office, serves his term and then be- 
gins to feel that he is through. He gradu- 
ally allows his enthusiasm to slacken, and 
presently he isn’t even coming to the meet- 
ings. That’s bad all around. He loses, and 
the organization loses. The Hoosier ex- 
presidents seem not to have traveled that 
way, for they have been steady and enthu- 
siastic workers. They didn’t need a club to 
keep them thinking and working for the 
good of Indiana retailing, but they believed 
they could work more efficiently in a club. 
It occurs to us that in other places such a 
little organization might well salvage for 
the association the experience and ability 
that sometimes drift away. 

One of the earliest, if not the very first, 
of the Hoosier presi- 
dents, S. P. Stroup, of 
Shelbyville, was pres- 
ent at the convention 
and shared in forming 
the new club. Mr. 
Stroup was one of the 





S. P: STROUP, 
Shelbyville, Ind.; 


An Honored Member of 
Hoosier Past-Presidents’ 
Club 





organizers of the In- 
diana association. He 
started in business in 
1866 and is the oldest 
thirty-third degree 
Mason in Indiana. 

Walter H. Crim, of 
Salem, Ind, is another 
of the ex-presidents. If you happen to 
have the general impression that “ex-presi- 
dent” means “old-timer” you have only to 
take one look at Crim to be set straight. 
You see a lean, friendly young fellow wear- 
ing a sport suit, sliding through the conven- 
tion crowd in the Claypool Hotel, the per- 
sonification of energy and wearing a smile 
that ought to be worth a million dollars. 
After meeting him once you can easily be- 
lieve what his friends say about him; that 
he’s a good retailer, a good executive, a 
good advertiser and a good fellow. The 
Realm has never had the fortune to visit 
Salem, but we understand it is in the lower 
end of Indiana. Crim is at least twice a 
lumberman; he is a retailer, and he also 
is in the hardwood business. In this latter 
capacity he belongs to the board of directors 
of the Indiana Hardwood Lumbermen’s As- 
sociation and stays over for the very lively 
and friendly convention that that organiza- 
tion holds in Indianapolis the day after the 
retailers finish up. 


Makes Calendars Aid Sales 
Crim likes to say that he lives “down in 
the sticks,’ but he’s pretty proud of his 
town and of his customers. He knows a 
lot about both. They tell me his advertising 
is quite effective in the community in bring- 
ing in trade. In the course of the round- 





table discussions at the convention the mat- 
ter of building prospects came up, and in 
discussing this matter Mr. Crim mentioned 
incidentally that he had conducted a little 
questionnaire in connection with giving out 
his calendars. He said he expected to see 
some smiles when calendars were mentioned, 
for some dealers class them with souvenirs 
that are handed out indiscriminately and 
are little valued. Well, Mr. Crim doesn’t 
give anything away indiscriminately. He 
says that people value a thing more if it 
isn’t too easy to get. I may not have quite 
the accurate details of his calendar distribu- 
tion method, but I think it’s something: like 
this: He sent out letters to his mailing list, 
and he has a long one that is well classified, 
and in this letter he included a postcard. 
The card was ready addressed, and on the 
reverse was a list of possible building oper- 
ations. The letter announced in a friendly 
way that the yard had calendars it wanted 
to give out, but it didn’t want any of them 
lost, and was taking this way to be sure 
addresses were right. So if the person re- 
ceiving the letter would sign his name and 
address and would check the different things 
he might be interested in, a calendar would 
be mailed out. I’m not sure this is just the 
story, but I believe it’s about right. 


Distribution Uncovers Prospects 


Of course he got the cards back. People 
want and need calendars, and they’ve got 
into the habit of depending on merchants’ 
souvenir ¢alendars for their supply. It in- 
volved a little work and attention to get 
this particular calendar; not enough to be 
discouraging, but enough to fire interest and 
raise desire. Incidentally it may be inter- 
esting to you to know that a tabulation of 
these hundreds of replies brought the in- 
formation that 75 percent of the people were 
interested in doing something that would re- 
quire materials which Mr. Crim wants to 
sell. Not all new houses, to be sure; but 
all sorts of jobs such as new roofs, or chick- 
en houses, or barn repairs; jobs ranging 
from a few dollars up to $500. There were 
also some larger jobs in prospect in the list. 


Monthly Letters Fit Calendar 


This method of distribution involved some 
labor, of course. It means an uptodate 
mailing list; a highly useful thing if the 
yard is equipped with the imagination and 
will to use the list wisely. It meant mailing 
and paying postage on the letters, and mail- 
ing and paying postage on the calendars 
But the results beat those of ordinary dis- 
tribution over the counter. If you hand out 
calendars over the counter you’re giving 
them only to persons who come to your 
office, and the value of a calendar from an 
advertising point of view is to call your 
business to the attention of a possible pros- 
pect. That’s already been done in the case 
of the man or woman who has come to your 
place of business. Mr. Crim’s calendars 
serve the usual purpose of being a year-long 
reminder of his yard, and in getting them 
these people told him what they are think- 
ing of building. We would guess that the 
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very act of checking “chicken house,” say, 
on the card would set some people to think- 
ing of building a new chicken house instead 
of vaguely wishing they had one. 

Well, this isn’t all the calendar story. The 
calendars that go out to farmers have twelve 
leaves, one for each month. On each leaf 
is the picture of a farm building, done in 
colors. The first of each month, when the 
folks turn a leaf and look at a different 
building, they get a letter from Mr. Crim 
about that particular type of building and 
about his service in helping build it. He 
makes his calendar a pretty lively piece of 
advertising that works throughout the year. 


Film Makes Hit with Hoosiers 

At the Indianapolis retailers’ meeting was 
shown a wonderful film of the Great South- 
ern Lumber Co.’s operations in and around 
Bogalusa. The photography is splendid, and 
the scenes are chosen with such skill and 
care that they illustrate the manufacture of 
lumber and the process of reforestation in 
a way that interests and informs people 
who have no connection with, and no pre- 
vious knowledge of, the lumber business. I 
heard a number of lumbermen say it was 
one of the most interesting things of the 
sort they had ever seen. The film was 
worked hard in Indianapolis, for the school 
authorities learned of its presence and had 
it shown to practically all the manual train- 
ing and technical students in the Indian- 
apolis high schools. It was working steadily 
for several days. 

Retailer Sees His Opportunity 

Of course Mr. Crim saw it, and of course 
it gave him an idea. Some time along in 
the spring he is going to have a kind of 
“spring opening” to celebrate the comple- 
tion of a big show window that is to be in- 
stalled. He’s going to have a number of 
things to make up the attraction, and among 
others is a theater party to see this Bogalusa 
film. He was arranging for it at the con- 
vention. When he gets the film he’s going 
to have it shown at the high school in the 
afternoon. The high school, it seems, has 














Maybe You Can Raise Chickens 


in buildings that very, quickly get weatherbeaten 
and dilapidated, buildings that not only do not pre- 
vent but even encourage rats, vermin, etc., but is it 
the best way way to raise them? 


A wooden poultry house ona concrete founda- 
tion is permanent and sanitary and therefore eco- 
nomical. Your poultry’s worst enemies, rats and 
disease-breeding vermin, are unable to get in their 
work and the chickens are able to live in real quart- 
ers and grow and “lay” in the best possible manner. 


We have all the materials you will need and 
can show plans and, make suggestions for house 
that will promote health, vigor and vitality in laying 


and breeding stock. 


HUNTER LUMBER CO. 


“Building Service and Materials.” 
GRIGGSVILLE PHONE 18 {ILLINOIS 























Hens work best when kept healthy by permanent, 
sanitary houses, this Griggsville (Ill.) dealer 
leclares 
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Make More Money 
on Your (hickens 


SOME FOLKS make poultry houses out of 
old packing boxes, but the chickens aren’t happy 
and it costs more in the end to keep them. 

3uild your poultry houses to last and to keep 
out rodents—your chickens will be healthier and 
produce more for you; it will be easy to keep things 
clean and you won’t need to be constantly making 
repairs. 

We can show you plans for chicken houses to 
be built with concrete or lumber and we have all 
the materials you'll need to build them with. 


Altamont Comber and Grain Company 


Telephone 83 Corner Main and Division Streets 
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That make-shift poultry houses cost more in the 
end is the claim of an Altamont (1U.) lumber 
man 


a big auditorium and a good projector. Then 
in the evening the Crim theater party will 
be given. 

Now this is going to be a party free to 
the public; but here again Mr. Crim is too 
wise simply to advertise the thing and open 
the doors to all comers. At the proper time 
before the film comes to town he’ll send out 
some hundreds of letters to the people on 
his mailing list, telling about the film and 
the other attractions of his “opening day” 
and informing them that free tickets may 
be had by calling at his office. It’s going to 
take just a little effort to get those tickets; 
enough to whet the appetite and to create 
a sense of values. It’ll bring hundreds of 
people to his office, and that’s precisely what 
he wants. Mr. Crim will meet as many as 
he can, but all comers will be supplied with 
tickets. Probably the show will have an- 
other film in addition to the’ Bogalusa fea- 
ture. The affair ought to give the yard a 
good start on the new season’s business. 

Has a Jewel of a Helper 

When we said to Mr. Crim that all this 
following up of advertising, all this classi- 
fication of prospects and all the correspond- 
ence must involve a good deal of work, he 
agreed that it did. But he added that he 
had a young lady helper who is a real 
helper. She came from business college a 
couple of years ago with no knowledge of 
the lumber business. It seems she is one 
of those rare and correspondingly priceless 
helpers who bring both intelligence and in- 
terest to their work, and she takes charge 
of many of these things. Mr. Crim says if 
he can just keep her from getting married 
he’s going to make a world winner of a 
lumberman of her. Matrimony has wrecked 
many a promising feminine business career. 
3ut a well-trained business woman ought to 
be a good judge of values, and when she 
falls in love the lucky stiff should feel proud 
of himself. 

Prof. Aitkenhead, chief of the department 
of rural engineering of Purdue University, 
came in to the convention to tell the retail- 


ers about the service his department is try- 
ing to render to Indiana farmers, and ‘inci- 
dentally to Indiana lumbermen. Rural archi- 
tecture, as he sees it, is a very important 
and rather neglected part of the architec- 
tural field. There are architects who will 
undertake any kind of a farm building if 
they are paid for it, and oftentimes they do 
turn out beautiful individual buildings and 
fine groups. But the difficulty is that these 
are usually show farms, owned by wealthy 
men who are not interested in making a 
financial return from their farming oper- 
ations. Prof. Aitkenhead told of a barn 
designed with a steel I-beam supporting the 
center of the second floor. This feature 
alone cost a sum prohibitive to the average 
farmer. He told of a cow barn 40 feet wide 
built with a self-supporting second floor. 
These things are interesting, but they don‘t 
mean anything in the practical farmer’s life. 
A person might think that an attractive 
dwelling house would be equally good in 
town or in the country; but country houses 
are in a peculiar sense a part of the farm 
equipment. Caring for milk, placing entries 
where boots and overshoes may be left, pro- 
vision for the big dinners at threshing time 
and many other things make the require- 
ments of a farm house different from those 
of a town house. 


To Build Many Poultry Houses 


But Prof. Aitkenhead was especially in- 
terested in farm buildings other than houses; 
and under his directions a good many stock 
designs have been drawn up. In many cases 
experimental buildings have actually been 
built; not at the university, but on farms 
where they will be put to the test of practi- 
cal use. He talked at length about poultry 
houses. Styles in these houses, so he said, 
changed almost as rapidly as styles in la- 
dies’ dresses. Whereas a few years ago a 
woman looked like an hour glass, at present 
she looks like a grandfather’s clock. Some 
chicken houses have been made very elabor- 
ate, with heating systems and the like. But 
the university has designed a number to be 








Send 
| Making 
Poultry Pay 


The difference between profit 
and loss on your hens can often be 
traced to the shelter you provide your 
flock. Good but inexpensive shelter, 
with proper sunlight and ventilation, 
aids in increasing the egg yield. Our 
poultry house plans were designed to 
give the moet practical aid to the poultry 
raiser. These houses cost comparatively 
little to build) They are modern and 
convenient in every respect. We'd like 
to tell you just how inexpensive they ara 


Grand Ledge Lumber Co. 
Phone 157B_ -_ Fred O'Leary, Mgr. 











qq yield, hence profits, depends on good poultry 
house S, SAYS this Grand Le dge ( Mich. retailer 
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of modest cost and yet real efficiency. Ac- 
cording to the number of inquiries coming 
in, Mr. Aitkenhead thinks Indiana farmers 
are going to build a good many chicken 
houses this year. He suggested that it 
would be wise for dealers to send to the 
university for the index of these farm-build- 
ing plans, order such as fall in with local 
needs, and keep them on file against the 
day when customers inquire for such things. 

The Realm would like to add its little word 
of approval to this idea, but we’d like to 


News and 


Consider New Credit Data System 


CLEVELAND, OHIO, Jan, 26.—- The establish 
ment of a composite ledger system, entailing a 
cost of $35,000 each year for maintenance, is 
heing contemplated as a cooperative project un 
der the auspices of the Cleveland Board of Lum 
ber Dealers with a view to making possible the 
furnishing of up-to-the-minute credit) informa 
tion to member firms. 

It is proposed under this plan to create a sep 
arate organization under the direction of an 
experienced credit manager, with several assist 
ants constantly in the field for the purpose of 
obtaining accurate information on all credit 
risks through first-hand investigations and ex 
change of information with other dealers in 
huilding supplies. 

While plans for such an undertaking have 
heen formulated only tentatively, it is believed 
that it would aid materially in reducing losses 
from bad eredit risks, whieh have been especially 
heavy in this territory because of lack of proper 
facilities for determining the constant status of 
customers and prospective customers. A de 
cided impetus toward the adoption of this sys 
tem has been given by consensus as to its im 
perative need by member firms at recent meet 
ings. 
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Retail Firm Entertains Employees 
Rockrorp, Inn., Jan. 26.—Yard foremen and 
employees of the J. H. Patterson Lumber Co, 
were entertained last week at a dinner in Fritz’s 
Attic on North Wyman Street. It was an in 
formal social gathering, but plant executives in 
brief talks outlined some plans for 1925 and in 


spired the staff to cooperative endeavor during 


the year. 


*“‘Hooks Up” Crossword Fad with Ad 

The first retail Jumber coneern, so far as 
the AMERICAN LUMBERMAN is” aware, to 
““hook up’? the current crossword puzzle craze 
with its newspaper advertising, is the Stow Lum- 
ber & Coal Co. of Erie, Pa., which in a reeent 
advertisement featured the puzzle here repro 
duced. In the original advertisement, which 
measured 16 inches deep and two columns wide, 
the puzzle occupied considerably larger space 
than is here shown. 

At bottom of the ‘‘ad’’ 
phrases: 


appeared the eateh 
“*Tt’s no puzzle to find good lumber- 
Think of Stow,’’ and ‘Cross words are not 
heard in homes that use Stow’s coal.’’ 

Prizes of $1 each were offered to the first one 
hundred persons sending in correct solutions, 
employees of the company being barred from 
participation. The advertisement stated that 
any information concerning products handled by 
the company that might be desired by contest- 
ants would Le furnished upon application. 

A little more than 300 answers were received, 
of which, however, only 34 were correct. 

Aside from the direet returns the advertise 
ment naturally created a good deal of talk and 
resulted in far more publicity to the company 
than it would have gained through an ordinary 
advertisement occupying the same space, 

The AMERICAN LUMBERMAN is advised that 
the Cuyahoga Coal Co., of Cleveland, Ohio, of 
which William L. Stow, hend of the Stow Lum 
ber & Coal Co., of Kcrie, is viee president and 
general manager, has also made use of this form 
of advertising, running in its loes] newspaper 
ads a crossword puzzle, the solution of which 


carry it a little further. We wouldn’t have 
them filed away until somebody asks for 
them. How about some of the advertising 
methods used by Mr. Crim? It seems that 
with suitable publicity these plans endorsed 
by the university might be made a useful 
addition to the sales machinery of the yard. 
And then quite a good many dealers are 
going right out to their customers with their 
selling and service equipment. In a later 
issue the Realm wants to tell you a little 
about what a prominent lumberman has 


been saying about getting out of the office 
and going to the customer’s home in making 
sales. But we’ll simply say, in closing off 
this article, that the salesman who goes out 
into the country could do worse than to take 
a set of these blueprints with him. In any 
event, as citizens we are paying the taxes 
which are making possible the experimental 
work done by our State agricultural and 
engineering schools. If we don’t make use 
of the helps they offer us in return, well 
that’s our fault. 


usiness Ideas for Retailers 


called for the insertion of certain proper names 
and other words pertaining to the Cuyahoga 
company’s organization and products handled. 


/ é 7 





Horizontal Vertical 
1. A nationally known 1. A guaranteed fuel 
brand of roofing sold by Stow. 
sold by Stow. 2. A little island espe 
7. Our largest city and cially in inland 
the location of one waters. 
of Stow Co. offices. 3. Postal service (ab 
12. To travel. br:) 
13. The prefix to a well 4. Second note of the 
known fuel sold by musical scale, 
the Stow Company >. A dependency of 


15. Before. China—a mountain 
16. A pronoun. ous country. 

17. A disease. (abbr.) 6. Two of the letters 
1S. Form of verb to be. contained in the 
) 


20. 4th and 12th Jetters word “trade.” 
of the alphabet. 7. North America (ab 
22. A girl’s name. br.) 
23. Initials of the larg S. A man’s name. 
est athletic organ 9. Pronoun. 
ization in America. 10. Conjunction. 
25. The original home 11. A color. 
of Stow Lumber & 14. The city in which is 


located the Stow 
breviation of State Lumber & Coal Co. 
following home. office. 

29. Frozen water. 17. A weight allowance 

30. To eat. made for container 

31. To make lace (pl.) of goods. 


Coal Co. with ab 


33. A superior aviator. 19. To satisfy. 
35. Metallic dross sep 21. A brand of cement 
arated in reduction sold by Stow Lum 


of ores. ber & Coal Co. 

. Saint (abbr.) yy aa «8 fabulous bird 
38. The leading lumber (pl.) 

and coal dealer in 24. A tall tree of the 
this section (pl.) island of Java with 
39. That which is left poisonous juice. 


in the home furnace 25. Sweet spirits of 
which is reduced to 26. Something you get 
a2 minimum with in abundance — by 


Stow’'s coal. burning Stow’s coal. 
40. A Seandinavian nav 27. Start again. 

igator about 1100 28. A book of maps. 
5. Door fastening. 32. Has dined. 
46. Part of the body. M4. A product for do 
4S. Latest fashion mestie and commer 
50, Aseend., cial use for which 


52. A voung hawk Stow has become 
54. Kind of liquor famous 

55. Pronoun. 36. A poisonous serpent. 
56. Madam (colloq.) 41. Seottish surname 


58. Another home — of also a suffix 

Stow’s in New York 42. A bahbe’s bed. 

State, 43. A Inuminous circle, 
60. A crowd of people. 44. Initials of large tele- 
41. Breakfast food. graph company. 
63. A pastry. 45. A very important 
64. A suffix used to part of your home 

form inceptive verbs. which Stow fur 
65. A British peninsula nishes in any quan 


and seaport of Ara tity. 

bia. 47. The brand name of 
66. Manufacturers of a the very best bitu 

very high grade minous coal and 

plaster sold by Stow. sold by Stow Lum 


67. Comely. ber & Coal Co. 


Both Columns ‘‘Vertical’’ 


48. Waver. 54. Mother. 
49. A product in bags 55. One who creates 
sold by Stow. 57. A policeman’s club 
51. To deseribe and an 59. Enemy. 
alyze a word or 60. A worthless person, 
sentence. also an ornament, 
53. Initials of large 62. Tip as of a pen. 
California city. 63. Headgear. 


(gg aneananaaas 


Dealers Join in Big Advertisement 

HoimsincTon, Kan., Jan. 26.—The Wildgen 
Lumber Co. and the Barton County Lumber Co. 
jointly started the new year out with a bang, in 
the form of a full-page advertisement in the 
local newspaper, headed ‘‘New Year’s Resolu- 
tion—Make it Your Goal in Life to Own Your 
Own Home.’’ 

At the top of the page appears an attention. 
getting illustration of a determined looking in- 
dividual pointing at the home which he is re 
solved shall be his before another year rolls 
around, The body of the advertisement pre- 
sents cogent reasons from the individual and 
community standpoints, why home owning is de- 
sirable, and closes with the statement ‘‘ We have 
plan books for all styles of houses and furnish 
free estimates on building costs—start planning 
your own home today—we will help you.’’ The 
advertisement is signed by the two companies 
named, 


Makes Educational Window Display 


The Wést Lumber Co., of Atlanta, Ga., re 
cently drew a crowd to its show window by 
making a display of how paint brushes are made. 

Starting with the chief material from which 
paint brushes are made, the display showed 
Chinese bristles, Siamese bristles, white French 
bristles, German bleached bristles and Indian 
or Calcutta bristles, with explanation of the 
differences and showing how they are used in 
making brushes of different kinds. 

Next came a display of various furs used 
in brush making, such as eastern skunk hair, 
civet tails, badger and sable hair, all of which 
are used in the manufacture of soft hair brushes. 

This display showed how the cost of the hair 
alone in a brush might range from 65 cents 
to $2.20 a pound. 

Following this came a display of Jeathers 
used in the binding of brushes; gf beech, cherry 
and sycamore wood used for brush handles; of 
bright tin, nickeled tin, brass, copper, nickeled 
steel and seamless steel used for ferrules, and 
of Para rubber cement used for setting the 
bristles. 

Some of the other products going into brush 
manufacture shown were flax-seed, used for the 
gumming of brushes, whiting or chalk, camphor, 
glue, shellac and varnishes for finishing the lan 
dles. 

Kvery part going into the construction of 4 
good paint brush was shown, and the fact that 
most brushes are still made by hand by skilled 
workmen earning from $50 to $55 a week was 
brought out. 

Every day and all day the crowds gathered 
around the lumber company’s show window was 
evidence of the fact that the publie is eager to 
learn, and that the manufacturer and dealer 
has only to show the stéps taken in making 
his product to be sure of an interested audience 


THE MAN who does not believe in others soon 
finds that others do not believe in him. 
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Unusual Yard Buildings 


Create 


Houston, TeEx., Jan. 26.—Six months ago 
the Houston yard of the Temple Lumber Co. 
had to make a new start, owing to a disastrous 
fire which swept its properties in the eastern 
section of the city. The management, after 
considering from every viewpoint the question 
of rebuilding, decided on a new location. It had 
been watching the growth of the port of Hous 
ton toward the waterfront, and picked a site at 
a curve on one of the newest, yet busiest, thor 
oughfares from the downtown business area to 
the ship channel industries and a group of new 
residential sections. 


Polk Avenue property had not increased 


greatly in value because of street paving, and 
I. B. MeFarland, general manager of all the 
Temple retail yards, and William S. Black, loca! 


ra) 


manager, made a ‘‘ pick up 
an unusual location. 


in the purchase of 


Home Inspiration 


with attractive shrubbery in front forming an 
‘fT’? with the house. - The long building is 
the main warehouse. At equal intervals in the 
front of the long building are three large dis- 
play windows, in which are kept appropriate 
and seasonable displays. 

For the Christmas season the first window 
contained a Santa Claus descending into a brick 
chimney fitted into a type of roofing handled 
by the company. The second window contained 
un ornamental fire place, an attractive floor 
lamp and a Christmas tree. The third con 
tained an attractive assortment of draperies 
und wall paper. 

Above the three display windows in raised 
gilt letters ure the three words of the firm’s 
hame, 

The English style buildings are constructed 
of buff stueco with dark brown wood finishings. 











This illustration of the administrative offices, warehouse and yard of the Temple Lumber Co., 
Houston, Tex., furnishes proof that a retail amber establishment can be just as attractive to 


the eye as any other kind of store. 


These beautiful buildings, which look as though they 


might have been lifted bodily out of some English village, attract the attention of thousands 
of persons who daily pass on one of the busiest thoroughfares of the city. Note the three 


large display windows in the warehouse at 


The block of ground bought wus so situated as 
to afford a rare opportunity to attract public at 
tention. Two alternatives were presented to 
the management. It could erect a commonplace 
set of buildings and paint a large sign that 
‘couldn ’t be missed,’’ or it could make the set 
of buildings so attractive in themselves that 
they could not fail to catch the publie eye even 
Without a sign. 
upon. 

Accordingly, Mr. McFarland and Mr. Black 
worked out the plan of the yard, based upon 
the idea of English style of architecture for the 
two buildings facing on the avenue. They took 
their plans and ideas to an architect. The fin 
ished product has been most satisfactory to the 
firm, and has challenged the notice of thousands 
of people daily. The buildings set an example 
In style to prospective home owners as well as 
serving as general offices and warehouse. 


The latter course was decided 


*“HWow inconsistent, I argued to myself,’’ said 
Mr. Black, ‘‘to sit with a customer in an un 
attractive, boxed-in lumber vard offiee and talk 
of ‘the home beautiful.’ Why not make the 
lumber yard attractive from an architectural 
standpoint to begin with? Why not have a 
building or two that might offer some inspira 


hon to a prospective home owner to choose 


something out of the commonplace in planning 
his residence? We can’t get away from the 
power of suggestion.’’ . 

The outgoing motorist or bus passenger from 
the downtown section on nearing the curve 
Where the Temple Lumber Co. plant is situated 
sees what resembles an old English house. This 
building contains, downstairs, the local office 


and, upstairs, the general offices of the Temple 


Lumber Co. The passing motorist or bus pas- 


senger sees a long building of English design 





left, 


The windows, except the show windows, are 
fitted with leaded glass. 

An attractive arehway between the long 
building and the 2-story building extends over 
the driveway for the convenience of the execu 
tives, employes and customers. The various 








T. L. L. TEMPLE, I. B. MeFARLAND, 

Corsicana, Tex. ; Houston, Tex. ; 
Founder and President General Manager 
sheds, storerooms and garage at the rear are 
reached through a side street. 

The interior of the local oflice is in mahogany 
finish. The fixtures are of southern pine with 
panels of fir. An attractive group of colored 
home designs by the Southern Pine Association 
adorns the walls. 

The first office is that of the city salesman, the 
next is the shipping clerk’s, the next the loeal 
manager’s, and adjoiming the manager's office 
is the cashier’s department. setween the front 
offices and the material room at the rear of 
the first floor is a commodious vault. Passing 
along the hallway from the front to the back 
the visitor is confronted with a series of panels 
of various sorts of brick handled by the eom 
pany. Then comes the paint and hardware de 
partment. 

A stairway leads to-the accounting depart 
ment of the general offices of the nine Temple 
vards in Texas. At the front of the second floor 
is the private office of General Manager Me 
Farland, and at the rear a contractors’ con 
sulting room und = directors’ Directly 
above the vault department of the first floor 
is the toilet, shower bath and dressing room. 


room. 


The long warehouse contains roofing materials, 
sush, doors and nails. At the rear of the Eng- 
lish style buildings are two double and two 
single sheds, 225 feet in length, cement storage 
house, bins for oak flooring, a big garage for 
delivery trucks, autos und motor truck equip 





This is a view of the yard at the rear of the warchouse and administrative offices of the Temple 


Lumber Co... Houston, Tes. 


At the left is seen a series of double and single sheds. In the 


- - } 
right foreground are piled shingles and fen tng, and a little further along are the tile and 


brick platforms. 


home of the yard watchman, the garage and 


The Luilding at the right 7s 
the mill, where frames, brackets and othér millwork are turned out. 


a warehouse, and at the end of the alley is seen 
Beyond the mill is the 
the stahles 
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ment, barn and stables for mule teams used 
around the yard and on short hauls, a mill, a 
watchman’s home, and a bath room and dress- 
ing room for negro employees. 

The mill contains a sanding machine, and 
machinery for making brackets, frames, break- 
fast room sets etc. 

The entire yard is planned with a view to 
facilitating the handling of orders, protection 
against lumber thefts—formerly common among 


Houston lumber yards—fire protection, and 
safeguards against bad weather. 

In addition to having nine yards in Texas, the 
Temple Lumber Co. is a part of the organiza- 
tion of T. L. L. Temple, founder, of Corsicana, 
Tex., who controls the Southern Pine Lumber 
Co., with mills at Pineland, Hemphill and 
Diboll, with a capacity of 200,000,000 feet. Offi- 
cers of the company are T. L. L. Temple, presi- 
dent; William Temple, vice president; L. D. 


Gilbert, secretary and general manager; A. A. 
Carpenter, treasurer; and Arthur Temple, sales 
manager. 

It is a significant fact that all of the men at 
the head of the organization started at the bot- 
tom of the ladder and have arrived at the top 
as self-made men. 

The Temple lumber interests are noted for 
the splendid manner in which they take care of 
their men in the mills and in the offices. 


Sees Conditions Favorable for Stable Market 


HAMMOND, La., Jan. 26.—At the recent con- 
vention here of the salesmen representing the 
Natalbany Lumber Co., V. A. Stibolt, assistant 
general manager, discussed in some detail facts 
and conditions which he thought would cause up- 

yard trends in the price of lumber. In a recent 

bulletin sent out to all the salesmen, Mr. Stibolt 
calls attention to the fact that conditions today 
are absolutely in accordance with his prophecy 
and believes that there is before the industrv 
now a continuance of an excellent market with 
an upward tendency. In his letter Mr. Stibolt 
Says: 

Export demand is indeed excellent and prices 
are stronger for this class of material than has 
been the case in some years. The demand, es 
pecially for prime and heart cutting is exceeding 
available supply and naturally firm prices for 
special cutting of this nature will have an effect 
in firming up timber prices and dimension prices 
as well 

The railroads have been 
equipment in good volume ; 


placing orders for 
prices on siding, lining 


places no credence in the statement of some 
dealers that if lumber prices advance much 
above the present level this will stop the building 
program. He believes that a careful analysis 
of the situation will convince anyone that this 
can not be true. In this connection in his letter 
he says: 

It is an authentic fact that the average house 
requires about 20,000 feet of lumber to build it; 
at $5 a thousand advance the cost of the house 
would be just exactly $100 more, and even if it 
were $200 more it would not stop the average home 
builder one iota from completing his house. It is 
an admitted fact by many of the thinking retail 
dealers that the average home builder will not 
hesitate to spend $200 more for a set of porcelain 
bathroom fixtures than he would spend for some 
enameled iron fixtures because he has some ap- 
preciation of the superior quality of the goods. 
This example is given you merely to show the 
relative importance of the lumber cost of a house 
as against the thousand and one other items which 
enter into the cost of its construction. The retail 
dealers should realize this for themselves and you 





out whining. 





HE IS A GREAT MAN— 


Who teaches us how to do a useful thing in a better way. 

Who inspires men to trust each other farther. 

Who teaches men to use their brains more and their fists less. 
Who can give praise without condescension and take criticism with- 


Who has learned to forgive as he would like to be forgiven. 
Who combines a readiness to learn with a willingness to work. 
Who refuses to be seduced by his own facility. 








and decking continue to advance and a good many 
of the car companies are in trouble covering their 
commitments. The extensive programs for new 
construction which have been on the boards of the 
various railroad engineering departments for the 
last two years will undoubtedly be put into effect 
this year and every indication points to the fact 
that the export and railroad demand will again 
consume about 25 percent of the lumber produced. 
This can not fail to insure us a firm market for 
our product. 

You will also remember the writer’s advice that 
a building survey in some 350 of the largest cities 
of the country indicated a housing shortage which 
would require some $4,000,000,000 worth of resi- 
dential construction to supply, and we notice that 
stocks at the mills continue badly broken and that 
the mills are exceedingly short of standard items 
which will be in demand as soon as the weather 
permits resumption of building activities. 

Each successive barometer, as issued by the 
Southern Pine Association since the first of the 
year, indicates a healthy increase in orders, which 
increase took place more rapidly than the corre- 
sponding increase in production. We know that 
since the first of the year most dealers have been 
very busy taking inventory and have not ordered 
the lumber necessary to replenish their stocks, and 
this factor has been seized upon by some not con 
versant with actual conditions in suggesting that 
the mill stocks had accumulated during this period. 
These gentlemen have overlooked the fact that 
fully 75 percent of the productive capacity of the 
mills was lost during the last two weeks of De 
cember on account of the annual shutdown for 
general repairs, and that since the first of the 
year logging and manufacturing conditions have 
not been favorable on account of the tremendous 
downpours of rain which have occurred all over 
the South. 


Lumber Prices will Not Stop Building 


Mr. Stibolt then repeats his statement that 
during the next several years it will be necessary 
for every sales organization handling southern 
yellow pine or any other species of lumber to 


secure profitable prices for their products. He 


should assist in posting them to this effect, instead 
of agitating against the fair prices which lumber 
should bring they should encourage recognition of 
the value of lumber and make the argument con- 
structive rather than destructive. 

The great trouble with our industry is that the 
major problems confronting it are not generally 
realized and while it may appear hopeless to us as 
individuals to correct this condition, nevertheless, 
if we are worthy of the trust imposed upon us by 
the owners of our business we must do everything 
we can to educate our buyers as to our problems. 

Very little consideration has been given as to 
how the lumber industry as a whole may carry 
on for succeeding generations, and while we have 
many statistics available and presented at various 
times showing the actual number of feet of timber 
left in this country, it would be folly to close one’s 
eyes to the fact that within the next generation 
the major part of this timber will be available only 
by far more expensive operations than are now 
possible. For instance, we learned the other day 
of a bona fide sale of longleaf stumpage which 
was purchased on the basis of $17 a thousand feet, 
when, where and as is. The Government allows 
the average mill owner a depletion of $5 a thou- 
sand feet as of March 1, 1913, therefore with a 
view toward forecasting the future we may say 
that the average mill owner may reinvest his 
capital to the extent of buying today 5 feet for 
every 17 he cuts and this ratio does not take into 
consideration profit taxes paid to the Government 
on the difference between $5 and $17 a thousand 
feet, or the interest carrying charges applying to 
the investment of Mar¢h 1, 19138, to date. 


Example of Local Timber Taxation 


In addition to this we will just give you an 
example covering local taxation here which con- 
fronts the average manufacturer. One of our op- 
erations depleted stand of timber about 60,000,000 
feet during the last year and still the taxes for 
the year were $20,000 higher than they were in 
the previous year. One may well consider as to 
what the future may hold forth for us and for our 
descendants, unless adequate returns for the prod- 
uct are insured which will permit either re-in- 
vestment in standing timber at today’s going 


prices or return sufficient to bear the expense of 
reforesting with its carrying charges for a period 
of forty to fifty years. We may well say that 
conditions in forty or fifty years from now will 
have little effect upon the present generation, but 
it is certainly a_ selfish and unpatriotic vision 
which does not consider posterity and our nation’s 
future prosperity. Our business, the lumber busi- 
ness, today ranks second among all industries con- 
tributing to the prosperity of the United States of 
America, and of all industries is the most short 
sighted and least coéperative. Give these matters 
your consideration. 

You will therefore realize why we urge you so 
consistently and often as to the necessity of 
marketing our products intelligently and returning 
to us the best prices; why we try to give you 
bona fide data covering conditions and why you 
should use every resource and argument in your 
power to convert your respective dealers to a 
constructive outlook. 

We sincerely feel that we are offering uny re- 
tailer a profitable basis upon which to buy at our 
present list and will also prophesy that he will 
pay more money for lumber in the future. We do 
not care to see lumber prices crowded upward 
unduly, but we are going to do everything within 
our power to return for our owners a respectable 
average and then will try to keep it there. We 
again repeat, we have no desire to crowd the price 
of lumber up into uneconomic values but southern 
yellow pine is worth $35 a thousand feet f.o.b. 
cars mill on the average and no logical reasoning 
or analysis can destroy this fact. 


New Shingles Meeting with Favor 


WHITES, WASH., Jan. 24.—The ‘‘ Aristocrat’’ 
is the name of a new shingle, recently men- 
tioned in dispatches to this paper, the origin 
of which was in error attributed to the wrong 
company.’ The ‘‘ Aristocrat’? is manufactured 
by the Royal Shingle Co., of Whites, Wash., 
and the idea originated with H. P. Kendall, jr., 
of the Creo-Dipt Co. (Inc.), North Tonawanda, 
N. Y. The Royal Shingle Co. manufactures 
these shingles exclusively for the Creo-Dipt Co., 
and special machinery had to be designed for 
the manufacture and handling of these shingles, 
because of their extreme thickness. The shingles 
are one inch thick at the butt, and are 24 inches 
long, made in random widths. 

In designing this style shingle, Mr. Kendall 
was moved to do so in order to find something 
to meet the competition of flat-tile of the same 
approximate thickness, which is used in the 
New England States. Not only does this shingle 
provide an almost everlasting roofing material, 
but the beautiful effect of the deep shadow line 
caused by the one-inch thick butt can readily 
be imagined. 

The Royal Shingle Co. has another product 
known as the ‘‘Fitite-Colonial’’ shake. This 
is really a shingle which has a smooth sawn 
side, the same as any other shingle, but is after- 
wards run through an especially designed ma- 
chine, which gives one side the rough, grooved 
appearance of the split shake. These shingles 
are 10/16-inch thick at the butt, and are also 
24 inches long. The ‘‘ Fitite-Colonial’’ shake 
is the original idea of C. FE. Putman of Port- 
land, Ore., and Dale Craft of the Royal Shingle 
Co. These two special products are creating 
quite a stir, and the Royal Shingle Co. has re- 
ceived many requests and inquiries regarding 
them since the publication of the above men- 
tioned article in the AMERICAN LUMBERMAN. 

The name ‘‘Aristocrat’’ for the one-inch 
shingles has been copyrighted by Mr. Kendall 
of the Creo-Dipt Co. The patent has been 
applied for the machines to make the ‘‘ Fitite- 
Colonial’’ shake by Mr. Craft. These shakes 
are sold through the Excel Shingle Co., 551 
White Building, Seattle, Wash. 
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Cardinal Officiates at Wedding of Lumberman’s Daughter 


A wedding unique in the annals of American 
society and one of the most beautiful and im 
pressive ceremonies that have even taken place 
in this country was that of Loretta Margaret 
Hines, daughter of Mr. and Mrs. Edward Hines, 
of Evanston, Ill., to Howell Hoffman Howard, 
son of Col. and Mrs. H. Maxwell Howard, of 
Dayton, Ohio. It was the first time that a 
marriage had been performed by the new Ameri 
can Cardinal Mundelein since his promotion to 
that high office, and for that reason alone it 
would have created great interest in Catholic 
and social circles, for it is rare even in Europe 
for a Cardinal to officiate at any but royal 
marriages. 

3ut- added interest was created by the fuet 
that music was furnished by members of the 
Chicago Symphony Orchestra, considered by 
musi¢ lovers one of the finest orchestras in the 
world, and that Tito Schipa, famous grand opera 
tenor, sang. ‘The appropriate decorations, the 
beautiful costumes designed in Paris, the promi 
nence of the participants, the fame of the offici 
ating dignitaries, and the columns of publicity 
given by the newspapers caused this wedding of 
a lumbermun’s daughter to stand out as u 
most notable event in Chicago social history. 

The wedding took place at the Holy 
Name Cathedral, Chicago, at high noon, 
Saturday, Jan. 24. About 3,000 invita 
tions had been sent out and the vreat —" 
Cathedral was crowded to capacity long 
before the hour set for the ceremony, 
while outside the gathering crowds who 
lined up along the curb at least an hour 
and half before the time set, hoping to 
get a glimpse of the bridal party, stopped 
street cars and foot traffic for hours and 
made it very difficult for the arriving 
guests to make their way into the church. 
The interior had been decorated with Eas 
ter lilies and smilax, with hundreds of 
candles. Great masses of the beautiful 
blooms framed the high altar and twined 
the many pillars, while the central aisle 
down which the bridal procession passed 
was bordered with sprays of the lilies 
attached to the pews. Stately iron cande 
labra, each holding three tall white 
candles, lined the aisle, and heavy white 
ropes looped from pew to pew marked the 
path of the procession. 

When the first thrilling notes of the 
Lohengrin march were sounded by the 
orchestra and the solemn procession 
started slowly down the aisle to the altar 
under the long arch of lighted candles 
and between the rows of swaying lilies, 
the guests felt that surely such an effec 
tive setting had never before been devised for 4 
wedding ceremony. First came the seven ushers 
and then the seven bridesmaids, looking beauti 
fully solemn as they slowly made their way 
down the aisle, eyes fixed on the high altar be 
fore them, long sprays of calla lilies in their 
hands and exquisitely arrayed in caps and Paris 
gowns of cloth of silver. Then followed a ma 
tron and a maid of honor, and a slightly flus 
tered and very beautiful small boy and girl who 
carried the ring and flowers with an air of 
great responsibility. 





Lust came the lovely young bride on the arm 
of her father. Her gown was of white velvet 
embroidered in pearls and silver, with a long 
court train lined with cloth of silver. Her veil 
of rare old lace was held in place by a pearl 
bandeau, and she carried a white prayer book, 
the gift of Bishop Kelley, celebrant of the 
mass, and a erystal rosary which had been sent 
to her by His Holiness, Pope Pius XI. Her only 
ornament was a pearl and diamond pendant, 
the gift of the groom. 

Cardinal Mundelein had entered the Cathedral 
some time hefore the bridal procession, had 
donned his gorgeous gold embroidered white 
cape and his tall gold mitre and sat awaiting 
them on his throne around which hung ric} 
and stately cardinal velvet hangings. 

At the altar awaited the groom and the best 





man, who was Ralph Hines, brother of the 
bride. The father placed his daughter’s hand 
in that of the young man and the bridal couple 
knelt before the Cardinal. 

After a brief address of counsel to the young 
couple Cardinal Mundelein read the simple and 
impressive ceremony. The ring ceremony of 
the Catholie e¢church, solemn and beautiful, was 
used, 

Followed the singing of the nuptial mass, the 
celebrant being the Right Reverend Francis 
Kelley, Bishop of Oklahoma City, formerly of 
Chicago, and an old friend of the Hines family, 
assisted by six other priests of high order. The 
soloist was Tito Schipa, of the Chicago Civie 
Opera Co., and the choir was accompanied by 
members of the Chicago Symphony Orchestra. 

The mass was followed by the guests in the 
little white and gold booklets, which had been 
presented to them as they entered the church, 
in which the entire service with the names of 
the participants was printed. The cover of the 
booklet was adorned with an ecclesiastical em- 
blem in red and gold and the initials of the 
bride and groom. 


The exquisite voice of one of the world’s 
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greatest tenors floated out over the quiet church 
in the Ave Maria and the choir sang the Bene- 
dictus. Then the orchestra struck into the tri 
umphal measures of the Mendelssohn march and 
the bride and groom led the way down the aisle, 
tollowed by the rest of the bridal party. 

Truly it was the most beautiful and most 
impressive ceremony ever seen in the famous old 
Cathedral. One wondered, sitting there during 
the hush which came with the reading of the 
mass, just what were the thoughts of the gray- 
haired man who had just handed his little girl 
over to her young husband, as he looked over the 
crowded auditorium, the high officials of the 
church, the wealth of flowers, Paris gowns, 
flashing jewels, faces of many notable people; 
he who had once gone to work in this same 
Chieago in a lumber yard at $10 a month. Not 
such a very long life has compassed: this great 
change, and the day must have seemed a fitting 
climax to his busy eareer, not only of successful 
lumbering and business, but of high service to 
church and state, for to one he had given of his 
time and his millions and had won the highest 
honors which were in its power to bestow on a 
layman, and to the other he had given his son. 
For the eldest brother of the bride, Edward 
Hines, jr., died in service overseas. It was to 
the memory of that son that Mr. Hines gave a 
large sum to the university of St. Mary’s on 





the Lake, and it was partly in appreciation of 
that munificent gift that he was made a Knight 
of the Roman Catholic Church by the Pope 
several years ago. Two other brothers of the 
bride participated in the ceremonies: Ralph, 
who was best man, and Charles, who was one 
of the ushers. 

For once the much abused adjectives used in 
describing weddings and brides are quite cor 
rect, for no bride could be more lovely than was 
this one who came happily down the aisle after 
the ceremony in her white velvet, pearl em- 
broidered gown and her long lace veil which 
trailed several yards behind her. Radiant is 
the exact word to describe her. It is probable 
that every heart in that vast assemblage ‘‘ turned 
a flip-flop’’ as the dark-haired, starry-eyed little 
beauty smiled adoringly up into the eyes of her 
exceedingly handsome young husband, who 
smiled as adoringly down at her. They made a 
remarkably beautiful young couple and were 
obviously a very happy one. 

The crowds which had gathered outside made 
the passage down the steps and out to the wait- 
ing motors a slow one and it was some time 
before the bridal party and the particular guests 
and relatives were able to get away. The 
wedding was followed by a wedding break 
fast and reception at the home of the 
bride’s parents, 1456 Ridge Avenue, 
Kvanston, attended by relatives and inti- 
mate friends. The decorations of the 
house were of pink roses and purple iris 
and were lavishly beautiful. The young 
couple left for a honeymoon in England, 
where they have rented a home in War 
wickshire for the hunting season, as both 
bride and groom are enthusiastie hunters 
and are eagerly anticipating the pleasures 
of following the hounds. 

The groom is an old friend and school 
mate of Ralph Hines, brother of the bride. 
They roomed together during their four 
years at New Haven and during their 
post-graduate course at Oxford where they 
were inseparable pals. Mr. Howard is a 
fine horseman and while a student at 
Christ Chureh College, Oxford, won the 
annual steeplechase race, an English col- 
lege turf classic, the first time in forty-five 
years that this race had been won by an 
American. Ralph Hines won the same 
race the following year. 

Mr. Howard is the son of Col. H. Max- 
well Howard, of Dayton, Ohio, president 
of the Aetna Paper Co., of that city, and 
the Howard Paper Co., of Urbana. He is 
associated in the business with his father, 
being secretary and treasurer of both 
companies, and is a director of the Dayton Na- 
tional bank. He is a member of the Colony 
Club fraternity of New Haven. He is 27 years 
old. His bride is just 20. 

Mr. and Mrs. Howard sailed for England on 
the steamship Paris from New York, Wednes 
day, Jan. 28, and will spend six months abroad. 
Upon their return they will make their home 
at Mr. Howard’s country place, Maxwellton, 
near Dayton, Ohio. 





Books First Fir Cargo for Spain 


SEATTLE, WASH., Jan. 24.—The Douglas Fir 
Exploitation & Export Co., through Lee E. 
Force, manager, has booked the first cargo of 
fir for Spain. The total is four million feet of 
No. 2 clear and better, for delivery at Barce- 
lona, Valencia, Malaga and Alicante. 

The lumber will be carried in the Italian 
steamer Livenza, which will begin loading 
Feb. 9. . 

The order has been distributed among four 
mills—Weyerhaeuser Timber Co., Canyon Lum- 
ber Co. and the Clark-Nickerson Lumber Co., 
all of Everett, and the Puget Sound Lumber 
Co., of Tacoma. 

This shipment will also form the first com 
plete lumber cargo ever sent from the Pacific 
Northwest into the Mediterranean, previous 
shipments having been only in parcel lots. 
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National Production, Shipments and Orders 














WASHINGTON, D. (., Jan. 26.--The following statisties were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1925, Jan. 17; 1924, Jan. 19— 1925 1924 1925 1924 1925 1924 
Southern Pine Association................ 75,015,286 74,766,459 67,612,600 85,374,087 78,811,200 109,004,211 
West Coast Lumbermen’s Association... 102,284,186 102,573,952 115,214,268 87,858,015 106,014,206 97,205,974 
Western Pine Manufacturers’ Association. 14,930,000 16,769,000 25,715,000 23,730,000 20,281,000 36,675,000 
California Redwood Association......... 8,084,000 $,761,000 7,065,000 7,155,000 7,873,000 10,063,000 
North Carolina Pine Association.......... ; oe ; 6,101,827 6,706,095 6,841,044 6,721,537 6,575,538 9, 703,100 
Northern Hemlock & Hardwood Manufacturers’ Association 1,922 000 1,452,000 1,802,000 1,833,000 1,427,000 3,271,000 
Northern Pine Manufacturers’ Association............-...5. 5,397,000 6,646,500 7,980,900 7,560,600 7, 376,000 12,447,000 
TOtAIS, ONS WeOK....06<0b.cc0rece ders ; 213,734,299 217,675,006 232,230,812 220,232,239 228, 357, 944 278,369,285 
Three weeks: 1925, Dec. 27 ‘to Jan. 17; 1924, Dec. 29° to Jan, 19— Set 
Southern Pine Associ: ition. rrr ye 202,456,208 197,108,883 182,799,446 219,899,271 191,140,764 254,760,435 
West Coast Lumbermen’s Assoc iation........-.ccec00- 256,191,606 253,633,876 273,567,000 246,238,950 245,417,772 281,145,884 
Western Pine Manufacturer Association 41,156,000 41,098,000 71,564,000 67,135,000 64,310,000 95,425,000 
California Redwood Association. 21,526,000 21,054,000 17,839,000 19,687,000 25,016,000 23,352,000 
North Carolina Pine Assoc iation. re ee 15,955,675 14,755,707 17,388,233 16,154,485 14,657,298 27,843,000 
Northern Hemlock & H: ardwood Manuf: To ture rs Association. 7,269,000 5,030,060 6,013,000 4,443,000 4,773,000 6, 178,000 
Northern Pine Manufacturers’ Association, ........... 16,070,000 19,224,400 23; 067, '200 20,020,600 20,970,000 23 633.000 
Totals, three weeks..............-. - SAcvabct 560, 624,489 551,904,866 592,237,879 593,578,306 566, 284, 834 715,367,319 
*California White & Sugar Pine Manufacturers’ Association ; 
three weeks ..........c cece ee ce eee ; ; ~ 14,475,000 9,771,000 28,316,000 29,413,000 28,779,000 i Neate gee ey: 
WV OG ORCC GAM: UT oi6 5:06 000084 045 see we neaee was errs : 5,308,000 2,789,000 8,484,000 &,388,000 8,339,000 10,017,600 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Association, three weeks. 13,045,000 & 801,000 8,349,000 6,288,000 6,519,000 9,079,000 
*Not included in general totals; represents 28 percent of cut in region 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Jan. 24.-—Direct sales of Douglas fir from Jan. 12 to 17, inclusive: 
——Sales _—— Prices ——-———— ——Sales Prices ——-——— 
V. g. flooring No eet No High Low Spread Drop siding, 6” No. Feet No High Low Spre 4d 
Me 2” vvewwsmeks shave a cos © 32,000 5 $55.00 $49.00 $ 6.00 No. 2 and better Dre van ne ree ee 442,000 7 $39.00 $32.00 $ 7.00 
PO 2 -c-ainis secre pacs ocular ha ae 252,000 iF 49.00 42.00 7.00 IOs So (S40c ees ieee Daas me en 24 164,000 9 32.00 25.50 6.50 
NGO: 3 sase+ sis ine PROS ee ANG 25 169,000 i) 37.00 29.00 8.00 Gommon No. 1. Sis 
S. g. flooring fs ° , ‘s * ( . ae ry ( 
4” No. 2 and better. ... 24 158,000 7-38.00 27.00 6.00 te -» 240 248,000 5 19.50 15.50 4.00 
Nea 2... oe ee ee VB 90,000 { 2 OY 29 Oy 5.00 6 gl AEN ae ee tee ar eee heer euro 19 87,9000 4 20.00 17.00 3.00 
6” No. 2 and better ora oe 53,000 s 10.00 32.00 x00 Dimension 
a," : — * ao ee cans Ce . ene reT 62 309,000 9 =~ 19.00 15.00 4.00 
epp 4 re hat ‘ ~ a <4 
ae ‘ o - |, ee ee 52 175,000 4 20.50 16.50 4.00 
ini ~— saamba — S a oe inte ” een ae eat ae 36 78.000 8 21.50 17.50 4.00 
Ws one 2¢ ” 915 4 
-10” ste : , sam 21,000 6 59.00 51.00 X00 6” & Ping om r4? yee Lae ice a es noe i ge sing 
“ce yA 7 ¥ =4 He . x6” i A, re ee re of, 1) oo. £0.90 a) 
se Cc nae wae — [ - ee . nicht ‘sas se clita 26-32’ D 6,000 3 25.00 22.00 3.00 
No, 2 and better ............ 61 290,000 i 33.00 24.00 9.00 Lath 
ROE ailing scanve an ikbueerte sibs 17 77,000 4 24.50 20.00 4.50) BR oes Da vena pw nee ote 5 163,000 3 3.75 3.00 75 
e e e e e 
Maple Flooring Data Oak Flooring Statistics The West Coast Review 
The Maple Flooring Manufacturers’ Associa The Oak Flooring Manufacturers’ Associa- SEATTLE, WASH., Jan. 24.—For the week 


tion has issued the following comparative statis- 
tics for the twelve months of 1924 and 1923, 
based on the report of the same eighteen member 
mills: 


General Statistics of 18 Identical Mills 
—Decrease-— 
Total 1924 Feet Pct. 


Production .103,232,000 
Shipments .. 94,382,000 
Orders ..+s. 97,015,000 


monthly 


6,882,000 6.2 
17,388,000 15.6 
7,184,000 6.9 


0,000 
19,000 


1923 
110,114,000 
111,77 
104,19 

Average 
Unfilled 


orders 12,404,000 21,192,000 8,788,000 41.4 
Stocks 23,581,000 18,416,000 5,165,000 28 * 


Average Value of Total Product, f.o.b. Michigan 
and Wisconsin Mills 

Decrease— 

Amount Pet. 

$5.89 6.7 


Jt 3 1923 


Price $88.49 


*Increase. 


Hemlock and Hardwood 


OSHKOSH, WIs., Jan. 26.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about 30 per- 
cent of the total monthly shipments reported 





to the association by all members, and shows 
averages for November, December and year 


1924, also weekly figures for January: 


Hemlock 

Period Firms Cut Shipments Orders 
Weekly averages 

November , 2,746,000 2,830,000 2,249,000 

December .... .. 3,555,000 2,416,000 2,312,000 

ie, 2,928,000 2,432,000 1,908,000 
Jan. 3 20 3,164,000 2,232,000 1,933,000 
Fan. 10. ..ccacce 17 2,183,000 1,979,000 1,413,000 
Jan 14 21 2,845,000 2,461,000 2,244,000 

Hardwood 

Weekly averages 

November 2,072,000 3,612,000 3,334,000 

December 2,952,000 3,287,000 3,321,000 
1924 3.598,000 3,154,000 2,908,000 
han 20° 4,198,000 2,818,000 2, 435.000 
yan ) 17 4,378,000 2,834,000 2,183,000 
Jaa 21 5,614,000 3,514,000 2,396,000 





tion has prepared the following statistics for 
the weeks ended as shown, and comparative 
periods: 


1925 Production Shipments Orders* 
BO BOT. os sciccaes 7,967,000 5,896,000 5,122,000 
tS & Saar ean o 385, 000°  ~=7,006,000 3,499,000 
Dec. 29-Jan. 19.. 15,352,000 12,902,000 8,621,000 

1924— 

Dec. 31-Jan. 12.. 10,095,000 10,900,000 15,035,000 
+Thirty-five mills. tThirty-three mills. 


*Orders booked during the week ended Jan. 10 


were 36 percent under production, and shipments 
were 26 percent under production. 





North Carolina Pine 


NorFOLK, VA., Jan. 26.—The North Carolina 


Pine Association makes the following analysis 
of figures from forty-two mills for the week 
ended Jan. 10: 
Percentage of 
Production Ship 
Production Feet Normal* Actual ments 
ACEUAL 2660 5,193,418 53 eaas 
Normal 9,720,000 pe eae 
Shipments 6,088,774 62 117 a 
ORGETS: ciscs css 6,460,538 66 124 106 
*“Normal’ is based on the amount of lumber 


the mills would produce in a normal working day. 
As compared with last week, there has been an 
increase of 33° pereent in orders; last week there 


were reports from forty-six mills. 





e 

Southern Pine Barometer 
New Or.EaAns, La., Jan. 26.—For the week 
ended Jan, 23, Friday, one hundred twenty-nine 
mills report as follows in the Southern Pine 
Association: 

Percent 
of ship 


Percent 
of pro 


Cars eet duction ments 
Production —- T0.6S7.008 
Shipments ISS 67,107,400 94.94 
Orders* 
Received .. 3,438 72,369,900 102.38 107.84 


On hand end 


week .13,097 275,691,850 
*Orders on al showed an increase of 1.95 
percent during the week ; one hundred thirty-two 


mills contributed to previous week's report, 
sased on December average loud, 21,050 feet. 


ended Jan. 17, 118 mills report as follows to 
the West Coast Lumbermen’s Association: 


. 102,284,186 
.115,214,268 9% 


Production 


Shipments above orders 


Ores) 6. 060 106,014,206 1% above production 
Shipments 
Water delivery: 

POOIMOBUIC 0c 060d ess 48,021,928 

LEO) Si a Ce ene mee eae 14,525,884 

Total Water (64%) osccsccenarvecuss 62,547,812 
SEE. Me RII aie. bys. s he 4-5 ace F.Roea oe 48,080,000 
Local auto and team deliveries,....... 4,636,456 

Otel BHIDIMONtS 6.56048 scwcd eeeas ee 115,214,268 
New business— 
Water delivery: 

ROOMIOSEIC 6606 bis bh oow sb Gre 30,418,750 

FGRPOPC sisi sacle cue 21,489,000 

TOtAl Water GGG) <cccadacavexeees 51,907,750 
SO VED CORR cs oA ai ses aha een eke 49,470,000 
Local auto and team deliveries........ 4,636,456 

Total Dew PUSIMNESS,...5..606vedee eas 106,014,206 


Unfilled orders— 
Domestic cargo 

HXDOTE. on vcs are 
MAT, 3,860 CATS. ccc 


133, 04°, 814 
. 117,587,855 
. « kee ahi O00 


104,768,669 





Western Pine Summary 


PorTLAND, Ore., Jan. 24.—The Western Pine 
Manufacturers’ Association summarizes as 
follows reports for the week ended Jan. 17 


from thirty-four member mills: 
Pereentages ol 
Ship- 
Production Cars Foet Cut ments 
Normal ; ; !Y GAO G00 
Actual .. ; 14,930,000 
Shipments 979 25,454,000 172.24 
Local deliveries, 261,000 
ME x25. lie Wace 25,715,000 
~~ r> 
‘aneelled ... 20 520,000 
Ne 2 Salle ee nae 770 20,020,000 135.84 78.87 
On hand 4.214 109,564,000 


+Car basis is 26,000 feet. *Local sales included. 

300kings for the week by thirty-two identical 
mills were 102.86 percent of those of previous 
week, showing an increase of 572,000 feet. 
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Southern Pine Stocks 


NEW ORLEANS, La., Jan. 26.—The Southern 
Pine Association has compiled the following 
statistics: 

Reports from 180 Subscriber Mills 


Percent 


Percent Pro 

Feet Normal* duction 
Stocks Dee. 1...... 911, 269, 763 > eseee 
December cut ..... 357,206,711 87.25 

ae 268, 476, 474 

December shipments 358,625,578 87.59 100.40 
Stocks Dec. 31.... 909, 850, 901 82.52 Apres 
Graders (i453 MAIS). ccc cccenss 88.56 98.48 


* ‘Normal’ is amount reported by subscribers the 
first four months of 1916. 

Stocks decreased 1,418,862 feet or 0.16 percent 
during December. 

Of the 180 mills, 11 were not running, and 
35 did not report on running time; the other 
134 report lost time representing a capacity of 
34,263,000 feet. 


‘ani Report of 164 Identical Mills 


A statement for 164 identical mills, 
ing operations for December, 1924 
is as follows: 


compar- 
and 1925, 


1924 as 
percentage 


1924 1923 of 192° ; 
Stoeks Dec. 1.. 888,463,649 961,845,892 92.37 
Dee. CUG ..6s% 346,601,845 109; 50 


316,519,220 





365, 112 
327,218, 046 


1,235,065,494 1,278,: 
Dec. shipments 350, 037,791 


106.97 
Stocks Dec. 3 “885 ), 027, 70: > 951,147,066 93.05 
Nine Months’ Reports of 136 Identical Mills 
Comparative figures for production and ship 
ments reported by 132 identical mills for the 
first nine months of the last three years are as 

follows: 
Shipments as 


percentages of 


Production Shipme nts production 


1924... .4,119,882,212 4,191,734,596 101.74 
1923... .4,147,873,262 4. 226,163,480 101.89 
1922... .4,075,042,089 4, 014,958, 17] 98.53 


‘eenniiine Exports Through Southern Ports 


Exports through southern ports for the second 
and third quarter of 1924 (the third quarter in- 


cluding December) and for December, 1924, 
are given as follows: 
December, Oct. 1 July 1 


1924 to Dec. 31 to Sept. 30 


Southern pine 


Lumber 54,114,894 gigs pt 148,189,912 





Timber ... 14,524,275 35,470.27 934.472 
Other kinds... 22 ‘497.2 221 48,941,053 32 43,783,648 
Totals 91, 136, 390 292,328, 007 228,908,032 
December exports show an increase of 47.1 per 


cent from November. 

Total exports for six months, 451,256,039 feet. 

Total exports for the last quarter decreased 2.9 
percent from previous quarter. 

The percentage of kinds making up the totals 
are as follows: 


December, Oct. 1 July 1 
1924 to Dee. 31 to Sept. 30 
Southern pine 
Lumber ..... 9.4 62.0 64.7 
(0 15.9 16.0 16.2 
Other kinds 24.7 22.0 19.1 





California Redwood Data 


SAN Francisco, Cauir., Jan. 24.—The follow- 


ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Jan. 17 
7~-———_ Redwood —__—- White 
No. of Percent of wood 
: mills Feet production Feet 
Production .... 15 8,084,000 100 2,106,000 
Shipments 15 7,065,000 87.5 1,629,000 
Orders — 
Received .... 15 7, 873,000 97.5 1,741,000 
On hand... 14 37,410,000 5,972,000 


Detailed Redwood Distribution for Week 


Orders 
3,410,000 
2,168,000 


Shipments 
3,479,000 
1,515,000 


Northern California* 
Southern California* 


Westernt .......:......--.- . 81,000 172,000 
ae SRIRE Siac cacraeensaar es 1,542,000 1,025,000 
Lr To) va ee se RE: 478,000 1,098,000 


7 7,065, 000 ‘4; 873, 000 

*North and south of line running through 

Luis Obispo and Bakersfield. 

*Nevada, Arizona, Oregon and Washington. 
<All other States and Canada. 


San 





California Pine Sales 


SAN Francisco, Cauir., Jan. 24.—For the 
period Jan. 11 to 17, the California White & 
Sugar Pine Manufacturers’ Association reports 


sales as follows: 
California White Pine Mixed Pines 
Feet Common— 

Nos. 1 & 2 clr. 170,000 NGwe waaenes 14,000 
© select ccc: 301,000 1 OE, Cae 165,000 
By SGlGCE oes. 53% 402,000 MORSE cceacnes 747,000 
No. 3 clear.... 307,000 No. : iment, 152,000 
Inch shop ..... 46,000 INGO ena aaces 45,000 
No. 1 shop.... 420,000 No. 1 dime n. 370,000 
No. 2 shop.... 561,000 No. 2 dimen. 14,000 
No. 3 shop.... 814,000 ‘Timbers a aerere's 31,000 
D&btr. std. ... 13,000 “ Lin. ft. 
Shop, std. .... 204,000 Beveled siding— 
Panel, % and a &btr. 140,000 

all widths EOGO4. . ‘Giaseesaaceas 25,000 


Sugar Pine Douglas Fir 


- ‘ Feet 

s ‘Ir. +241,000 x 
eo aeek v8 on . 82,000 Cé&btr. ....... 5,000 
Ey select ...... 4,000 Com., 4/4, all 27,000 
No. 3 clear.... 206,000 widths ...... 0 
Inch shop .... 186,000 Com.,5/4&up, | 
No. 1 shop.... 245,000 all w idths -- 130,000 
No. 2 shop 415.000 Ties & timbers 162,000 
No. 3 shop.... 46,000 Dimension .... 15,000 
Shop, short ... 25,000 Cedar 
Nos. 1 & 2 clr., Miscellaneous... 109,000 

CO eee 2,000 E t 
No. 3 elr. std. 5,000 xpor ; 
Shop, std. . 27,000 Australian .... 54,000 
D&Btr. short.. 3,000 Box 

White Fir Mix. pine— ; 

7 65,006 5/4 & 6/4, all 
ge com. & inn widths ....1,050,000 
eee vee. 175,000 8/4, all widths 50,000 
No. 4 com. asst. 114,000 Lath 
No. 1 dimen.. 209,000 Mix. pine Pieces 
No. 2 dimen.. 12,000 INGh Bigaenalas 355,000 





National Analysis 


WASHINGTON, D. C., Jan. 26—The National 
Lumber Manufacturers’ Association has issued 
the following statistics for the period ended 
Jan. 17, orders and shipments being shown as 
percentages of production: 


During During 3 
bea hy Wks. Ended 

.17 Jan. 17 

No. of Snip- Or-  Ship- Or- 
Associations mills ments ders ments ders 
Southern Pine ...... 132 90 105 90 94 
West COGGE 6is.cienc. 118 113 104 107 96 
Western Pines ...... 34 172 136 174 156 
Cait. PURCG® 2.64.6 11 160 157 196 199 
Calif. Redwood ..... 15 S7 oT 83 116 
No. Carolina Pine. . 46 112 108 10% 92 
No. Hemlock & Hdwd.+ 17 70 52 71 52 
Northern Pine ...... 9% 14S 137 144 130 
3825 109 107 107 102 


*Represents 28 percent of cut in region. 
*Ineludes hardwoods and softwoods. 


“Last week there were reports from 384 mills. 





Mountain Producers Review Year 


VANCOUVER, B. C., Jan. 24.—Annual summary 
of the activities of the Mountain Lumbermen’s 
Association by Secretary I. R. Poole, of Nelson, 
B. C., show that production, shipments and re 
turns from lumber sold for the whole mountain 
territory declined in 1924. 

The cut, including sawn ties, is given at 250, 
000,000 feet; in 1923 the cut was 300,000,000 
feet. Shipments in 1924 were 240,000,000 feet; 
in 1923 shipments reached 310,000,000 feet 
Stocks on hand at the mills are 170,000,000 feet, 
an increase of 10,000,000 over the end of 1923. 

Figuring the average price for the year to the 
mills at $23, as against $25.25 for 1923, the 
mills thus had a shrinkage in receipts of $2,300,- 


000. Demand from the United States and west- 
ern Canada was less in 1924, and the market at 
home and in eastern Canada was better. The 


American market, always the big factor with the 


Mountain mills, took 32 percent of the 1924 
shipments; in 1923 the percentage was 35. The 


Prairie Provinces took 47 percent of the 1923 
sales, and only 44 percent of the 1924 sales, 
and the latter total was also less. Eastern 
Canada increased from 11 percent in 1923 to 
14 percent of the total sales from the Mountain 
mills in 1924. 

The operators figure that they sold under 
actual cost of production in 1924, and had no 
reduction in cheaper labor or lower taxes. They 
are looking for better demand and better prices 
this year. 





Data on Walnut 


The American Walnut Manufacturers’ 
ciation has compiled the following data: 


Asso- 


Lumber 
December, November, December, 
1924 1924 1923 
Manufactured . 4,255,900 3,990,000 2.729, 000 
Shipments 3,817,600 3,351,700 2,060,000 
StOGKS ..2<c0«. 15,614,100 15,176,900 9.142.000 
Logs 
Purchases 2,902,200 3,243,300 2,578,000 


Made into lumber 


and veneer... 3,016,700 2,731,100 2,083,000 
DOGKS cacceses 2,685,900 2 ,930,600 4,426,000 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Jan. 17: 





Per- 

Stocks Unfilled cent 

on hand orders sold 
TERESES. bose cccciw: 4,618,000 1,830,000 40 
1)? SRE EAC er ercetri 547,000 541,000 99 
HEM MUS  o da eeacien seed 13,041,000 28,434,000 218 
Total 33” ....... 18,206,000 30,805,000 169 
1) RRA R tt attaee pe 6,705,000 4,525,000 67 
RMR ik Pa aa eaten 5,249,000 3,211, 000 61 
Total %” ....... 11,954,000 7,736,000 ‘65 
MESA day: 2,312,000 684,000 30 
LSS kee RO eee amr 2,958,000 2,495,000 84 
Total %” ....... 5,270,000 3,179,000 60 
Yex1%” a waarad area Gon 412,000 160,000 39 


aid Sigale wid. a gins 4,079,000 4,556,000 112 


4, 491, 000 


“4,716,000 105 





Total +,” 


ere 39,921,000 46,436,000 116 
Comparative Percentages of Stock Sold 
Jan. 17 Dec. 13 Jan. 17 
1925, 1924 1924 
Bere Sos aoe ars -... 169 216 168 
gs uO ne Sat, pence 65 56 97 
gg Pear eee aaape Peete meee 60 58 121 
Sp Sire? eae A ee 105 93 182 
116 127 144 





Northern Pine Statistics 


MINNEAPOLIS, MINN., Jan. 27.—Sales of north 
ern pine by mills affiliated with the Northern 
Pine Manufacturers’ Association for the three 
weeks ended Jan. 17 have exceeded production 
by nearly 5,000,000 feet, and shipments were 
7,000,000 feet greater than cut, according to 
the le test figures of the assoe iation, made public 
today by Walter E llinger, secre tary. The total 
business for the first half of the month was 
slightly under the volume for the latter part of 
December. 


Annual New Hampshire Cut 


MANCHESTER, N. H., Jan. 27.—The annual 
report of sawed lumber on hand Jan. 1 has been 
distributed among members of the New Hamp 
shire Lumbermen’s Association, and it shows 
a reduction of 2,689,000 feet from stocks one 
year ago, and a reduction of 13,969,000 feet 
from stocks reported at New nomen mills 
at the end of the third quarter of 1924. There 
were eighty-three New Hampshire mills run 
ning the first of this month, compared with fifty 
mills operating last Oct. 1, and with ninety-six 
mills in operation one year ago. 

Of the 120,084,000 feet of lumber reported on 
hand Jan. 1, 60, 6! 58,000 feet had already been 
sold, and 59,422 000 feet was unsold. On Oct. 13 
1924, these New Hampshire mills reported 134, 
053,000 feet of lumber on hand, and one year 
their stocks aggregated 122,773,000 feet. 


. . . . 
Mississippi Operators Elect 

Wausau, WIs., Jan. 26.—The Wausau South- 
ern and the Marathon companies, which have 
corporate headquarters here and mills at Laurel, 
Miss., have held their annual elections, with the 
following result: 

Wausau Southern Lumber Co.—President, W. 
H. Bissell; vice president, C. C. Yawkey; secretary, 
A. P. Woodson; assistant secretary, J. F. Ross: 
treasurer, S. B. Bissell; directors, the above named 





and Walter Alexander, J. S. Alexander, D. 
Everest and C. J. Winton. 

Marathon Lumber Co.—President, W. H. Bis 
sell; vice president, C. C. Yawkey ; secretary, A. P. 
Woodson: treasurer, S. B. Bissell; directors, the 
above and J. S. Alexander, Walter Alexander and 


J. M. Bissell. 
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Philadelphia Lumberman to Spend Four Months Abroad 


PHILADELPHIA, Pa., Jan. 26.—It seems to be 
quite the thing nowadays for prominent lum 
bermen to take an ocean voyage for recreation 
and relaxation, and at the same time not over- 
look the opportunity to combine business 
with pleasure. It is not surprising therefore 
that another well known factor in the industry 
should announce his intention to go abroad. 
This latest addition to the ranks of ocean voy 
agers and ‘‘go-getters’’ is Thomas K. Coale, 
president of the Thomas E. Coale Lumber Co., 
of Philadelphia, international 
everything in the lumber line. Mr. Coale, ac- 
companied by Mrs. Coale, will leave for an ex 
tended tour of foreign fields next month, sailing 
on the Cunarder Berengaria Feb. 7 from New 
York for Southampton. The itinerary includes 
visits to the European Continent and Sout] 
America, with return to Philadelphia around 
June 1. 

To Establish branch office in London 

The first long stay will be for three weeks 
in London, where for the last three years the 
Coale company has had a representative in the 
person of Robert McLean. The business of the 
Thomas E. Lumber Co. in the United 
Kingdom has grown to such a satisfactory ex 
tent as to warrant the establishment of a regu 
lar branch office in London, and while in Kng 
land Mr. Coale will arrange the necessary details 
and personally meet the concern’s customers 
over there. After touring the lumber centers of 
the British Isles and studying conditions in king 
land, Scotland and Ireland, a visit will be made 
to the Continent, followed by a pleasure trip 
and rest in southern France and Italy. 


To Build Up Export Trade with South America 


From Italy the travelers will embark for South 
America, planning to arrive around April 1 in 
Buenos Aires, from which point Mr. Coale will 
make an intensive study of lumber possibilities 
and general business conditions in South Amer 
ica, with the intention of appoint- 
ing a representative and building 
up an export trade with South 
America, as with that 
country is increasing every year. 


Coale 


business 


Serves All Classes of Lumber 


Consumers 


The Thomas E. Coale Lumber Co. 
was formed about sixteen years ago 
for the purpose of merchandising 
the best quality of woods used by 
every consuming industry. The 
company maintains headquarters in 
Philadelphia, and has offices and 
connections so scattered throughout 
the country that it can and does 
serve all classes of lumber con 
sumers in all sections of the coun 
try. The Coale company makes di 
rect shipments from mills and also 
maintains in Philadelphia an ex 
tensive yard to take care of rush 
orders of its customers. 

Realizing the advantages of the headquarters 
in close contact with the eastern distributing 
yard of the company, some time ago a building 


distributer of 


was purchased at Twenty-sixth Street and Sus 
quehanna Avenue, directly across from the dis 
tributing yard, and fitted up in the most efficient 








THOMAS Ek. COALE, PHILADELPHIA, PA 
President, Thomas FE. Coale lumber Co 
manner for an office, where all departments of 
the Coale concern are housed. This building is 
designated ‘*The White House,’’ everything 


BERENGARIA 





Cunarder ‘‘ Berengaria’’ on which Mr. and Mrs. Coale will journey to 
England, the first country to be visited on their long tour 


about it being painted white in keeping with 
its name. 
No lumber company in this country has great- 





me 


Ls 





er facilities or a better record for caring for 
the needs of industrial consumers and retail] 
lumbermen than the Thomas E. Coale Lumber 
Co., its business being specially organized gq 
that experts take care of special requirements, 
These experts are continually studying the 
changing and increasing requirements of al] 
classes of consumers and are passing this know] 
edge on to the proper officials, so that when 
any special grade for any particular purpose is 
required the company can supply it. The man- 
ufacturers with which the Coale company is 
connected have the very finest of standing tim- 
ber, and it is the policy of Mr. Coale, personally, 
to secure a careful understanding of the ability 
of any manufacturer to fill any order that may 
be placed before the Thomas EK. Coale Lumhei 
Co. places any orders. Large industrial con 
sumers, such us the railroads, furniture manu 
facturers, ship and car builders, appreciate the 
right sort of service, and it is significant that 
of its industrial trade 90 percent of the Coale 
company’s customers are firms that are rated 
it $1,000,000 or more. 

Furthermore, the Coale company maintains a 
corps of buyers at the mills who are continually 
seeking out the best sources of supply and who 
place difficult or unusual orders where they will 
receive the closest attention and careful manu 
fucture, plus prompt shipment. 

Another factor that has aided in pushing the 
Coale concern to the forefront in the lumber 
business is that in addition to its complement of 
well trained and well fitted executives, its gen- 
eral staff in yard, office and elsewhere heartily 
cooperates in making Coale service what it is. 

Instance of Improved Conditions 

In addition to its extensive lumber business, 
the Thomas E. Coale Lumber Co. is quite a fac 
tor in the retail coal trade of Philadelphia, hav 
ing entered this line on a large scale last June. 

As an illustration of the improved conditions 
which have set in since the first of the year, it 
may be mentioned that the St. 
Louis (Mo.) office of the Thomas E. 
Coule Lumber Co., in charge of R. 
M. Morriss, is doing a very exten- 
with industrial con 


sive business 


Summers, 


Outstanding Figure in Lumber 


Trade 


Probably no lumberman in this 
country is better or more favorably 
known than Thomas E. Coale, the 
head and guiding spirit of this suc- 
cessful concern, both because of his 
uttractive personality and deep and 
thorough knowledge of all phases of 
the lumber business, and of his 
willingness and desire to be of serv- 
ice alike to producers and consum- 
ers of lumber. His keen business 
sagacity, his upright methods and 
the remarkable service he is able to 
afford through supplying the right 
quality of lumber for any particular 
use, make him an outstanding figure in the 
lumber trade, the second ranking industry in 
the United States. 


Office force of the Thomas E. Coale Lumber Co., Philadelphia, Pa., which wishes bon voyage to Mr. and Mrs. Coale 
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When one mentions the “Days of °49” there 
immediately comes to mind one of the most ro- 
mantic periods in American history. Pictures 
flash up of a great rush of men from all walks of 
life, gathering up their possessions and converting 
them into funds with which to buy passage to the 
gold fields. Some go from Atlantic ports around 
the Horn in sailing vessels. Others take passage to 
Panama and cross the Isthmus on foot, there to 
await boats that would take them through the 
Golden Gate. Oftentimes their wait was long, for 
ship after ship was deserted by its crew and left 
to rot in the waters of San Francisco Bay. Others 
join wagon trains bound across the country, little 
knowing the days and weeks of slow progress over 
wide, arid plains and high, barren mountains, the 
months of toil, hardship and peril that was ahead 
of them. 

Each of you have read many epic stories of the 
great trek across the plains. You have perhaps 
heard of the fate of the Donner party overtaken 
by winter attempting to pass with their wagons 
an almost insurmountable barrier beyond Truckee, 
the last between them and the promised land. All 
but one of that party of more than fifty died in 
the snow and cold that winter. 


You have heard another side of the story, too, 
the story of those who won the coveted gold. The 
pages of Mark Twain and Bret Harte are replete 
with the records of fortunes won with a stroke 
of the pick and lost with a throw of the dice. 
Truly the roaring days of '49, the days of gold, 
were epic in American history. 


First Gold Found by Lumberman 

How many lumbermen know the part played by 
other lumbermen in that great epic? How many 
know that the first gold was discovered by a lum- 
berman in the mill-race of a sawmill? History 
assures us of this fact, and just this last summer 
foundations and remains of that sawmill were 
brought to light. The very sash saw that, labori- 
ously propelled by water, made boards from Cali- 
fornia white pine logs, was found imbedded in the 
mud and gravel with the pine timbers of the mill. 


History records that gold was first discovered 
by James W. Marshall at Coloma, Calif., about 
fifty miles east of Sacramento on the American 
River. Marshall had been sent to Coloma by Gen. 
Sutter, of Sacramento, to erect and operate a saw- 
mill. The mill was erected, but only operating 
spasmodically, when Marshall picked up the first 
small grains of gold. 

That was in March of 1848. It took more than 
a year for the news to reach the East and be 
believed, so it was not until 1849 that the mad 
stampede began. Needless to say, the little saw- 
mill was deserted and dismantled by the miners. 
A flood in the American River buried its founda- 
tions under many feet of sand and gravel, and it 
was not until this last summer that the exact 
location of the mill and the spot where gold was 
discovered was actually identified. 


_ Timber Produces More Wealth Than Gold Mines 


Marshall, the discoverer, died a poor man. Had 
he but known it, there was infinitely more gold and 
prosperity in the little sawmill he deserted than 
in the mines. Since the first discovery, there has 
been taken frém California’s streams and moun- 
tains, one and three-quarter billion dollars in gold. 
In the same period these self same mountains have 
yielded nearly double that in timber. In 1923 the 
gold mines produced thirteen million dollars. The 
forests yielded a product valued at $65,000,000. 
Each year the forests produce more wealth—the 
gold mines Jess, No one knows the amount of gold 
remaining, but the standing timber alone may be 
conservatively estimated to yield six and _ one- 
quarter billions of dollars. Truly, the great dis- 
‘covery in California was not gold but lumber. 

California is not thought of as a lumber State, 
yet in 1923 it was fifth in lumber production, third 
in labor employed and second in the value of its 
lumber products. This last fact speaks volumes 
for the quality of white and sugar pine lumber. 
It is my pleasure today to briefly tell you a little 
about that lumber. At least about the lumber 
‘ut in the forests in which mills of the California 
white and sugar pine manufacturers are located. 
_, These forests are located principally in the high 
Sierra Nevadas from the center of the State north 
into southern Oregon. At these high elevations 
summer's sun bathes them in a continuous flood 


*Address delivered at annual convention of 


Ohio Association of Retail Lumber Dealers, held 
at Cleveland, Jan. 20-22, 1925. 


of sunlight and winter’s snow deeply covers their 
roots with its white mantle. 


California White Pine Most Important Species 


The most important species from the standpoint 
of the amount available is California white pine. 
This tree is botanically known as Pinus ponderosa. 

The species is found over the entire western 
mountain district of the United States, but reaches 
its best development in the higher Sierras of Cali- 
fornia. There conditions of altitude, soil and 
moisture seem ideal. There the the tree attains 
its largest size and produces the finest lumber. 

Growing as it does, over so wide a territory, the 
California white pine species is given many com- 
mercial names, among them western yellow pine, 
bull pine, western white pine, pondosa pine, Ari- 
zona white pine and California white pine. Botan- 
ically this tree is placed in the yellow pine group, 
largely because of the character of its needles. 
The physical characteristics and the uses of the 
lumber cut from it, however, place it in the white 
pine group. 

California white pine has, more than any other 
wood, taken the place of eastern white pine in the 
important uses of that species. These most im- 
portant uses are doors, sash, frames and finish. 
This is true because of the similarity between 
the two woods and the 
abundant supply at mod- 
erate prices of California 
white pine. This wood 
makes the finest interior 
and exterior trim and 
molding. It is used for 
siding on the _ exterior 
and for sheathing, sub- 
flooring, roof boards and 
framing. For concrete 





EDWARD P. IVORY, 
San Francisco, Calif. 





forms it is unexcelled 
and for boxing and crat 
ing it has no equal. The 
suitability of California 
white pine for these 
many uses is due to its 
easy working qualities, 
its ability to take paint 
and enamel, and its com- 
parative freedom from 
shrinking and swelling. 

Next in importance is sugar pine. This is the 
largest member of the numerous family of pines. 
It grows chiefly in California, with a small stand 
in southern Oregon. It is a curious fact that this 
tree species was discovered before it was seen. 
David Douglas, an English botanist, saw the seeds 
of sugar pine carried for food in an Indian’s 
pouch. He recognized a new species at once, and 
with all the enthusiasm of a great explorer trav- 
eled miles into the mountains to see the tree itself. 

Sugar pine botanically and physically is a true 
white pine. In its soft, easy working texture, its 
straight grain and freedom from shrinking and 
swelling, it more nearly approaches the white pine 
of the Lake States than does any other wood. In 
addition to the ordinary uses of white pine, it fills 
such important uses as patterns, piano keys, draw- 
ing boards ete. 

The other important commercial species in the 
California pine forests are white fir, Douglas fir 
and incense cedar. White fir is one of the stronger 
of the true firs. Lumbermen of this region would 





find it similar to the hemlock of the eastern 
States. However, the white fir tree yields no 
small amounts of select finishing lumber. This 


species has been used for many years for construc- 
tion purposes in California. It is now being 
shipped East extensively. With Douglas fir you 
are already familiar, while incense cedar is made 
into yard lumber on a small scale only. Its most 
important use at present is for pencils. 


Firm Believers in American Lumber Standards 


California white and sugar pine is manufactured 
in about three hundred sawmills, ranging in ca- 
pacity from a few thousand to seven hundred thou- 
sand feet a day. secause of deep snow in the 
forests, mills operate only six to eight months a 
year. About fifty of these mills, cutting 85 per- 
cent of the total, are members of the California 
White & Sugar Pine Manufacturers’ Association. 
They have for many years maintained standards of 
size and grade and are firm believers in national 


California Pine and American Lumber Standards’ 


{By E. P. Ivory, Manager Trade Extension, California White & Sugar Pine Manufacturers’ Association] 





standards. They have supported the American 
Lumber Standards movement from the start and 
were among the first to revise their grading speci- 
fications to conform closely to American Lumber 
Standards. 

The interpretation placed on American Lumber 
Standards covering thickness of l-inch boards is 
that both 3% and &§-inch thicknesses in finish and 
common boards, should be available to buyers who 
want them. Accordingly, both standards have 
been placed in our specifications and are available 
at the mills in this association. For inch lumber 
of strictly factory type. grade under factory rules, 
there is but one dressed thickness—}3-inch. 

In thicknesses greater than 1l-inch dual stand- 
ards are also maintained ; 5/4, 6/4 and 8/4 lumber 
in select grades is more in demand for factory pur- 
poses than for yard purposes. The requirements 
for the factory trade are more exacting and thick- 
nesses are established by custom door manufac- 
turers. Accordingly, association standard thick- 
nesses for 5/4 are 14-inch and 1y;-inch; for 6/4, 
1%- and 1¥;-inch; for 8/4, 1%- and 15-inch. 
To the thicker standard in each case an extra 
7z-inch is added to permit sanding at the factory. 

As regards width, the American Lumber Stand- 
ards of %-inch off on 4- and 6-inch and %-inch 
off on 8-, 10- and 12-inch are followed. 

In the matter of grades also, the California 
white and sugar pine rules have been revised to 





or 


conform with American Lumber Standards. No 
great change was required in this respect, for 
these pines were already manufactured under 


grades which were similar to the proposed stand- 
ard grades. Grade descriptions were changed 
somewhat and the select grade of Nos. 1 and 2 
clear was placed in the factory classification. The 
American Lumber Standard grade of B select and 
better was then added to the yard grades. 


Estimates on Present California Timber Stand 


In these days when the necessity for proper 
use of our forests is brought so forcibly before 
them, lumbermen are inclined to investigate the 
source of their lumber supply that they may know 
how long it will last. Estimates coneurred in by 
State and Federal forest officers and timber owners 
in California indicate the present stand of timber 
in this region to be more than two hundred and 
fifty billion board feet, divided about as follows: 

30ard Feet 


California white pine. . .105,000,000,000 


Sugar pime ......+-- 32,000,000,000 
WRMENM SEC a dees dadeaes 33,000,000,000 
(9 eee 50,000,000,000 
Incense cedar ....... aes 9,000,000,000 
CHM ican daccactascagucenws 24,000,000,000 


A billion feet does not sound so large, but the 
sum increases if one stops to think that a billion 
feet of lumber equals fifty thousand carloads, suffi- 
cient to build more than fifty thousand 5- and 
6-room homes and nearly sufficient to house the 
city of Cleveland. 


Continuous Supply of Lumber for Two Centuries 


This timber is being cut at the rate of one and 
one-half billion feet a year. At the same time 
new growth is adding about two hundred and fifty 
million feet annually. It is thus apparent that a 
continuous supply of lumber may be expected for 
upward of two centuries. True, a greatly in- 
creased annual cut, or wholesale destruction might 
shorten this period, but there are elements which 
militate against a large expansion in production, 
and methods of protection are being perfected. 
Furthermore, there is a live interest in reforesta 
tion on the part of lumbermen, and it is expected 
that practical methods of reforestation will per 
petuate the supply of California pines indefinitely. 

This completes for the present the story of Cali- 
fornia white and sugar pine, the story of the real 
discovery of the “Days of ’49.”. When you read 
again a story of the days of gold, or see on the 
screen a drama of early California, give thought 
to the riches those sturdy miners passed by in 
their search for the yellow metal. ‘Think for a 
moment of the golden values in lumber which 
California now offers to you without the hardships 
of a trip across plains and mountains. 

SRP AAARBBABARBBAaEABBE 

THE NATIONAL forests of California are one 
of America’s greatest summer playgrounds. In 
1923 these forests were visited by more than 
4,336,000 people, of whom 2,420,000 were 
transient motorists; 768,000 picknickers; 618,- 
000 campers; 430,000 hotel and resort guests; 
and 100,000 summer home owners. Ilighty-five 
percent of all the visitors were motorists. 
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R. L. 
Seattle, 


GARDNER, 
Wash 
President 


tering on Puget 
It is ideal. Whether 
by land or sea, it of 
fers communication 
with every city in the 
world. 


So Bryant quality 


frames and mold- 
ings, with the rest of 


the high grade out 
put of the Bryant 
Lumber Co., have 
everything in’ their 
favor from the time 
the log climbs the 
slip from the mill 
pond until the fin 
ished product 
emerges for shipment 
by rail or cargo. 

To trace the his 
tory of this remark 
able growth is’ fas 
cinating. Suck In 
1890, Thomas Sanders 
and Charles Verd or 
ganized the Bryant 
Lumber & Shingle 
Mill Co., representing 
two complete shingle 
mills at Bryant, 
Wash., as well as a 
logging operation in 
what at that time 
was known as one ot 
the finest bodies of 
fir timber in the State. 
Five years later Mr. 
Sanders and Mr. 





F. A. HILL, 
Seattle, Wash 
Secretary 


Sound. 


Verd 


Quality Is Product of This Woodworking Firm 


SEATTLE, WaAsH., Jan. 24.—-Out Lake Union 
woodworking plant, on a 
famous for its quality products, It 
Bryant frames and mold 


Wav IS 4 Rose new 
site mude 


is the new home of 


ings, Which from a local and humble start are 
now reaching out to every part of the United 
Stutes. 


The new woodworking plant is an ornament 
to the district, and a distinct addition to the 
operation of the Bryant Lumber Co. As the 
eye travels from the saw-tooth roof of the new 
init to the well known landmark of the mill, 
perceives that the site Concely 
able advantage. Were is a triangular tract of 


possesses every 


land, twelve acres in extent. On one side is the 
Lake Washington ship canal, and on another 


the waters of Luke Union, the two sides to 
vether embracing a full 5,000 feet of water 
front, with a depth of thirty-four feet at the 
company’s lumber loading dock; and on the 
third side of the triangle are the tracks of the 
Northern Pacifie railroad, affording direct con 
nection with all the transcontinental lines cen- 
This triangle is in the very heart of Seattle. 





Part of machine equipment in new factory 


Kremont Mill Co., 
year. At the expiration of 
the lease they bought out the Fremont Mill 
('o., operating the plant as the Bryant Lumber & 
Shingle Mill Co., and developing at once into 
what has been known ever since as one of the 
best manufacturing concerns in Seattle. 

In those days a few score people, traveling 
by wagon or street car, daily made the rounds 
between the village of Fremont and Seattle; to 
day, less than thirty years later, the city has 
enveloped the surrounding territory, and across 
the bridge in front of the offices of the Bryant 
Lumber Co. there passes a steady stream, making 
by actual count a total of 2,000,000) persons 
every thirty days. The development of the man 
ufaeturing plant has kept pace with the growth 
of the city. Between the period from 1895 to 
1902, the mill was operated as a concern that 
sold most of its output locally. 

In 1902 there was a sudden and unexpected 
change. The plant was visited by a disastrous 
fire. The Bryant Lumber & Shingle Mill Co. 
lost all of its main buildings and half a million 
feet of lumber. The owners proved their mettle 
by building at once a larger and more complete 
mill, together with a sash and door factory 
double the size of the old one. 


leased the 
Seattle, for one 


plant of the 


sZetween 1902 and 1913 the greater part of 
the manufactured stock was still sold locally. 
That was an era of rather heavy construction in 
Seattle, and a great many of the Jarger build- 
ings obtained their lumber and millwork from 
the company; and in 1909 especially the mill 
supplied a great quantity of lumber for the 
Alaska-Yukon-Pacifie Ixposition. The officers 
of the Bryant Lumber & Shingle Mill Co. at 
that time were: President, Thomas Sanders; 
vice president, Jay Locke; treasurer, Ed T. 
Verd; secretary, J. B. Stuart. 


Second Fire Destroys Operation 


The year 1913 brought a double calamity. 
In the spring another fire destroyed the opera- 
tion; and in the fall Mr. Sanders and Mr. Locke 
passed away. Not nile did the plant burn 
down, but the president and vice president were 
removed by the hand of fate. The reorganiza 
tion resulted in a change of the name to the 
Bryant Lumber Co., with Mr. Verd as president 


and general manager, Mr. Stuart as secretary 
und treasurer, and Mrs. Sanders as vice president. 





of the Bryant Lumber Co., Seattle, Wash. 


woodworking plant, 
with some of the machinery built specially to 
order. It is devoting its activities exclusively 
to the manufacture of door and window frames, 
moldings and finish. The plant is electrified ; 
it is 100 percent motorized; sand it is manufac 
turing frames at the rate of a carload a day, 
having triple the 
tory. 

The log contracts of the Bryant Lumber Co. 
insure the operation of the plant for a long 
time to come. The raw material is obtained 
from the best sources of fir supply, so that 
through careful selection at the mill a large 
percentage of the finished product is vertical 
grain stock. In a single word, ‘‘Quality’’ tells 
the story. Every step in the process of manu- 
facture is supervised by men thoroughly skilled 
and reliable, who have been in the employ ot 
the company from fourteen to twenty-sever. 
years. They are under the direction of J. G. 
Jonson, superintendent of the woodworking 
plant, who himself has been in the employ of 
the company for twelve years. 

The officers of the Bryant Lumber Co. are: 
President, Raymond L. Gardner; vice president 
and superintendent, William A. Sanders; sec- 


capacity of the previous fac 





W. A. SANDERS, 


Seattle, Wash. ; 
Vice President 


This organization 
remained intact until 
January, 1924. 

Immediately after 
the fire of 1913 the 
plant was rebuilt. A 
new sawmill and dry 
kilns were construet- 
ed, larger and = more 
complete than before, 
until today the saw- 
mill with continual 
improvements has a 
daily capacity of 
from 120,000 to 125,- 
000 feet of lumber, as 
compared with  60,- 
N00 feet in 1902, 

At this stage the 
company had reached 
the point in its devel- 


opment where it be- 
gan to overshoot 
mere local  require- 
ments and to sense 


largely increased gen- 
eral demand, — This 
was especially true of 
the products heralded 
to the world as Bry- 
ant quality frames, 
moldings, casing and 
base. The company, 
with typical energy, 
has met the call. 

The new  saw-tooth 
roof tells the tale, be- 
neath it is the model 


fully equipped and modernized in every particular, 


J. G. JONSON. 
Seattle, Wash. ; 
Superintendent 
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retary, Fred A. Hill; 
Sanders. 

A total of 90 percent of Bryant quality frames 
goes into the middle West and eastern part of 
the United States; they have entered the Soutn; 
they are favorably known all along the Pacific 
coast, in Washington, Oregon and California; 
and through the cargo trade they are entering 
practically every port in the world. 

In the domestic waterborne trade, the Bryant 
Lumber Co. has the distinction of having loaded 
the first boat on Lake Union. It was the steam- 
ship Santa Ana, owned and operated by the 


treasurer, Howard W. 


Alaska Steamship Co., and it sailed Feb. 26, 
1919, with 400,000 feet of cannery requirements 
for Alaska. The Santa Ana was followed shortly 
by another ship, and during 1919 by many 
others. In December, 1924, there were four 
loadings of parcels from the dock of the Bryant 
Lumber Co. The Daisy Gray took 400,000 feet 
to California, and the Daisy Matthews made two 
sailings to the same destination, one time with 
400,000 feet and the other with 300,000 feet. 
The El Cicuta closed the month and the year 
Dec. 30 by taking 330,000 feet of railroad ma- 
terial for Houston, Tex. The aggregate of the 


Bryant parcels in December was 1,500,000 feet, 
enabling the company to clean up its lumber 
stocks very nicely for the year. 


Drouth Follows Cutting of Forests 


NEw York, Jan. 26.—Not all the ill effects 
of drouth are due to forest depletion. But 
there is scarcely a locality that suffers from 
such drouth that ean not traee back and find 
that forest devastation has had something to do 
with it, says a bulletin just issued by the New 
York State College of Forestry at Syracuse. 


Hears “Friendly Action” Against Western Piners 


MINNEAPOLIS, MINN., Jan. 27.—The five-year 
old ease of the Government vs. the Western Pine 
Manufacturers’ Association, an equity action to 
determine the rights of a trade organization as 
gu information clearing house for its members, 
is being heard in the Federal district court in 
\Minneapolis this week. 

The suit, admitted by both parties to be in 
the nature of a ‘‘friendly action,’’ is for the 
purpose, as explained by counsel for the Gov- 
ernment and the association, of determining once 
and for all what a trade association may and 
may not do, in the way of supplying its mem 
bers with information regarding prices, market 
conditions, stocks and production figures, as well 
as seeking to effect standardization of grades 
and qualities. 

There are 1,500 trade associations in the coun- 
try similar in purpose and organization to the 
Western Pine Manufacturers’ Association. There 
is an indication, expressed openly by counsel 
for both sides, that regardless of the outcome 
of the hearings now in progress, the final de- 
cision will be made in the United States Su- 
preme Court. 

The suit has its origin in investigations by the 
Federal Trade Commission, begun before the 
World War. The commission alleged unfair 
methods of competition, including price fixing 
and various attempts to monopolize and domi 
nate the western pine market, in violation of 
the sundry provisions of the antitrust law. The 
officers, directors and members of the association 
in the present hearings are attempting to prove 
that all such charges are unfounded and contend 
that the association’s operations are strictly 
egitimate business practices, advantageous alike 
to the entire Jumber trade and the consuming 
public, 

The first evidence introduced was intended by 
the Government to show that the association 
fixed prices on lumber in 1919 and since that 
year, when the Federal Trade Commission in- 
vestigated it, confined its price arrangements to 
4common ‘‘basie price list.’’ 


Documentary Evidence Introduced 


The first two days of the hearing were de 
voted largely to introducing documentary evi- 
fence. A. W. Cooper, secretary and manager 
ifthe association, was the first witness. Letters 
written by Mr. Cooper, as secretary, and by 
members of the association to the secretary, in 
which reference to price arrangements were 
made were introduced by the Government in 
duilding the foundation for its case. Most of 
the evidence at the beginning of the trial bore 
on the Government’s allegation that there is a 
vasi¢ price list and that it stabilizes prices. 

A letter written in 1918 to Mr. Cooper by 
M. M. Williamson, assistant sales manager of 
the Potlateh Lumber Co., of Potlatch, Idaho, 
Was read into the records of testimony. ‘‘A letter 
has just been received from Mr. Lachmund urg- 
ug very strongly not to let the new eastern 
price list get out for the reason that it will have 
‘00 much of a tendency to establish the market 
in white pine east of Chicago,’’ it read. 

A letter written by the secretary in Novem 
ver, 1914, informed Kenneth Ross, of the Ana- 
‘onda Copper Mining. Co. of Bonner, Mont., of 
4 meeting. ‘*As the subject of the new basis 
of Weights for figuring delivered prices will come 
"P at this meeting, I hope very much that you 
Nay be present,’? it said. 

Another letter by the secretary was addressed 





to J. P. Keyes, the Bend Co., Bend, Ore. ‘‘If 
the basic list enclosed herewith and the weights 
meet with your approval, as it is generally ap- 
proved by the principals of the various members, 
it will be adopted and a delivered list figured 
out on the basis of the enclosed weights,’’ he 
wrote. 

Mr. Cooper said this basie price list was only 
what is used in every industry and in no way 
fixes prices. It gives the member company 
something to go on in making its deductions in 
discounts, he said. The individual discount off 
this list may vary as the individual company’s 
stock of lumber on which if is quoting, upon its 
financial needs and upon hundreds of cireum- 
stances that might enter in, he added. 

C .E. Elmquist, of counsel for the defense, said 
there is no denial that a basic price list is used. 
The contention of the defense will be that such 





THE OBSERVER writing from his Ne- 
“If the President and 
Congress can put over a plan which will 
make the people believe that farming is 
to be a big speculation then land will ad- 
vance and sell, and maybe bring on a 
boom, which might in the end turn out 
badly. Outside of all that I believe that 
land at its present price is worth the 
money, but my faith is pinned to hard 
work and good sense. I believe in sweet 
clover and alfalfa, in rotation and manure, 
Ford cars and very few debts. My doc- 
trine is not popular, nor is there any dan- 
ger of it becoming so.” 


braska farm says: 











a trade practice is perfectly legal. He said that 
the defense will seek to prove that the exchange 
of information about stocks of lumber, sales, 
production and other things is wholly legal, and 
all that any trade association is equipped to do. 

The case probably will be on trial for two 
weeks or more, indications were today. The 
Government is expected to call six or seven wit- 
nesses and the defense probably an equal 
number, 


History of Action 


The action first was started at St. Paul, April 
30, 1923, when an injunction petition was filed 
in the Federal court by Attorney General Henry 
M. Daugherty, charging that the Western Pine 
Manufacturers’ Association was a combination 
and conspiracy in restraint of interstate trade 
and commerce. The petition asked that the 
Iederal court take steps to stop practices com- 
plained against in the petition. 

The petition said that the association was 
operating ‘‘by means of a basic price list ar- 
rangement which never purported to reflect the 
actual market.’’ The court was asked to enjoin 
perpetually the association, its member corpora- 
tions and its officers, directors and agents, indi- 
vidually and collectively, from further engaging 
in, carrying out or maintaining the ‘‘said com- 
bination or conspiracy or any other of like 
character and effect.’’ 

In the petition originally eighty-six defend- 
ants were named. The petition said that many 


of the defendant manufacturers are incorporated 
under the laws of Minnesota and maintain their 
principal offices in this State. 

When the petition first was filed officers of 
the Minneapolis lumber companies which are 
members of the Western Pine Manufacturers’ 
Association said the charge of conspiracy in re- 
straint of trade was unfounded and that no in- 
dustry faces competition severer than that of 
the lumber business of the Pacifie coast. 

The basis of the Government’s suit, now on 
trial, is that the asseciation fixed prices and 
therefore violated the anti-monopoly laws. The 
association acknowledges that price lists were 
cireulated which only were base prices from 
which the firms could give whatever discounts 
they chose and that credit information, matters 
of standardization of lumber sizes and informa- 
tion as to stocks were exchanged between mem- 
bers. 

But the association contends, through its coun- 
sel, that these matters pertain to the functions 
of a trade association, that they always have 
been practiced in all trades and that the ques- 
tion at issue is whether they are legal. 

With these defined, broadening the 
legal contest, the case is held to be one of the 
most important of the many which have been 
tried by the Government, attorneys for the lum- 
ber companies said. Similar suits have been 
instituted against firms in the manufacture of 
hardwood lumber, linseed oil and in the coal in- 
dustry. 

Two special assistant attorneys general repre- 
sent the Department of Justice in the case. They 
Stanley Thompson and T. G. Benton. 
The firm of Clapp, Richardson, Elmquist, Briggs 
& McCartney represent the lumber companies. 

The suit of the Department of Justice is based 
on information obtained by the Federal Trade 
Commission over a period of several years. 
Judge Wilbur F. Booth is hearing the evidence. 


Michigan Concern Reorganized 


GRAND Rapips, Micu., Jan. 26.—Frank D. 
McKay, of this city, newly elected State treas- 
urer of Michigan, will retire from active manage- 
ment of the McKay Lumber Co., of Grand 
tapids. The concern has been reorganized as 
the Quality Lumber Co. with a capitalization of 
$50,000 in preferred stock and 5,000 shares of 
non-par value common. 

Randall Wedgewood, formerly connected with 
the Riverside Lumber Co., has become president 
and manager of the new concern and has pur- 
chased the yards of the MeKay company, and 
also the buildings of the Kent Steel Co., which 
will be remodeled. The new company’s stock- 
holders have paid in $33,000 on the preferred 
stock and it is planned to build a 2-story office 
structure. 

Other officers of the Quality Lumber Co. are: 
Secretary, A. B. McKay; treasurer, Frank D. 
McKay; assistant secretary, Arthur Simons, and 
shipping clerk, Gerald Boer. 


issues 


are Cy 


Statistics made public the first week in Jan- 
uary by the Department of Commerce at Wash- 
ington, D. C., show that Michigan, from being 
first in lumber production in 1885, dropped to 
tenth place in 1923. The value of the State’s 
lumber products in 1923 is estimated at 
$50,097,156. 
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Northeastern Retailers, in Annual, Discus 


New York, Jan. 27.—The thirty-first annual 
convention of the Northeastern Retail Lumber- 
men’s Association opened its three days of dis- 
cussion of the problems of the modern retailer, 
this afternoon. The convention hall on the root 
of the Pennsylvania Hotel was filled with mem 
bers and guests, and the adjoining exhibits hall 
was crammed to capacity with samples und dis 
plays of all kinds of retail goods and service 
devices. 


Would Draw Associations Closer 


President Wm, L. Henrich, of Buffalo, intro 
duced Joseph I. Murphy, president of the New 
York Lumber Trade Association, who assured 
the visitors that they were welcome to the city. 
He stated among other things that he believed 
in the value of more affiliation and that he in- 
tended to work for it by inviting the presidents 
and secretaries of sister associations centering 
around New York to quarterly luncheons in the 
city. He mentioned that in driving about the 
country he was surprised to find so few dealers 
making use of attractive roadside signs adver 
tising their business. United States Rubber 
spends much money in such advertising and finds 
it profitable. Mr. Murphy said he was con- 
vinced that some such billboard advertising, 
especially near New York City, would attract 
many new residents to the towns and would re 
sult in much local business. He closed with an 
expression of thanks for the services of whole 
salers in helping make the convention a suc 
cess. 

Cooperation Vital to Retailers 

In his official report, President Henrich re 
ferred to the slogan ‘‘Go and Grow’? as a chal 
lenge and an inspiration. Attendance at any 
mecting where business problems are discussed 
does promote growth. It is necessary at stated 
times that the principles underlying association 
effort be reformulated; and there never has been 
i time when association work was more vital 
to the business than now. Dearlers are faced 
with the necessity to increase demand, settle 


upon sound financial services, raise business 
ethics, get needed legislation and determine 
costs. Secretary Hoover says that association 
work makes for a democratic advancement of 


the entire industry involved. Dealers must be 
on the alert to rid the industry of evil, must 
formulate trade practices and must educate the 
public. He mentioned some of the definite asso 
ciation services, such as traflie work, architec- 
tural service, publicity, shippers’ rating bureau 
and cost accounting. The association at present 
has the largest membership in its history. 

There are three principles that the dealer must 
keep in mind: First, to sell his goods at prices 
that will yield him a fair profit. Second, to sell 
to buyers who ean pay for the goods and who 
can. pay within a reasonable time. Third, to 
develop new markets. 


Must Study Costs and Credits 


Business has been good during the last year, 
and the year that is now opening is promising. 
More building permits have been issued than 
had been issued at this time a year ago, and 
hank deposits have been increasing all over the 
United States. But these things mean nothing 
in the individual business unless that business 
is being operated on sound principles. When 
the volume done is large, and yet little or no 
net profit accrues, something is radically wrong. 
One bad feature has been savage price compe 
tition. The association has tried to attack this 
evil by attacking ignorance of costs. It is true 
that cost accounting can not control the actions 
of individuals, but it does serve to show these 
men just what they are doing and to stiffen 
their backbones in adhering to sound practices 
in setting prices. Another matter that must de- 
mand attention is getting the money. A sale is 
not completed until the article is paid for. So 
the association this year purposes to give fur- 
ther attention to the big problem of credits; 
und in this matter is considering the needs of 
small-city yards as well as of metropolitan busi- 


nesses. The right answer to this big question 


must be found, 

The president referred to the lien laws and 
their protection. No wise dealer uses the lien 
laws as a sound basis of establishing eredits, 
hut he is entitled to this protection against the 
unscrupulous, The lien laws are being attacked 
hy a powerful organization of contractors, and 
retailers must look to their interests. 

Should Develop New Markets 

Dealers are faced with the desirability and 
indeed the necessity of developing new markets. 
The association has been working toward the 
ideal of maximum dealer distribution, and many 
quantity buyers are finding that they can profit- 
ably deal with local concerns. Individual deal- 
ers must help in this compaign, and they will 
find the architectural service of value. The 
remodeling of old homes is a possibility that 
should not be overlooked. Owners of these 
homes are waiting for some one to show them 
what to do and how to do it. Dealers need to 
look with care to such financial machinery as 
the building and loan. The association is ready 
to help in reviving dormant institutions, but 
dealers must Jead the way. 

Insist on Sound Size Standards 
The great task of standardization has been 


accomplished in part. Human nature is prone to 
cling to the familiar and to shrink from the 











unknown. Retailers can help by being firm in 
asking for lumber that meets the American 
Lumber Standards. They could not get manu- 
facturers to agree to a single standard of 13/16- 
inch, and at Mr. Hoover’s suggestion a com- 
promise on a double standard was reached for 
trial. Some manufacturers have not cooperated 
in furnishing lumber according to agreed sizes, 
and have made the task hard. It is not wise to 
vo forward on a dual standard, and the Forest 
Products Laboratory has supported the retail 
ers’? stand. Lumber of sizes less than standard 
is still made and sold. It is not the desire of 
retailers to interfere with special sizes for spe- 
cial purposes, but for the good of the industry 
und of the public retailers ought to insist upon 
u sound standard for general uses. 

The cost of doing business is one of the grave 
matters facing the industry. Costs, turnover 
and simplification of sizes and grades must be 
the care of retailers both at the convention and 
at home. ‘The president also mentioned the 
inter-insurance offered by the National asso- 
ciation. In closing he assured the members that 
if they are to get returns from their organiza- 
tion they must invest not only money but time 
und interest and cooperation. 

Secretary Collier in a preliminary statement, 
before presenting his printed report, mentioned 
particularly some of the services rendered by 
the association and stated that the association 
not only protects its members but multiplies 
their efforts toward an expanded and an im- 
proved business. 


Report on Association Activities 

A comprehensive report of the activities of 
the association during the last year, issued joint. 
ly by President William L. Henrich and Seecre- 
tary-manager Paul S. Collier, for the board of 
directors, had been printed beforehand and was 
available in pamphlet form to all the memhers, 

The report showed that during the last vear the 
association made a healthy gain in membership 
notwithstanding the fact that the annual dues 
were increased to take care of the increasing 
service and activities. During the year 60 firms 
were elected to membership. Deducting losses due 
to business failures, deaths and resignations there 
are upon the roll today 772 firms, making the 
largest membership in the history of the 
ciation. 

As indicative of the vast amount of work pass 
ing through the executive office, it may be me) 
tioned that during the year the total of mail dis 
patched amounted to 11,311 dictated letters, 
42,447 form letters and 57,889 bulletins, a total 
of 111,647 pieces. 

During the year Secretary-manager Collier and 
Field Representatives J. W. Kriebs and Charles 
R. Hartung, made 1,472 calls upon retailers and 
114 calls upon wholesalers and manufacturers, 


asso 


Outlines Constructive Program 

Looking to the future, the report outlined the 
following constructive program : 

1. To strengthen and develop the work of the 
Shippers’ Rating Bureau. 

2. To continue to develop the association field 
service and district group meetings. 

3. To formulate a plan for the organization of 
local credit bureaus wherever feasible. 

4. To carry on a constant campaign of educa 
tion with the object in showing the consumer, 
whether contractor or industrial buyer, that it is 
to his financial advantage to purchase lumber and 
building materials from the retail dealer. 


5. To continue to emphasize and_ promote 
knowledge of the cost of doing business on the 
part of retail lumber dealers. 


Work of the Traffic Bureau 

An idea of the service rendered by this depart- 
ment, which is under the direction of Traffic Man- 
ager Kk. L. Raftery, may be gained from the state- 
ment, quoted from the report, that between Sept. 
1 and Dec, 31, 1924, 3,872 freight bills were 
audited,’ 33 loss and damage and 14 overcharge 
claims were handled, 27 cars traced, 28 rates 
quoted and 32 miscellaneous problems handled. 


The Cost Accounting Bureau 

The association cost aceounting bureau, under 
the direction of William Lucas, is in charge of 
trained accountants who know the lumber and 
building material business. The report of this 
department shows that during the year the uni 
form cost accounting system sponsored by the 
association has been installed by 32 dealers and 15 
more are awaiting installation. <A total of 150 
dealers are now using the cost accounting system 
in the Northeastern territory. 

Service performed by the bureau includes the 
compiling at stated intervals of data showing all 
the elements of cost of doing business, which in- 
formation is distributed to the membership. In 
formation relative to perpetual inventory systems, 
car records ete. is available upon request. 

Accounts of members of the bureau are audited 
for income tax purposes, books closed for the year, 
and other special services rendered. Data show- 
ing truck cost operations are compiled and dis- 
tributed from time to time. A pamphlet outlining 
a system for keeping truck operation costs is avail 
able upon request. 

The report states that more members each year 
are using the standard order blank initiated by 
the Northeastern association, and subsequent) 
recommended for use by several other large lumber 
organizations. During the last year 12,600 blanks 
were distributed from the association office. The 
members can secure the order blanks imprinted 
with their firm name at reasonable cost from the 
association. 


Architectural 

The association maintains for its , 
an architectural and publicity bureau, providing @ 
complete architectural and merchandising service 
It should be understood that this bureau was DOt 
established with the idea of competing with the 
architect, its purpose being to help the average 
builder of small homes, whether he be owner OF 
contractor. This service is flexible and suited to 


and Publicity Bureau 


membership 
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osts, Credits, Standards and Remodeling 


the individual requirements of the user. Ludi- 
idual plan books of popular low cost houses, 
garages. two-family houses, farm buildings and 


summer camps and lodges are available. 


Legislative Committee Reports 

Thomas H. Bennett, of Oswego, in present- 
ing the report of the legislative committee 
congratulated the association on the fact that 
he had little to report, either about Federal 
legislation or legislation of the separate 
States. le stated that in his opinion there 
gre already too many Jaws. He then read a 
prief list of bills that had been supported or 
opposed by the committee. 


May Aid in Establishing Standards 


John E. Lioyd, of Philadelphia, Pa., in dis- 
cussing What the retailer can do toward pro- 
moting the use of standard sizes, stated that 


no one Was completely competent to discuss 
the subject. There have been some definite 
accomplishments. Dealers ought to remember 
that the controversy over thicknesses and 
widths is not the whole of the matter. There 
isa need for standardization of terminology, 
for example in flooring, in order that archi- 
tects and consumers may not be confused in 
writing specifications. While retailers are 
continuing their efforts to get satisfactory 
sizes as standard, they can at once begin to 
cooperate in putting into effect the things 
that have been agreed upon. They can bring 
information to contractors and architects, 
and they can get after the men who do not 
play fair. Mr. Lloyd in paying a tribute to 
association work stated he did not know of 
a single town where the lumber interests have 
been successful when the town did not have 
a suitable working organization covering the 
retailing industry. 
Discuss Resolution On Sizes 

W. G. Sweet, of Elmira, presented a reso- 
lution affirming faith in the industry and its 
ability to solve its own problems. It pledged 
members to discourage the handling of sizes 
smaller than standard. It asked the 
ation to work for building code revisions 
in certain cities, so that standard lumber 
ould be used. It asked the question whether 
the aid of the Federal Trade Commission and 
‘he Department of Justice might not be asked 
‘o establish the determined standards if their 
id became necessary. It affirmed the belief 
f the association in {%-inch as a proper 
‘ingle standard; and it affirmed the belief 
that the general agreement of mills to make 
Wailable both standards has not been fully 
kept. 

Ina brief discussion of this resolution sev- 
tal Opinions were expressed. One opinion 
fag that #3-inch should be accepted as the 
‘andard of inch lumber, while 1%-ineh 
‘would be maintained for 2-inch. Another 
inion was that the whole matter had better 
‘written into law. 


aSSO 


Need Is Irreducible Minimum 
Before the discussion went further, Presi- 
‘nt Henrich ealled upon William A. Gately, 
‘the Department of Commerce. Mr. Gately 
minded the dealers that the pressing ques- 
on just now was the establishment of an 
‘reducible minimum to stop the steady thin- 
Ng of lumber. This minimum must finally 
¢ determined by what is best for the public, 
‘Md that can not be determined without prae- 
‘al trial. For three hundred years the in- 
‘istry has gone on without standards. An 
‘tempt has been made to supply these stand- 
‘is, and he begged the dealers not to aban- 
‘n the work and throw away what has al- 
*ady been accomplished. The way of sta.ute 


Wis not the right way. Laws are framed 


‘people who do not know the industry, and 
making is influenced 
derats 
erations, 
hatter, 
luty 


Whe 
nat 


by political con- 
There is no need for law in this 
'. Retailers are not really doing their 
in this campaign. Many do not know 
the standards really are. They often 


¥ 





agree that a standard would be a good thing, 
but when one is presented to them they con- 
tinue buying all sorts of sizes. They ought 
not to look at this matter as a fight. The 
interests of the entire industry and of the 
public are involved, and in the end those 
interests must be identieal. 


Resolve Industry Can Solve Its Problems 

Mr. Sweet in explaining his resolution 
stated that it looked to establishing a mini- 
mum and not to giving up anything. It will 
enable the industry, onee the principles and 
preliminary agreements are put into full ef- 
fect, to go forward to better standards. See- 
retary Collier, in answer to a request, made 
i brief and pointed analysis of the resolution 
and of its meaning. At the close of the 
diseussion the resolution was unanimously 
carried, 

Ask Separate Marketing of Shorts 


A resolution was then presented asking that 
lumber 8 feet and shorter be separately mar- 
keted and not included in random lengths 
except by special agreement, and asked retail 
representatives at the next general confer- 
ence on standards to attempt to have a para- 
graph stating this position included in the 
standards. In answer to a question, Secretary 
Collier stated that some manufacturers wished 
to increase the percentage of shorts and odd 
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lengths in certain shipments. Retailers, he 
suid, are willing to sell short lengths, for 


there is a market for this material, but they 
want it sold separately. After a brief further 
discussion this resolution was passed. 

Mr. Sweet also presented a resolution that 
the retail representatives be asked to confer with 
the Department of Commerce some weeks before 
the next general conference to discover ways 
ot establishing the standards in practice. 

Want Established Grades Followed 

('. T. Hubbel, of Albany, discussed briefly the 
matter of mixing grades, and declared it to be 
a bad practice. A dealer to do business satis 
factorily must have a clear understanding with 
the people from whom he buys stock, and with 
those to whom he sells. He presented a resolu- 
tion that established grading rules are best for 
fair dealing and for understanding, and that 
No. 2 common and better should not be sold ex 
cept with un established percentage of No. 1] 
and No. 2. This resolution was carried. 

Discuss End Trimming of Roofers 

The matter of end trimming of roofers and 
dimension was raised by A. B. Thomas, of Utiea. 
It is unfair, he said, that retailers should have 
to remanufacture this stock, but they must do 
this with material that is of uneven length and 
frequently has the ax marks on the ends. Mr. 


Miskel, of New Bedford, said he thought no 
resolution ought to be passed on this matter, that 
retailers ought to meet manufacturers half way, 
and that many small mills are not equipped to 
do end trimming. The subsequent discussion 
brought out the fact that some manufacturers 
reserve the right to ship this untrimmed mate- 
rial unless double end trimming is specified in 
the order. 
Coast Producers Back Standardization 

“dward P. Ivory, San Francisco, discussed 
standardization from the viewpoint of the Cali- 
fornia manufacturers. These men, he said, are 
eager to get the standardization work completed. 
They have accepted the double standard, and are 
producing both sizes; they also maintain a dou- 
ble factory standard of sizes. Manufacturers 
of softwoods have gone a long way in the busi 
ness of standardizing grades nomenclature. He 
stated that California manufacturers have the 
impression that 8-foot lengths are the minimum 
in random shipments, especially in the better 
grades. 

R. S. Whiting, of Chieago, speaking for the 
Red Cedar Shingle Bureau, stated that his as 
sociation expected soon to distribute schedules 
showing the new standards as applied to shin- 
gles. The six-to-two shingle is being eliminated. 
Mr. Whiting briefly described the new sizes 
and grades and suggested a resolution endorsing 
the new standards. 

Prospects Good if Credits Watched 


Charles Hill, Southern Pine Sales Corporation, 
New York, in discussing the business outlook 
for the year, made a humorous approach to the 
point that the time has come when dealers must 
take greater care to be merchants and not bank- 
ers. There is a great investment in the lumber 
production part of the business, and it should 
be entitled to reasonable returns. The lumber 
business is one of the most loosely organized of 
all big businesses. It must be tightened up in 
this matter of credits if the year is to be a sue- 
cessful one. Otherwise, as Mr. Hill 
everything points to a successful year. 

Business Expanding; Future Bright 

Hf. B. Coho, secretary of the New York Lum 
ber Trade Association, stated that when looked 
at broadly the next ten or fifteen years promise 
the greatest expansion of business in history. 
There is a great feeling of confidence in busi 
ness and business men. There is need for in 
telligent conservatism; and if a man knows 
his business he is quite certain to make money. 
3ut if events are favorable to the intelligent 
and constructive business man, they are also 
well planned for the speculator to come to grief. 

John C. Howell, of the Brookmire Economic 
Service, New York, began his address by stress 
ing the importance of knowing business in gen 
eral, its tendencies and the principles that gov 
ern it. At present, as compared with 1920- 
1921, business is in clear water. But there are 
certain dangers even in clear water. The general 
increase of public confidence has resulted from 
the repudiation of radicalism at the recent elee 
tion. Other favorable signs are the 
of agricultural prices, the big reserve of credit, 
the low reserve of goods, the universal high level 
of purchasing power, and the improvement in 
foreign conditions. To the man who 
ability to sell, the future is bright. 

Convention Committees Appointed 

The following committees were appointed: 

Nominating committee——J. A. Mahlstedt, J. A. 
MahlIstedt Lumber & Coal Co., New Rochelle, N. Y¥ 
chairman; W. G. Sweet, Harris McHenry & Baker 
(o., Elmira, N. Y.: T. HE. Bennett, Post & Hender 
son Co., Oswego, N. Y Roscoe C. Briggs, Briggs 
Lumber Co., Oneonta, N. Y.; Benjamin H. Beach, 
seach Lumber Co., Rome, N. Y.; R. B. Overbaugh 
Saugerties Lumber & Coal Co.. Saugerties, N. Y.; 
Spencer Kellogg, Charles C. Kellogg & Sons Co., 
Utica, N. Y.: €. C. Beahan, Crouch & Beahan Co., 
tochester, N. Y. 


Auditing committee—-Harry Gould, H. D. Gould 
Lumber Co., Middletown, N. Y.. chairman: Gordon 


sees it, 


recovery 


has the 


Little, A. Little & Sons, Utiea, N. Y¥.; B. W. 

Southworth, Ware Lumber Co., Ware, Mass. 
Resolutions committee—Charles Baker, Baker 

Lumber Co., Worcester, Mass., chairman; Alvah 


Siebold, De Forest-Hotehkiss Co., New Haven, 
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Conn.; Stanley Cox, Cox & Van Tyle, Wantagh, 
Long Island, N. Y Thomas H., Bennett, Post & 
Henderson Co., Oswego, N. Y George Blakeslee, 


Web 
New 


Albany, N. Y.; A. H. 
Krank M. Carpenter, 


Blakeslee Lumber Co 
ster, Groton N ‘ 


Rochelle Coal & Laumber Co., New Rochelle, N. Y 
and George R. Ainsworth, Utica, N. Y. 
Acquaintanee and glad hand committee——Laur 


Coal-Lumber Co., Spring 


ence Beckerl Comfort 

Valley, N. ¥., chs air in: dferbert Tinkham, Wood 
Lumber Co., Amityville, N. Y.; Ray Quinn, Atlas 
Cement Co., Someuten IL. I... N. Yo; Harold Robeson, 
Kaston, Va A Wayland Wood, P. W. Wood 


Worcester, Mass.; B. BE. Ostrander, 
Rochester, N. Y.: Joseph 
Lenihan, Westerly Lumber Company, Westerly, 
RK Henry ©. MeDuff, Henry C. MeDuff Estate, 
Pawtucket, R. I Chester W. Graves, Newark 
Planing Mill, Ine Newark, N. Y.: William J. 
tiley, Wartford umber Co., Hartford, Conn. ; 
«. KE. Underwood, Norwalk Lumber Co., ‘Norwalk, 
onn.; Rufus Prescott, R. Prescott & Son, Kees 
ville, N. Y.: Timothy Burke, Burke & O’Brien, 
Oswego, N. Y Francis O'Donnell, O'Donnell & 


Lumber 
Hollister Lumber Co., 


Corp 


, 


Son, Medina, N. Y.: Maurice Church, Church Lum 
ber Co... Oxford, N. Y Harold Jones, Tracy & 
Jones, Hornell, N. ¥.; James Barney, Barney & 
Carey Co... Dorchester, Mass. 


WEDNESDAY MORNING 
AMERICAN LUMBERMAN J 
Last night the annual 
Northeastern was held 
in the Pennsylvania Hotel. It consisted of 
an excellent dinner, and entertainment by 
artists from the Palace and the Hippodrome. 
There was a theater party for the Jadies at 


f Special telegram to 
New York, Jan. 28. 
dinner-smoker of the 


the Vanderbilt Theater, where they witnessed 
the performance of ‘*My Girl.’’ 

The morning session was opened with a 
brief display of motion pictures furnished 


Products 
opera 


Forest 
lumber 


courtesy of the 
showing various 


through the 

Laboratory, 
tions. 

Shed Planning to Reduce Costs 

The first 

planning the 


discussion was on the subject of 
yard and shed so as to reduce 
operating costs, and was led by H. A. Hellyer, 
of Tenafly, N. J. Mr. Hellyer stated he had 
engineer before he was a lumber 
man, and had found interest as well as profit 
in studying yard and shed design. Labor 
now costs several times as much as it did 
a few years ago, so the question of operating 
costs as well as of first cost must be consid 
ered. The first unit of the first shed Mr, Hell 
yer built for himself was built by a carpenter 
without plans. He planned the sueceeding 
units, and found he could save considerable 
money in construction costs, as well as add 
efficiency of the shed. There are two prob 
lems—that of building a new shed, and that of 
remodeling an old. Hach will be determined 
by local conditions and by the objects desired 
to be accomplished. Mr. Hellyer displayed the 
blueprints of his yard and illustrated his 


been an 


principles and points from them. Ile laid 
much stress on having railroad sidings and 
locating them properly. The streets down 


which tracks are laid should be at least 30 
feet wide, and filled even so that trucks can 
run over them. He stated that sheds should 
not be too long, on account of fire hazard. 
It is better to build two with an alley cutting 
through. He would rather have a track along 
side the shed than through it, for this saves 
in roofing area and keeps the lumber cleaner. 
Possible Savings Govern Investment 

Mr. Hellyer stated that yard investments 
should return an annual profit of 20 percent. If 
an improvement. will save the work of one man 
at $1,400 a year, the owner can afford to 
invest $7,000 in it. Figured in this way, a 
well placed railroad siding pays big returns. 
It will cost perhaps $5,500 to build, and it 
will save at least half a man’s work and prob- 
ably twice that much. He closed by mention- 
ing the advertising value of a clean cut and 
attractive yard. The discussion brought out 
a number of diverse practices in yard layout, 
but all dealers agreed on the value of well 
placed railroad sidings i in saving labor charges 
and in giving prompt service. J. A. Mahl- 
stedt closed the discussion by stating that 
the initial investment in engineering service 
is the most important part of building a new 
yard. 

Dr. Herbert W. Hess, of the Wharton School 
of Commerce & Finance, University of Penn- 
sylvania, spoke on the merchandising aspect 


of the lumber business. He congratulated the 
ussocintion on learning to think together. 
The wise way of handling the hard problems 
of any industry is to work them out on the 
basis of principles applied to the whole, and 
then for each individual to make adaptiqns 
suited to his needs Many men resent in 


tangible things like general prineiples, but 


these things stand back of, and condition, 
conerete events. The business man ought to 
become an administrator and work from prin 


ciples out to his problem, instead of trusting 
Wholly to experimental methods. 


Natural Desires Work for Advertiser 


Dr, Hess guve some conerete examples of 
sules based upon understanding of funda- 
mental impulses in human neture,  Tuman 
beings want certain things. Young people 
are married, and that event makes them 
think of having a home. Then the wise 
dealer has this desire working for him. Ad 
vertising does not create business so much 
as it visualizes to the possible customer those 


objects which his natural impulses make him 
desire. Different 
different eras in their 
there is a continuous 


desires come to persons at 

lives, but this means 
crop of prospects pass 
ing through these The speaker cited 
well known advertising campaigns, such as 
those of paint manufacturers, that have awak 
ened people to needs they but dimly realized. 


stages. 





PAUL S. COLLIER, ROCHESTER, N. Y.; 
Secretary 
Dr. Hess urged that sales be placed not on 


a competitive basis, but upon a service basis. 
P. W. Branton, of Architectural Service, 
made a brief statement of the work done by 
his bureau, and called attention to the new 
plan books, calendars and truck posters. 


Importance of Turnover Emphasized 


William Lucas, of the Eastern Millwork Bu- 
reau, made a brief statement of the impor- 
tance of reducing expenses by giving atten- 
tion to the overhead and amount of invest- 
ment. Tle presented a series of figures show- 
ing what certain selected yards had done in 
the way of turning stock. 

A. J. Hager, Lansing, Mich., read figures 
showing the results of a survey made of eight 
western yards. He stated that he did not 
see how a man could set a price on an article 
if he did not know its cost, and he could not 
know the cost unless he knew turnover. 
Costs, in his opinion, are advancing at a 
dangerous rate. Much of this advance is due 
to slow turnover. Some brief statements 
came from various parts of the hall in regard 
to the rate of turnover in certain yards. 

WEDNESDAY AFTERNOON 

At the afternoon session some motion pic- 
ture films were shown through the courtesy 
of the Forest Service. 

The subject of pooling car orders and list- 


ing surplus stocks was introduced .for diseus. 
sion by Austin Hurlburt, of Albany, who told 
of the efforts made to reduce stocks before 
inventory for exchanging between yards to 
meet current needs. He stated that when he 
went into business he had an idea that re 
tailers ought to exchange stocks for this very 
purpose. He has followed the practice of 
making reduced prices to brother dealers, and 
next intends to discontinue 
movers and buy these items from fellow re. 
tailers. It seems unwise for ten vards each 
to carry full stock of the slow moving items, 
when one yard could carry one stock and 
supply all needs and make turnover in those 
items rapid. He has had less experience jn 
pooling orders, but hopes to try that method 
in the future. This question was discussed 
very briefly by James Floyd, president of the 
Westchester County Association. 


Vvear some glow 


Noon Lunches Start Cooperation 


Neal Gray, of Cleveland, continued the gen 
eral discussion by describing cooperative efforts 
in his city. Years ago one Cleveland yard in 
stalled a restaurant to serve noon lunches to 
executives, and in a short time had ineluded 
executives from neighboring yards. Still late 
this dining service was taken over by the Cleve 
Jand Bos wd of Lumber Dealers. A good many 
cooperative plans have originated in the discus 
sions of this luncheon club. The first effort was 
pooling of timbers and dimension by four large 
yards. At that time stocks came by water, and 
navigation closed during winter, so the tempta 
tion was to overbuy in the fall. This pooling 
allowed these yards to cut stocks in these items 
by half. Later there was a little venture in co- 
operative sale of shavings from dressing lumber. 
A cooperative insurance arrangement was made 
in 1895 to cover cargoes in transit, and this con 
tinued until water shipments became negligible. 

Reserve Company Stocks Slow Items 

In 1908 dealers found themselves badly over- 
stocked, and formed a holding company to which 
surplus was assigned. It remained in the orig: 
inal yards, but the members bought of the hold 
ing company all of these items needed until such 
time as excess was reduced to normal. This 
experience had proved the buying power of the 
organizations, and the dealers wanted a more 
permanent organization. In 1912 the Reserve 
Lumber Co. was organized in a small way t 
reduce individual stocks by carrying slow mo\ 
ers. It began with twenty member yards and : 
stock of $15,000, and carried but two items. It 
has been a success from the start, and sales have 
expanded from $34,000 in 1912 to $800,000 in 
1924, The lines carried now number twenty 
five. Such a company is in position to earry 
not only slow movers, but also new lines that 
the dealer might not want to stock fully wit! 
out trying out. The reserve company carries 
many items not carried by any lumberman fit 
teen years ago, and it is fair to guess that with 
out this company these items would have gone 
to building supply dealers instead of to lumber 
men. 

The reserve company has always paid divi: 
dends, and these dividends can be made about 
what the owners please, since they are thei! 
own customers. But the price is kept at a level 
to pay expenses and show a reasonable profit. 


The venture has been a process of evolution 
from small beginnings. The experience has 


proved the idea sound. 


Mill and Warehouse in Michigan Town 
he 


A. J. Hager, of Lansing, in continuing t! 
discussion, paused first to invite the Northeast- 
erners to the Michigan convention. He thet 
made the statement that one of the pressing 
problems in business is the reduction of over 
head, and added that it can be by community 
effort. He stated that yards are too numerous, 
costs too high, turnover too small, and costs t00 
inaccurately known. He paid tribute to the op 
eration of uniform accounting in his yard. Hé 
then described the central mill and warehol 
organized by five dealers in his city, whereby 
they saved a large sum in carrying ‘charges oD 
extra buildings and machinery and labor an‘ 
stocks. The warehouse was organized to carry 
slow movers, and as a result of the succ -essful 
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operation of the plan both mill and warehouse 
have paid profit. He closed by saying that the 
year will be what the dealer makes it, and added 
that there should be more salesmanship and less 
competition. 


Dealers Operate Sash and Door Concern 


Percy J. Hubbard, of Buffalo, described the 
organization of a wholesale sash and door con- 
cern in his city by twenty-four dealers. This 
was done partly to have the advantage of quan- 
tity buying. Stock was paid for in part by 
turning in excess stocks of sash and doors. The 
concern has shown profit from the beginning. 
It had enough stockholders to assure its having 
the necessary volume of business. 


J. A. Mahlstedt offered resolution of thanks 
to Messrs. Hager and Gray for their addresses, 
which was carried by a rising vote. 


Price Competition Bad as Direct Sales 


Spencer Kellogg, of Utica, opened the discus- 
sion of selling methods by reading, from a 
speech made in a former year at the convention, 
a statement that every man has a right to buy 
and sell lumber wherever he can, but that it 
does not follow that such course is wise. He 
described a letter received, in which it was 
proposed that wholesalers and manufacturers 
organize a strong group for the purpose of cap- 
turing the trade of large consumers by selling 
direct. The national organization of whole- 
salers refused to sponsor the movement, and it 
has fallen to the ground. Such a move is a 
step in the wrong direction, because the logical 
distributer of lumber for building purposes is 
the retailer. Mr. Kellogg said he believed, from 
forty years’ experience, that as much damage 
is done by retailers themselves trying to steal 
each other’s customers on a low price basis, as 
is done by the direct selling of wholesalers. 
The question raised by letter is ‘‘What is a 
quantity buyer?’’ If wholesalers advance along 
that line they will leave to the retailer only a 
little trade which the wholesaler does not want. 


Let Service Determine Who Sells 


Ben Woodhead, Beaumont, Tex., the famous 
story teller, put the audience into good humor 
with his stories as a preliminary to the plain 
statement of what he considers the principles 
involved in the old controversy between the 
wholesaler and retailer. The time has come, so 
he said, when all sales must be placed on a strict 
service basis. The retailer no longer can stake 
off geographical territory which he claims for 
his own. The wholesaler can not do it for him- 
self, When on the service basis, a man can win 
trade honestly and legally, it is his. The 
wholesaler can not sell a house bill, for it in- 
volves items which he does not carry. The re- 
tailer can offer better service. But the whole- 
saler can offer service both to mills not main- 
taining their own sales organization, and to re- 
tailers, by acting as a sales agency between 
them. It is impossible to draw a line and say 
that all above it must be wholesalers’ customers, 
and all below it, retailers’ customers. It will 
depend on the service needed and _ offered. 
Whenever a retailer can offer service to a large 
‘onsumer he can get that business, and ought to 
get it, although he is entering the traditional 
field of the wholesaler. 

This statement raised a furor of discussion. 
Most retailers who spoke differed sharply with 
Mr. Woodhead, though he found some support- 
es. At the close a resolution was adopted stating 
that the retailer is the logical distributer of 
materials required in building construction. 


Eliminate Weak Links in Credit Chain 


The matter of eliminating weak links in credit 
granting was opened by a paper prepared by 
Harold N. Danielson, of Passaic, N. J., and 
tead_by Secretary Collier, in which some of 

t. Danielson’s long experience in credit work 
was described. Other dealers made short state- 
ments of their own experience. Among these 
Were Fleming Sullivan, of Buffalo; George Barr, 
secretary of the Long Island Dealers’ Associa- 
tion ; Herbert Brown, Building Material Men’s 
Association of Westchester County; Charles 
aker, of Worchester, Mass., and Neal Gray, 
of Cleveland. 

The session was continued by a general dis- 


cussion under the direction of W. W. Orr, of 
National Association of Credit Men, who acted 
as quiz master. m 

THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

New York City, Jan. 29.—The ban- 
quet last night was the usual brilliant affair, 
with music and speaking, followed by danc- 
ing. . Fred L. Lowrie, of Detroit, Mich., was a 
speaker. 

At the opening of the Thursday morning 
session the committee on resolutions expressed 
thanks to groups and individuals who have 
contributed to the success of the convention, 
and it mentioned particularly the work of 
President Henrich. It commended the De- 
partment of Commerce on its work for a uni- 
form lien law, and promised to support this 
movement. The report closed with a memorial 
to deceased members. 

The committee on trade relations and arbi- 
tration reported but two cases during the 
year. Neither involved a breach of good 
faith, but turned on interpretation of the 
terms of contract. Both were satisfactorily 
adjusted. 

Cost Knowledge Makes Price Cutter Pause 

J. A. Mahlstedt, of New Rochelle, led the 
discussion on the subject, ‘‘What are Bene- 
ficial Results of Competition Resulting in 
Sales Below Cost.’’ Mr. Mahlstedt stated 
at once that the question, however looked at, 
led directly to the matter of accurate cost ac- 
counting. It is hard to believe, but there 











e 


KELLERAN, 
Buffalo, N. Y.; 
New President 
Salesmen’s Assn. 
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Elmira, N. Y.; 

Opposed Sub 
Standards 


must be some benefit since so many men are 
willing to sell below cost. One of the im- 
mediate evils is the fact that cutting prices 
leads a customer to shop around for a price 
cutter. Nine out of ten who do eut prices 
do not know costs. Wholesalers hungry for 
business will sell lumber to shaky, price-eut- 
ting retailers on favorable terms, and in time 
there are failures and losses and the industry 
has suffered another stain on its reputation. 
Customers soon learn that prices can be 
worked down, and business becomes demoral- 
ized, but if dealers know the line separating 
profit from loss they will seldom go below it. 
Fallacies in Percentage Mark-Up. 

W. G. Sweet, of Elmira, stated that if the 
dealer knocks off something from a bill, all 
contractors seem to know it at once and 
know what they can do. The practice de- 
moralizes the lumber business, and the con- 
tractor, too. He endorsed the cost system. 
Walter Pettit, of Huntington, stated that in 
his city the competitors are friendly, because 
they have established with the buyers a repu- 
tation for fairly priced stock and for refusing 
to cut. Dealers couldn’t do this without an 
accurate cost system. New yards sometimes 
feel obliged to sell below cost to establish 
good will, but they are working on a mistaken 
policy, for this kind of good will does not 
last beyond the point where prices are raised 


to a fair level. It is sometimes advisable to 
dispose of surplus stocks at cut prices, but 
this is purely a merchandising plan followed 
by all merchants of every kind, and applies 
only to items that are to be reduced. George 
Blakeslee, of Albany, stated that all through 
the convention, costs have seemed uppermost 
in the members’ minds. The knowledge of 
costs does not solve all problems, but it makes 
many of them clear. If the dealer knows his 
overhead is too high, just knowing does not 
reduce it, but it does bring the problem 
sharply to his attention. Charles Baker, of 
Worcester, stated that costs had shown him 
the fallacy of mark-up on percentage basis. 
Sinee it costs practically the same to handle 
low priced lumber as high, a percentage 
mark-up will set the price of low grade lum- 
ber too low, and high grade too high. The 
question was also discussed by Spencer Kel- 
logg, of Utica, and by President Henrich. 


Home Financing Problems Discussed 


A discussion of the advisability of the re- 
tailer financing building operations was 
opened by Willis P. Morin, of Fulton, N. Y. 
He stated that no general rule could be laid 
down. He thought that financing ought to 
be resorted to only when other financial 
avenues are not adequate, but he said desira- 
ble business should not be lost merely because 
customers cannot get loans elsewhere. He 
has been financing homes on a second mort- 
gage basis for five years and, because of a 
careful selection of risks, has had no losses. 
The dealer must have a knowledge of house 
values, as well as of the personal ability of 
prospects. He stated that he did not believe 
in the practice of either increasing the face 
of a second mortgage, or of padding the cost 
of material. These practices he considers 
highway robbery. Some exception was taken 
to his stand on adding a percentage to sec- 
ond mortgages. Several speakers stated that 
this was permissible, because the security of 
a second mortgage is not good. Mr. Morin 
agreed that the security was not so good, but 
stuck to his position. He thought it was bad 
practice to penalize a man of good standing 
who wanted to own his home. His method 
of handling is to include city taxes and in- 
terest on the first mortgage, and fire insur- 
ance premium in payments made to holder of 
the second mortgage. These items are paid 
on a weekly or monthly basis in a lump sum. 
These things must be paid to secure a see- 
ond mortgage and are best handled in this 
way. In discussion, it was stated that only 
10 percent of the people have the saving 
habit, but the other 90 percent have the rent 
paying habit. If this rent paying habit can 
be bent to the purpose of paying for homes, 
the number of savers is thereby increased. 


Building Loan Makes Home Owners 


Roscoe C. Briggs, of Oneonta, gave the re- 
port of the committee on building and loan. 
These associations fit any town. The associ- 
ation, in connection with the New York 
Building & Loan Association, has started 
units in a number of places, and will help 
any lumberman to start one in his town. 
Oneonta has the largest percentage of home 
owners in New York, and Mr. Briggs gave 
most of the credit to the local loan associa- 
tion. George E. Palmer, secretary of the New 
York State League of Savings & Loan As- 
sociations, gave a brief and clear outline of 
the work of his organization and described its 
very important relation to the lumber busi- 
ness. 

Voice Objections to Cramming Cars 

Frank Carnahan outlined the status of the 
national traffic problems, and answered a 
number of questions. There were complaints 
from the floor that cars are being loaded so 
full that it is almost impossible to unload 
them. Mr. Carnahan stated that this was an 
abuse that was being considered. He stated 
that the railroads are in good condition, and 
ought to be willing to consider the shippers’ 
problems as well as their own. He said he 
could see no reason why the railroads should 


(Concluded on page 75) 
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Southwestern Retailers’ Annual Scores To 


[Special teiegram to AMERICAN LUMBERMAN] 

OKLAHOMA OKLA., Jan. 28.—Trails 
blazed by hosts of Oklahoma homesteaders 
back in 1889, when the State was first opened 
for settlement, were retraveled this week 
by hundreds of home builders, members of 
the Southwestern Jumbermen’s Association, 
which is holding its thirty-seventh annual 
meeting here, beginning today and continuing 
through Friday, Jan. 30. 

The convention is distinetive in two re- 
spects: Because it marks the thirty-seventh 
anniversury of the organization and ceinci- 
dently the opening of Oklahoma to  settle- 
ment: and because it is the first time the 
annual convention has ever been held outside 
of Kansas City, Mo. First impressions indi 
eate that it will be record breaking in points 
of attendance, quality of program, and enter 
tainment features. 


CITY, 


Many ‘‘Hit the Trail’’ to Convention 

The ‘‘Hit the Trail’? slogan adopted by the 
convention committee seems to have produced 
the desired effect, as the opening session re- 
vealed a Jarge representation from each of 
the States in the association’s territory, and 
also many visitors from outside this section. 
Prominent among the convention visitors are 
the ‘‘better halves’’ of association members, 
who are awaiting the organization of the new 
ladies’ auxiliary with pleasant anticipation. 
The organization of this auxiliary, which is 
expected to become permanent, will be one of 
the features of the convention, second only to 
the spirited discussions on problems of retail 
lumber merehandising, whieh achieved an 
auspicious start in the opening session. At 
the close of the first day’s session over fifteen 
hundred had registered, and according to 
Secretary B. KH. Line, of Kansas City, Mo., 
this number is expected to exceed twenty 
five hundred before tomorrow noon, surpass 
ing the attendance of Jast vear by several 
hundred, 

The opening session revealed that the con 
vention would be distinetively a 
meeting, due to the prominent place given 
roundtable discussions. Many helpful and 
practical ideas were brought out in the dis 
cussions that will enable the dealer to attune 
his business for increased sales throughout 
the coming year or further in the future, 

Capital Extends Its Hospitality 

Visiting lumbermen have been shown every 
courtesy by the local chamber of commerce, 
which has been lavish in its efforts to enter- 
tain and cordially welcome the association to 
the Oklahoma capital. This introduction to 
Oklahoma hospitality has been entirely satis 
fying, and the members of the Southwestern 
as well as guests have expressed themselves 
as greatly pleased with the reception tendered 
them. 

Convention headquarters are in the ornate 
new Masonic Temple, an imposing edifice with 
every facility to accommodate such a large 
convention as the Southwestern. The interior 
of the temple can only be described in the 
artist’s vocabulary, and its appointments are 
perfect. All business sessions are being held 
in the Temple auditorium; eighty exhibits are 
located on the lower floors, 

The morning was given over to registration 
and the making of new acquaintances. The 
exhibits were open, and many availed them 
selves of this opportunity to inspect the vari- 
ous displays. Promptly at 1:30 President FE. 
K. Woods, of Claremore, Okla., brought the 
meeting to order, and after calling the past 
presidents to the platform, turned it over to 
Roy Williams, who led the assembly in a 
community ‘‘sing.’’? This feature gave the 
meeting a rousing send-off. 

State and City Are Represented 

Because of illness in his family, Gov. Trapp, 
of Oklahoma, was unable to be present, and 
John If. Miller, of Tulsa, 2 member of the 


dealers’ 


Notre: A report of the Friday or con- 
cluding session of the Southwestern Lum- 
bermen’s Association will appear in the 
Feb. 7 issue of the AMERICAN LUMBER- 
MAN.—EDbiITor. 





State legislature, delivered the address of 
welcome on behalf of the State. Mr. Miller 
congratulated the association on selecting 
Mr. Woods as its president, and on the effort 
which Jumbermen are putting forth to secure 
more extensive reforestation, He urged that 
every farmer be encouraged to plant «a wood- 
lot. 

Instead of offering the proverbial keys of 
the city to the association, Mayor Cargill, in 
his address of welcome, distributed cards 
which bore the following inscription above 
the mayor’s personal signature: ‘‘To all 
officers: Show ’em. Tell ’em. Take them 
where they want to go; bearer is a delegate 
to the Jumbermen’s convention; the city is 
theirs, let ’em have it.’’ 

Another welcoming address, by ‘Ed’? Over- 
holser, president-manager of the Oklahoma 
City Chamber of Commerce, was similar to 
the mayor’s in spirit. 

Responses were made by Talbot Field, of 
Ifope, Ark., president of the Arkansas Asso- 
ciation of Lumber Dealers; Charles G. West, 











of Emporia, Kan., and James Costello, of Lib- 
erty, Mo., for their respective States. Mr. 
West represented Kansas in the absence of 
D. J. Bair, of Sterling, Kan., who was pre 
vented from being present by illness in the 
family. 

Address of the President 

Next followed the address of President KE. E. 
Woods, of Claremore, Okla., in which he outlined 
some of the indispensable functions performed 
by the retail lumberman, and showed that he 
is entitled to full recognition as an essential 
unit of the modern social and economic structure. 

President Woods touched upon the progress 
of the standardization movement and urged 
the acceptance and observance of the new Ameri- 
can Lumber Standards. Referring to the con- 
servation of our timber resources and the utili- 
zation of forest products, he showed that the 
retail lumber dealer can perform a most valn 
ble service in helping to direct the consuming 
public to the use of the kinds of lumber bes‘ 
adapted to its various needs, and to encourag- 
ing the greater use of short lenths. 

The year 1925 looks like a big building year, 
in the opinion of President Woods, ‘‘if we will 
let it be.’’ He added that ‘‘recent market 
tendencies in certain building materials cast a 
shadow over the otherwise promising pros- 
pects.?? 

Following is the address of President Woods 
in full: 

Today we are making history for the South- 
western Lumbermen’s Association. Few trade or- 
ganizations in the great middle West can boast 
of as large a membership, or a record of so many 


useful years. Let us hope that the decision to 
come to Oklahoma City this year, breaking, as jt 
does, a long established precedent, will result jp 
a broader outlook, and greater growth. 

Retailer Is Essential Economic Unit 

‘The retail lumber dealer assembles the yellow 
pine, cypress, and hardwoods from the South, the 
fir, redwood, and spruce from the western forests. 
the cedar shingles from the Northwest and Canada. 
all at an average haul of five hundred miles, jn 
quantities and qualities that the needs of. his 
trade territory require. He buys many other items 
of building material, providing an adequate plant 
to house the materials and protect them from the 
elements and maintaining insurance on it all. He 
pays his proper share of taxes on this investment, 
for the support of the schools and the county and 
State governments, contributing in addition to the 
various worthy enterprises of the community. He 
invests in plan books and architectural service, 
helping direct the desires of his trade for better 
homes, better farm buildings, and better living 
conditions. 3yv helping finance some of the build- 
ing enterprises he suceeeds in turning his stock 
of merchandise an average of two or three times 
au year, For this service he is entitled to a rea- 
sonable return. In making available these build- 
ing supplies, he fills a place in modern society just 
as the woodsman who fells the trees in the forest, 
or the engineer who pulls the train of lumber 
across the continent. 

Constituting an important and indispensable 
part of the business life of the community as the 
retail lumberman does, it is important and highly 
desirable that he take a proper interest in local 
and national government. That the dealers in 
this territory are doing this is evidenced by the 
fact that at the last election one of our number 
was elected to Congress from his district, one to 
the lower house of the legislature and two to 
the senates of their States. 

Should Observe New Lumber Standards 

The year has seen further progress in the stand- 
ardization of lumber. ‘The fact that the Govern- 
ment left it to the industry itself to work this 
out, while complimentary to the lumber industry, 
has brought the added obligation for its success. 
Now that the results have been fairly arrived at, 
after deliberate procedure, and the standards set, 
we should accept the best judgment of those who 
have given more time and thought to this than 
we have, and observe those standards. ‘To have 
arrived ,at a reasonable standard, and determined 
it, is more important than just what the stand- 
ard may be in fractional sizes. The benefits, in 
the end, to all parties concerned, are inestimable. 

How Retailer Can Help Conservation 

To lumbermen who read statistics, who hav 
observed the increasing long haul, and witnessed 
the shifting of major operations from southern 
pine to the west Coast, the rapidly diminishing 
supply of timber has been apparent. 

It remained, however, for our chief executive, 
in that now memorable conference on the utiliza 
tion of forest products called by Secretary Wallace 
just before his death, to challenge the nation’s 
attention to this peril. President Coolidge pointed 
out that most of the timber supply is already gone, 
that we are cutting our timber more than four 
times as fast as we are growing it, that, “we have 
started too late and are moving too slowly to 
bridge the gap between cut and growth,” that the 
generations to come have a vested interest in our 
natural forests, and that the remedy is in dimin- 
ishing the present waste and increasing the pres 
ent supply, and called on the citizens of the land. 
and more particularly those who deal in Jumber, 
to help work out the solution. The surest cure 
for any crying need in America is the focusing 
of public sentiment on the matter. We here, in 
convention assembled, can help erystalize public 
sentiment in the support of a more adequate and 
complete national policy of reforestation, and W 
can render further service in helping direct the 
consuming public to a use of the kinds of lumber 
best adapted to the various needs, and in th 
greater use of short lengths that accumulate at 
the mills. 

An illustration of the improper use of lumber 
an extreme one, and yet a true one, is that of a 
certain home builder who, wanting a very nice 
house, had specified and used B grade edge gral 
flooring for his subfloors. An alert lumber dealer 
should have protested this waste, and pointed out 
that a low grade of lumber would have served his 
purposes fully as well, and saved the owner money. 


Benefits of All-Year Building 


The Department of Commerce has strikingly 
called attention to the benefits of a twelve months 
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yilding season. The economic saving to contrac- 
rors, artisans, those who deal in building mate- 
als, and property owners, must be admitted by 
jj, and that the reasons for the winter shutdown 
re not wholly climatic, but partly due to custom 
nd habit, is also apparent. Figures for this 
inter’s construction indicate that Secretary Hoo 
ers counsel is already being followed. In this 
wetion, Where extreme winter weather never lasts 
ery long, we should be able to make real progress 
, this direction. 


Looks Like a Big Building Year 
While building operations are holding up well 


this time, and 1925 looks like a big building 
ear, recent market tendencies in certain building 
gaterials Cast a shadow over the otherwise promis 
This will be a good building year, 

we will let it be. The agricultural recovery is 
ot yet complete, it has only shown a healthy im 
yovement. The farmer is going to keep his head 
eyel whether the manufacturer, wholesaler and 
retailer does or not. The tendency toward higher 
markets, if continued, can only result disastrously 
19 the building program for the year. 


ng prospects. 


Various Association Activities Discussed 

The association’s Monthly Bulletin, which  be- 
van its appearance two years ago, has fully demon 
strated its merit. Through it the activities of 
the association have been carried to the member 
ship, and resulted in better understanding of the 
york the organization is doing. It fills a function 
peculiarly its own, and by all advertising matter 
wing left out, in no way conflicts with the reg 
Jar trade journals. However, members could 
naterially inerease the value of the Bulletin by 
vending more information to the secretary, and 
submitting contributions. 

The trafic bureau continues to function splen 
didly as the outstanding successful department in 
our activities. 

The legal department increases in interest and 
isefulness, and is being utilized more and more 
y our membership. 

During the year 1925 the board of directors of 
this association, after considerable investigation 
if the subject of fire insurance for retail Jumber 
ards, formally approved reciprocal insurance, as 
xemplified by the Equity Service Co., attorneys 


infact for subscribers to the National Retail 
lumber Dealers Inter-insurance Exchange. Whil 


lumbermen today are buying insurance at a very 
atisfactory figure, it is highly desirable that the 
southwestern look forward to the establishment 
fan insurance department of its own 

We are taking a forward step in the organiza 
tion Of a women’s auxiliary. Why should not 
largest retail lumber organization in 
‘he land have an organization for its women? If 
is a good thing for the retail lumber dealers 
f Missouri, Kansas, Oklahoma and Arkansas to 
meet in annual session and get acquainted and 
talk shop, is it not equally wholesome for the 
wives of these men to leave the daily grind of 
tome duties, and meet the wives of other lumber 
nen, and have a schedule all their own for the 
three days # 


he second 


Progress in Building and Loan Field 
Probably the greatest achievement in the his 
‘ory of the Southwestern was when, a few years 
‘$0, under the leadership of our late and esteemed 
fcretary, James R. Moorehead, we undertook the 
Sromotion of the building and loan idea. With 
frank A. Chase at the head of this department, re 
harkable vrowth was had. Out of that begin- 
ling has come forth the American Savings, 
Building & Loan Institute, an organization na 
‘onal in its character, which has made tremendous 
‘trides in adding to building and loan assets. 
waking possible the construction of thousands of 
seo and a greater and happier home owning 
ree fhe Southwestern Lumbermen’s Asso 
“ation still lends its moral and finaneial support 
this commendable work 


Value of District Organizations 


AS president of this 
Past Vear, J 


organization during the 
‘ted have personally visited most of the 
+ ge organizations, and had a chance to observe 
reg i convention, and something of the work 
wy are doing. They fill their place, are ac 
“omplish ing 4a great deal, and are a positive asset 
dealers sortnwestern. Different problems confront 
ere In the oi) fields, mining, manufacturing and 
“ereultural sections, and group meetings of two 

three hundred can more successfully work out 


Solution of their problems than can one thousand 


dealers . : : P . 
be With thier varying interests. Almost with- 
JU PY CO . . ‘oa . 

list Xception the men actively identified with these 
strict 


West organizations are members of the South 
restern rhe speeial order of business at tomor- 


row’s session where the officers and directors of 
these district associations will get together and 
get better acquainted and exchange ideas, is being 
arranged at the request of these men themselves, 
and this should be a regular feature at our annual 
convention. 

The loyalty and codperation of the executive 
committee and board of directors, the ability and 
faithful performance of duty on the part of the 
secretary and all the departments, has made pos 
sible a fruitful year and whatever service the 
association has rendered. I want to thank you, 
one and all, for the splendid spirit you have shown 
at all times. 


Urges Dealers Take Western Trip 


In conelusion, let me urge that we give serious 
thought to the proposal of a trip to the west 
which is being sponsored by Mr. J. H. 
Foresman. This is more than a pleasure trip, it 
can be regarded as a business investment. More 
and more are we going to have to go to the west 
Coast for our lumber supplies, and ordinary busi 
nes prudence calls for a greater knowledge of the 
manufacturing conditions where our lumber comes 
from. This can be made a wonderful trip, a 
happy combination of business and pleasure, and 
J would urge every dealer who can possibly ar 
range to do so, to go. 


Coast, 


Report of the Secretary 
Some of the high spots in the report of Secre 
tary B. Kk. Line, which had been printed in 
pamphlet form and placed in the hands of the 





Kk. E. WOODS, B. E. LINE, 
Claremore, Okla Kansas City, Mo 
President Secretary 


members, follow; together with summaries of 
the reports of the treasurer, traffic manager, 
counselor, and building and Joan department 
manager. 

The secretary began his report by saying that 
readjustment due to the elimination and amal 
vamation of vards throughout the association ter 
ritory, also the general retrenchment in credits 
practiced by the majority of dealers throughout 
the country, had been reflected to some extent in 
the association’s work, factors having re 
sulted in a diminished volume of business, as 
compared with what the association membership 
would have done under more favorable conditions 

During the vear the membership sustained some 
losses because of dissolution and com.ining of 
retail yards. The membership roster now shows 
1.744 members, which is four Jess than a vear ago. 
All records were closed this year as of Dee. 31. 
While in past vears the records have not been 
closed until between Jan. 5 and 10 One hundred 
and thirty-one yards were delinquent as of Dee. 
bl, 1924, of which number 47 paid up during the 
period Jan. J to Jan. 15 During the year 128 
were dropped from the membership, 41 of these 
being for non-payment, 53 by request, 20 closed 
out and 14 sold out One hundred and fifty new 
members were received during 1924. 


these 


secretary Line bespoke the codbperation of pres 
ent members in securing new members, saying: 

“T am hopeful that during 1925 each member 
will pledge himself to enlist at least one more 
retail yard in our ranks The benefits of an in 
ereased membership will be distributed to all, and 





Attendance and All-Around Excellence 


I have in mind a number of vital aids the asso 
ciation could render the membership if it were 
larger. ‘The protection of your own business as 
well as that of your competitors is largely in the 
hands of the Southwestern Lumbermen’s Associa 
tion, and the degree of protection you and they 
will derive from the association depends largely 
upon the support, which can only be derived from 
inclusion in our membership of those dealers who 
are now non-members. If you are operating in a 
town or district where there is a lumber dealer 
who is not a member, a visit from you will do a 
great deal more toward interesting him than all 
the correspondence and literature we might send 
out from this office.” 

In his report the seeretary called attention to 
various developments favorable to the lumber 
trade, notably the movement to promote the re 
modeling of old houses inaugurated by the AMER- 


ICAN LUMBERMAN, and the all-year building pro 
gram sponsored by Secretary Hoover, together 


with the “Better IHlomes’’ movement, promoted by 
2 national organization of which Secretary Hoover 
is the honorary head. 


Report of the Treasurer 


The report of Treasurer J. A. Bowman showed 
receipts during the year totaling $27,919, which 
with cash balance on hand at the beginning of the 
year, amounting to $3,980, made a grand total of 
$31,899. Total disbursements were $28,173, leay 
ing a balance on hand Jan. 1 of $3,975. 


Report of the Traffic Manager 


The report of Traffie Manager J. E. Johnston 
showed that during the year the department 
checked the expense bills of 1,155 yards, a total of 
90,200 bills, resulting in the filing of 2,912 claims 
amounting to $20,815. Of these elaims 2,712, 
amounting to $19,057, were paid prior to Dec. 31, 
leaving pending at the beginning of the new year 
164 claims, amounting to $1,756. 


It is of interest to note that since the inception 


of the traffie department on April 15, 1915, to 
Dee. 31, 1924, a total of $186,645 has been col 
lected, 


The claims filed and collections effeeted during 
the last vear, said Mr. Johnston, were not equal 
to some of the very large returns enjoyed in cel 
tain other years. This he attributed to the facet 
that ecarload expense bills fell somewhat under 
previous years, and if is on carload bills that the 
heaviest overcharges are detected. Less than car 
load lot expense bills increased, indicating a hand 
to mouth buying rather than carload quantity 
buying. 

Some of the other activities of 
covered in detail by the report 
summarized as follows: 

Your traflie department has never had a busier 
year than 1924, and that’s the way we like condi 
tions to be Among some specific matters of im 
portant character handled the last year, there may 
be mentioned the following: 

In 1924 Congress enacted a law extending from 
two years to three years the time in which an 
overcharge could be recovered through a claim 
filed with a railroad. We, together with others, 
urged all senators and congressmen in this district 
to get back of this law, and these efforts were 
successful. The new law gives the shippers the 
sume time to recover an overcharge as the railroads 
have to collect an undercharge. 

Last year we traced 236 carload shipments, 
while in 1922 we traced 903 cars and in 192%, 461 
cars. These figures illustrate the greatly improved 
service the railroads have been giving during the 
Jast two years. The carriers are to be commended 
for their performance, especially when it is re 
called that in 1928 and 1924 we had the greatest 
freight movement in history.. Indications now are 
that these records will in turn be broken by the 
1925 tonnage. The railroads are in splendid shape 
to handle a larger business than ever before, 


the department 
may be briefly 


Report of the Counsellor 


The report of Counsellor Frank E. Tyler showed 
that during the year a dozen articles on subjects 
of importance to the Jumber industry had been 
prepared and published in the News Bulletin In 
addition to providing counsel and advice to the 
officers and directors of the association, opinions 
to individual members were rendered during the 
year as requested by them ; 

This department, said Mr. Tyler, takes particu 
lar satisfaction in the belief that, as a whole, the 
members of this association are more familiar 
with those legal points which particularly apply 
to the lumber business than they were a few years 
ago, and moreover that they are, as a whole, dis 


tinetly more familiar with such points than the 
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general body of dealers in our territory who are 
pot members of the association. 

Report of Building and Loan Association 

Reporting for the building and loan department, 
functioning through the American Savings, Build- 
ing & Loan Institute, General Manager Frank A. 
Chase said that the work of lumbermen during the 
last four years in promoting the building and loan 
idea, in which work the Southwestern Association 
has taken a leading part, has resulted in a gain 
in building and loan ussets equal to the entire 
assets of the building and loan associations of the 
country after nearly ninety years of haphazard 
development. 

The efficiency of our work seems unquestionable, 
said Mr. Chase, regardless of what particular per- 
centage of increase may be due to our efforts. The 
concrete results of that growth include the addi- 
tional financing of 500 homes a day, with all that 
that means in social security and business better- 
ment. 

Important activities of the institute during the 
last two years have been the community work 
it has been doing in the Southwest, and the 
preparation for a complete educational program, 
the first and most essential portion of which in- 
volved extensive research and the preparation of 
a textbook which would meet the needs of building 
and loan executives, and at the same time satisfy 
the requirements of our best educational institu 
tions. Such a textbook, embracing the results of 
research and editorial work of Mr. Chase and as- 
sociates during the last year and a half will be 
published in the near future by the Macmillan Co. 
The book, which is sponsored by Dr. Richard T. 
Ely, noted economist of the University of Wiscon- 
sin, and economic adviser of the American Savings 
& Loan Institute, will appear as one of a series 
on land economics. Mr. Chase stated that the 
book will be produced at such a low cost that it 
can be sold for $3.50 a copy. Advance orders are 
coming in freely and it is hoped that individual 
und line yard concerns will take advantage of the 
opportunity and thus become prepared to make the 
most of the building and loan opportunities in 
their localities. 

In closing his report Mr. Chase stated that the 
labors of the last eighteen months connected with 
the preparation of the textbook now being com- 
pleted, it will be possible for him again to conduct 
local campaigns, looking to the organization of 
building and loan associations, for’ members of the 
Southwestern association. 

Purchasing Power Makes Prosperity 

‘“The lumber dealer, the farmer and the 
A. and M. College’’ was the subject of an ad- 
dress by Dr. Bradford Knapp, president of 
Oklahoma A. and M. College, which dealt  pri- 
marily with the need for a more thorough 
understanding on the part of the farmer of 
agricultural economics. Early in his address, 
President Knapp introduced the hypothetical 
question, ‘*What makes prosperity?’’ He 
answered it by saying, ‘Purchasing power on 
the part of the publie.’’ 

Demand, however, does not constitute purchas- 
ing power. It must be backed up by ability to pay. 
It is this fact that must be more clearly under 


stood by farmers and business men if the gains 
which have been made in agriculture are to be 


maintained. Agriculture has changed considerably 
in the last century. Seventy-five years ago it was 
a local problem; now it is a national problem. 
Where the farmer seventy-five years ago looked 
to his local market, he today looks to a world 
market. 

Bad Economics Wrecks Farm Welfare 


The South has produced a good crop of cotton 
this year, especially in this section. The acreage 
was large and the crop abundant; and as a result 
the farmer’s purchasing power was increased. 
These improved conditions, however, should not 
be taken as an invitation to plant every fence 
corner with cotton the next year; yet that is just 
what the cotton farmer is planning to do. The 
inevitable result will be increased acreage, over- 
production, low prices, hard times, and a repeti- 
tion of the experience of the last three years. 
What is true of cotton is also true of wheat. A 
comeback by Canada is likely to knock the bottom 
out of the wheat market, if the acreage is in- 
creased this year. 

What I am pleading for is an understanding of 
economic conditions that will prevent such disaster 
as I have pictured. Three times in ten years we 
have gone upon the rocks of hard times because 
we have gambled on acreage. The farmers must 
apply business methods to agriculture and, just as 
in the lumber business, restrict production when 
demand is light. Careful consideration will have 
to be given this problem if the agricultural in- 
dustry is to be preserved. This may be done to a 
great extent through the agricultural colleges and 
the experiment stations. 

Woodlots Aid Production of Field Crops 

There are two ways we can improve any State; 
the first is to educate its inhabitants, and the 
second is to improve its soil so that it may produce 
better crops. Equal to the latter is the prevention 
of soil erosion, which may be effected by planting 


woodlots that will hold the water in the ground 
and allow it to drain away gradually. Every lum- 
berman here should encourage the establishment 
of forestry departments in the agricultural colleges 
of their States, as well as the appointment of a 
State forestry officer. 


Should Support Good Roads Program 


Cyrus Avery, of Tulsa, Okla., chairman of 
the Oklahoma good roads commission, next 
spoke on ‘‘The Good Road Problem.’’ In 
opening, Mr. Avery said his father had rafted 
logs down the river to Williamsport, Pa., when 
the lumber industry was in its early stages, 
and therefore he appreciated the great de- 
velopment that had occurred in the lumber 
business. He continued by picturing the de- 
velopment that has taken place in the field 
of transportation since the time of the old 
Roman military roads up to the invention of 
the internal combustion engine, giving birth 
to the automobile. ‘‘We provided no place 
for it to go, however,’’ he said. 


Meanwhile the number of 


creased, until 
people in the 


automobiles has in- 
now there is one for every seven 
United States. New York was the 
first to recognize the need for good roads and 
appropriated a substantial sum for this purpose. 
California followed, and other States have rapidly 
swung into line. Much of this money was obtained 
through bond issues. 
Predicts Change in Road Financing Methods 


I am here predicting that in four or five years 
bond issues as a means of raising money for the 
construction of roads will be a thing of the past. 
The user will be the one to pay. There are two 
factors to be considered in good road financing: 
The investment, representing the cost of drainage, 
bridges, culverts ete.; and the consumption, repre 
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senting repair, replacement and maintenance. Of 
these, the former, amounting to 20 to 25 pereent 
of the total cost, should be borne by the taxpayer, 
since future generations will derive benefit from 
the improvements included under this head; the 
balance of the cost should be borne by the con- 
sumer, 

Automobiles are no longer a luxury; they are a 
necessity. The cost of operating will not be re- 
duced through cheaper gasoline, for that will never 
come, but through better roads. The road program 
is a big problem in the United States today, and 
it is your duty to see that the road program shall 
be removed from politics and placed in the hands 
of competent men—men of ability and integrity— 
who will see that the roads of the country are co- 
ordinated into a national system of highways. 

Outlines Proposed Coast Trip 

At this juncture Vice President J. H. Fores- 
man, of Kansas City, arose to present the 
itinerary of a proposed trip for members of 
the Southwestern to the lumber producing 
regions of the Northwest Coast. The officers 
of the association who conceived the idea of 
this trip believe that the retailer should have 
a knowledge of the lumber manufacturing 
as carried on in that section, sinee it is 
eventually to become the main source of the 
nation’s future lumber supply. If enough 
members can be secured to make the trip 
worth while— 

The party will leave Kansas City over the South- 
ern Pacific about the middle of May, for San 
Francisco, stopping in Salt Lake City and possibly 
Denver or Colorado Springs on the way. Two 
days will be spent in San Francisco. A day and 


evening at Leeds, Calif., and from there the day. 
light trip taken to Portland, the plants of the 
Oregon-American Lumber Co., at Vernonia, Ore, 
and the new wonder city of Longview will be 
visited. The party will then return to Seattle anq 
disband, the members having their own choice of 
the route they shall take home. Some will doubt. 
less want to remain for the Shrine Convention to 
be held on the Coast about that time. The total 
estimated cost per person has been figured at 
$280, or $50 less if the party charters its own 
private car and uses it as sleeping quarters instead 
of securing hotel accomodations. 

Those interested in taking the trip were 
urged to see officials of the Union Pacific who 
were present. Mr. Foresman urged members 
to attend the Riley moving picture on the 
lumber industry in the Northwest if the op- 
portunity was ever presented. 


Turnover Should Determine Margin 


The convention next passed to the discus- 
sions, which were ably guided by Mr. Fores. 
man in the temporary absence of President 
Woods. Costs and profits were first taken up, 
The question was asked, Should all items carry 
the same margin of profit? To this, E, §, 
Miner, of Ridgeway, Mo., answered an em- 
phatic ‘*No.’’ The different turnover in dif- 
ferent investments had to be considered, he 
said. The margin on paint should be greater 
than that on coal, for the latter turns more 
rapidly than the former. Similarly the mar- 
gin on cement should be small because of the 
number of times it is turned every year. He 
brought his statements to a definite point by 
concluding with the assertion that the margin 
of profit should be figured as though each item 
was handled by itself. 


Establishing Price of Sash and Doors 


Considering the most satisfactory method ot 
establishing the selling price for sash and 
doors, one member said the price should be 
determined on a cost-plus-freight basis, add- 
ing to the wholesale price the cost of freight, 
drayage ete., and affixing to the figures thus 
obtained a reasonable profit. This was neces- 
sary, he said, because losses frequently re- 
sulted from changes of styles leaving products 
on the hands of dealers. 

S. M. Ross, of Crescent, Okla., said that im 
his average sized yards no sash or door items 
were handled which admitted a chance of go- 
ing out of style. Standard styles only were 
stocked, and others could be got on short no- 
tice, thus obviating ‘‘left-overs,’’ 

At this point, J. F. Goodman, of the Dicka- 
son Goodman Lumber Co., Kansas City, Mo., 
arose with the declaration that Mr. Miner's 
statement on turnover was one of the most 
important that he has ever heard uttered mm 
the convention. We deceive ourselves when 
we figure profits on sales. They should be 
figured on the investment, and on each item 
separately. The margin of profit should be 
governed by turnover and the eost of handling 
the item. 


Applaud ‘‘Too Much Accounting’’ 

The problem of introducing cost accounting 
systems into the lumber yard was discussed - 
a considerable extent by H. T. Reiff, of Litte 
Rock, Ark., who swears by the National asso- 
ciation’s cost accounting system, which he has 
adopted in his business. Through this system 
he is able to allocate the proper proportion 0! 
overhead to each item handled, knowledge 0! 
which, together with that of the original cost, 
enables him to determine just where he stands 
at any time. The flexibility of this system 
was disputed by some of the members, their 
contention being it would be impossible to a* 
sign overhead charges to specific items; but 
Mr. Rieff answered by saying it could be done 
approximately and it was better than guess 
work. B.B. Russell, of Little Rock, remarked 
that with a knowledge of costs and profits the 
overhead would take care of itself. He added 
that in the Rieff yard the cost of handling 
rough lumber sold by board foot from the time 
it left the car until it reached the consumer 
was $8.15 a thousand. W. W. Star, of Alva, 
Okla., expressed himself as opposed to cost 
accounting systems. We are loading the busi- 
ness up with overhead, he said, and tieing ” 
manager’s hands with inconsequential deta 
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work such as the filing of accounting reports. 
This has been carried to such an extent, he 
ieosely continued, that the manager has time 
for nothing else but to figure profits. This 
statement provoked prolonged applause, pre- 
sumably on the part of managers who had 
gone through the mill. Mr. Starr added that 
4 legitimate profit should be taken on each 
item and this sending in of cost accounts be 
forgotten. 


Finds Simple System Successful 


C. E. Sharp, of Oklahoma, took up the 
cudgel at this point by saying he had adopted 
m accounting system obtained from the 
AMERICAN LUMBERMAN that, while simple, had 
proved quite successful. His formula was to 
wid 50 percent to the cost and this, he said, 
would average a 10 percent profit. All prices 
of the Sharp Lumber Co. are computed on this 
basis, and sent out to the managers of the 
arious line yards. 

The problem of competing, and relations 
with competitors, came up for discussion, J. 
Rk. Williams, of Wichita Falls, Tex., indulged 
in a little sarcasm that brought down the 
house when he said that ‘‘The Lord was sup- 
nosed to have created everything good; that 
he had created man to look like a man; but 
he didn’t see why when he made some men 
hogs he didn’t make them look like hogs.’’ 
se square and honest and remember the Gol- 
den Rule, was his final serious admonition. 


Not Salesmanship Unless Profit Made 


A. L. Garten, of Hennessey, Okla., indicted 
selling at a loss by saying a sale at a loss 
inevitably brought in neighbors of the buyer 
who expect to buy at the same price. Glen 
Taylor, of Lyons, Kan., added that it also 
causes suspicion in regard to a fair price. A 
low price once made is considered reasonable 
by the publie, and when raised to its proper 
level it is then taken to be exorbitant. 

The question of whether the dealer’s busi- 
ess Was being secured on low price or sales- 
manship was propounded and met with several 
interesting answers. One member said, If you 
are getting business while operating on the 
same price basis as your competitor, you are 
exercising salesmanship. A. D. Wood, of 
Waynoka, Okla., said salesmanship is not a 
reality until a fair profit is obtained. 
‘You’ve got to treat the public fair,’’ W. J. 
tumble, of Moran, Kan., declared. ‘‘ Keep up 
the price, exercise salesmanship and you will 
win out.?’ The same sentiment was echoed 
by G. L. White, of Beggs, Okla., who, after 
relating «a personal experience, admonished 
the fellow members of his trade to ‘‘be 
square with the trade; it pays in dollars and 
tents. ”? 

R. M. Hubbert, of Fargo, Okla., when the 
(uestion of yard or building material stores 
‘ame up for diseusson, said that yards in his 
section of the State could not remain in busi- 
ness unless side lines were handled. F. A. 
Jewett, of Kendrick, Okla., said handling side 
lines is all right as long as the yard is not 
turned into a wholesale department store. 
The general consensus on this question seemed 
to be that a small assortment of side lines is 
i0t only admissible but actually desirable. 


Committees Appointed by President 


The afternoon session was brought to a 
“ose with the announcement by F'resident 
Woods of the following committee appoint- 
ments: 
fesolutions—J. W. 
A. Harpster, 
Lyons, Kan. ; 


Berry, Manhattan, Kan.; C. 
Hiawatha, Kan.; Glen C. Taylor, 
Cliff G. Scruggs, Jefferson City, Mo. ; 


d. F. Goodman, Kansas City.; H. I. Rieff, Little 
Rock, Ark.: J. W. Black, Corning, Ark.; Miss 


Bessie Morgan, Pond Creek, Okla.; J. R. Simpson, 
Miami, Okla., and C. J. Meade, Okmulgee, Okla. 

; Nominations—R. B. Boughman, Ponea City, 
dkla. ; F. O. Bronson, Wichita, Kan. ; J. H. Cousins, 
oo Mo., and Andrew Smith, Little Rock, 
ATK, 


woe: A. 
Pine 


I Necrology—E. C. Robinson, St. Louis, 
“ Findlay, LeRoy, Kan.; G. E. Vanduser, 
Bluff, Ark., and W. H. Kuder, Gatebo, Mo. 


EVENING ENTERTAINMENT 


The evening program was one of entertain- 
ment exclusively. For those who cared to at- 
tend there was a musical program in the Shrine 
Temple, beginning at 8 o’clock. This feature 
was particularly enjoyed, as the program was 
varied, including organ, piano and violin num- 
bers; vocal solos, quartet singing, and selec- 
tions by Jimmie Jamieson’s orchestra. The 
piano selections were rendered by Josef Noll, 
and those on the violin by Paul S. Carpenter. 
Both Mr. Noll and Mr. Carpenter are artists 
from the College of Fine Arts of Oklahoma 
University. 

At the conclusion of the musical program the 
audience divided, some going to Harding Mem- 
orial Hall to play bridge and others remaining 
in the auditorium to dance. The spacious audi- 
torium stage was cleared and here dancing was 
enjoyed to the strains of a peppy jazz orchestra 
until late in the night. Complimentary tickets 
entitling the bearer to admission to any of the 
city’s five largest theaters had been distributed 
earlier in the day, and some of the members 
spent the evening at the theaters. 


THURSDAY MORNING 


The Thursday morning session was opened 
with community singing. Taking up the formal 
business of the morning, President Woods an- 
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nounced that W. H. Hopkins of Memphis, Mo., 
had traveled 614 miles to attend the convention. 
He asked if anyone had come further. There 
was no response. He then read a telegram from 
President Charles Ih. Kiefner, Perryville, Mo., 
of the Southeast Missouri Retail Lumber Deal- 
ers’ Association, stating that he hoped the 
Southwestern would adopt resolutions favoring 
conservation of the forests and expressing the 
hope that the convention would be entirely suc- 
cessful. 

Don Critehfield, secretary-manager of the 
Cornhusker Knot-Hole Club, was next intro- 
duced. 


Mr. Critchfield told of the organization, activ- 
ities and achievements of the Knot-Hole Club in 


the Cornhusker State. He said it was first formed 
to enable yard managers who could not attend the 
larger distant conventions to get together and ex- 
change ideas that might help in their business. 
This purpose was broadened until it now aims to 
render the greatest amount of service possible to 
the community. As a community organization it 
has adopted the appropriate slogan of “Community 
Zuilders.” 

The speaker said that a great need for an or- 
ganization of this kind existed in the lumber in- 
dustry of his State. The lumber dealer had kept 
silent so long that his silence in community af- 
fairs had bred suspicion. It was also to escape 
this distrust and beget public confidence that the 
Knot-Hole clubs were formed. Nebraska was first 
divided into twenty-one sections, with a club in 
each section. At regular intervals banquets were 


held under the direction of a man sent out from 
the central office, whose duty it was to see that 
the members did not turn the meeting into price 
fixing conclaves. Some outside speaker was se- 
cured for each meeting. In some sections, local 
bankers were invited in to discuss credits and col- 
lections ; in others the farmers were guests at the 
meetings, or the county agent was secured for an 


address. Attempt was made to codperate with the 
business and agricultural interests of the com- 


munity by encouraging the establishment of busi- 
ness on a cash basis and by getting back of the 
better dairying movement among the farmers. 
Mr. Critchfield illustrated his talk with slides, 
throwing clippings on the screen from county news- 
papers throughout the State, showing the exten- 
sive character of the club’s activities. These 
ranged all the way from sponsoring a coon hunt 
to encouraging thrift programs. Among the re- 
sults achieved in the first nine months of the 
club's existence are 380 members, 60 subjects dis- 
cussed, 38 writeups in papers reaching half the 
homes in Nebraska. The speaker closed by read 


ing President Coolidge’s statement relative to 
trade associations as it was reprinted in the 
Jan. 17 issue of the AMERICAN LUMBERMAN. 

In the diseussion which followed this ad- 


dress, Mr. Critchfield said that the lumber dealer 
is ten years behind the times in modern mer- 
chandising methods, and he urged the adoption 
of the Knot-Hole elub idea in the Sonthwestern 
territory as a means of bringing methods 
up to date. 

What was probably the outstanding address 
of the convention to date was delivered ex- 
tempore by E. P. Hunter, of Waco, Tex., in the 
absence of Lynch Davidson, of Houston, Tex., 
who was scheduled for a talk but was at the 
last minute called to Washington, D. C. Mr. 
Hunter, who is associated with William Cameron 
& Co., chose for his subject modern merchandis- 
ing methods in the lumber business. 

Ife said he saw no reason why the lumberman’s 
place of business should be called a yard; rather 
it should be designated.as a building materials 
store, 

The most important thing in modern merchan- 


dising is to know the actual cost of each item 
and the rapidity of turnover. The dealer who 


knows the inside of his business best will be the 
most successful merchant. Every yard should 
have a cost accounting system and costs figured 
from day to day. At the end of every month he 
would then know exactly how much money he was 
making in that particular period and how much 
he was losing on an item, if any. Hardware is 
the most neglected from this angle. The average 
dealer merely guesses on his rate of turnover and 
profits. 

At this point Mr. Hunter explained how the cost 


accounting method had been employed in the 
Cameron company’s business. Tab, he said, is 
kept on twenty-four different commodities into 


which the stock is divided, and he enumerated the 
gross profit and cost percentages on many items. 
Says Average Lumberman Is Lazy 

said the average lumberman is 
lazy. His store should be kept so clean at all 
times that he would not be ashamed to invite a 
woman into the store. For the women are the 
who eventually decide whether large pur 
chases of lumber shall be made for a new home or 
improvements. Keep the store neat and the win 
dows clean enough for a ray of sunshine to pene- 
trate oceasionally. Paint up your own improve 
ments, Paint can not be sold to customers when 
the dealer’s own buildings have not been given a 
coat for ten years. 

There is no use trying to sell the average man a 


Continuing, he 


ones 


home before a car. He will buy the car first. 
Then go after him and sell him a garage. The 
average home today is little more than a filling 


station. Plan books will increase the building in 
your community. They help to sell people the 
home building idea. Membership in Kiwanis and 
Rotary clubs helps also. The lumberman shoul? 
build his community and help it grow. He shoulé 
also patronize local merchants. 

In combating the mail order business, the argu- 
ment that the dealer pays taxes in the community 
and therefore deserves the patronage of his fellow 
townsmen is the worst kind of rot. His neighbor 
also pays taxes; and what he desires is to get 
the most value for his dollar. If the lumber- 
man is unable to render him this service, he should 
get out of business. It can be done, however, by 
modern merchandising methods. The consumer is 
interested in the completed building. Talk home, 
not building material. Most of us don’t adver- 
tise enough, either. Sell your slogan year after 
year and it will get results. Make your billboard 
advertising suggestive. It is free advertising. 

The average lumberman thinks his competitor 
is a mean, unscrupulous man, while in truth he 
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being much like yourself; you have 
miany things in common. The average man lies 
when he tells you that your competitor beats your 
price At least hat has our experience, 
You may just as well make up your mind that the 
other fellow is going business and let 
him have it. As regards one price to all, you 
do it: but vou should make but one price to 
one customer. It doesn’t pay to cut a price once 
it is made, 

I want to the 
investment is 
more business than any other thing. 
is lost over the telephones than in any other way 
the manager hates to take time to engage 
courteous Conversation when he is extremely 


js A HUNAN 


heen 
to get some 
cant 
line-yard man that the 


courtesy. It will bring 
More business 


say to 


cheapest 


because 
In at 
busy. 

Mr. Hunter closed by inviting the dealers to 
the meeting of the Texas association, to be held 
at Beaumont in April. 


Work of Forest Service 


C. J. Peters, of the United States Forest 
Service, who followed Mr. Hunter, spoke on 
the ‘‘National Forests.’’ He first briefly 
sketched the work of the Forest Service and the 
status of the national parks of the country. As 
suming that the lumbermen would like to see 
the souree of their lumber supply remain in 
Oklahoma, Arkansas, and Missouri, Mr. Peters 
went on to relate what means should be taken 
to insure this end. Notable among the things 
mentioned were reforestation, curbing the forest 
fire menace, and the planting of woodlots by 
farmers. He also urged the establishment of 
forestry services in these three States, stating 
that such steps were less necessary in Kansas. 

Free Delivery Problems 

The period for discussion was necessarily 
limited, as the formal addresses exceeded the al- 
lotted time. Mr. Foresman was again in charge 
of this part of the program. The question of 
free delivery was the first to be considered. B. 
I. Miller, of Perry, Okla., said that free delivery 
had been abolished in his yards and a drayman 
had been secured to make his headquarters at 
the office so as to be convenient when deliveries 
were necessary, yet not connected with working 
on a full time basis. Roscoe Field, of Fort 
Gibson, Okla., said that he did not depend on a 
single drayman, but hung out a red flag when 
a delivery was desired, and the first drayman 
to appear on the scene got the work. J. R. 
Proctor, of California, Mo., said he was much 
interested in the problem of free delivery, as 


his competitor wanted to abolish it but he was 
a bit hesitant to take the step. 
J. R. Williams, of Wichita Falls, Tex., does 


not believe that cost of delivery should he al 
lowed the customer where free delivery is 
maintained. He was reminded of a story where 
the eustomer made this demand and the dealer 
refused, but offered to compensate him by gis 
ing full weight. This was in eoal. One dealer 
said he had a uniform charge of 40 cents a mile 
for all deliveries, many of which went into the 
territory of competitors in neighboring towns, 
but by making this charge he did not step on 
his competitors’ toes. Another said there was 
no such thing as free delivery; some one pays 
for it. Therefore it should be made a separate 
charge. 
Does Personal Solicitation Pay? 

Conflicting opinions were expressed as to 
whether personal solicitation pays. J. R. Wil 
liams, of Wichita Falls, Tex., recounted his ex 
perience of rushing out to see a prospective home 
builder only to find several other dealers there 
ahead of him. He does not favor letting the 
customer know he is eager to sell him. Rather 
he should win his confidence through a friendly 
relationship. J. lL. Brown, of Tahlequah, Okla., 
endorsed personal solicitation. He referred to 
the automobile salesman staying until the sale is 
made, and advocated that the lumberman should 
do the same. J. R. Proctor, of California, Mo., 
disagreed heartily with this view. ‘‘The lumber 
man ought to have enough personality to draw 
trade,’’? he said, ‘‘and if he does not, he 
should either resign or get out of the business. ’’ 


Merits of Wood and Composition Shingles 


Opinion on the relative merits of wood and 
composition shingles also differed. T. H. 
Morrow, of Dallas, Tex., confined his remarks 


to wood shingles alone. He told of his un- 
sutisfactory experience with 6/2 shingles 


which has led him to exclude this grade from 
his stock and to buy only 5/2 extra clears and 
5/2 1/4 perfections. 

H. F. Reiff, of Little Rock, said he did not 
handle any thick shingles and did not be- 
lieve in handling composition roofing, as this 
throws the dealer into competition with hard- 
ware stores. It’s best to stund behind good 
cedar shingles, he said. 

H. J. Heckard, of Wichita, Kan., favors the 
wood shingle because the composition shingle 
gets shabby looking in two or three years, 
He believes in selling the wood best suited to 
the customer’s purpose. 

Mr. Foresman advocated handling good 
shingles and being a good enough salesman to 
them. He quoted R. A. Long, of the 
Long-Bell Lumber Co., Kansas City, as saying 


sell 


that all of the company’s buildings should 
have good foundations and good roofs. 


Ef. M. Wharton, Overland Park, Kan., in 
quired as to the experience of the dealers 
in handling 24-inch royals. One dealer re- 
plied that they made an extremely durable 


roof when used over old shingles and Mr. 
Foresman corroborated his statement. 
J. F. Goodman, of Kansas City, reminded 


the convention that 6/2 shingles have been 
outlawed by the American Lumber Standards. 
He also declared that the lumberman was a 














E. C. ROBINSON, W. S. DICKASON, 


Kansas City, Mo.; 


St. Louis, Mo.; 


Past Presidents Southwestern Association 
party to the crime when he sold inferior 
shingles to real estate men for use in the 


erection of shoddy homes. 

The discussions were brought to a close by 
Secretary Line who arose to read a telegram 
of congratulations from the offices of the 
Northwestern Lumbermen’s Association, Min- 
nenpolis, 

Report of Nominations Committee 


R. B. Baughman then presented the report 
of the nominating committee as follows: 


President —J. H. Foresman, Kansas City, Mo. 

Kirst vice president--F. M. Hartley, Baldwin, 
Kan. 

Second vice president) -Kenneth Tudson, <Ard- 
more, Okla. 

Treasurer-—-J. A. Bowman, Kansas City, Mo. 


Directors for Kansas for three years—Charles, 
Wilson, Caney; Charles G. West, Emporia; T. R. 
Caruthers, Ashland; J. W. Berry, Manhattan: and 
for one year to complete unexpired term of S. E. 


Ifuntz, removed, Hf. C. Constant, Lawrence, 

Directors for Oklahoma for three years——-C. M. 
Hays, Sulphur; I. EK. Fears, Altus; Ed Schultz, 
Chickasha; Ik. BE. Woods, Claremore; and for one 
year, C. L. Curd, Tulsa. 

Directors for Arkansas for one year—~—Lalbot 
Kield, Hope; for two years—-J. W. Black, Corning ; 
for three yvears—-IT. T. Reiff, Little Rock. 

Directors for Missouri for three yvears—C. H. 
Cousins, St. Joseph; C. G. Seruggs, Kansas City, 
Fred Stigman, Springfield; for one year—W. II. 


Hopkins, Memphis. 


Following this report the convention imme- 


diately adjourned for a picture taken in front 
of the Masonic Temple. The Hoo-Hoo they 
formed in line and headed by the Oklahoma 
City High School Band and a long procession 
of decorated trucks showing steps in the 
manufacture of lumber, as well as the many 
commodities handled in a retail lumber yard, 
paraded the downtown streets. 

No session of the convention was held jp 
the afternoon, but officers and directors of 
the regional associations met in conference to 
discuss the problems of these organizations, 
In the meantime the doors of the exhibits 
were thrown open and many who had not had 
un opportunity to inspect the fine displays did 
so at this time. 


WOMAN’S AUXILIARY ORGANIZED 


In the forenoon while the men were talking 
shop the ladies were enjoying an automobile 
ride over the city and a visit to the Iten 
Biscuit Co.’s plant. At 2:30 p. m. they as. 
sembled at the Oklahoma Club for a musicale 
and tea to discuss the organization of 4 
woman’s auxiliary. The outcome of this dis. 
cussion was the formation of the Southwest. 
ern Ladies’ Auxiliary, which will be perma- 
nently associated with the Southwestern 
Lumbermen’s Association. 

For short, the auxiliary will be called the 
‘*Sal,’’ and its dues were fixed at $1 a year 
and a 100 percent membership secured. The 
Sal will start out with a charter membership 
of more than 100 and the good wishes of the 
entire industry. All the ladies were de- 
lighted with the outcome of the meeting. 
They expect to plan entertainment for the 
ladies at the different sessions of the conven- 
tion, in addition to that provided by the 
men’s organization. The following officers 
were elected: 

President—Mrs. O. K. Spurrier, Oklahoma City. 

First vice president—Mrs. F. M. Hartley, Bald 
win, Kan. 

Second vice president—Mrs. A. B. Everett, Kan- 
sas City, Mo. 

Secretary-treasurer—Mrs. O. N. 
Kan, 


PAST PRESIDENTS GUESTS AT BANQUET 


Twelve of the thirty-six past presidents of 
the Southwestern Lumbermen’s Association, 
twenty-six of whom are still living, were 
present at the convention and were guests of 
Kk. KE. Woods, the retiring president, at 
banquet at the Oklahoma Club this evening. 
Those present at the banquet and the year 
in which they served the association as chief 
executive, were as follows: 

E. C. Robinson, St. Louis, Mo., 1898; James 
Costello, Liberty, Mo., 1900; John Halloran, Ot 
tawa, Kan., 1908; W. D. Frantz, Enid, Okla., 1909: 
Cc. E. Matthews, Webb City, Mo., 1910; L. L 
Seibel, Kansas City, Mo., 1913; J. E. Marrs, Okla- 
homa City, Okla., 1915; F. J. Gentry, Vond Creek, 
Okla., 1918; J. A. Bowman, Kansas City, Mo., 
1920; C. E. Sharp, Woodward, Okla.. 1921. 

W. S. Dickason, of Kansas City, Mo., whi 
was president in 1922, attended the opening 
session of the convention, but was compelled 
to leave the city before this event. 


SALS ENJOY THEATER PARTY 


This evening the Sals will enjoy a theater 
party at the Orpheum Theater, followed by 
dancing at the Masonic Temple. Simul: 
taneously the Hoo-Hoo will hold a big concat 
at the Merrie Garden, and initiate about 15" 
frolicsome kittens. The coneat will be 
merged into a smoker for the entire member- 
ship after 9:30 and boxing matches and 
vaudeville acts will furnish the entertainment 
for the rest of the evening, 


Smith, Wichita, 


THE BritisH COLUMBIA minister of |ands has 
announced that during 1924 his department 
through its forestry branch sold more than 
$1,250,000 worth of timber. From the Van- 
couver forest district it sold timber to the value 
of $446,026; from the Prince Rupert district, 


$207,101; from the Nelson district, $97,899: 
from the Vernon district, $71,561; from the 
Kamloops district, $40.231; and from tlhe Car: 


bou district, $5,287. 
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Kentuckians in Convention Consider Lumber Standards, 
Reforestation and Benefits of Association Membership 


LOUISVILLE, Ky., Jan. 27.— The twentieth 
annual convention of the Kentucky Retail Lum- 
per Dealers’ Association was begun at the 
Brown Hotel this morning, with over fifty mem- 
bers present at the opening session, which was 
presided over by MeNary Wyatt, of Henderson, 
Ky. President Wyatt called the meeting to 
order and, following the custom of many years, 
was presented with a fine walnut gavel by Emil 
Anderson, Southern Planing Mill Co., Louisville, 
treasurer of the association, who makes and 
presents a gavel each year to the new president. 

Secretary J. Crow Taylor had his annual 
report printed, and dispensed with reading it. 
He made a report as did the treasurer, showing 
the association in exeellent shape, its financial 
condition being good, with a balance of $1, 
§32,04 on hand. 

During the year the association lost by death 
two of its old members—-A. J. Thornton of 
Morganfield, Ky., und W. W. Jett of the Fred 
G. Jones Lumber Co., Louisville. 

Announcement was made of the illness of 
W. C. Ballard, of the Natalbany Lumber Co., 
who is in the hospital as a result of an auto- 
mobile accident. A committee was named to 
take flowers to Mr. Ballard, and also a testi- 
monial from the association. 

A letter was read from Luke Russell of the 
Sherrill-Russell Lumber Co., Paducah, Ky., who 
was on the program for a talk on advertising. 
Mr. Russell stated that it would be impossible 
for him to attend because of the annual meet 
ing of his company’s directors on Jan. 28. His 
company has been handling some attractive 
advertising, and information coneerning it was 
desired. 

Hugh Allen of the Allen Lumber Co., Middles 
boro, Ky., down on the program for a talk on 
‘What Are Business Ethies—Do Our Competi- 
tors Have Them?’? also wrote that because of 
illness he would not be able to attend, but asked 
the dealers again to come to Middlesboro for a 
midsummer outing. 

George Hon of Winchester, Ky., remarked on 
the large number of young men present, and 
the fact that the fathers were bringing their 
sons to the meetings; that the second genera 
tion is beginning to take hold of things, which 
means more life and young blood in the organ 
ization. Mr. Hon also stated that he believed the 
association should double its subscription to the 
National Retail Lumber Dealers’ Association, 
Which is doing a great deal of good work that 
the retailer is not in position to take up indi 
vidually, or through local or State bodies. 

Secretary Taylor also endorsed the interest 
shown by. the young men of the association, but 
stated that the matter of 
tion would have to be studied 
later in the meeting. 

(, Walter Koehler, Louisville, announced the 
entertainment program, and also discussed the 
hew method of having exhibits, claiming that 
it was much better to sell something, than to ask 
for donations, and that it behooved the mem 
bers to visit the exhibits and show an 
in them. 

A telegram from President Fred L. Lowrie of 
the National association, was read, in whieh ne 
expressed hope of a successful meeting for the 
Kentuckians. 


increased subserip 


and taken up 


interest 


Secretary’s Report 

Mr. Taylor told why the association date had 
been advaneéed, and then gave a resumé of the 
retail lumber business in Kentucky whieh, during 
the last year had been very good as to volume, 
though there was some complaint as to the 
smallness of profits. He stated that during the 
year ussociation officials had been attempting 
'o stir up interest among the members in the 
installation of a uniform cost accounting system 
and that some progress has been made, but it is 
oped that more will be 
1925. 

He spoke of the conferences of State and 
regional association secretaries that have been 


accomplished during 


held during the last year, declaring that such 
conferences helped develop harmony and a bet- 
ter understanding of problems common to all. 
They are especially helpful, he declared, for 
promoting ideas to secure maximum cooperation, 
and give proper recognition to retailers who 
are striving to develop the maximum «amount 
of retail distribution. 

Mr. Taylor spoke of the progress of the 
American Lumber Standards, which practice 
should be followed out by the Kentucky mem- 
bership. He told of the complaints that had 
been made during the year by members, of ob- 
jectionable practices—things that the associa- 
tion had been wrestling with for fifteen years— 
and which it is hoped in the discussions at the 
convention will be ironed out with good results. 


TUESDAY AFTERNOON 


The afternoon session started off with some 
question box discussions which, however, were 
sidetracked in order to hear Adolph Pfund of 
Chicago. One of the questions concerned re 
forestation, and whether the «association had 
done anything in this connection. Secretary 
Taylor stated that it had been discussed at 











various times im an informal way, a circular or 
two sent out, but no action ever taken. Some 
years ago Denny B. Goode, former manager of 
the Louisville Convention & Publicity League, 
talked before « meeting of the ussociation on 
the subject, but principally from the standpoint 
of beauty, through planting trees on roadsides. 

V. A. Stibolt, assistant general manager of 
the Natalbany Lumber Co., and representing the 
Southern Pine Association, told of some of the 
activities in the South, where the big problem 
is reforestation of cut-over lands. He held that 
the chief difficulty is in holding new timber 
until it is of marketable size. He stated that 
if some seed trees are left on the land, it would 
reforest itself. 

Another discussion covered the prevention and 
repair of cracked plastering, it being de 
clared that the retailer now handles 90 percent 
of the materials for building construction and 
he must be in position to answer just such 
questions. 


Why the Association? 


‘Why Should a Retail Lumber Dealer Belong 
to An Association?’? was the subject assigned 


to Adolph Pfund of Chicago, secretary of the 
National Retail Lumber Dealers’ Association. 


Mr. Pfund declared that rather than ‘* Why 
Should a Retail Lumber Dealer Belong t6 An 
»9? 


Association ? he believed the question of more 
interest is ‘* What Is There in Association Work 
That Js Worth Paying Money For??? Mr. 
Pfund told of the services offered the dealers 
by his association and spoke of the need of 
vital statistics that the dealers could furnish, 
which, when compiled, would be of immense 
benefit to all retailers. Statistical knowledge of 


market conditions is needed, for the day of 
guesswork in ordering stocks has passed. He 
told of the National’s cost accounting system, 
and touched upon the standardization of lumber 
and what it means to the publie as well as to 
the retailer. 

Secretary Taylor asked how many members 
were buying 13/16-inch lumber for spring de- 
livery. Three answered in the affirmative. Mr. 
Ptund declared that it was not a question of 
what they are individually buying, but of get- 
ting together on a standard. 

V. A. Stibolt, of the Southern Pine Associa- 
tion, remarked that the association was the first 
to agree to a standard, but that it was a question 
of what the dealer wanted, with some arguing 
for *4-inch, some for %&- and 25/32-inch, and 
still others for 13/16-inech. Some wanted thin 
stock as a result of high freight rates, or to 
meet competition, but there is more eall for 
*4-inch stock than for any other size. 

John Frey remarked that it is easy to demand 
sizes, but how are they going to be obtained, 
unless there is a majority demand and the mills 
produce, for the mills are not cutting 13416- 
inch in flooring and lower grades, though it is 
available in finish. The lower grades are prin- 
cipally 25/32-inch thick at the present time, 
which was the figure that had been practically 
agreed upon as a compromise at the Hoover 
conferences, 

Election of Officers 

Officers elected at the final session 
day were: 

President) KE. A. 


Wednes- 


Davis, Versailles, Ky. 


First viee president. C. Walter Koehler, Louis- 
ville. 
Second vice president—-Porter If. Nunnelly, 


(reorgetown. 


Treasurer— Emil Anderson, Louisville. 


Secretary—J. Crow Taylor, Louisville (will be 
reappointed). 

Directors (for three years)—-McNary Wyatt, 
Hlenderson; L. LL. Hanks, Lexington, Ky., and 


George M. Wolf, of Hazard, Ky. 

C. W. Roark, of Greenville, was named on 
the 1927 directorate to sueceed Porter H. 
Nunnelly, who was advanced to the second 
vice presidency. 

John Frey, Louisville, suggested that the 
association in the future, instead of electing 
a new president each year, hold over capable 
men who are willing to serve a second term, 


and give them an opportunity, as a man 
hardly gets into harness before he is sue- 
ceeded under the present policy. In this 
connection it was pointed out that John 


lloyd, for some years president of the Na- 
tional Retail Lumber Dealers’ Association, 
would not have been able to make any such 
record as he made, if in office for only a 
short period. A committee composed of Mr. 
I‘rey, Hon, Winchester; and Emil 
Anderson, Louisville, was named to look into 
the by-laws to see if the suggestion could be 
adopted. 


George 


Resolutions Adopted 


The resolutions committee, John T. Perry, 
chairman, offered «a resolution in connection 
with the deaths during the year of A. J. 
Thornton, Morganfield, and W. W. Jett, Louis- 
ville, which was adopted. 

A second resolution adopted was that of the 
National Retail Lumber Dealers’ Association, 
favoring }%-inch as the minimum for a single 
standard thickness of lumber. <A separate 
resolution was also adopted discouraging the 
use of the so called grade of No, 2 common 
and better in dimension, 
Following «a suggestion of George Hon, 
made on the first day, the association went 
on record as increasing its annual subserip- 
tion to the National retailers ussociation from 
$100 to $200, or from $1 to $2 per member. 

The question of subscribing $100 annually 
to the Central Committee on Lumber Stand- 
ards, as it is proposed each State association 
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shall pay, was discussed and left to the 
board of directors for action, if any. 


WEDNESDAY MORNING 


At the Wednesday morning session the 
principal subject for discussion was ‘‘Why Is 
Jt Really Necessary to Have a Uniform Cost 
Accounting System?’’ It was led by Joseph 
Stagg, of the Bland & Stagg Lumber Co., Dan- 
ville, Ky. Mr. Stagg introduced L. G. Bat- 
telle, of Battelle & Battelle, Dayton, Ohio, 
accountants, who have been installing the 
National systems, and Mr. Battelle talked at 
length on the subject, showing charts, and 
reading numerous reports of investigations 
and results achieved. The strongest point 
brought out in the discussion, in which numer- 
ous dealers asked questions, was that retail- 
ers, even with systems, have too many prices 
and guess at quotations, instead of knowing 
costs 

Convention Committees 

Convention 

follows: 


eommittees were named as 


Resolutions John VT. Perry, Lexington; Turney 
tuby, Madisonville, and JI*. Kk, Drake, Owensboro. 

Nominations——J. F. Frey, Louisville; George 8. 
Chowning, Shelbyville; J. I. Pettus, Springfield ; 
Cc. W. Roark, Greenville, and I. N. Coombs, Lex 
ington 

Finance--- George 
derson, Ind. A. 


lion, C. 8S. Roemer, Emil An 
Davis and Porter H. Nunnelly. 

At the opening of the morning session sev- 
eral films depicting operations of the Great 
Southern Lumber Co., from the logs to finished 
product were shown, 

Discussion on Advertising 

‘“Advertising,’? a subject which was to 
have been handled by Luke Russell, of Pa 
dueah, Ky., was taken up by O. R. Waterstraat, 
the Anderson Co., Louisville. The speaker 
pointed out that most of the successful lumber 
concerns, the large dealers and those that are 
advancing, are the ones that are advertising. 
Some advertise by putting salesmen out, and 
following them up with booklets, plan service, 
newspaper advertising, in which they feature 
their delivery of the best grades of material, 
their good delivery equipment; and further 
attract notice by slogans, neat yards and 
offices, the latter’s prosperous atmosphere; 
and also by the use of bill boards, novelties, 
display rooms cte. The mail order coneerns 
believe in publicity, and its use has been 
materially developed during the last thirty 
years by lumber dealers. 

The speaker declared that thirty years ago 
business came to the lumberman, but today 
it is necessary for him to go out and get it. 
Then the lumber dealer’s only competitor 
was another dealer, but he has plenty of them 
today. The radio dealer, music store, jeweler, 
auto dealer, hotel, amusement resort, and 
many others demand the home builder’s atten- 
tion today, and it is up to the lumberman to 
sell the consumer a house before these other 
dealers sell their goods. ‘‘Times are good 
and now is the time to sell homes, while the 
demand is stimulated, but to get business it is 
necessary to keep after it by advertising,’’ 
concluded Mr. Waterstraat. 

I’. Kk. Bibb, Louisville, discussed bill boards, 
home owning movements etec., and told how 
his company on one occasion advertised in a 
Sunday paper directly after the automobile 
show, showing a cut of an attractive garage. 
A dozen calls were received the next day, re- 
. garding the garage, but the company wasn’t 
ready to quote prices, and those guessed at 
were too high for the average owner, the re- 
sult being that the advertisement didn’t bring 
a single sale. 

Keith Summerhays, of the C. W. Brickley 
Lumber Co., Louisville, vice president of the 
Louisville Advertising Club, discussed slogans, 
newspaper advertising, novelties ete. 

F¥. E. Drake, Owensboro, discussed the value 
of pencils, carpenters’ aprons, novelties, caps, 
and useful articles to create good will, one of 
the best being a green glare shield for use 
on an auto. He declared that he sold four to 
six cars of cedar posts a year by advertising 
them, and telling the public through the news- 
papers that he had them. He argued that ad- 





vertisements stating that the dealer carries 
lumber, doors, sash ete. were good, but were 
not creative publicity, as they merely keep 
the dealer’s name before the public, whereas 
advertising specific objects gcts better results. 

C. W. Koehler, Louisville, spoke on the 
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display advertising of Hvansville lumbermen, 
who, by exhibits, featured built-in millwork. 
He also argued in favor of the buy-your-own- 
home movements, and the campaigns of banks, 
building and Joan associations, and others 
along similar lines. 

V. A. Stibolt, assistant general manager, 
Natalbany Lumber Co., Hammond, La., pres- 
ent as representative of the Southern Pine 
Association, gave some figures on production, 
consumption, and the outlook for southern 
pine, showing that prospects were bright for 
lumber consumption in building, railroad and 
manufacturing lines, quoting figures of various 
statistical organizations, and giving figures for 
the first eleven months of 1924, us reported by 
association members on production, shipments 
ete. He held that the outlook was for an ex- 
cellent building and construction year, 


‘‘Credits and Collections’’ 


I’, KE. Drake, Owensboro, Ky., discussed 
“¢Credits and Collections,’’ and its subdivi- 
sions covering ‘‘How can we improve our 
collections and thereby reduce our outstand- 
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ing accounts? How far can we codperate with 
building and loan associations, banks ete. in 
protecting our accounts?’’ He said it was 
a rare case where an account would show a 
profit on the sale if legal action had to be 
resorted to. Care should be taken in extend- 


ing credit in the first place, and the best 
way was not to sell such accounts. He urged 
dealers to adopt standard or uniform terms 
and stick to them, making thirty days the 
basis, unless special arrangements are made 
in advance, and charge 6 percent interest 
from the time the money is due until it is 
paid. This credit term and interest charge 
have been in use for two years by Mr. Drake and 
have proved successful. 

Mr. Drake said that good letters sent out 
when accounts are not paid are a big aid in 
making collections. A poor letter will make 
the customer held up payment of the bill out 
of perverseness. Coéperation can also be had 
from the banks and building and loan assgo- 
ciation. Banks can assist materially in the 
matter of credit reference. Have the prospec- 
tive buyer get the building and loan associa- 
tion to pass favorably on the loan, even if it 
is not in position to make the loan for some 
time, as is the case in Owensboro, where the 
loan company is a year behind in making 
loans. The dealer can go ahead, under a lien, 
holding it until the loan association takes it 
over, but with a 6 percent charge for the 
money. 

Mr. Drake added that ‘‘failure or success 
in many cases is a matter of credit extension 
and collection.’’ He believed the lien law a 
vreat aid. He files liens in many cases, and 
has never lost a customer through doing so. 
The lien Jaw has been instrumental in saving 
many accounts that otherwise would be lost. 
He declared that when notes are given it is 
best to bank them, for they will be paid at 
the bank, but neglected when held by the 
dealer. 

O. R. Waterstraat, Louisville, told how the 
Building Material Men’s Credit Association 
had been formed in Louisville, and had 90 
percent of the dealers in Louisville as mem- 
bers. It has called in the banks, loan com- 
panies, trust companies etc., and secured their 
cooperation, to the extent of receiving notice 
of application for construction loans, and co- 
operation in payment of amounts due the sup- 
ply houses. The dealers also notify the loan 
companies of any unpaid accounts on the con- 
tract, which aids in keeping contractors from 
covering up unpaid bills. 

The rest of the session was taken up with 
a discussion for increasing the association 
membership, through local and group cam- 
paigns, and visits by leaders to the various 
sections where retailers are not members, it 
being declared that larger membership, more 
money, and real activity were needed to make 
the organization successful. 

There were also a few question box discus- 
sions. One of these was in regard to the 
number of concerns which are encouraging 
correspondence courses in lumber selling. 
Another regarded the handling of advertised 
lines of Jumber and millwork. 


CONVENTION NOTES 


The majority of Kentucky retailers during 
the 1924 season fell a little behind their 1923 
sales, this being more particularly true in the 
tobacco sections, and also in the coal and oil 
sections, where there was not much building 
activity. In Louisville there was a heavy 
building campaign which broke all previous 
records by some millions of dollars, and Lex- 
ington, Ashland, and some of the larger towns, 
more especially industrial or commercial cen- 
ters, made a fair showing. The tobacco mar- 
ket has been low, and the pools or associations 
have a good deal of old tobacco on hand, un- 
sold, on which the growers have not been 
able to realize fully, with the result that they 
have not had any large amount of money 
available. 

I’. FE, Drake, of Owensboro, Ky., remarked that 
the year had been a fair one, but that another 
yard had been established there, which meant that 
the business was to be divided more than in the 
past. However, he was of the opinion that there 
was actually more lumber sold during 1924 than 
in 1923, and that the 1925 outlook was good, a8 
the tobacco situation is showing improvement, and 
mines are running again over much of the west- 
ern Kentucky section, where considerable tonnage 
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bas been tied up for nearly a year by a miners’ 
strike. 


Hunt JONES, Henry County Lumber Co., Emi- 
nence, Ky.—The outlook is not very bright. The 
tobacco situation is not promising, and the farmers 
are not buying much material. Back in the boom 
times too many farmers who made money bought 
a lot of additional land, and have been under 
heavy mortgages, and it will take some good years 
to put them on their feet again. The result is 
that the agricultural sections, that is the tobacco 
sections, have not recovered. 


GEORGE S,. CHOWNING, Chowning Lumber Co., 
Shelbyville, Ky.—Last year was a little below the 
1923 season. The outlook is pronounced as a lit- 
tle gloomy in our section, but I feel that it may 
pe better. Tobacco prices are low, and there was 
not much wheat this year. Livestock and hogs 
have brought fair prices, but there is not much 
money in the country, or much building. 


STEVE ROBMER, Roemer Bros., Bowling Green, 
Ky.—In 1924 business was about 10 percent under 
that of 1923, but we feel that 1925 will be better. 


Oil prices have been advancing, and oil outlook 
in the county is better than for some time. Our 
stocks are better baJanced, and if tobacco shows 
improvement, we feel that a fair year is pros- 
pective. We are carrying some new lines, using 
more and better advertising. Starting the first of 
the year, my father, Emile F. Roemer, one of the 
founders of the original firm of Roemer Bros., 
operated by him and his brother, retired, and my 
brother, William L. Roemer, and myself, will 
operate the business, continuing under the name 
Roemer Bros. 


McNary Wyarvt, retiring president of the Ken- 
tucky association, Henderson, Ky.—We look for 
another good year. Nineteen hundred and twenty- 
four was a good year, and in spite of some dull- 
ness in tobacco, and in mining, we had a nice 
volume of business, and expect it to be better this 
year, with a fair demand from the tobacco and 
coal interests. 


Miss Sara M. HIGGINS, Higgins Lumber Co., 
Louisville, Ky.—Business has been fine with us 
since the first of the year, and every nice day is 
bringing in a volume of business, which indicates 
that building operations will improve materially 


with good weather, and that the year will be as 
good or better than last season. Last year was a 
record breaker for the company. Building permits 
in Louisville last year totaled a little over $22,- 
000,000, and they should go over that mark this 
season, if activity continues as it has started. 


J. F. Prerrus, Pettus Lumber Co., Springfield, 
Ky.—There has been some improvement, but it is 
still quiet. It is largely a question of how tobacco 
is sold, and how soon the growers get their money. 
We are in better shape to handle business, as we 
have just rebuilt our yards, burned on Oct. 1, and 
have a new plant, with new stocks, a lot of old 
stuff being out of the inventory. We were insured 
on only about two-thirds of our loss, but feel 
fairly well satisfied. 


I’. S. MonryHon, G. A. Moneyhon Co., Augusta, 
Ky.—We are in a tobacco section, corn and to- 
baeco being the principal crops. There was not 
much corn, but it brought good prices. The out- 
look is hard to figure, as it is still too early to 
tell how the tobacco farmers are coming out. The 
year was not quite as good as 1923, but we feel 
optimistic. 


West Virginia Dealers Urged to Push Remodeling 


{Special telegram to AMERICAN LUMBERMAN] 

CLARKSBURG, W. Va., Jan. 29.—With more 
than two hundred present from all sections of 
the State, the twelfth annual convention of the 
West Virginia Lumber & Builders’ Supply 
Dealers’ Association started here this morning 
at the Waldo Hotel. The invocation was pro- 
nounced by Dr. C. G. Stater, and an address of 
welcome made by H. G. Otis, city manager, in 
which he told something about the 140 years of 
the city’s history and expressed the city’s pride 
in entertaining the convention. 


Address of the President 

The address of President M. B. Sprigg was 
decidedly optimistic in tone. He spoke with 
strong approval of the remodeling campaign in- 
stituted by the AMERICAN LUMBERMAN as point- 
ing out a field that offers large opportunities for 
the development of business. 

President Sprigg told of the successful efforts 
of Secretary Eschenbrenner resulting in the or 
ganization of several local associations with very 
gratifying results, and described the organiza- 
tion last November of a local association in his 
own territory, known as the Monongahela Val- 
ley Association, embracing the towns of Mor- 
gantown, Fairmont, Shinnston, Mannington, 
Salem, Clarksburg, Weston and Buckhannon. 
Since organization, two meetings have been held 
with almost 100 percent attendance. ‘‘ These 
meetings,’’ said President Sprigg, ‘‘resemble a 
family gathering, and are both interesting and 
instructive. The benefits derived have been 
wonderful.’? 


This is not a new idea, said President Sprigg, 
but is the plan which has been followed for years 
by all of the strong State associations. Only by 
this method can our State and National associa 
ons grow and accomplish the purpose for which 
they were created. Group organizations make up 
our State associations, which we use as a clearing 
house, and they, in turn, go through the National 
I am thoroughly sold on the idea of group meet 
ings, Just a word of warning: we at all times 
should have this thought in mind, ‘Will my cus- 
tomer and my competitor benefit by this coépera- 
‘ion? If not, then our efforts will be in vain.” 

Telis Benefits of Codperation 

Through cobperation we should be able to pur 
Chane to better advantage. In the larger towns 
“1S may mean a central warehouse, or possibly a 
woodworking plant, and arangements for handling 
‘low moving items which should be jointly owned 
by the dealers, A plan of this kind would reduce 
the Investment, allowing a more rapid turnover, 
hereby creating quite a saving, which should be 
passed on to the consumer. This has been tried 
me Several towns, and so far as I have been able 
learn, is working very satisfactorily. 

The cost of doing business today is so great that 
‘Ur profits are not what they should be, and the 
Pi to the customer is high—on this, I am sure, 
a re all agreed. Neither is this peculiarly true 

ur Own business, but it is the same in all 
retail lines. The plan which I have just men- 

‘oned may be one to help meet this condition. 
Pa + Fag Bi are all optimistic over the outlook 
Sites 3 tis just as natural for us to be in this 

<~ mind as it is for a dog to chase a eat, 


Note: A report of the Friday or con- 
cluding session of the annual meeting of 
the West Virginia Lumber ©& Builders’ 
Supply Dealers’ Association will appear 
in the Feb. 7 issue of the AMERICAN LUM- 
BERMAN.—EDITOR. 





otherwise we'd all be bankers. However, we may 
be just a little disappointed as to the amount of 
new building, but there is another field which 
has been rather overlooked, and only recently 
called to our attention. f refer to the remodeling 
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M. B. SPRIGG, H. ESCHENBRENNER, 
Weston, W. Va. ; New Martinsville,W.Va. ; 


President Secretary 

of old houses, a movement which was originated 
and sponsored by the AMERICAN LUMBERMAN. Not 
only has that journal given this subject wide 
publicity, but has gone to a great deal of expense 
in preparing a book, “Old Ifomes Made New.” 
This book will be of great assistance to the dealer 
and contractor in creating interest, and in closing 
sales. I would suggest that you procure one or 
more copies of this book. 

A number of State associations have endorsed 
this remodeling campaign, and I 
resolutions committee will 
auction to this association. 


hope that our 
recommend the same 


Dealers Should Boost Buiiding and Loan 

I also desire to call your attention to the finane 
ing of homes. It appears to be the vogue to sell 
practically everything on the instalment plan. If 
we are to meet this condition it will be necessary 
for us to develop some plan to obtain assistance. 
It is my opinion that if we would spend more time 
in helping to organize and sell building and loan 
stock, instead of trying to out-guess our competi 
tor’s price on an estimate, we would show better 
results at the end of the year. The fact is that 
the towns with most building and loan associations 
are the towns that are forging ahead. 

Uniform cost accounting is another subject 
which should have our careful consideration. You 
will recall that at our annual meeting in Hunt- 
ington our association passed a resolution adopt- 





ing the national uniform cost accounting system. 
we have had this system in operation for the last 
year at Weston, and are now arranging to install 
it at our Clarksburg yard. It has been my privi- 
lege to talk with a number of dealers, from all 
parts of the country, who have had this system in 
use for a year or more, and all of them are as 
enthusiastic about it as Iam. This system is only 
one of the many benefits derived from our affilia- 
tion with the National association. 

I can not close without saying a few words in 
appreciation of the splendid coéperation and ex- 
cellent spirit which has existed during the last 
year throughout the entire membership of this 
association. It has been very gratifying to me, 
and has been responsible in a large measure for 
any success the association may have enjoyed un- 
der my guidance. 

‘<The Battle of the Thirty-second, and the 
Significance of Lumber Standardization,’’? was 
the subject of William DuB. Brookings, of the 
Chamber of Commerce of the United States. 
Mr. Brookings, explaining that he represented 
the natural resources department of his organi- 
zation, stressed the significance of the lumber 
standardization movement. He told of the con- 
ferences held and planned for, and quoted at 
some length from an address by Secretary of 
Commerce Hoover to the last conference on 
lumber standardization. He told of how the 
two standards, involving the difference of the 
thirty-second of an inch, had been reached, 
and said that while the agreement was not satis- 
factory from all angles, it provides the basis for 
determining in the future what is best. 

Adolph Pfund, secretary-manager Nationa] 
tetail Lumber Dealers’ Association, the next 
speaker, classed the local, State and national or- 
ganizations as ‘‘valuable silent partners to 
every retail lumber dealer.’’ He spoke on the 
value of belonging to the various organizations 
and explained in detail the functions of various 
associations. He told of the steps that have 
heen taken to improve business methods for the 
retailers, and explained difficulties that were 
encountered in conferences on standardization. 

The program for the remainder of the con- 
vention contains many talks and diseussions, 
with a banquet Friday evening. 


Pioneer Company Reorganizes 


MINNEAPOLIS, MINN., Jan. 27.—A change in 
the organization of the Parker-Bennett Lumber 
(o., pioneer wholesale hardwood lumber com 
pany of Minneapolis, has just been announced 
with the withdrawal of P. M. Parker. The re- 
organized company is known as the Bennett- 
3ailey Lumber Co. N.C. Bennett is president, 
KF. H. Pescahu, vice president, and C. D. Bailey, 
secretary and treasurer. Under the arrange 
ment by which Mr. Parker withdrew, the latter 
assumes operation of the three mills which had 
been operated by the company at Akely, Park- 
er’s Spur and Little Falls, manufacturing 
northern pine. Mr. Parker will continue in 
the hardwood business, the new company being 
known as the P. M. Parker Lumber Co. 
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Southeastern Iowans Stress Loan Association 
as Factor in Promoting Home Ownership 


Jan. 28.—A discussion 
on building and loan associations and an 
instructive address on advertising featured 
the initial session of the twenty-eighth annual 
meeting of the Southeastern Jowa Ketail 
Lumbermen’s Association, which convened at 
the Hotel Burlington, this city, today. Activi 
ties started at 9:30 a. m., being preceded by 
a season of community singing and vocal 
selections by Miss Margaret Lyon, 
panied by Miss Harriett Lon. Later in the 
session Miss Mabel Lyon gave several read 
ings. These three Jadies are daughters of 
Charles Lyon, of Iairfield, Jowa, a director of 


BURLINGTON, IOWA, 


accom 


the association. 

President W. H. Jasper, of Newton, ex 
tended a hearty greeting to the members and 
visitors. He stated that there ure many prob 
Jems to be discussed and considered, the 
working out of which would require the full 
cooperation of the membership. President 
Jasper then introduced C, W. Bond, of the 
Greater Burlington Association, who officially 
welcomed the association to the city. He said 
they were trying to build a bigger and _ better 
Burlington, and for that reason he felt it 
an honor to weleome the lumbermen as home 
builders, city builders, and community 
builders. 

Western Rate Case 

W. A. Hudler, of Leighton, Iowa, 
tary-treasurer, said that the principal matter 
of present interest to members is the western 
rate case, Docket No. 14,494, which is still be 
fore the Interstate Commerce Commission. He 
then read a letter from Leo. K. Golden, of Bur 
lington, attorney for the association, outlining 
the status of the case, as follows: 


The complaint was filed Nov. 23, 1922, and 
alleged that the prevailing rate of 72 cents a hun 
dred weight from the north Coast to Iowa was 
ubjust and unreasonable, and was unduly preju 
dicial to Iowa’s interests in that it exceeded by 
9% cents the rate contemporaneously applying to 
the Missouri River, and was exactly as high as 
the rate applying from the north Coast to Chi 
cago and practically all of Illinois. We said we 
were entitled to a rate not more than 38% cents 
a hundred pounds over the rate to the Missouri 
River; in other words, a rate of 66 cents to all 
of Iowa in place of the existing rate of 72 cents. 
Later, and before our case was assigned for hear- 
ing, the sash and door interests along the Missis- 
sippi River filed a similar complaint and = also 
brought into issue the rates on lumber from the 
entire Pacific coast and Inland Empire territories 
into the State of Iowa. 

Hearing was had at Des Moines, Iowa, on April 
3, 4 and 5, 1923. . On Feb. 18, 1924, the 
examiner submitted his report and recommended 
that the commission find that the rate on lumber 
from the north Coast and California coast groups 
to lowa is, and for the future will be, unreason- 
able and unduly prejudicial to the extent that it 
exceeds or would exceed 67 cents a hundred 
pounds. On March 15, 1924, we, jointly with 
counsel representing the sash and door people in 
this case, filed exceptions to the report of the 
examiner, saying that the report should recom- 
mend a 66-cent rate as prayed for by us. eas 
On May 28, 1924, the matter was orally argued 
at Washington, D. C., before the commission. 
- . . The case was submitted on that day to 
the commission for final determination, but no de- 
cision has been rendered yet, although we look for 
it every day. 


Secretary Hudler said that the real worth 
of the association was here exemplified in a 
striking manner, and continued: 


The real need of an association is felt when 
occasions arise where instantaneous action is 
necessary, aS was shown by the Camp Dodge case 
two years ago, when dealers in that locality work- 
ing together obligated themselves financially to 
the extent of thousands of dollars in taking over 
Camp Dodge wreckage to be distributed to con- 
sumers through retail dealers instead of being 
peddled by irresponsible parties to the detriment 
of not only ourselves but the building public as 
well. 

Our financial condition is very satisfactory, but 
would be more so if every member of the associa- 
tion will make it a point to see his neighbor who 
is not assisting us with his membership. 


Committee Appointments 


President Jasper announced the personnel 
of the various committees, as follows: 
Resolutions—F, A. Van Vleck, Clinton, chair- 


SeCCTOC 


man: Arthur Ellis, Burlington; KE. KE. Collins, 
Muscatine, 

Nominations sen Wallace, Iowa City, chair 
man: Tl. S. Wormhoudt, Ottumwa; W. H. France, 
Ollie. 

Auditing Roy Denniston, Newton, chairman ; 
N.S. Mercer, Marengo; Charles F. Long, Knox 


ville. 
Discussion on Building and Loan 

J. Ji. Kendig, of Muscatine, opened the 
discussion on building and loan associations, 
stating that they are of vital interest to all 
lumbermen, **We all understand conditions 
us they are today and how reluctant banks 
are us ua rule to finanee building proposi 
said Mr, Kendig. ‘*The building and 
Joan fills in a gap that no other means can 
tuke cure of. Where the community is large 
enough a building and Joan association would 
he of particular benefit. There is nothing 
that will stimulate community building in the 
various districts such as the fostering or 
starting of a building and joan association. 
There seems to be a demand for homes in 
most purts of the country, and what we need 
is the building and Joan to give financial help 
to people who contemplate building and who 
are unable to secure the necessary funds to 
start a home, Loam very much interested 


tions, ’? 








W. H. JASPER, 
Newton, Iowa, 
Retiring President 


W. A. HUDLER. 
Leighton, Iowa, 
Secretary-Treasurer 


in the articles in the AMERICAN LUMBERMAN 
in reference to building and loan associations, 
and it should be of interest to lumbermen to 
give this subject full consideration, and 
where communities have not a building and 
loan it would be a fine thing to get one 
going. 

President Jasper, who is interested in the 
Newton Home Savings & Loan Association, 
said that the usual rate in the average build- 
ing and loan is $11 a $1,000, and if a man 
borrows $3,000 on his property, the rate 
would be $33, 

J. M. Lyon, of LaHarpe, IIL, director of 
the Illinois Lumber Merchants’ Association 
and president of the Western Illinois Lum- 
ber Retail Lumber Dealers’ Club, stated that 
building and loan associations are a boon 
to a community. Some are conducted in the 
interests of some particular local bank, he 
said. ‘‘Our building and loan is functioning 
in that it helps people to build, buy or repair 
homes. The principal idea is to get the people 
to own their own homes, as then they become 
more interested in the welfare of the com- 
munity in which they reside. We have a 
rule of loaning 70 percent of the value of 
the property, and have no bad loans whatso- 
ever on our books, and our building and loan 
association is in good condition. We don’t loan 


anything outside our town limits,’’? said Mr, 
Lyon. 

President Jasper stated that it is pretty 
well known that as a city or community ex- 
pands the building and loan association grows, 
‘*You put in your application for a loan and 
as the funds come in the borrower is advanced 
the amount of money he desires.’’ 

Several others took part in the discussion, 
among them being Charles Lyon, of Fairfield, 


Says Advertising Is a Salesman 


‘“ Advertising’? was the subject discussed 
by John F. D. Aue, of the Burlington Hawk 
eye, who said that he did not know of any 
legitimate business that should not use ad- 
vertising. ‘There is nothing so disastrous in 
the business of merchandising as one group 
destroying confidence in another group,’? said 
Mr. Aue. ‘‘ Advertising must reduce the sell- 
ing price of the article or it is a failure, 
Advertising is nothing else than a salesman. 
Everybody reads advertisements, and no mer- 
chandise except quality merchandise can be 
successfully advertised.’’? Mr. Aue expressed 
the opinion that the retailers of lumber would 
find it more advantageous to handle nationally 
advertised products, as the prestige created by 
such publicity is an asset to the concerns 
handling such commodities. 

President Jasper then introduced several 
other members of the Western Illinois Retail 
Lumber Dealers’ Club, among them. being 
Charles O, Faulke, district chairman, and 
Charles Hanan, both of Maeomb, IIL, and 
John M. Lyon thanked the Iowa association 
for inviting the club to the meeting. 


WEDNESDAY AFTERNOON 


The first speaker on the afternoon program 
was J. F. Bryan, of Chicago, secretary IDli- 
nois Lumber Merchants’ Association, who 
brought greetings from the IJI}linois brethren, 
seven hundred of them, representing all the 
counties in Illinois, doing constructive work 
for their country. The theme of Mr. Bryan’s 
talk was ‘‘ America’s Greatest Need,’’ and he 
said in part: 

You men are entitled to a fair compensation for 
the service you give. We don’t need more of con- 
sumption or production; we need a higher type 
of American citizenship; more people who_ believe 
in the Constitution and obey the laws of this great 
country of ours. We need more intense patriotism. 
[ think the thing that will anchor the people more 
closely to the Constitution is owning their own 
homes, which makes for better citizenship; so it 
is up to us to encourage the home owning instinct. 
Your duty as a citizen is to conduct a campaign 
of education that will create and encourage the 
home-owning instinct. 

We need more homes. ‘The most helpful thing 
today in home building in the United States is the 
building and loan associations, and you men should 
give more attention to it and help build them up. 
‘There are seven million stockholders in the build- 
ing and loan associations, and through them last 
year 360,000 homes were financed. These organl- 
zations are doing a great work. ‘The first was 
formed in Philadelphia in 1836 the idea origina 
ting in England. The building and loan association 
is the best savings institution in all the world. 
The biggest job you men have in your local com- 
munities is to sell your communities to the people 
who live in them and get them to build homes. 

The Illinois association is interesting Rotary 
clubs and chambers of commerce in this building 
and loan and home owning idea. 3uying and in- 
vesting in a home is an investment in character 
and good citizenship, and we want to educate peo 
ple along that line so they will understand what 
it means to own a home of their own. ‘The mes- 
sage I want to leave with you today is that you 
men must be leaders in your community, which re 
quires coéperation and teamwork. 


Standardization of Lumber Sizes 


Arthur T. Upson, lumber standards advisor 
of the National Lumber Manufacturers’ Ass0- 
ciation, spoke on ‘‘Standardization of Lumber 
Sizes,’’ his address being practically along the 
same lines as presented before the thirty-fifth 
annual convention of the Northwestern Lum: 
bermen’s Association, and printed on pages 51 
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to 54 of the Jan. 24 issue of the AMERICAN 
LUMBERMAN., 

‘‘Better Knowledge of Costs’’ was the sub- 
et discussed by Harry Colman, of Wolf & 
(0., Chicago, who gave some illuminating 
ggures compiled from a survey of nine retail 
yards, covering gross profits, percentage of 
expense to sales, net profits, inventories, in- 
ventory turnover, overhead expense, cost of 
handling lumber, and earnings on investment. 
He explained how the installation of the Na- 
tional system of accounting had benefited 
about six hundred retailers throughout the 
country who had adopted it. He stressed the 
fact that cutting the price below a legitimate 
profit will not increase the consumption of 
lumber, and stated that retailers who don’t 
know their costs are working in the dark. By 
knowing the eost of doing business the retail 
umberman is not likely to sell his product at 
«loss, said Mr. Coleman. 


Tom Lehon, of the Lehon Co., Chicago, 
manufacturer of ‘‘Mule-Hide’’ roofing and 
shingles, gave an interesting talk on the 
manufacture, distribution and advertising of 
prepared roofing from his observations cover- 
ing a period of thirty years in the business. 
He said that the roofing business has passed 
from one of comparatively large returns: to 
one of small profits. He stated that thirty- 
five of the leading roofing manufacturers had 
lecided to eliminate from the market seconds 
n shingles, with the idea of raising the stand- 
ard of this industry so that only first-class 
shingles will be shipped from any factory. 
The principal roofing manufacturers are in 
sympathy with Herbert Hoover’s simplifica- 
tion plan, said Mr. Lehon. ‘‘You will have 
to buy your roofing on the reputation of the 
manufacturer who is selling it. The lumber 
lealer who wants to benefit should buy the 
est quality of roofing. I am a firm believer 
in the exclusive agency idea, The distribu- 
tion and advertising of roofing is hooked up 
with the problem of getting a good brand.’’ 
In closing Mr. Lehon pleaded for loyalty to 
the manufacturer who distributes his product 
through the dealer. 


ENTERTAINMENT FEATURES. 


Wednesday evening the members and visi- 
tors, with their ladies, were guests of the 
Moonlight Club at an entertainment, the fea- 
ture of which was four high-class acts of 
vaudeville, followed by dancing. <A_ buffet 
unch was served. The association banquet on 
Thursday evening was well attended, the main 
iddress being delivered by S. E. Wallin. 
(. D. Morris spoke on ‘‘ Railroads and Business 
Prosperity.’’ Dancing concluded the program. 


MOONLIGHT CLUB 


At the business meeting of the Moonlight 
Club held on Wednesday afternoon the fol- 
lowing officers were elected: 

President—John M. Butler, Muscatine. 


Secretary and treasurer—F. J. Deutsche, Ot 
tumwa (reélected). 


Directors—Ray Brown, Muscatine; EK. C. 


Dit Noelke, 
Burlington; Joe Furlong, Keokuk. 


The club passed a resolution of sympathy on 
the death on Sept. 20, 1924, of Mark M. An- 
son, one of the founders of the club and its 
secretary for five years. The Moonlight Club 
Was organized in Burlington in 1913, with the 
object. of providing entertainment for the 
lowa association and cooperating in other 
Ways to make the annual gatherings a sue- 
cess, 


LADIES’ AUXILIARY 


The Ladies’ Auxiliary of the Southeastern 
Retail Lumbermen’s Association held its an- 
tual meeting on Wednesday afternoon and 
elected officers as follows: 


President—Mrs. E. E. Collins, Muscatine. 
Vice president—Mrs. H. Paula, Washington. 
Secretary—Mrs, F. J. Deutsche, Ottumwa. 
Treasurer—Mrs. Paton Moloney, Ft. Madison. 


Mrs, W. H. Jasper, of Newton, retiring 
President, w 


. t, was unable to accompany her hus- 
and, W. H. Jasper, president of the Iowa 


Association, to the convention on account of 
illness, and much regret was expressed at her 
absence, = 


EXPRESS OPTIMISTIC VIEWS 


One of the prominent retailers in attendance 
at the Iowa association annual, in discussing 
the business situation said: ‘‘lowa is coming 
back strong, but not before 1926. Everything 
looks favorable, one of the outstanding fea- 
tures being that the farmers are reducing their 
lines at the banks, and when the situation is 
ripe business will return stronger and better. 
Prices are good and farmers are taking new 
heart, as they think they are going to get 
some return for their labor.’’ 

W. H. Jasper, of Newton said: ‘‘ Business 
is very good. The farmers are buying rather 


than selling corn, getting the grain from 
Kansas and shipping it into Iowa. While I 


don’t expect much farm trade for the first 
part of the year in our territory, I think 
things will pick up considerably later in the 
year. Collections are very fair in the towns, 
and what material we have sold in the coun- 
try farmers have been able to pay for. There 
is very little building going on in rural cen- 
ters, but city building is in fair volume, mostly 
new homes, and of course a_ satisfactory 
amount of repair work. Altogether I am 


’ 


optimistie as to the outlook in lowa.’’ 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

BURLINGTON, lowA, Jan. 29.—The first speaker 
Thursday morning was Charles Lyon, of 
Fairfield, on ‘‘Cash Sales in Lumber Yards.’’ 
A campaign was conducted for two weeks last 
summer, with sales amounting to $3,000, and 
an additional $1,500 colleeted on accounts. 
His company advertised extensively in the 
local paper, giving the lowest unit price on 
building materials to cover the entire stock. 
The company listed a lot of odds and ends at 
bargain prices. The editorial codperation of 
the Fairfield paper helped considerably in the 
sale and the first few days were rushed with 
business. One condition of the sale was that 
the buyer should take the stuff at net price 
at the yard. The entire shingle stock was 
sold and orders were received for 200,000 
more. Mr. Lyon stated that the credit bureau 
sponsored by the Fairfield merchants has 
helped keep ratings in good shape. As a 
result of this cash sales campaign Mr. Lyon 
decided to conduct his business on 
basis, as near as possible. 

. A. Van Vleck said Mr. Lyon’s campaign 
had not hurt other yards in that section, but 
rather had created new business. Mr. Van 
Vieck’s concern figures completed jobs, and 
he thought the retailers should figure their 
own bills and not be influenced by the con 
tractor in trying to underbid competitors. 


Election of Officers 

The following officers were elected: 

President—E. Carroll Taber. Keokuk. 

Vice president—A. L. Dice, West Liberty. 

Secretary-treasurer—W. A. Hudler, 
(reélected). 

Directors—W. H. Jasper, Newton: Rex I. 
ter, Ottumwa; G. O. Watland, Grinnell. 


cash 


Leighton 


Por- 


The resolutions expressed appreciation and 
thanks to the Burlington Jumbermen and 
others who contributed to make the conven 
tion successful. They thanked the Ladies’ 
Auxiliary for their efforts and the local ladies 
for courtesies extended to visiting ladies. A 
memorial was adopted for Mark M. Anson 
and Joseph B. Chapman, formerly of Musea- 
tine. The speakers were thanked for their 
inspiring talks, and the Moonlight Club for 
entertainment and codperation. It 
resolved ‘‘that our association recommend 
the adoption of the American Lumber Stand- 
ards of sizes and grades as adopted by the 
National Lumber Manufacturers’ 
tion.”’ 


was also 


Asso¢ia- 


The association favored retaining the present 
method of State taxation in preference to the 
State income tax proposed in the Iowa legisla- 
ture. It expressed appreciation to 


retiring 
President Jasper for his 


untiring efforts in 


behalf of the membership. Moving pictures 
were shown by the General Motors Corporation 
on the manufacture of trucks, and by the Clay 
Products Association on the romance of clay. 


Question Box Discussions 


The question box produced interesting dis- 
cussions on the following subjects: (1) Most 
essential thing in selling a bill of lumber for 
next year; (2) Why does the average con- 
tractor work against the local dealer?; (3) 
What percentage of gross sales will be a fair 
amount to spend for a year’s advertising?; 
(4) What did it cost a ton to handle coal, 
including overhead?; (5) Do we as retail lum 
bermen render too much. service?; (6) How 
many days do the book accounts average?; 
(7) Should an estimated bill be charged up 
when the material is sold, delivered, or after 
each load goes out of yard? Concerning ques- 
tion No. 1, George B. Stapp, of Cotter, said a 
satisfied customer is more important than get 
ting the cash. W. H. Jasper said it is not 
possible to sell large bills @n a eash basis, as 
95 percent of such bills are sold on the basis 
of payment to follow. The discussion on 
question No. 2 developed that the lumber 
dealer can deal more satisfactorily with the 
customer than with the contractor. The con 
sensus on question No. 3 was 1 to 2 percent. 
On question No. 4, $2 a ton was thought to be 
about right. 


THURSDAY AFTERNOON 


The afternoon session opened with a talk by 
Mr. Parker of the Red Cedar Shingle Bureau, 
who gave some pertinent facts regarding shingle 
business. In 1923, 9,000,000,000 shingles, or 
40,000 carloads, were manufactured = and 
shipped; last year 10,000,000,000, or 50,000 ear 


loads. When properly applied and manufae 
tured there is no limit to the life of wood 
shingles. Mr. Parker said the bureau had 


yearly claims on 500 ears of shingles for off- 
grade, which is a small percentage of the total 
shipped. The bureau is making a strenuous 
effort to eliminate off-grade, and is codperating 
with the retailer to see that he receives shingles 
up to grade. Mr. Parker touched on the 
bureau’s efforts to combat fire ordinances which 
would eliminate wood shingles, and gave statis 
tics to show that most fires originate inside 
buildings and not on roofs. He also spoke about 
standardization of grades, and stated that red 
cedar shingle manufacturers are showing greater 
willingness than ever before to work with and 
for the retailer. 

William H. Badeaux outlined the activities 
of the service departments of the Northwestern 
association. He said that over 4,000 retail mer 
chants in four States represented in his organ 
ization, handle and sell 90 percent of all the 
sidelines manufactured and distributed in this 
territory. A survey he made showed 35 percent 
of the retail yard business is in sidelines, and 
in order to carry this volume, a larger profit 
than is being obtained at present on lumber 
sales is necessary. Mr. Badeaux said that the 
adoption of a uniform accounting system would 
help solve dealers’ problems of selling below 
reasonable prices. 


Dealer Must Prepare to Create Business 


In the course of an address R. E. Saberson of 
Weyerhaeuser Forest Products predicted that in 
the future the retail lumber business is going to 
differ from what it used to be. Formerly the 
demand for merchandise was largely unfilled. 
The country was being built up, and the de 
mand was present without the dealers having 
to create it. Now there are buildings enough 
of a sort to meet minimum needs. The country 
is faced with increasing production and dimin 
ishing demand. Quantity production is here. 
One man with automatic machines can now do 
what several men were required formerly to do. 

The lumber dealer must now prepare to create 
business, instead of waiting for it to develop of 
itself. He must work his territory intensively and 
convinee his customers that it is profitable to buy 
what he has for sale. He must work his territory 
as thoroughly as an automobile salesman does. He 
must prepare to market not only materials but also 


(Continued on page 74) 
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Ontario Retailers in Largely Attended Annual Discuss 
Cost Accounting, Safety Work, Building and Loan 


HAMILTON, ONT., Jan, 26.--The eighth annual 
convention of the Ontario Retail Lumber Deal 
ers’ Association came to a last Fri- 
day after the most successful and Jargely at 
tenced meeting the association hus ever held. 
The meetings and entertuinment features were 
held in the Royal Connaught Hotel, Jan, 21, 22 
and 23. 

President W. M. Tupling, of Orillia, in his 
annual address weleomed the members and told 
them that this was their convention. They were 
expected to discuss their common problems and 
to get to know one another better than in the 
past. During 1924 the assdciation had amply 
justified its existence. The work had been car 
ried on vigorously and aggressively, but there 
still remained much of importance to be dealt 
with and accomplished, He reported that con 
siderable progress had been made in the spread 
ing of propaganda in favor of building and loan 
associations. In connection with standard cost 
accounting also the association had made im 
portant steps. The membership of the associ- 
ution had inereased steadily since its organiza- 
tion eight years ago, and now reached a total of 
224 dealers. President Tupling dwelt at some 
length upon the midsummer outing of the asso 
ciation which took place in 1924, its headquar 
ters being Orillia, Mr. Tupling’s home town. 
During the year the directors had held four im- 
portant meetings, and a representative delega 
tion had visited Atlantie City to attend the an 
nual convention of the National Retail Lumber 
Dealers’ Association of the United States. 

In his concluding remarks, President Tupling 
drew attention to the great importance of se- 
lected immigration to Canada and also dealt 
with transportation problems and the impor 
tance of forest conservation. 


close here 


The report of the treasurer was submitted, 
showing the funds of the association to be in 
a very healthy state. 

Secretary’s Report 

The secretary’s report, submitted by Horace 
soulthee, of Toronto, was in printed form and 
contained reference to most of the important 


matters that had come to the attention of the 
association during the year. 
Mr. Boultbee declared that while 1924 was a 


disappointing business year and it was expected 
that because of this the services of the association 
would be called upon to a greater extent than ever 
before, it was gratifying to note that these predic 
were not borne out by subsequent develop 
ments. There were some trade disputes, but most 
of these had their origin in misunderstandings. 
The seeretary then referred to the midsummer 
outings and the dubious advantages they gave to 
the members who attended them, declaring that to 
make them worth while it was essential that every 


tions 


member attend and that he would like to have an 
expression as to how many would pledge them 
selves to attend the 1925 outing so that arrange 


ments could be begun at onee, 

Referring to the plan service of the association, 
he declared that it had not met with general 
satisfaction, presumably because it had been pre 
pared by a United States concern, and that while 
the directors of the association had agreed to use 
it for another year, they thought it was possible 
that the plan company would attempt to 
prepare plans would be especially adaptable 
in Canada. 

Discussing cost accounting, he declared that this 
matter had always seemed to contain promise of 
much usefulness to the members; that during the 
last year trade conditions had been badly demoral- 
ized by dealers who apparently did not know their 
costs, and that there should be no good reason why 
every dealer in Toronto or any other community, 
large or small, should not be figuring his costs 
upon a2 sound basis. He suggested that the stand- 


service 


that 


ard system of cost accounting which has had 
several years’ trial among retail lumber dealers 


in the United States would be just as desirable to 
the Ontario dealers as to those in the States. Mr. 
Boultbee also spoke of his attendance at the Na- 
tional Retail Lumber Dealers’ Association conven- 
tion at Atlantic City last fall and the discussions 
that had been had on cost accounting there, say- 
ing that the National association had assured the 


that its could be 


moderate cost. 


Ontarians cost 
effect at a 
Need for Better Salesmanship 

He also spoke of the for better salesman- 
ship among the Canadians, declaring that people 
of the United States more than in any other coun- 
try in the world are saturated with the doctrine 
that advertising pays and the equally infectious 
doctrine that the best way to get results is to go 
out after them, fe deelared it would be a great 
thing if every dealer in Ontario could attend the 
next annual convention of the National retailers 
of the United States, for it would undoubtedly 
cause a revolution in the way of doing business in 
many of the Ontario yards. Further discussing 

this subject, Mr. Boultbee said: 


system put in 


need 


cost accounting and ad 
vertising have a definite purpose. They are not 
meant to be listened to and forgotten. The hope 
is that they may Jead to lively discussion at this 
meeting and at future meetings of our local 
branches. What a change it would be at our local 


These remarks upon 


meetings if throughout the present year a large 
part of the time at these meetings could be de- 


voted to a discussion of the ways of keeping track 
of costs, and the ways of persuading the public to 
buy lumber. We would then be doing something 
constructive, instead of everlastingly worrying one 
another about the sins of our competitors. We 
would get real value out of our meetings instead 
of going away from them, as many of our members 

















G. S. ZIMMERMAN, W. M. TUPLING, 
Tavistock, Ont. ; Orillia, Ont. : 
lected President tetiring President 


too often do, with a feeling that the meeting was 
not worth attending. It is because your secretary 
has to attend so many of these meetings and has 
to listen to the criticisms of so many dealers who 
themselves have done mighty little, if anything, 
to bring about the much needed reform, that these 
statements are made. IT trust that these remarks 
will not be resented by any of our members. ‘They 


are put forward for the sole purpose of doing 
good. Our association is already extremely val 


uable to the trade, and could continue along the 
same lines indefinitely, but if some of the thoughts 
expressed in this report are translated into action, 
the future usefulness of the association will be 
vreater than it has ever been or can ever be 
unless we begin to take these matters seriously. 
Need for Building and Loan Legislation 
Touching upon the building and Joan campaign, 
he said that the subjeet had been discussed from 
many angles and it was agreed that there was a 
great need for such organizations in Ontario, but 
that the present legislation made it impossible to 
organize such associations and that consequently 


new laws should be made, 
Touching upon the subjeet of arbitration, com 
pulsory or voluntary, Mr. Boultbee declared that 


while the National-American Wholesale Lumber 
Association has endeavored to interest the Ontario 
association, among others, in the prineiple of 
compulsory arbitration, the Ontario organization 
takes the stand that “voluntary or friendly arbi- 
tration” achieves greater results in Ontario. 

At this point Mr. Boultbee spoke of the meet 
ings of the Southwestern Ontario association and 
of the Toronto branch organization, declaring that 
at the former’s meeting last November, a resolu 
tion was proposed supporting the campaign of 
the retailers in the United States for }2-inch as a 
standard for dressed lumber, and this matter was 
similarly treated by the Toronto branch dealers, 


who suggested that this matter be brought up for 
discussion at this annual meeting of the paren; 
organization. 

The secretary then discussed trade ethics anq 
inspection costs, citing several examples of troubles 
arising out of members dealing with commissioy 


men; of claims for off-grade stock; and one cage 
Where a retailer's order had not been filled gs 
directed. The actual principles involved in thes 


several cases were of great importance and showed 
Plainly that thre are two sides to every questi) 
Mr. Boultbee suggested that these matters should 
come up at the meeting for further discussion. 

Col. J. W. Warden, of the Red Cedar Shing) 
Bureau, delivered a short address upon the con 
petition of substitute roofings, with special ret. 
erence to a situation that has ‘recently developed 
in Ontario whereby substitute roofing materia] 
is given preferred treatment in legislation passed 
by the Ontario Legislature. Col. Warden out 
lined in a striking manner the reasons why 
cedar shingles are entitled to classification equa] 
to that given to any of the best types of pre 
pared roofings. 

Insurance and Workmen’s Compensation 

A report upon insurance and workmen’s com 
pensation, prepared by J. C. Scofield, Windsor, 
Out., chairman of the standing committee on 
this subject, was read by the secretary. Mr, 
Scofield had little to say in regard to the sub 
ject of insurance, but on the subject of work 
men’s compensation he reported that a more 
equitable merit and demerit rating was now re 
ceiving consideration by the workmen’s com- 
pensation board. Mr. Scofield also submitted 
statistics of accidents and the amount of com 
pensation paid during 1924 and during the first 
ten years of the operation of the workmen’s 
compensation act. He urged all retailers to re 
solve that if there was any piece of machinery 
in their establishment not properly protected, 
they would see that it was attended to immedi- 
ately, in accordance with the rules laid down by 
the Accident Prevention Association. He hoped 
they would all do their best during 1925 to re 
duce the number of aecidents fo a minimum 
Jn concluding, Mr. Scofield said: 

Organized safety work pays financially. Three 
fourths of all deaths, serious injuries and minol 
accidents in industry can be prevented. Mechan 
ical guards will prevent a large number of the 
accidents that happen in industry, but there ar 
many which can be prevented only through an or 
ganized educational effort to reach every worker, 
foreman, superintendent and executive. 

Following Mr. Scofield ’s report an interesting 
discussion took place in regard to the matter of 
insurance, among the speakers being EK. ). 
Hardy, of Ottawa, and C. Vance Smith, 0! 
Toronto, both expert insurance men, also K. J. 
Shirton, of Dunnville, and A. Wise, of St. Cath 
arines. 

Reports on Trade Conditions 

The concluding feature of the session on the 
first afternoon was a series of reports upol 
trade conditions and the outlook, in which men 
bers from all parts of the Province took part. 
The ‘gist of these reports was that there ha‘ 
been a slight improvement in trade during the 
last month or two of 1924, that conditions du 
ing January were, as usual, quiet, but that there 
was a favorable outlook for improved trace 
early in the spring. 

THURSDAY MORNING 

The second day’s session was opened at 10 
a.m. by President W. M. Tupling. The election 
of officers for the current year wes the first bus! 
ness and resulted as follows: 

President—G. S. Zimmerman, Tavistock. 

Vice president—A. R. Sanders. St. Thomas 

Directors: Eastern distriet—F. B. Van Duse} 
Brockville: G. P. Davidson, Ottawa. Central dis 


trict—J. Bond, Toronto; S. F. Stinson, ou 
Western district—-W. J. Markle, Hamilton; © 7 
Coates, Burlington. Southwestern district B. fF. 

North 


M. R. 


Clarke, Glencoe ; 
Hollingsworth, Sault 


Sogart, Chatham 


ern district—F*. E. 
Marie; M. J. MeDonald, Port Arthur. 
Cost Accounting Discussed 
Following the election of officers G. > Zi 


merman, chairman of the committee on standard 
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cost accounting delivered an address upon this 
subject and was followed by William Lucas, of 
New York, secretary of the Eastern Millwork 
Bureau. Mr. Lucas spoke in detail of the sue- 
cess encountered in the United States in con- 
nection with the standard cost accounting sys- 
tem adopted by the National Retail Lumber 
Dealers’ Association and assured the Ontario 
dealers that arrangements could easily be made 
for extending this system into Ontario. Several 
members of the association who had attended 
the National convention at Atlantic City cor- 
roborated all that Mr. Lueas said about the 
system. 

At the conclusion of Mr. Lucas’ address a 
lengthy discussion of the subject took place, and 
on motion of E. M. Barrett, seconded by A. F. 
Campbell, it was voted that the association in- 
struct the incoming directors to carry on nego- 
tiations with Mr. Lucas and empower them to 
spend, from the funds of the association, suf- 
ficient money to secure proper information and 
to carry the matter to a point where they would 
be able to give to the association a complete re- 
port upon the subject. 

J. L. Naylor, Essex, Ont., reported upon the 
progress made during the year in connection 
with propaganda relating to building and loan 
associations. It is practically impossible in On 
tario ut present, on account of adverse legisla- 
tion, to organize small building and loan associ 
ations, and therefore the efforts of the retail 
lumber dealers are being directed along the line 
of creating a strong public sentiment in favor 
of the revision of the existing legislation, so as 
to remove these obstacles. 

A telegram of greeting from the Northwestern 
Lumbermen’s Association of the United States 
was then read by the secretary, who was in 
structed to send a similar greeting to the North 
western dealers. 

THURSDAY AFTERNOON 

At the Thursday afternoon session the first 
business was a series of interesting reports from 
J. B. Mackenzie, B. F. Clarke, G. S. Zimmer 
man, M. R. Bogart, W. M. Tupling and Secre 
tary Boultbee, regarding the many important 
features of the convention last fall of the Na 
tional Retail Lumber Dealers’ 
Atlantic City. 

J. Grove Smith, Dominion fire commissioner, 
gave u fine talk upon fire prevention in wood- 
working plants, and urged the members of the 
association to make a very thorough study of 
interinsurance. He believed that retail lumber 
dealers had the necessary nucleus for a success 
ful interinsurance scheme. 

A. (. Manbert, Toronto, s direetor of the 
National-Ameriean Wholesale Lumber Associa 
tion, extended greetings to the retailers and 
told them of the desire of the wholesalers’ asso 
cation to cooperate as fully as possible with 
the retailers with a view to improving trade con 
ditions and bringing about as much good feeling 
as possible between the wholesalers and the re 
tuilers, 

M. R. Bogart, Chatham, Ont., 
upon credits and 
many practical suggestions in regard to both 
of these most important subjects. 

N. M. Bearinger, of Elmira, Ont., gave a 
splendid address upon the subject of advertis 


Assoeintion at 


delivered an 


uddress collections, giving 


ing and was followed by several members of the 


association who discussed Mr. Bearinger’s views 
and told of their own experiences. 


FRIDAY SESSION 


On Friday, Jan. 23, the convention was con 
cluded by a morning session, which was largely 
attended, ‘The first matter dealt with was the 
passing of a vote of sympathy to he extended 
to Jack Eastman, well known lumberman of 
Hamilton, Ont., who was the victim of a serious 
auto accident on the night previous. 

President W. M. Tupling delivered an inter 
esting outline of the progress made in the United 
States during 1924 in connection with standard 
sizes and grades of lumber. 
discussions followed, regarding the definition of 
‘shipping dry’? and ‘‘merchantable,’’ and also 
4’ discussion on the subject of ‘‘A Shippers’ 
Rating Bureau for Retailers.?’ No action was 
taken in connection with any of these matters. 

‘*One Hundred Percent Retail Distribution,’’ 


Several interesting 


the slogan of the National retailers, came up for 
discussion. The members present felt that the 
meaning of the slogan was not clear at a glance 
and that possibly a better one could be devised. 
The incoming directors were instructed to ap- 
point a committee to deal with the matter of a 
slogan, and it was also suggested that they 
should offer a prize for competition for this 
purpose. 

G. S. Zimmerman, chairman of a special com- 
mittee for the 1925 midsummer outing, submit- 





HORACE BOULTBEE, TORONTO, ONT. ; 
Secretary 


ted reports upon several suggested outings. J. 
L. Bourbonniere, secretary of the Montreal and 
Province of Quebee Retail Lumber Dealers’ as- 
sociations, submitted an invitation to the On- 
tario retailers to join with the Quebee dealers 
in a joint outing. It was finally decided to hold 
the midsummer outing this year at St. Cath- 
arines and invite the Province of Quebee Retail 
Lumber Dealers’ Association to take part in it. 
J. Davis and A. Wise, of St. Catharines, will 
get in touch with the local Chamber ot Com- 
merece with a view to deciding upon the most 
suitable date for the outing. 

The standard order form adopted by the On- 
tario Retail Lumber Dealers’ Association a few 
years ago came up for discussion and a resolu- 
tion was carried urging all members to make 
use of it. 

It was decided to hold the next annual eon- 
vention at London, Ont. 

Entertainment Program 

A fine program of entertainment teatures was 
provided for the delegates and their lady friends. 
On the first afternoon the ladies were given a 
reception in the Rose Room of the Areade, where 
they were entertained with afternoon tea and 
cards. In the evening a theater party was given 
for the visiting delegates and their lady friends. 
Those who preferred to witness a hockey match 
were given an opportunity to see a splendid 
vame between Hamilton and Ottawa, in which 
the home team won after an exciting contest. 
On the second day the ladies were given a 
luncheon at the Royal Connaught Hotel, which 
was followed by a theater party. In the evening 
the delegates and their lady friends, together 
with a large number of guests representing 
member firms of the Wholesale Lumber Dealers’ 
Association and their lady friends, were enter- 
tained at 2 dinner dance in the banquet room of 
the Royal Connaught Hotel. 


Peppy Program Proposed for Illinois Dealers 


The program committee of the Illinois um 
ber Merchants’ Association has been working 
hard to prepare a practical program for the 
thirty-fifth annual convention, to be held at the 
Sherman Hotel, Chicago, on Feb. 4, 5 and 6. 
The first business session will be held on Wednes 
day afternoon, being called to order by Presi 
dent A. C. Gauen, of Collinsville. An address of 
welcome will be made by Homer J. Buckley, of 
the Chicago Association of Commerce, and the 
response by Charles LL. Schwartz, of Naperville. 
President Gauen will then make his annual ad- 
dress, followed by the reports of Secretary J. F. 
Bryan, Field Secretary W. G. Joyce, and Treas 
urer HL. A. Leonard. J. W. Mackemer, of Peoria, 
will follow with an address on ‘* Association 
Activities.’’ After addresses by John Bissell, 
of the Southern Pine Association, and C.D. 
Franks, of the 
convention committees will be appointed, 


Portland Cement Association, 

There will be no morning session on Thursday, 
dealers being urged to spend the forenoon visit- 
ing the exhibits, which are an important feature 
of the convention. The Seven Ifundred Club 
will be tendered «a complimentary luncheon at 
noon, and the regular business session will be 
opened with a vocal solo by Miss Margaret Lycn, 
whose father and other relatives are in the lum 
The manufacture and uses of pre 
pared roofing will be discussed by N. A. Aimer, 
after which John Van der Vries, of the Chamber 
of Commerce of the United States, will discuss 
business organization. Jumes B. Westcott, the 
association attorney, will give some suggestions 
on credit gathered from his long experience. 
Other speakers ut the afternoon session are A. 
H. Holcomb, of Sycamore, who will tell of the 
Branton, of 


her business. 


2 
os: PF. W, 
illustrated selling methods; H. E. 
knowledge of costs, and A. W. IJfolt, of ‘‘ Holt 


sid Estimating.’? 


value of Jocal meetin 


Colman, of 


The past presidents of the organization will 
be tendered a banquet at 6 o’clock, and a num 
ber of soloists are to sing during the course of 
the banquet. The address of the evening will 
he made by S. O. Dunn, editor of Railway Age 
An informal dance will be held at 9 p. m. 


The Friday morning session is called the ‘‘ free 
for all,’’? and will be under the direction of John 
B. Bruso. Awards for the model homes econ- 
test will be made by W. F. Weinel, of Columbia, 
and then will follow a number of addresses on 
pertinent subjects of interest to the dealers. 
These include ‘*The Delivery Problem,’’ by 
Percy Jones, of Tuscola; ‘‘Our Neighboring 
Dealers,’’? by Rolla M. Treece, of West Frank 
fort; ‘‘Home Buildmg Campaign,’’ by Claire 
A. Barber, of Rockford; ‘‘Coéperative Adver- 
tising,’’ by Clarence B. Elliott, of La Salle; 
‘*Producers and Dealers,’’? by Fred Faber, of 
Peoria, and the progress of standardization, by 
Arthur T. Upson, of Washington, D. €. 

At the Friday afternoon session there will be 
a report of the committee on credits, followed 
by discussion by the members. R. J. McBride, 
of the traffic bureau, will tell of transportation 
problems, and Ray Durham will tell of the re 
tailers’ opportunities. ‘Creating Future Busi 
ness?’ is the subject of an address to be made 
by Kk. C. Hole, manager of the AMERICAN LuM 
BERMAN, Chicago. Then will follow the reports 
of the committees and the election of officers. 

A special program of entertainment has been 
arranged for the ladies, under the direction of 
the Ladies’ Auxiliary. This will include a mati 
nee party on Wednesday, and ‘‘souvenir hunt?’ 
while visiting exhibits. At 2 o’clock on Thurs 
day the Ladies’ Auxiliary will hold its business 
meeting at the hotel, and at 2:30 there will be 
an amusement party. The ladies will also at 
tend the annual banquet of the association and 
the informal dancing party. On Friday morn- 
ing there will be a personally conducted tour 
through Marshall Field & Co.’s department 
store, followed by a luncheon and f i 
at the Wedgewood room of Field’s at 
p.m. 

Members and delegates intending to attend 
this convention are urged to make their hotel 
reservations at once and in addition are requested 
to ask their railroad ticket agent for 2 certificate 
vhich, when validated at the association regis- 
tration desk, will entitle the holder to half fare 
on his return trip. 


ashion show 
12:30 
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Eastern Millwork Manufacturers Plan Survey for Method 
of Training Apprentices—Commend Standardization 


NEW York City, Jan. 26.—The Eastern Mill 
work Bureau held an all-day session today at 
the Pennsylvania Hotel for a general summing 
up of its year’s work and to prepare for still 
further progress. President J. A. Mahlstedt, of 
New Rochelle, N. Y., said in his informal open 
ing statement that the last year has seen a prati 
fving increase jin the size and scope of the 
hbureau’s work. Its chief purpose is educational! 
along cost lines, and in this work it has given 
some Valuable impetus to a similar movement in 
the retailing field, 

The report of the treasurer, A. M. Water 
bury, of Whitesboro, N. Y., indicated that the 
resources of the bureau are increasing. 

Secretary William Lueas, of New York City, 
said that in dealing with individual problems 
raised by members the bureau had uncovered 
matters that had proved of very great interest 
to all the members. Consequently the office is 
continuing its practice of sending out digests 
of this information and of specific applications 
of cost principles to individual problems, — It 
sends out typieal cost exhibits prepared by mem 
hers for the purpose and has found these ex 
hibits much appreciated. These reports and 
exhibits are sent out for the information ot 
members and to allow of checking up in 4 prac 
tical way of the estimating and cost bureaus of 
individual mills. Forty-five accounting sys 
tems have been installed during the year, and 
six specially trained accountants do this installa 
tion work. The bureau now has 12] members. 
It is important that the membership be in 
creased, for only in this way can the results of 
the system be fully realized. 


Need for Supplying Trained Mechanics 

Louis A. Wilson, superintendent of vocational 
training in the State of New York, led an in 
formal discussion of the problem of a continuing 
supply of skilled mechanics. In former years 
when immigration was from northern and west 
ern Europe, many mechanics carefully trained 
according to the thorough methods of these 
countries, supplied the demand. But in the last 
thirty years immigration has shifted its sources 
to eastern and southern Hurope, and the immu 
grants are unskilled and in Jarge measure illit- 
erate. American manufacturers must now do 
something to train their own workers. New 
industries are springing up, and old ones are ex 
panding; and there is severe competition to get 
trained labor; so the existing supply is becom- 
ing rapidly inadequate. Few apprentices «are 
being trained. The building trades in New 
York realized this and appointed a committee 
that has succeeded in starting more than 6,000 
apprentices in these trades.. 

Planing mill owners must take some similar 
steps. It will be necessary that they decide 
upon some training program and then sell it to 
young people and their parents. The great ob- 
stacle in the way of previous programs is that 
they seem to lead nowhere; that no promotional 
channels opened out from them. ‘The schools 
can do something to help. They already have 
technical courses and are prepared under certain 
conditions to conduct evening classes. But if 
this is to be a success the schools must have 
the coéperation of the millmen. 

In answer to questions Mr. Wilson said one 
of the difficulties connected with all building 
trades is the seasonal character of their work. 
Apprentices are not willing to be laid off and 
thus have their period of preparation indefinitely 
lengthened. Wages are not the most important 
item in an apprentice’s mind. A boy goes to 
college at great expense because he values the 
preparation. The same is true to a degree of 
the apprentice. 

A. 8. Vaughn, of Providence, R. I., stated 
that good success had been achieved by men 
educated in trade schools. 

It was objected by several men that boys from 
training schools and apprentices generally seem 
not to realize the nature of the work thev are en- 


tering. They get tired in a few months and 
leave to enter the building or other trades. Bet- 
ter success has been gotten by other mill op- 
erators by hiring older boys and young men. 
These men begin to feel the pressure of the 
necessity to carn their own livings and stick to 
their jobs. One visitor told of his own experi 
ence as un apprentice and gave great credit to a 
few foremen and superintendents who had taken 
im interest in him and had given him special! 
instruction and credit. 


Henry B. Coles, of Camden, raised the ques 
tion of such colleges as Antioch and their system 
of working and studying in shifts. Two boys 
hold one job alternately; one being in college 
while the other works. Mr. Wilson said there 
were no New York colleges working on that 
system but that several high schools were trying 
it with success, 

At the close of the discussion it was voted that 
a survey of the territory of the bureau be made, 
looking to some suitable method of training ap 
prentices, 

Problem of Simplifying Millwork 


W. A. Gately, of Washington, representing the 
Department of Commerce, addressed the con 





A. S. VAUGHN, J. A. MAHLSTEDT, 


New Rochelle, N. Y.; 
Retiring President 


Providence, R. I.; 
lected President 


vention on the problem of simplifying millwork. 

The department, he declared, desires to act as 
an observer and not as a policeman. All Amer- 
icans are proud of the industrial leadership of the 
United States. In some nine different leading in- 
dustries this country produces more than half the 
goods of their kinds that are manufactured in the 
world; and the United States is consuming more 
than 40 percent of the world’s product. This must 
raise a grave question about the consumption of 
raw materials. Should the United States exhaust 
its natural resources, no other country could pos- 
sibly produce and sell to us a like volume. One 
of the many angles of this matter is that of 
efficient use of those resources we have. In a 
survey made before he went to the Department 
of Commerce Mr. Hoover found that approximately 
half the raw materials used in certain industries 
is wasted. One source of waste is the American 
desire to have things a little different, and one of 
the American’s boasts is that he can pay for what 
he wants. Consequently the manufacturer di- 
versifies his lines, makes articles in ways and ac- 
cording to patterns that involve waste, carries 
immense stocks without increasing the total of 
his sales and sees that he must raise prices to 
support the burden. The retailer likewise must 
carry immense stocks to supply a moderate trade 
and so slows up his turnover and reduces his 
earnings. The result is usually that the customer 
is simply bewildered by the vast range of possible 
choices. The answer is simplification and the 
carrying of odd and unusual goods as specials, 
bearing a correspondingly high price. 

Mr. Hoover does not believe in the government’s 
intervening by its authority. He believes in edu- 


cation; and he brings the services of his depart- 
ment in matters of simplification only to those 
industries asking for them. Simplified standards 
have been drawn for twenty-five industries, and 
more than 100 others are beginning the work. In 
millwork, a modest beginning has been attempted. 
These attempts have been confined to outside fin- 
ish. Hundreds of sizes of doors and windows 
have been reported. The work of simplification 
has been attempted, and recommendations will be 
sent out before long for the approval or rejection 
of individuals. In coneluding, Mr. Gately said 
that simplification seemed inevitable, in some form 
or other, in the millwork business, for economie 
necessity would soon drive the industry to it. 

It was voted that the bureau be represented 
at the coming conference to be held in April for 
further consideration of this program, by a 
committee composed of one member from each 
State in which the bureau operates. 

President Mahlstedt then appointed the fol 
lowing nominating committee: KE. B. New 
comer, Philadelphia; W. 8. 3oday, Morristown, 
Pa.; George H. Blakeslee, Albany. . 

Problem of Enlarging Membership 

The question was raised of the advisability of 
sending some of the bureau’s literature and 
cost exhibits to non-members for the purpose of 
convincing them of the advisability of becoming 
members and installing the cost system. E. Bb. 
Newcomer said that was a dangerous experiment, 
for some men might be offended. Some of the 
exhibit prices run high. Members know they 
are accurate, but outsiders sometimes think they 
are padded for a purpose. A. N. Plummer, of 
Portland, Me., said that a mill that has no cost 
system can not benefit from this information, 
for it can not make an intelligent comparison 
of the exhibit with its own figures. A. J. Hager, 
of Lansing, Mich., said the important thing was 
for dealers to take a personal interest in con- 
vincing their local competitors that they ought 
to have this cost system. 

The meeting adjourned, and the visitors had 
lunch together in a private dining room in the 
Pennsylvatfia Hotel. 


AFTERNOON SESSION 


At the opening of the afternoon session the 
nominating committee named the following can 
didates, who were elected: 


President——-A. S. Vaughn, Providence, R. I. 

First vice president—G. W. Crooks, Williams 
port, Pa. 

Second vice president 
bany, N. Y. 

Following the introduction of the new officers, 
J.S. Mathewson, of the Forest Products Labora 
tory, Madison, Wis., discussed methods and prin 
ciples of kiln drying lumber. He began with 4 
detailed statement of the structure of wood 
cells and the formation of annular rings and 
the inner stresses developed in the process of 
seasoning. He gave a method of computing the 
moisture content of « board and demonstrated 
with samples the importance of making an 
even withdrawal of the moisture in lumber. He 
then described different types of dry kilns and 
stressed the importance of determining by tests 
the circulation of air in the kiln. He men- 
tioned the stains that attack green lumber, gave 
their cause and methods of prevention. 


‘‘Organization Efficiency and Methods’’ 


Arvid Kantor, of Seth Seiders (Inc.), spoke 
on ‘Organization Efficiency and Methods.’’ The 
service which he represents is directed at the 
education of pivot men in industry. <A pivot 
man is one who directs the work of others. Many 
of these men are chosen because they know 
some technical process and are supposed to be 
able to teach it to others; but frequently the) 
know little of leadership. The Seiders letters 
have been prepared with great care to cover tlic 
demonstrated weaknesses and losses in business. 
Mr. Kantor gave some interesting figures in re 
gard to losses that result from small leaks an‘ 


George II, Blakeslee, Al- 
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the costs of replacing men who quit. He showed 
a number of posters intended for display in 
shops. 

Centralization of Woodworking Plants 

A. J. Hager, of Lansing, Mich., who came to 
New York at the invitation of the bureau and 
the Northeastern retailers, discussed the cen- 
tralization of woodworking plants in a com- 
munity. He referred to the cost system used by 
the bureau as an important step toward sound 
merchandising and stated that the tendency 
the last few years has been toward higher costs 
and lower profits. It seems certain that there 
are too many mills and lumber yards the country 
over. Certainly stocks are too large and turn- 
over is too slow. Dealers who have not intro- 
duced an adequate system of records and know 
their standing but once a year and then do not 
know the results produced by each department 


are fighting a losing battle. There came a 
time in his home city of Lansing when several 
yards were at the point of building new and 
larger mills. This seemed a grave matter, so 
five dealers got together and after lengthy con- 
ferences organized a central mill and warehouse. 
The mill works for all five. The warehouse 
carries slow-moving items. The one mill saves 
the investment in four sites, four buildings and 
four sets of machinery. It saves about three 
stocks of rough lumber. The warehouse saves 
about three investments in stock millwork. The 
investment of each of the five shareholders in 
the combined company is about what his invest- 
ment would have been in stock millwork under 
the old plan. 

Mr. Hager stated that this move had helped 
the Lansing dealers meet the double obligation 
of a reasonable return to themselves and rea 


sonable prices to their customers. He answered 
a number of questions of detail in regard to the 
operation of the plan. 


A. N. Plummer, of Portland, Me., discussed 
mill costs and stated that until five years ago, 
when his company installed the cost system, it 
had made no profits. He described some of the 
principles used in analyzing cost studies and 
stated that he believed estimators should be 
trained in the costs department. He displayed 
some of the books he uses in carrying cost data, 
developed in practice and used in making esti 
mates. At the close of his address he called on 
several men who gave testimony as to the very 
great value of the cost system. 

President Mahlstedt asked those present to 
rise and stand silent a moment as a tribute to the 
memory of deceased members. 

The convention was then adjourned. 


Western Canadian Retailers Open Annual 


{Special telegram to AMERICAN LUMBERMAN] 

WINNIPEG, MAN., Jan. 28.—The thirty-fourth 
annual convention of the Western Retail 
Lumbermen’s Association (Canada), was 
officially opened this morning with a very 
large number of delegates in attendanee, At 
10: 2... mM: Mayor R. G. Webb, of Winnipeg, 
extended greetings and welcome to the dele- 
gates and in his opening remarks he referred 
to the fact that he not only was an ex-lumber- 
man but at the present time was proud to say 
that he was 2 Hoo-Hoo and an aetive member 
in the Winnipeg Hoo-Hoo Club. Mayor Webb 
then briefly expressed an optimistic view of 
the future in western Canada and said that 
he felt the retail lumber industry is going to 
play a very important part in the establish 
ing of new settlers who are bound to come 
into this country during the next few years. 
He spoke of the high price of wheat, the 
psychological effect it is having and said in 
his closing remarks that he hoped all organi 
zations such as the Western Retailers would 
work closer together in order that closer ¢o- 
operation would be manifested in the tasks 
that are facing Canadians at the present time. 

President R. Skov, of High River Alta., 
next presented his annual address in 
which he briefly referred to the last four 
vears and the consultations which had been 
held to deal with the unhealthy conditions in 
the retail lumber business in this country and 
while certain remedies were suggested, noth 
ing really had been adopted or applied. He 
thought that now is the time for concentrated 


action; that everything pointed to 1925 
being one of the best years he had for 


some time. He referred to the address de- 
ivered by former President Dutton during 
the 1922 convention on ‘‘Let us take stock 
of ourselves.’’ This, Mr. Skov said, was the 
subject of yard elimination and while acted 
upon to a certain degree, it had not been fol- 
lowed out as it should and, consequently, the 
country is still over-burdened with too many 
retail lumber yards. He strongly recom- 
mended that this question of yard elimination 
receive further and careful consideration dur 
ing the convention. He also referred to the 
of the present slump in sales and 
claimed that the chief reason for this is not 
from the fact that the farmers are financially 
poor, but that they are uncertain as_ to 
whether or not now is the time to buy and, 
consequently, there is a general buyers’ strike 
in effect. 

President Skov also made brief reference 
to the wheat pool and said that there is still 
“ question in his mind whether the pool has 
been a factor in getting the farmer more 
money for his grain, and while the deferred 
receipts from the marketing of grain may in 
some cases have been of benefit, there ean be 
no question but what there are many in- 
stances where this system of disposing of the 
crop is working as a detriment to the farmer 
and certainly as a detriment to his creditors 


cause 


as well, The president referred next to exces- 
Sive taxation and said that something would 
have to be done in order to reduce this burden 


Note: A report of the Thursday and 
Friday sessions of the annual meeting of 
the Western Retail Lumbermen’s Asso- 
ciation (Canada) will appear in the Feb. 
7 issue of the AMERICAN LUMBERMAN.— 
Epitor. 





before prosperous conditions could exist again. 
In closing, Mr. Skov urged the members to 
take more of an interest in converting bare 
prairie homes into more pleasant and home- 
like surroundings by the planting of suitable 
trees and bushes, and he urged that this asso- 
ciation do something along this line through 


—_ 
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its members by starting tree planting cam- 
paigns in various localities. 

Seeretary Fred W. Ritter, of Winnipeg, 
Man., next presented his annual report, ac- 
count of which will be given in the next issue 
of the AMERICAN LUMBERMAN, 

The appointment of the various convention 
committees was the next order of business, 
after which the meeting adjourned for Junch- 
eon, at which an address was given by W. T. 
sadger, of the Canada Colonization Associa- 
tion, Winnipeg, who took as his subjeet, 
‘Canada’s Immigration Problems.’’ 

After luncheon at 2:30 o’elock A. J. R. 
Curtis, of the Cement Produets Bureau, Chi- 
cago, gave an address on ‘‘ How to Develop the 
Use of Cement,’’ after which various ques- 
tions were asked by the delegates concerning 
the different uses of cement and a very in- 
structive conference was the result. 

T. Carlyle, of the Canadian Johns-Manville 
Co. Winnipeg, then gave a brief address on 
‘“The Proper Use of Insulation,’’ after which 
the delegates further asked Mr. Carlyle vari- 
ous questions about the use of this product. 

Following Mr. Carlyle ’s address C, K. Leslie, 
of the Dutton-Wall Lumber Co., Winnipeg, 


gave a very interesting talk on ‘‘Are Side 
Lines Profitable in the Retail Lumber Busi- 
He explained the side lines that his 
company is handling, the profits it had made 
on them and the additional drawing ecard for 
other business which these side lines had been 
credited with. 

At 4:30 the annual meeting of the Retail 
Lumbermen’s Mutual Fire Insurance Co. was 
held with President Frost in the chair. See 
retary Ritter presented a very sound report 
ot the company’s affairs and showed that the 
assessment covering the last year was again 
as low as the previous year. The sessions then 
adjourned until 8:30 in the evening, when 
the delegates were to enjoy a large smoker 
and entertainment. A very elaborate and 
interesting program had been prepared by 
Secretary Ritter for this occasion. 


ae 
ness ?’? 


New Yorker Builds Large Yard 


New York, Jan. 26.—George H. Storm & 
Co., one of the largest retail lumber concerns 
in the metropolitan district, have just announced 
plans for their new yard to be laid out in 1925 
in the Bronx, at Park Avenue, between 135th 
and 157th streets. The company will carry 
about 9,000,000 feet of lumber, including all 
kinds of building items and hardwoods. 

The new yard has been designed chiefly with 
a view to saving overhead. A railroad line 
will traverse the yard through the center. There 
will be nine gangways and spacious sheds, office, 
mill and garage on one side; and three large 
warehouses, a stable and more sheds on the 
other side. One warehouse will be steam heated 
and used for the storage of hardwoods. With 
this arrangement, nine carloads of lumber ean 
be shunted in at one time. Each gangway will 
be equipped with a conveyor, which will unload 
direct from the car to the pile and be able to 
reverse itself in accumulating and loading out 
going shipments. The firm’s side track crosses 
135th Street and connects directly with the 
Erie and Lackawanna terminal. This simply 
means that railroad ear floats land directly at 
the terminal, and that freight for the firm is 
manipulated through the extensive railroad 
facilities maintained there, and shunted directly 
into the yards. The railroad switechback is now 
being installed, and construction of the general 
premises will begin early in March. 

The company will construct a huge sign on 
one of its warehouses and it expects that this 
will be visible to more than 1,000,000 persons 
who pass the plant daily on the railroads and 
otherwise. From the standpoint of advertising 
advantages in the site, the company makes the 
following comment: 

Nine minutes from Grand Central terminal by 
subway.. Two minutes from 125th Street by sub- 
way. One block from subway station and railroad 
station. Five blocks from elevated station. The 
transit facilities include a switch 454 feet long, 
which passes through the property. Docks on 
Harlem River are across the street. New York 
State Barge Canal terminal only one block away 
The private siding eliminates former trucking from 
carriers. 
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Feb. 3-5—American Wood Preservers’ Association, Con- 
gress Hotel, Chicago. Annual. 


Feb. 3-5—Southwestern Iowa Retail Lumbermen’s Asso- 
ciation, Iowana Hotel, Creston, Iowa. Annual, 


Feb. 4-5—Canadian Lumbermen’s Association, Chateau 
Frontenac, Quebec, Que. Annual. 


Feb. 4-6—TIlinois Lumber Merchants’ Association, Hotel 
Sherman, Chicago. Annual. 


Feb. 4-G—Retail Lumber Dealers’ Association of Penn- 
sylvania, William Penn Hotel, Pittsburgh, Pa. An- 
nual. 

Feb, 5-6—National Association of Railroad Tie Produc- 
ers, Congress Hotel, Chicago. Annual. 


Feb, 9—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee, Wis. Annual. 


Feb. 10—Northern Hemlock & Hardwood Manufacturers’ 
Association, Milwaukee, Wis. Annual meeting. 


Feb. 10 Lumber Dealers’ Association of Connecticut, 
Hotel Bond, Hartford, Conn. Annual. 


Feb. 10-11—Northern White Cedar Association, Minne- 
polis, Minn. Annual. 


Feb. 10-12—-Wisconsin Retail Lumbermen’s Association, 
Pfister Hotel, Milwaukee, Wis. Annual. 


Feb. 11—Northwestern Lumber & Sash & Door Travel- 
ing Salesmen’s Association, Pfister Hotel, Mil- 
wuaukee, Wis. Annual. 


Feb. 11-12—Northwest Iowa Lumbermen’s Association 
and Central & Northeastern Iowa Lumbermen’s As- 
sociation, Hanford Hotel, Mason City, Iowa. Joint 
annual meetings. 


Feb. 12—Florida Lumber & Millwork Association, 
Seminole Hotel, Jacksonville, Fla. Quarterly 
meeting. 

Feb. 12—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Pre-annual meeting. 


Feb. 17—-Lumber Trade Club of Boston, Boston, Mass. 
Annual, 

Feb. 18—Michigan Old Guard, Pantlind Hotel, Grand 
Rapids, Mich. Annual luncheon. 

Feb, 18-20-——-Western Planing Mill & Woodworking As- 
sociation and Millwork Institute of California, Los 
Angeles, Calif. Special joint conference. 

Feb. 18-20—Cornhusker Knot-Hole Club, Rome Hotel, 
Omaha, Neb. First annual institute, 


Feb. 18-20—Michigan Retail Lumber Dealers’ Associa 
tion, Pantlind Hotel, Grand Rapids, Mich. Annual. 


Feb. 18-20—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 


Feb. 18-20—Western Retail Lumbermen’s Association 
(U0. 8.), Olympic Hotel, Seattle, Wash. Annual. 


Feb. 19—-Lastern Iowa Retail Lumbermen’s Association, 
La Fayette Hotel, Clinton, Iowa. Annual. 


Feb. 21-—-Fast Texas Mill Managers’ Association, An- 
gelina Hotel, Lufkin, Tex. Monthly meeting. 


Feb. 23-27—Consulting Committee on Lumber Standards 
und Hardwood Consulting Committee, and subcom- 
mnittees, Congress Hotel, Chicago. 

Feb. 24—Roofer Manufacturers’ Club, Macon, Ga. 
Monthly meeting. 

Feb. 25-26-—Southern Retail Lumber Dealers’ Associa- 
tion, Hotel Chisen, Memphis, Tenn. Annual. 


Feb. 25-26—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo Commercial Club, Fargo, N. D. Annual. 


Feb. 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 

Feb, 26-27—Naticnal Association of Commission Lumber 
Salesmen, Lumberiien’s Club Rooms, Chicago. An- 
nual, 

March 10-12—American Railway Engineering Association, 
Congress Hotel, Chicago. Annual. 

March 11-12—South Dakota Retail Lumbermen’s Asso- 
ciation, Sioux Falls, S. D. Annual. 

March 18-19—National American Wholesale Lumber As- 
sociation, Ambassador Hotel, Atlantic City, N. J. 
Annual. 

March 24-25—Southern Pine Association, New Orleans, 
La. Annual. 

March 24-26—Southeast Missouri Retail Lumber Dealers’ 
Association, Northeast Missouri Lumbermen’s Asso- 
elation, Central Missouri Association of Retail Lum- 
ber Dealers and Southern [linois Retail Lumber 
Dealers’ Association, Chase Hotel, St. Louis, Mo. 
Joint annual convention. 

March 26—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 

March 28-April 4—Milwaukee Home Show, Auditorium, 
Milwaukee, Wis. 

April 6-11- Home Complete Exposition, Manufacturers’ 
suilding, Indianapolis, Ind. 

April 13-15—Lumbermen’s Association of Texas, Beau- 
mont, Tex. Annual. 

April 16-17—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual, 

April 21-22—-Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual meeting, 

April 28-30 -National Lumber Manufacturers’ Associa- 
tion, Chicago. Annual. 

May 5-6—-General Standardization Conference, Washing- 
ton, D. © 

May 12-13—Hardwood Manufacturers’ Institute, Hotel 
Chiseca, Memphis, Tenn. Annual, 


Plan to Entertain Wholesalers 


o7 


PITTSBURGH, Pa., Jan. 27.-The entertainment 
committee of the National-American Wholesale 
Lumber Association met here Saturday in the 
office of the Babcock Lumber Co. to arrange 
for the national convention of the association, 
which will be held in Atlantic City, March 18 
and 19. Those present were Dwight Hinckley 
of Cincinnati, president of, the association; 
W. W. Schupner, New York, secretary; Horace 
KF. Taylor, Buffalo; Fred S. Underhill, Phila- 
delphia; F. R. Babcock, Pittsburgh, and Wil- 
liam Schuette, Pittsburgh, the Jast named, a 
former president of the association, having been 
invited in an advisory capacity. 


New Yorkers Headed for Montreal 

NEW York, Jan. 26.—- Arrangements have 
been perfected by George F. Gray, well known 
New York wholesaler, for the annual pilgrimage 
of New York wholesalers and retailers to the 
convention of the Canadian Lumbermen’s Asso- 
ciation which this year will be held at Quebec. 
Reservations have been made for two special 
Pullmans over the Canadian National Railway, 
leaving New York on Keb. 2 and going through 
to Quebec with « one-hour stop at Montreal. 
In addition to the convention features, the 
winter sports and hospitality of Quebec are 
inducements that will make this the largest 
party of this kind that has ever attended the 
Canadian meeting. It is expected that there 
will be forty in the party. Up to Saturday 
night, the following had made reservations and 
signified their intention of becoming members 
of the party: 

Mr. and Mrs. J. F. Murphy, J. F. Murphy Lum 
ber Co.; Mr. and Mrs. E. E. Dey, jr., Duquesne 
Lumber Co.; R. Ia. Stocking and E. H. Moir, Power, 
Moir, Stocking; W. W. Schupner, National-Amer 
ican Wholesale Lumber Association; Fred J. Bruee, 
red J. Bruce (Ine.) : W. H. Wickett, Canadian 
National Railway: George S. Laick, Canadian Na- 
tional Railway; Irving k. Easton, J. P. Garling, 
Apex Lumber Co.; J. F. Burke, O. N. Shepard. 
Shepard & Morse Lumber Co. ; George F. Gray and 
Ss. D. Treat, all of New York City; George C. 
Adams, Duquesne Lumber Co., Philadelphia ; Fred 
Cleveland, Albany, N. Y.; Spencer Kellogg, Kellogg 
lumber Co., Utiea, N. Y.; Robert L. Gardner, A. 
W. Burritt Co., Bridgeport, Conn.; M. P. Kinsella, 
R. Laidlaw Co., Buffalo, N. Y.; Stanley Cox, Cox 
& Van Tuyl, Wantagh, L. I.; Howard Brower, 
Nassau Lumber Co., Hampstead, LL. $ as Ws 
Hicks and C. P. Currier, both of Roslyn, L. I. ; 
Benjamin Downing, Downing Bros., Locust Valley, 
I. I.; W. R. Pettitt, W. R. Pettitt & Sons, Hunt- 
ington, L. I.; Herbert Tinkham, Wood Lumber 
Co, Amityville, L. I.; HWurbert Corwin, Corwin & 
Vail, Riverhead, L. I.: Ul. J. Conklin, Conklin & 
Tubly & Conklin, Roslyn, tL. 


Program for Michigan Retailers 

GRAND Rapips, Micn., Jan. 26.—From the 
office of Secretary A. M. Manning, of the Mich- 
igan Retail Lumber Dealers’ Association, has 
been issued the program for the thirty-sixth 
annual convention, to be held here at the Pant- 
lind Hotel on Feb. 18, 19 and 20. In addition 
to the reports of the officers on the first day, 
the Old Guard dinner will be held at 12 o’clock 
noon. This dinner is especially for members of 
the trade who have been long established. The 
annual meeting of the Retail Lumber Dealers’ 
Mutual Insurance Association of Michigan will 
also be held on the opening day. A Hoo-Hoo 
coneatenation and banquet will be held at 6 
o’clock in the convention hall, under the diree- 
tion of Senior Hoo-Hoo Alton J. Hager. 

The second day’s session will be presided over 
by Robert K. Jardine, of Grand Rapids, and 
will consist of a number of talks by well known 
lumbermen, followed by discussions. The an- 
nual meeting and banquet of the Michigan As- 
sociation of Traveling Lumber & Sash & Door 
Salesmen will be held at the Morton Hotel at 
12 o’clock noon. At the afternoon session, the 
talks and discussions will continue, after which, 
at 6:30 p. m., the annual banquet and cabaret 
will be held, with Jeff B. Webb as toastmaster. 

The Friday session will continue the diseus- 


sions of the previous days, including also sey- 
eral addresses by prominent men. Committees 
will then report, and the annual election of offi 
cers will be held. 

The entertainment committee consists of Wil- 
liam Verhey, of the Verhey Lumber Co.; Robert 
K. Jardine, of the Jardine Lumber Co., and 
Archie Fisher, of the Fisher-Verkerke Lumber 
Co. The ladies will be especially entertained on 
Wednesday, Feb. 15, with a reception at the 
hotel, followed in the evening by a theater party 
through the courtesy of the Grand Rapids lum 
ber dealers. On Thursday morning they will be 
taken on a sightseeing trip to some of the city’s 
furniture exhibition show rooms. The traveling 
salesmen’s association will be host at a luncheon 
at the hotel at noon, and a matinee will be at- 
tended at 2 o’clock. The ladies will attend 
the annual association dinner and dance at 
6:30 p.m. in the ball room of the Pantlind Ho- 
tel. Mrs. John Wood, Mrs. Fred Verkerke and 
Miss Sue Noorthoek comprise the ladies’ enter- 
tainment committee. 


Hardwood Institute Date Changed 

MEMPHIS, TENN., Jan. 27.—The dates for the 
annual meeting of the Hardwood Manufactur- 
ers’ Institute have been changed from May 14 
and 15 to May 12 and 13, so as not to conflict 
with the Kentucky Derby which will be run on 
May 16. The meeting will be held at the Ho- 
tel Chisca and committees will start to work 
on the program within a short time. 


Special Western Millwork Conference 
[Special telegram to AMERICAN LUMBERMAN] 
SEATTLE, WASH., Jan. 27.—There will be a 

three-day joint conference of the Western Plan 

ing Mill & Woodworking Association and the 

Millwork Institute of California at Los Angeles, 

eb. 18 to 20. An interesting program is being 

prepared with a special railroad excursion to 

San Diego and Tia Juana, Mex., leaving Los 

Angeles Friday evening. A large attendance is 

expected from all western States and British 

Columbia, 


Walnut Men to Continue Publicity 


The annual mecting of the American Walnut 
Manufacturers’ Association held in Chicago 
Jan. 22 was attended by an enthusiastic group 
of representatives of the walnut industry. Four 
new members were added to the membership 
list, thereby making the association include 
practically all of the important walnut pro 
ducers, with the expectation that the remaining 
producers who ure not yet on the list will 
sooner or later become members. The principal 
discussion of the meeting was that of the 
national advertising campaign which has been 
so successfully carried on by walnut producers 
during the last year. <A report brought out 
the interesting fact that although work done in 
previous years had not brought satisfactory re- 
sults, this continuous advertising of the last 
year had brought about a very great increase 
in the walnut business. It was the unanimous 
decision of the members that the advertising 
campaign should be continued and strengthened 
during the coming year. Educational work with 
reference to walnut in manual training and home 
economic schools several years ago is now an 
important factor in influencing the public in 
their choice of cabinet woods. 

The annual report of Treasurer George N. 
Hartzell, Piqua, Ohio, indicated that the affairs 
of the association were in prosperous condition, 
with no obligations unpaid, and with a com 
fortable reserve put aside for emergencies. 

Reports of the outlook for 1925 were most 
encouraging, and a feeling of optimism sceme: 
to run throughout the entire furniture industry 
indicating that 1925 would be a_ prosperou 
year. Advice received regarding the mark 
shows that much solid business had been placed, 
with walnut more strongly in favor, if possible, 
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than ever before. A number of other woods 
were used in various types of furniture in a small 
way, but all agreed that it was outstandingly 
another walnut market. The proportion of 
manufacturers using solid walnut legs, posts 
and rails was notably increased. 

Log conditions were reported as rather un- 
satisfactory, due to unfavorable weather, but it 
was hoped that this would be a more or less tem- 
porary situation. Stocks of lumber and ve- 
neers on hand, in spite of the brisk market of 
the last two months, were larger than ever 
before in the history of the industry, owing to 
full capacity production and, in many cases, en- 
largement of facilities. With favorable weather 
conditions so that logs and timber purchased 
could be taken to the railroad, the manufacturers 
expect no shortage in raw material. 

Officers were elected as follows: 

President—Charles H. Barnaby, Greencastle, 

Vice president—Chester Stem, Pickrel Walnut 
Co., St. Louis, Mo. 

Treasurer—Robert N. Hartzell, Piqua, Ohio. 

Secretary-manager—George N. Lamb, Chicago. 


National Hardwood Assistant Secretary 


Announcement was made this week from the 
office of Frank F. Fish, seeretary-treasurer of 
the National Hardwood Lumber Association, of 
the appointment of L. S. Beale as assistant 
secretary. Mr. Beale is an experienced hard- 
wood lumberman, hav- 
ing been connected with 
the industry and closely 
allied lines for the last 
fifteen years. For the 
last three years he has 
been located at Cuya- 
hoga Falls, Ohio, as 





L. S. BEALE, 
Chicago ; 
Assistant Secretary 





secretary and general 
manager of the Silver 
Lake Hardwood Lumber 
Co., which operates in 
that place a band mill, 
planing mill and dry 
kiln. Prior to that time 
Mr. Beale was connected 
with the Curtis Com 
panies, (Ine.) Clinton, 
Iowa, one of the large manufacturers of sash, 
doors and millwork, during which time he was 
located at Cleveland, Ohio, as special represen- 
tative on sales promotion work. The knowledge 
of the hardwood industry that he brings to the 
association and the extensive acquaintance he 
has among the trade in the territory in which 
he has been active will be very helpful to the 
organization in every way. The offices of the 
National Hardwood Lumber Association now 
are located at 2008 Straus Building, Chicago. 


South Dakota Convention Committees 


Sioux Fauus, 8. D., Jan 27.—In order to 
arrange for the welfare of the delegates attend- 
ing the annual convention of the South Dakota 
Retail Lumbermen’s Association, which will be 
held here March 11 and 12, the Tri-State Asso- 
clation of Building Material Salesmen has been 
holding weekly meetings and has appointed the 
following convention committees: 

_ Banquet—Chairman, Clark A. Stone, Jordan 
Stone Co.; Earle W. Williams, Weyerhaeuser Sales 
Co. ; George A. Carroll, John W. Tuthill Lumber 
Co.; J. E. E. Johnson, Adel Glay Products Co. 
_Entertainment—Chairman, H. J.  Kleyman, 
Northern Coal & Dock Co.; E. L. Douthit, Farley- 
Loetscher Co.; F. f. Thompson, American Steel & 
Wire Co, 

_ Finance-—Chairman, George A. Carroll, John W. 
Tuthill Lumber Co.; George Johnson. Farley- 
Loetscher Co.; Charles Rysdon, Sioux Falls Cor- 
rugating Co. : 

Booth and Exhibit—Chairman, H. M. Schade, 
Jordan-Stone Co.; A. H. Thornton, Sheridan Coal 
Co.; D. L. Hood, Milwaukee Corrugating Co.; 
R, A. Gore, St. Paul & Tacoma Lumber Co. 

The salesmen’s association is codperating 
With Secretary James W. Horner of the South 
Dakota association, who is planning to make 





this convention bigger and better than ever be- 
fore. The Sioux Falls coliseum has been en- 
gaged as the meeting place, which is indicative 
of a big convention. 


Elect Penn State Directors 
PITTSBURGH, Pa., Jan. 27.—The Washington 
County Lumber Dealers’ Association met last 
Thursday night and elected G. F. Hoge and 
Frank M. Wallace directors from that organ- 
ization to the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania. 


Cleveland Board Election 


CLEVELAND, Onto, Jan. 26.—Officers of the 
Cleveland Board of Lumber dealers for the 
coming year are announced as follows: 

President—George W. 3arner-Mead 
Lumber Co. 

Vice president—M. E. Russell, Euclid Avenue 
Lumber Co. 

Secretary and treasurer—J. V. O’Brien, Reserve 
Lumber Co. 

Directors—Earl Williamson, Lakewood Lumber 
Co.;. kL. Flandermeyer, Prasse Lumber Co. ; 
S. P. Cramer, Glenville Lumber Co.; Tom Gray, 
Gray Lumber Co.; C. H. Prescott, Saginaw Bay 
Co.; Chester Gynn, Willson Avenue Lumber Co. : 
George W. Barner; E. A. Rosendale, Cleveland 
Lumber Co.; M. A. Russell, Euclid Avenue Lumber 
Co.; H. J. Teare, Northern Ohio Lumber & Timber 
Co.; BF. T. Young. 


Barner, 


Maine Manufacturers in Annual 

PORTLAND, ME., Jan. 26.—The annual meet- 
ing of the Maine Lumber Manufacturers’ Asso- 
ciation was held here with a well attended ses 
sion lasting all day. <A large delegation of 
lumbermen attended from New Hampshire and 
there were several guests from Massachusetts. 
Some pessimistic views were expressed regard 
ing present business and future prospects, but 
on the whole the psychology of the gathering 
was distinctly optimistic regarding the outlook. 

Discussing the present situation in box lum- 
ber and the business outlook with the news repre- 
sentative of the AMERICAN LUMBERMAN, Presi 
dent H. H. Sturgis said: 

There is at present an over-production of round 
edge box lumber and the lumber industry, particu- 
larly so far as round edge box lumber is con- 
cerned, is suffering from the immutable law of 
supply and demand. ‘The fact that we have an 
oversupply is the cause of the present depression 
of prices for our product. At the present time 
anyone who knows the situation will admit that 
the cheaper grades of box lumber are being sold 
below the cost of production, and it seems to me 
certain that this will continue until such time as 
supply and demand are nearer a balance. De- 
pressed prices are just as bad for the shook manu- 
facturer as for the producer of the shook manu- 
facturer’s raw material, because such depressed 
prices make an unstable market. What the manu- 
facturer of box shooks and the manufacturer of 
box lumber need is a stabilized market. 

The following officers were elected: 

President—H. H. Sturgis, Standish Land & Lum- 
ber Co., Portland. 

Vice president—George W. Smith, South Water- 
boro. 

Secretary and treasurer—C. Samuel Seavey, 
Portland. 

Directors—President Sturgis, W. E. Morrill, 
Woodfords ; Samuel Fitts, Freeport ; C. M. Cheney, 
Biddeford, and B. G. McIntire, Norway. 

Plans for a spring meeting were outlined, the 
exact date for which is to be announced later. 


Ohio Retailers on Southern Tour 

NEW ORLEANS, La., Jan. 26.—A party of 
Ohio retailers who attended their annual con- 
vention at Cleveland last week, journeyed south 
at the convention’s close for a visit to the mills 
and are making New Orleans their ‘‘ operating 
base.’’? Today they visited the cypress plant of 
Dibert, Stark & Browne, at Donner, La., with 
L. W. Gilbert, manager of that big concern, 
doing the honors as host. Returning to New 
Orleans, they will go tomorrow morning to Boga- 
lusa for a ‘‘look-see’ over the plant of the Great 
Southern Lumber Co., and its related industries. 
They will spend Wednesday at Ponchatoula, 
where are located the modern cypress mills of 
the Williams Lumber Co. and the Rathborne 
Lumber Co. Thursday they will enjoy a ban- 
quet at Antoine’s, a famous New Orleans res- 
taurant, given in their honor by the Southern 
Cypress Manufacturers’ Association. From 
New Orleans the party will go to Shreveport, 
thence to Hot Springs, St. Louis and home. 








You Are Invited 


OR YOU we are showing during the 

Illinois Retail Lumber Dealers Conven- 
tion a MOVIE illustrating the cutting of 
trees, logging, sawing, and loading of Hard- 
wood Lumber, which afterwards comes to 
you as oak flooring, oak and gum mould- 
ing, trim, etc. 


Stop at our booth and see an interesting 
two reel picture, showing how they carry 
on lumber operations during high water 
etc., scenes you could not otherwise see 
unless you were on the ground. 


We will be looking for you. 


February 4th to 6th inclusive; 
Hotel Sherman, Chicago. 





E BartTHotomew HARDwo00 CO, 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
1-31-25 


in ! 





|Our 34 Years’ | 
Experience | 


in scientifically designing and _ correctly 
building saw mills, will no doubt, save 
you money on a new mill or remodeling 
your present plant. We absolutely guaran- 
tee all of our work. We have built two 
milis for 


Crant Timber & Mfg. Co., 


Learn more about our 
engineering service. 


THRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS 
Lake Charles. La. 
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Selma, La. 




















Forrest E. FERGUSON 
&? COMPANY 


Auditors €& Tax Specialists 


604 Colorado Bldg. 
WASHINGTON, D. C. 


11 E. 42nd Street 
NEW YORK CITY 

















Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo: 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

431 So. Dearborn St. 


American Lumberman “” Chicago. IIL 
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Wisconsin Dealers Will Enjoy Double Header Programs 


MILWAUKEE, WIS., Jan. 26.—Regular double- 
header days for Wisconsin lumbermen will be 
celebrated Feb. 9-12, when the annual meetings 
of the Wisconsin Retail Lumbermen’s Associa- 
tion, the Northwestern Lumber & Sash & Door 
Traveling Salesmen’s Association, the Northern 
Hemlock & Hardwood Manufacturers’ Associa 
tion, and the Northern Wholesale Hardwood 
Lumber Association, will all be held at Mil- 
waukee. 

Approximately 1,500 persons will be attracted 
to Milwaukee to attend the sessions of those 
four organizations, more than 1,200 of whom, 
however, will be primurily interested in the 
thirty-fifth annual convention of the Wisconsin 
Retail Lumbermen’s Association which con- 
venes at the Hotel Pfister the morning of Tues- 
day, Feb. 10, and will be concluded Thursday 
afternoon, Feb. 12. 

The Northern Wholesale Hardwood Lumber 
Association will meet on Monday, Feb. 9; the 
salesmen’s association on Wednesday morning, 
Feb. 11; and the manufacturers’ association on 
Tuesday, Feb. 10. Other important meetings 
to be held in conjunction with the convention 
will be that of the Retail Lumbermen’s Mutual 
Insurance Co. at 3:50 p. m. Tuesday, Feb. 10 
and that of the Milwaukee Hoo-Hoo Club which 
plans a dinner for all lumbermen and a con- 
catenation at 6:30 p.m. Wednesday, Feb. 11. 
Iixtensive plans for the entertainment of the 
women at the convention are being made by a 
committee consisting of Mrs. Harry Beckwith, 
Chetek; Mrs. William Hoffman, Fort Atkinson ; 
and Mrs. D. 8. Montgomery, Mrs. William A. 
Schneider, Mrs. H. C. Miller and Mrs. C. H. 
Allen, all of Milwaukee. 


Features of the convention will include ad- 
dresses by Douglas Malloch of Chicago, ‘‘ The 
Lumberman Poet’’; President William Fountain 
of Appleton; Secretary Don 8. Montgomery of 
Milwaukee; Treasurer H. W. Wilbur of West 
Allis; Arthur T. Upson of Washington, D. C., 
lumber standards advisor; Edward P. Ivory of 
San Francisco, manager of trade extension for 
the California White & Sugar Pine Manufae- 
turers’ Association; Harry J. Colman of Chi- 
cago, of the National Retail Lumber Deulers’ 
Association; John M. Kelley, Chieago attorney ; 
James T. Drought of Milwaukee, general coun 
sel for the State retailers’ association; EF. M. 
Elkinton of Milwaukee, traffic manager for 
the association; and State Senator W. A. Titus 
of Fond du Lae. 

Events which have been arranged for the 
entertainment of lumbermen at the 1925 con- 
vention are also of a double-header nature. In 
addition to the special arrangements of interest 
only to the women, a cabaret dinner dance and 
a theater party and dance are scheduled. The 
dinner dance will be held at 7 p. m. Tuesday, 
Feb. 10, in the beautiful Arcadia ballroom of 
the Hotel Antlers where elaborate entertain 
ment and good dance musie¢ have been provided. 
The party will be strictly informal and open to 
all lumbermen and their friends. The theater 
party will be held in the Wisconsin theater at 
7:30 p. m. Wednesday, Feb. 11, and will be 
followed by an association dance on the roof. 

An extensive building exhibit will occupy the 
first four floors of the Hotel Pfister during the 
period of the convention. Approximately 125 
exhibit booths are being arranged in the lobby, 
halls, rooms and stair corners of these floors. 

Registration of those attending the retailers’ 
convention will be started at 9 a. m. Tuesday, 
Feb. 10, in room 7 on the baleony floor of the 
Hotel Pfister .and the first convention session 
will be held in the Fern room beginning at 2 
p. m. the same day. The program will consist 
of songs by the Milwaukee Male Quartette, the 
president’s address, reports by the secretary and 
treasurer, and an address, ‘‘ The Average Man,’’ 
by Mr. Malloch. The meeting of the lumber- 
men’s insurance company will also be held Tues- 
day afternoon and the cabaret dinner dance is 
scheduled for the evening. 

The Wednesday morning session will be 
opened with songs by the male quartet at 9:30 


a. m., followed by addresses, the first on ‘‘ The 
Meaning and Progress of American Lumber 
Standards’? by Mr. Upson and the second on 
‘<Products of California White and Sugar Pine 
Forests’? by Mr. Ivory. The third will be ‘‘A 
Kew Facts Revealed by the use of the National 
Standard Cost System’? by Mr. Colman. 


Remodeling to Be Featured 


At 10:30 o’clock Wednesday morning there 
will be a discussion, ‘fOld Homes Made New.’’ 
Speaking of this part of the program Seeretary 
Montgomery says: 

One of the intensely interesting developments of 
the Jast year was the campaign started by the 
AMERICAN JLUMBERMAN on the remodeling of old 
homes. Those who have followed this campaign 
in the AMERICAN LUMBERMAN and who have seen 
the book entitled “Old Homes Made New” know 
what this means in the creation of profitable, non- 
competitive business. This is especially true in 
those communities where there has not been much 
building of new homes. 


The program for the Wednesday afternoon 
session which is to convene at 2 o’clock, in- 
cludes: Songs by the male quartet; a playlet 
““Retail Lumber Dealers in Action,’’ by a cast 
of persons associated with the John Schroeder 
Lumber Co., Milwaukee; and addresses: ‘The 
Farmer and the Lumber Dealer’’ by Mr. Kelley, 
and ‘‘ Legislative Problems’? by Mr. Drought. 
A. theater party, to be followed by an associa- 
tion dance, is scheduled for the evening. 

Two addresses, ‘‘Wisconsin’s Traflie Situa- 
tion’? by Mr. Elkinton and ‘‘The Licensing of 
Dealers in Coal’? by Senator Titus; unfinished 
business; reports of committees, and election of 
officers comprise the program for the closing 


session which is to start at 10 a. m. Thursday, 
Feb. 12. 

Lumbermen who attend the Wisconsin con- 
vention are entitled to buy round-trip railroad 
tickets for the cost of one and one-half times 
the regular one-way fare. Certificates, entitling 
the holders to that privilege will be validated 
by Secretary Montgomery. 


Wood Technologist Called to Oxford 


Syracusk, N. Y., Jan. 26.—Prof. Carl C. For- 
saith, associated with Dr. H. P. Brown in the 
Department of wood technology, New York State 
College of Forestry, Syracuse University, has 
accepted an offer from the English government 
through the Imperial Forestry Institute at the 
University of Oxford to organize a department 
of wood technology at the university. As col- 
lateral to his work Dr. Forsaith will instruet 
students in wood technology and carry on such 
investigations bearing on wood technology as 
may be directed by the officials of the Imperial 
Forestry Institute. 

Dr. Forsaith will leave the college of forestry 
ut the end of the present semester and will sail 
on June 29 on the Montcalm from Montreal, Que. 

The Imperial Forestry Institute in 4 way 
corresponds to the United States Forest Prod- 
ucts Laboratory, located at Madison, Wis., in 
which many of the major research problems in 
forestry are carried on, especially those relating 
to the composition, fiber, characteristics, stresses 
und strains of various kinds of wood, the adapt- 
ability of certain species for specific purposes 
and the effect that many preservatives and 
destructive agencies have upon commercial wood 
products. 

Dr. Forsaith graduated from Dartmouth in 
1913 with the degree of Bachelor of Arts. Sub- 
sequently he won the degrees of Master of Arts 
and Doctor of Philosophy at Harvard. 


Three Full Days on Pennsylvania Retailers’ Program 


PITTSBURGH, PaA., Jan. 27.—A fine program of 
addresses and entertainment has been arranged 
for the annual convention of the Retail Lumber 
Dealers’ Association of Pennsylvania, which will 
be held here at the William Penn Hotel on Feb. 
1,5 and 6. 

The address of welcome at the opening session 
on Wednesday morning will be made by E. V. 
Babcock, lumberman and former mayor of Pitts- 
burgh; President W. R. Cole, of Punxsutawney, 
will make the response, at the same time pre- 
senting his annual report. Following the report 
of Treasurer G, P. Textor, of Wilkinsburg, W. 
A. Gately, of the division of simplified practice 
of the United States Department of Commerce, 


will make an address on ‘‘Standardized Mill 
work.’’ H. M. Wisdom, of Wheeling, W. Va., 


a veteran inspector, will tell of changes in grad- 
ing rules. An interesting address on advertis- 
ing is expected to be made by J. C. McQuiston, 
advertising manager of the Westinghouse Elec- 
tric & Manufacturing Co., East Pittsburgh; E. 
P. Ivory, manager of trade extension of the 
California White & Sugar Pine Manufacturers’ 
Association, will tell about the standardization 
of the woods manufactured by his organization. 
At this stage of the program, Charles H. Haney, 
of the Charles H. Haney Lumber Co., Rochester, 
’a., Will show pictures of the various stages in 
the construction of a house built by his company 
in nine days. 

At 6:30 pom. the Pittsburgh Wholesale Lum- 
ber Dealers’ Association will be hosts to the 
convention delegates at a banquet in the ball 
room of the hotel, to be followed by a smoker 
and entertainment. 

At the Thursday morning session Adolph 
Ptund, of Chicago, will make an address on lum- 
ber problems, followed by EF. A. Moesta, of 
Ford City, Pa., who will talk on ‘‘ Association 
Advertising.’’ Members of the Pittsburgh Es- 
timators’ Club will then put on a practical dem- 
onstration of ‘* Millwork Costs.’’ A feature 
address will be made by EK. Bruce Hill, of Pitts 
burgh, on ‘‘Lifters and Leaners.’’ D. C. Wills, 
chairman of the Federal Reserve Bank Board of 
Cleveland, will tell about the financial condition. 


This will be followed by addresses by J. Clyde 
Gilfillan, New Castle, on ‘‘The Kind of a Whole- 
saler to Patronize;’’ by George KE. Evans, Fair- 
chance, Pa., on ‘‘ Plan Books;’’ by C. R. Weirs, 
Newton Genter, Mass., on ‘‘ Direct Mail Adver- 
tising.’’ Mr. Wiers is advertising manager otf 
the Shawmut National Bank, Boston, and presi- 
dent of the Direct Mail Advertising Association 
of the United States. A play, ‘‘The Change ot 
Hleart,’’ will then be given, practically demon- 
strating the work of the association. Dr. Louis 
K. Manley, dean of the school of business ad- 
ministration of the University of Pittsburgh, 
will talk on ‘‘ Business Problems. ’’ 

The regular convention banquet will be held 
in the ball room of the hotel on Thursday eve- 
ning. Douglas Malloch, Lumberman Poet of the 
AMERICAN LUMBERMAN, Chicago, will make an 
address, as will Jefferson L. Harbour, of Fall 
River, Mass. Dancing will follow the banquet 
and speaking program. 

William Schuette, chairman of the trade re- 
lutions committee, will open the Friday morning 
session with an address on ‘‘ Results of Coopera- 
tion in This District.’’? L. G. Battelle, Dayton, 
Ohio, will give a discussion on a cost accounting 
system for a lumber yard, followed by John M. 
Henry, tax specialist of Pittsburgh, on ‘‘Scien- 
tific Taxation.’’ ‘The Foundation of the As 
sociation Structure’? is the subject of an ad- 
dress to be made by La Salle Felheim, of Erie, 
Pa. At the afternoon session, committee reports 
will be heard and officers elected, followed by an 
address, ‘‘Why Is a Millionaire,’’ by M. A. 
Kendall, vice president of the Farmers’ Deposit 
National Bank of Pittsburgh. ; 

The business sessions of the whole convention 
will be interspersed with vocal solos and inter: 
esting and humorous talks by well-known plat- 
form orators. A special program for the ladies 
las been arranged, consisting of a luncheon on 
Thursday, with a special entertainment | e 
afternoon. 

In connection with the convention, there will 
be a number of exhibits by well-known manu- 
facturers, all delegates being urged to visit 
these during intermissions of the convention. 
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LUMBER CLUBS 


Salt Lake Lumbermen Elect 

SALT LAKE City, UTAH, Jan. 26.—At a meet- 
ing held during the week, at the Salt Lake 
Chamber of Commerce, the Lumbermen’s Club 
elected the following officers: 

President—F. H. Maher. 

Vice president—H. L. Cromar. 

Secretary—J. L. Miller. 











Ros Beason addressed the club on the outlook 
for business in Salt Lake and Utah. P. L. God- 
dard, of the Associated Industries, spoke re- 
garding the coming banquet. The following 
committee was appointed to arrange for a re- 
gional meeting of the lumbermen of Utah, to 
convene in Salt Lake City in February: Roy S. 
Cross, chairman; S. W. Morrison, R. H. Biele, 
H. Romeyn, C. D. Shufelt, Earl V. Smith and 
J. L. Miller. 


Northwest Buyers Elect Officers 


SEATTLE, WASH., Jan. 24.—The Northwest 
Lumber Buyers’ Club held its semiannual elec- 
tion at the January meeting of the organization 
here recently. The new officers are: 

Large Knot (president)—Fred Karlen, Schwa- 
ger-Karlen Co. 

Loose Knot (vice president)—Robert Seeley, 
Hirsch Lumber Co., New York. 

Encased Knot (secretary )—Phil 
Krause Bros. 

Tight Knot (treasurer)—Ed Boyce, Gray Lum- 
ber & Shingle Co. 

Pin Knot (bailiff) —-R. W. Robinson, of Everett. 


New Officers for Pittsburgh Club 

PITTSBURGH, Pa., Jan. 27.—Directors of the 
Pittsburgh Lumbermen’s Club, elected recently, 
have organized by electing the following officers: 

President—W. H. Williams. 

Vice president—E. M. Diebold. 

Secretary—H. F. Burnworth. 

‘Treasurer—W. E. Ahlers. 


Robbins, 





The following were elected directors from the 
lumbermen’s club to the Retail Lumber Dealers’ 
Association of Pennsylvania for the current 
year: E. M. Diebold, George N. Glass, S. W. 
Means, f. M. Hill, W. H. Williams and G. P. 
Textor. 


Boston Club Favors Standards 
30STON, MASS., Jan. 26.—At a meeting of 
the Lumber Trade Club here last week, motion 
endorsing the adoption of the American Lumber 

Standards was made and earried, as follows: 

That the elub go on record as favoring the 
adoption of the American Lumber Standards, and 
where there are two standards—extra and stand- 
ard—-we favor the adoption of the extra standard ; 
and that Pacifie Lumber Inspection Bureau cer 
tificates be furnished with all fir and hemlock 
boards and dimension from the Pacific coast, and 
that the practice of mixing Nos. 1, 2 and 3 common 
be prohibited, but that if continued the differential 
in price be made at the time of sale. 

Secretary U. M. Carlton was instructed to give 
widest publicity to this resolution, and to send 
copies to the Northeastern Retail Lumbermen’s 
Association and the Massachusetts Retail Lum- 
ber Dealers? Association, asking that it be dis- 
cussed and ratified at their conventions. 


Nylta Club Election 

NeW York, Jan. 26—At a meeting of the 
Nylta Club last Friday night the board of di 
rectors selected officers as follows: 
_President—John <A. Paterson, Hirsch Lumber 
Co.. New York. 

Vice president—Frank J. Williams, Johnson 
Bros. Lumber Co., Brooklyn. 


Treasurer—James E. Thornton, Leary & Co., 
Brooklyn. 


Secretary-—-H. B. Coho, New York (reélected by 
acclamation). 

Messrs. Paterson and Williams, by virtue of 
their eleetion as officers, resigned as directors 
and to fill the vacancies on the board, William 
. Young, of L. Bossert & Sons, Brooklyn, and 
Henry G, Boe, of Alexander & Ellis, Manhattan, 
were chosen. 

Although it was the coldest night of the win- 


ter, the thermometer hovering near the zero 
mark, a capacity crowd turned out for the meet- 
ing which followed the board meeting. It was 
the second meeting of the month at which the 
‘*Standing Room Only’’ sign was hung up and 
the attendance showed a marked increase over 
regular meetings held in the latter months of 
1924. 

Arthur Brinkerhof spoke to the Nyltaites on 
‘<The Trees in Central Park,’’ and E. P. Ivory, 
of the California White & Sugar Pine Manu- 
facturers’ Association, delivered a talk on the 
‘*Pines of the West,’’ comparing the relative 
merits of Idaho and western pines with the 
sugar pine of California. He especially dwelt 
upon methods that are pursued at the mills to 
secure the proper grading of lumber. 





HOO-HOO DOINGS 











Hoo-Hoo Arrange for Entertainment 


Str. Louis, Mo., Jan. 27.—More than a hun- 
dred Hoo-Hoo attended the concatenation given 
at the City Club last Saturday evening, when a 
class of twelve candidates was initiated. The 
concatenation, which was in charge of Frank 
J. Moore, Vicegerent Snark of the eastern dis- 
trict of Missouri, was staged to organize Hoo- 
Hoo to take over a considerable part of the duty 
of entertaining the delegates to the St. Louis 
1925 lumber convention, March 24-26, when 
the Northeast Missouri, Central Missouri, South- 
east Missouri and Southern Illinois retail lum- 
ber associations will assemble at the Chase 
Hotel. 

H. C. Gorbet, chairman of the executive com- 
mittee of the convention; L. M. Tully, chairman 
of the program committee; Claud Dann; Marvin 
KE. Meacham, chairman of the publicity com- 
mittee, and C. L. Dann, chairman of the hotel 
and exhibit committee, were among the speak- 
ers who told about the convention. 


Hoo-Hoo Guests of Lumber Concern 


MILWAUKEE, WIs., Jan. 26.—Members of the 
Milwaukee Hoo-Hoo Club and other Milwaukee 
lumbermen will be guests of the Wilbur Lum- 
ber Co. at a complimentary dinner which will be 
served in the general offices of the lumber com 
pany, West Allis, at 6:30 p. m. on Thursday, 
Keb. 5. There will be a short business meeting 
aut which final plans for the Hoo-Hoo concatena- 
tion on Feb. 11 will be made. The major part 
of the evening, however, is being reserved for a 
general good-fellowship get-together and ‘‘kaf- 
fee-klatch.’? 


Activities of Seattle Hoo-Hoo Club 

SEATTLE, WASH., Jan. 24.— Vice President 
S. P. Johns presided at the weekly luncheon of 
the Hoo-Hoo Club of Seattle Thursday. The 
announcement was made that appropriate badges 
for members would be ready in time for the 
visit of the Western Retail Lumbermen’s Asso- 
ciation and the Northeastern retailers during 
the third week of February. The work is in 
charge of the fraternal committee, M. D. Haire, 
Chairman, toland C. Williams, Vicegerent 
Snark stated that the class of kittens for the 
concatenation would be limited to fifty in order 
to make the occasion more interesting, and that 
fifteen applications would be reserved for points 
outside of Seattle, so that the Seattle members 
would be restricted to thirty-five. It is probable 
that no banquet will be held, in order that ample 
time may be afforded for the concatenation. 

The Hoo-Hoo club aecepted an invitation to 
visit the old Hoo-Hoo House at the university, 
now the headquarters of the Faculty Club, for 
the evening of Feb. 7. There will be an enter- 
tainment. Phil G. Hilditch, secretary, an- 
nounced that the membership of the Hoo-Hoo 
club has increased to 201. Roy A. Dailey, chair- 
man of the program committee, introduced J. C. 
Herbsman, secretary of the China Club, who 
made a graceful speech introducing Norman C. 
Pearce, guest of honor. Mr. Pearce delivered 
an eloquent addres on ‘‘ Australia, the Land of 
Curiosities. ’’ 








A NEW ERA 


Based on Principles 
Long AgoForgotten 





It is the kind of thinking 
a nation does that marks 
epochs and a nation’s think- 
ing is nothing more nor less 
than the thoughts of its in- 
dividual citizens in the ag- 
gregate. 


That we are now due for 
a new era in business deal- 
ings—or perhaps the revival 
of business on a plane of 
higher ethics—is, no doubt, 
the thought of many men 
engaged in the manufacture 
and marketing of sawmill 
machinery, accessories, and 
lumber products. The na- 
tion- wide standardization 
movement suggested to 
many lines of industry by 
Secretary of Commerce 
Hoover is evidence of this. 


So when a majority are 
thinking the same high 
ideals and are conducting 
their businesses accordingly, 
the new era will be realized. 


In its attainment nothing 
will be found more helpful 
to the individual factors in 
the nation’s business than 
the publishing of individual 
ideals and ambitions. For 
lumbermen and manufac- 
turers of equipment we feel 
sure that we can help you on 
the way by publishing facts 
regarding your organization 
and facilities in the adver- 
tising pages of the 


Published in Chicago, Ill. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


im mane 
Wat Virginia | lardwoods 
White and Western Pine 


West Coast Products 
N.C. Pine and Yellow Pine 





Spruce and Hemlock 


BRANCH OFFICES: 
New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 
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FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





CASING 
Kiln Dried, Well Manu- oe : 
factured, High Grade. BASE AND 
Capacity, 250,000 Feet MOULDINGS 
>. ‘ 
Per Day. Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 














Ties and 
Piling 





[pouslas Fire tinier 


Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 











0 TIMBER ESTIMATORS O 


Clark & Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Legging Maps Timber Lands 
920-25 Vancouver Elo k 
VANCOUVER 


BRITISH COLUMBIA 











pense Lemieux 


TIMBER rederick Lemie 
ESTIMATORS F.HDbDy 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
1028-29 Whitney Bank Bldg. NEW ORLEANS 





Phone Main 2479 








JAMES W. SEWALL 


Consulting Forester 
Old Town, se8 Maine 
Largest Cruising House in America 








Pennsylvanians Plan for Greater Service 


Note: A report of the Friday or con- 
cluding session of the annual convention 
of the Pennsylvania Lumbermen’s Asso- 
ciation will appear in the Feb. 7 issue of 
the AMERICAN LUMBERMAN.—EDITOR. 





{Special telegram to AMERICAN LUMBERMAN] 

PHILADELPHIA, Pa., Jan. 29.— The thirty- 
third annual convention of the Pennsylvania 
Lumbermen’s Association was ushered in here 
today by a heavy snowfall, followed by a cold 
rain. With transit badly impaired, the meet- 
ing did not get under way until 11 o’clock, an 
house past schedule. The meeting was opened 
by President W. H. Lear, Philadelphia, with 
a short but highly enthusiastic talk. In his 
report, Mr. Lear stressed the fact that in the 
past, while there was a steady strengthening of 
cooperation, there had not been sufficient con- 
tact and service on the part of the members. 
The work before the lumbermen for the year, 
he said, was the establishing of greater service 
and cooperative aids. Mr. Lear expressed the 
opinion that while the volume of business this 
year has been one of the greatest in the lumber 
history and prices are higher, the percentage 
of profit was not as large as in previous years. 
3ecause of present conditions, he would not 
make a general forecast for the near future. 
Although he was very optimistic as to the out- 
look, Mr. Lear advanced the opinion that lum- 
bermen might do well to be conservative in 
their dealings in the immediate future. 

The president’s report was followed by the 
naming of the nominating and resolutions com- 
mittees. 

Following the appointing of these commit- 
tees, Secretary J. Frederick Martin, Philadel- 
phia, gave his report. In his statement he 
brought out the fact that Pennsylvania whole- 
salers are losing a volume of business that 
runs into millions of feet of lumber by not 
going after the industrial and large contractor 
buyers. He asserted that commission men, 
many with little ethics, were acquiring this 
business. Mr. Martin’s message also called 
attention to the highly excessive income taxes 
levied by Federal and State governments, the 
unjust mercantile tax law that considered the 
body of a merchant’s business without con- 
sidering his profits or loss, the insufficient con- 
tact between members that would have to be 
remedied by establishing territorial or competi- 
tive units, and the inestimable value of ar- 
bitration. 

Telegraphic felicitations received from the 
Northeastern Retail Lumbermen’s Association, 
the New Jersey Lumbermen’s Association, and 
the National Retail Lumber Dealers’ Associa- 
tion were read by the president. 

Field Seeretary J. Harkey Reiter, Philadel- 
phia, followed with his summary of the last 
year’s activities. He stated that the members 
did not realize the tremendous amount and 
variety of work incurred by one in his position. 
He recommended that a man who would make 
a hobby of the work be appointed as his suc- 
cessor. It would require a man who could spend 
several weeks in Washington before the Inter- 
state Commerce Commission, and the time neces- 
sary to meet various members, to hold down 
the position. He stated that three problems 
brought before the commission resulted in de- 
cisions in favor of the Pennsylvania lumbermen. 

Fred S. Underhill, Philadelphia, a director 
of the National Hardwood Lumber Associa- 
tion, brought a message of greeting and good 
will from that body. 


Question of Unit Establishment 

A discussion was next opened by Vice Presi- 
dent Luther C. Ogden, Cape May, N. J., on 
the question of establishing units throughout 
the State, under the direction of the Penn- 
sylvania association. Members were called 
upon for opinions on the problems of whether 
the secretaries of local units should be lumber- 
men or outsiders, and the salaries to be paid, 
and if boundaries should be established on 
competitive basis or by geographical locations. 

The arbitration and standardization com- 


mittee chairmen read very short reports, stat- 
ing that their few findings would be embodied 
in resolutions to be presented on the second 
day of the convention. 

Treasurer John H. Derr, Philadelphia, an- 
nounced that the association had taken in 
$41,000 during the year, paid its obligations, 
and had a surplus of $500 in cash and $3,000 
in assets. He announced also that during the 
coming year all expenditures would be made 
on a new budget system. A vote of thanks 
was tendered Mr. Derr in appreciation of his 
work and interest in the welfare of the asso- 
ciation. 

THURSDAY AFTERNOON 


The afternoon session opened at 2:30 p. m., 
with a much larger membership present than 
at the morning period. Until the formal open- 
ing, the members were kept constantly laugh- 
ing by the humorous efforts of Sergeant-at- 
Arms Buzby in getting backward members 
into the room. 

A highly interesting and informative lecture 
on credits was given by W. W. Orr, of the 
National Association of Credit Men. A gen- 
eral discussion followed, in which different 
credit methods were discussed with much en- 
thusiasm, and many excellent suggestions 
were made. With the aid of Secretary Mar- 
tin, several legal technicalities in credit ex- 
tension were made clear. Following the dis- 
cussion came an open debate on the question 
of what lines a retail lumber yard should 
handle. A number of able expositions were 
presented by men in suburban and large city 
business. The consensus was that the subur- 
ban yard and the one in the small town should 
handle as many lines as possible. On the 
question of the larger city, the majority fa- 
vored a wide variety of lines, while others 
took exception on the ground that the whole- 
salers who specialized in commodities outside 
of lumber were able to render better service. 

The meeting adjourned at 5 p. m., with the 
announcement of a theater party for the 
evening. 


Southeastern Iowans in Convention 
(Continued from page 65) 


useful building advice. The harder he works his 
territory the more he will get out of it. 

House-to-house selling is in prospect in the lum 
ber business. Unless the lumber dealer competes 
on an even basis with salesmen in other lines he 
will find that his possible customers have already 
spent all their money for other articles. Thou 
sands of families are living in homes that are 
poorer than they would be had the owners not 
already exhausted their capital and credit in auto- 
mobiles and other articles sold by house-to-house 
salesmen. 

A financing system will be worked out so that 
the owner can pay for his house in much the way 
he can now pay for an automobile. Otherwise the 
creation of lumber business will be handicapped 
In this field the lumber dealer will have the ad- 
vantage of safety of credit over his competitors in 
other lines. 

There will be fewer yards in the future than 
at present, and the poorly managed yards will be 
the first to go. Paved roads and auto trucks will 
finish them off. In larger centers costs will be 
reduced by avoiding duplication of delivery systems 
and the carrying of slow moving stock. One de 
livery system will serve all yards, and one reserve 
vard will handle all slow movers. There will be 
a general fund for constructive advertising for the 
purpose of promoting the desire to build wisely. 

In concluding his address Mr. Saberson stated 
that the lumberman of the future is going to 
make more money than he did in the past. He 
will do this by working out programs for reduc- 
ing stock, increasing turnover and cutting down 
operating expense. 


The new 30,000-foot sawmill of Charles H. 
Barnaby, Greencastle, said to be one of the 
most modern in Indiana, is ready for opera- 
tion. The present mill is the fourth Barnaby 
mill in Greencastle. In 1883, Howard Barnaby, 
father of C. H. Barnaby, opened the first mill. 
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Northeastern Retailers in Thirty-first Annual 


(Continued from page 55) 


not now be willing to handle cars loaded 
only to the minimum. In answer to a ques- 
tion, he said it would be unwise to try to ex- 
tend unloading time, for some shippers would 
take advantage of it and would produce a 
ear shortage. 

The session closed with a discussion of in- 
come tax returns by Judge W. Clement Moore, 
of Philadelphia. 


THURSDAY AFTERNOON 


The afternoon session opened as women’s day, 
with discussion of woman’s place in the build- 
ing material business, by Mrs. A. H. Webster of 
Groton, N. Y. Mrs. Webster, who is a lady of 
rare charm and of experience in the retailing 
of lumber, began her address by paying tribute 
to the outstanding success of the dealers present 
at the meeting. 

She stated that the lumber business is one of 
inherent dignity. The dealer must have a di- 
versified knowledge and must be a builder, archi- 
tect, educator and financial advisor to the people 
of his community. One of the recent additions to 
his professional duties is that of interior decorator. 
It is a great achievement to have made successful 
mastery of this business. The dealer must know 
many professions and must handle many lines of 
merchandise. The lumber yard is becoming a de- 
partment store, and the keynote of the future is 
still further expansion. It is possible that the 
dealer may have to add to his materials for build- 
ing houses the merchandise needed to equip them. 
Some dealers do not like this possibility, but this 
expansion will build an entrance for the woman 
buyer. 

Yard sales directly or indirectly are made to 
women who have long been the purchasing agents 
of the race. Women are silent salesmen for lum- 
ber yards. Women have long done clerical work 
in business offices, and many, when given the op- 
portunity, display administrative gifts. Women 
are gifted with intuition and subtleness, and these 
gifts are potent in getting the customer to per- 
suade himself. 

Women Prepare for Salesmanship 

While feminine salesmanship in the lursber field 
is new, there are those women who love it and 
have done splendid work. Those women usually 
prepare themselves by knowing lumber from tree 
to finished house. They succeed not because they 
ure women, but because they developed womanly 
qualities that make them excel. Mrs. Webster 
gave a number of instances of successful, practical 
work done by women in the lumber business. She 
urged that women in clerical forces be given a 
chance at bigger things. She closed by stating 
that many things indicate that woman may be 
coming man, 

Mrs. Margaret Pierce of the J. A. Mahlstedt 
Lumber & Coal -Co., New Rochelle, N. Y., made 
a brief speech. She referred to a story in the 
AMERICAN LUMBERMAN about what will be done 
by women in 1928 [Nore: See pages 58 and 59 
of the Jan. 10, 1925, issue—EpiTor], and stated 
that with this encouragement women would 
talk in meeting. Her work is in service and 
salesmanship, and her company issues a house 
magazine which it relies on to introduce the 
building idea into the feminine mind. 

James E. Floyd of Yonkers presented evi- 
dence of the growing evil of theft in lumber 
yards and offices by employees. He recounted 
4 number of instances, and suggested that a 
bureau be inaugurated in local and regional 
associations for listing data of this kind. 

Application of Advertising in Industry 

W. G. Palmer, of J. Walter Thompson Co., 
Chicago, discussed advertising in general and 
its application in the lumber industry. He out- 
lined some of the principles of advertising, and 
stated that the construction business, which is 
one of the largest industries, is moving toward 
specialization. This has happened in other 
industries, and such specialization has brought 
forth trade names for established and adver- 
tised products. These names are accepted as 
guarantees of quality. He mentioned the client 
in the building material field who is spending a 
half million dollars in a campaign that has 
heen prepared with such careful surveys of the 
field that it is certain of success. He suggested 
not only that lumbermen should advertise, but 





that they should get into line with the general 
tendency toward specialization by making use 
of suitable lines of material that are advertised 
and thus have this stamp of quality. 


W. W. Wood, of Birmingham, Ala., led a 
discussion of advertising, and outlined five steps 
in advertising. This very practical discussion 
has been reported in large part in several 
issues of this paper. 


Prizes in Contests Awarded 


In announcing the result of the contest for 
the best yard and shed layout Seeretary Col- 
lier stated that Lexington Lumber Co., Lex- 
ington, Mass., won first prize for yard lay- 
out; Allison & Vervalen Lumber Co., of Hav- 
erstraw, N. Y., won second. For shed de- 
sign, Wisker Lumber Co., Niagara Falls, N. 
Y., was awarded first prize and Nassau Lum- 
ber Co., Hempstead, L. I., second. 

The final number on the inspirational pro- 
gram was a talk by Harry Collins Spillman. 


Officers Elected 
The following officers were elected: 


President—Walter R. Pettit, Huntington, L. I. 

Vice presidents—Charles Baker, Worcester, 
Mass.; Fred B. Chapman, Glens Falls, N. “9 
William J. Riley, Hartford, Conn., and William 
P. Morin, Fulton, N. Y 

Treasurer—Alvah F. Stahl, Rochester, N. Y. 

Directors for three years—S. Austin Hurlbut, 
Albany, N. Y¥.; Harry Yakey, Syracuse, N. a 
George Wicker, Niagara Falls, N. Y.; Frank B. 
Merrick, Holyoke, Mass.; Harold Jones. Hornell, 
N. Y.; Floyd E. Reynolds, Gloversville, N. Y. 

Director for one year—G. Waldo Parrott, Provi- 
dence, R. I 





W. G. Sweet, of Elmira, in a very eloquent 
and moving speech, told retiring President Hen- 
rich how deeply the association appreciated 
him and his work and made the presentation of 
a gift as a memorial of the affection his asso- 
ciates feel for him. 


HOO-HOO CONCATENATE 


A Hoo-Hoo concatenation in charge of Bojum 
Carl Carlton was held after the close of the 
convention. 

The final entertainment feature of the con- 
vention is a theater party tonight to see Eddie 
Cantor in ‘‘I<id Boots.’’ 

3efore closing the convention Secretary Col- 
lier made a final announcement ef the party 
going to the west Coast and return through 
the Panama Canal. The junketing party will 
start early next month. 


EMPIRE STATE SALESMEN ELECT 

[Special telegram to AMERICAN LUMBERMAN] 

New York, Jan. 29.—The Empire State 
Association of Lumber & Sash & Door Sales- 
men held its annual meeting Jan. 27, and 
elected the following officers: 

President—C. R. Kelleran, of Trotter-Kelleran 
Lumber Co., Buffalo. 

First vice president—Robert Savage, of W. C. 
Edwards Co., Ottawa, N. Y. 

Second vice president—George Gillespie, of 
James Gillespie Lumber Co., North Tonawanda. 

Secretary-treasurer—Harry J. Nauss, Utica. 

Directors—A. J. Brady, jr.; J. J. Bigger, Albert 
Tardy, N. B. Morrell, and Frank Lehman. 


Many Permits for Remodeling 


GRAND RaApips, Micu., Jan. 26.—A total of 
2,233 permits for remodeling and making addi- 
tions to single-family dwellings was issued dur- 
ing 1924, according to figures published by the 
municipal building inspector. During the year 
74 owners of single houses were permitted to re- 
model as multiple dwellings. 

Permits for building 966 new single-family 
houses, 28 two-family flats, and one multiple 
dwelling housing 17 families, also were issued, 
these structures providing accommodations for 
1,039 families. 


NorthernWoods 














We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 


of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, = LLumber Co. 























A Brand to 


Tie to- 


‘ >| AC Cr 

Peerless 
ROCK MAPLE, BEECH 
AND BIRCH 






Members of 
Maple Flooring 
Manufacturing 
Association. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 





The Northwestern CooperageW ¢ 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 

















Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 








17 





VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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_ +. 
Flooring Equal 


to Competition 
Dealers who sell Hudson Oak 


Flooring don’t need to worry 


about competition. Hudson 
Oak Flooring sells against the 
stifiest competition. In _ fact ~ 


many dealers tell us they prefer 
it because of this fact. 


HUDSON 


Oak Flooring 


is manufactured in oneof the most modern 
flooring plants in the country. It has a 
glass-smooth finish and matches right up 
tight—which we believe you will agree 
are mighty good sales points. 


Write for name of our 
nearest distributor. 




















Hudson Hardwood 
Flooring Company 
MEMPHIS, TENNESSEE 

Owned by Hudson & Dugger Company. 

Curtis Woodwork issc 
is identified by the 
Whatever you buy u e 
_sash, door, mold- 
this trademark. Curtis Woodwork is sold under 
the “1866 Curtis trademark” by. Curtis dealers 
THECURTIS COMPANIES SERVICE BUREAU 
326 Curtis Building, Clinton, lowa 
Manufacturers 
Walnut Logs, Lumber 
Cable Address : “*Pickwood,” St. Louis 
iT OREIGN 


P. O. Box 217 
bd 
\ { 
mark to the right. 
ings, or interior woodwork—see that it bears 
east of the Rockies. 
Pickrel Walnut Co. 
ST. LOUIS, MISSOURI, VU, S. A, 
Brokers - Agents 

















Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber. 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL ” 











WRIGHT, GRAHAM & CO., Wood Brokers 


86 St. Vincent St., Glasgow, Scotland, 3 Eastchea 5 _ 
don, E. C. Cable Address: ‘‘Brackridge,’’ slg 3 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage 


Finland May Ship to Philadelphia 


PHILADELPHIA, Pa., Jan. 26.—This city 1s 
likely to be the port of entry for huge quantities 
of lumber from Finland, if the effort set under 
way yesterday by the visit of John S. Saari, 
of the Finnish Lumber Manufacturers’ Asso- 
ciation, to the foreign trade bureau of the 
Chamber of Commerce is any indication. 

After a study of port conditions here he said 
that 6‘ Philadelphia is the best distributing point 
on the Atlantic coast for inland shipments, be 
ing able to handle the foreign lumber more 
cheaply and more expeditiously than New York 
or other points.’’ 

According to Mr. Saari, Finland is exporting 
more than two billion fect of pine and spruce 
timber, mainly to the United Kingdom. He feels 
that there is a market in this country for this 
Jumber, which very much resembles our norway 
pine and spruce. 

He said that if the proper arrangements can 
be made with Jeading lumber firms here and 
with the shipping interests this city could be 
made the local point for this lumber, as it can 
he shipped here more cheaply than from the 
Pacific coust. 


Forwarding Concern Elects 


MEMPHIS, TENN., Jan. 27.—The annual stock 
holders’? meeting of the American Overseas For 
warding Co. was held in the executive offices in 
the Bank of Commerce Building, this city, last 
Friday at which time reports of the progress 
made during the last year were heard. The 
following directors: were also elected to serve 
during 1925; H. D. Love, Turner-Farber-Love 
Co.; CG. R. Tustin, Tustin Hardwood Lumber 
Co.; George ©, Kheman, George C. Kheman & 
Co.; James I. Stark, James EF. Stark & Co.; 
John W. McClure, Bellgrade Lumber Co.; 
Walker lL. Wellford, Chickasaw Cooperage Co. ; 
S. M. Nickey, Nickey Bros.; R. L. Jurden, Pen- 
rod-Jurden Co.; and J. H. Townshend, all of 
Memphis. At the meeting of the board of di- 
rectors following the stockholders’ meeting the 
following officers were named; J. HH. Town 
shend, president; C. A. New, secretary-treasur 
er; and R. kK. O’Rourke, New Orleans, general 
manager, 

According to reports, the American Overseas 
Forwarding Co. handled more than 90 percent 
of the hardwood lumber for export, a goodly 
share of the tobacco and all other commodities. 
The company in five years has grown from a 
small concern to one of the largest forwarding 
coneerns in the Gulf. 


Office and Sales Forces Gather 


NEW York, Jan. 26.—Andrew TI. Dykes, 
president of the Dykes Lumber Co., was the 
host last Saturday night to the office and sales 
forces of the organization at a dinner dance 
in the McAlpin Hotel. There were more than 
forty-five guests present. Mr. Dykes was the 
recipient of «a handsome gift of a set of pearl 
studs from the employees and he in turn pre- 
sented each employee with a gift, a pearl han- 
dled knife for the men and a perfume set for 
the women. 

Dancing to music by a string quartet con- 
tinued until J a.m. Mr. Dykes announced that 
the ‘‘party’? hereafter would be an annual 
affair. In the afternoon of Saturday members 
of the sales force assembled at the headquarters 
of the company. The work of the last year was 
reviewed and questions of poliey for the new 
vear discussed. 

In connection with the annual celebration, 
the Dykes company sent out announcements to 
the trade that the company has established its 
‘*sixth lumber and specialty center’’ at 260 
Front Street, one block from Brooklyn Bridge. 
The announcement says: 

Our new vard will confine itself to that part of 
Manhattan below Canal Street. This policy, to- 
gether with its central location in that territory, 
should soon enable it, through the performance 
of service, to earn the same title as our other yards 


which have been frequently referred to as The 
Unique Lumber Yards. 
This probably has been prompted by the high 


degree to which we have developed certain features 
of our business, particular importance being at- 
tached to courteous service. Our stock ranges from 
ornaments to timbers and is kept entirels 
cover. 


under 


The new vard has been designated as ‘Thi 
City Hall Yurd.’’ Other yards are ‘‘The Madi 
son Square Yard,’’ ‘*The Brooklyn Yard,’ 
‘‘The Washington Square Yard,’’? ‘The Times 
Square Yard’? and ‘*The Hoboken Yard.’’ 


Famous Forester Tours Country 


Dr. C. A. Schenck, formerly head of the Bilt- 
more Forestry School, and well known to thou 
sands of lumbermen and foresters all over the 
United States, is again in this country, having 
recently arrived from his home in Darmstadt, 
Germany. Dr. Schenck attended the annual 
meeting of the American Forestry Association in 
Chicago last week and is now making a tour of 
the west Coast. He expects to be in Seattle on 
Feb. 1 and will spend a week in Seattle, Port- 
land and adjoining cities. He expects to arrive 
in San Francisco on Feb. 8 and will lecture at 
the department of forestry, University of Cali- 
fornia, Berkley. From there he will visit Los 
Angeles, San Diego, Calif., and Yuma, Ariz. 
Later he will visit a number of points in the 
South, inspecting forestry operations and giving 











Dr, 26; A. 


Schenck, in his home at Darmstadt, 
Germany 


lumbermen and foresters the benefit of his 
knowledge of this tremendously important sub 
ject. March 25 will be Dr. Schenck’s birthday, 
which will be celebrated at a farewell reunion 
in the Canadian Club in New York City, and on 
March 28 he will sail for his home in Germany. 


Twenty-Six Years of Insurance Service 


KANSAS City, Mo., Jan. 26.—The manutac- 
turing Lumbermen’s Underwriters, of this city, 
tankin-Benedict Underwriting Co., attorney in 
fact, which has completed twenty-six years of 
fire insurance service to the lumber industry, 
this week is sending out to its members with 
the annual statement a letter directing attention 
to some particular features of this report. ‘The 
net inerease in membership last year was 195, 
making total membership 1,345; the net in- 
cerease in insurance in force was $9,591,676.25, 
making the total insurance in foree $117,454,- 
306.73; interest credited to members during tlie 
vear, $96,055.61, making total interest credited 
to members $890,522.85; savings returned 
members during the year was $379,329.92, mak 
ing total savings returned $3,658,331.51;  in- 
crease in surplus to credit of members, $96, 
257.67, making total surplus and reinsurance 
reserve to members’ credit $2,625,389.37. 
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Large Deal in Coast Timber Lands 


SEATTLE, WASH., Jan. 24.—J.. H. Bloedel, 
president Bloedel Donovan Lumber Mills, and 
Bloedel, Stewart & Welch Corporation, has been 

Vancouver, B. C., this week, in connection 
with one of the largest deals in timber lands 
ever made in the Pacific Northwest. 

[t is understood that two tracts are involved, 


one from the Canadian Pacific Railway and the 


other from James MaeLaren & Co., the stand 
comprising some of the best Douglas fir and 
cedar in the Campbell River district of Van 
couver Island. 

The total stand is close to two billion feet, 
and the consideration is well up in the millions. 

The sales have been made to Bloedel, Stewart 
& Welch, this being the second large deal in 
which that corporation has been interested. 


Lumber Center to Get New Railroad 


KLAMATH FALLS, OrE., Jan. 24.—There has 
been considerable excitement in Klamath Falls 
regarding additional railroads to this vicinity. 
The Joecal council has been debating the advisa- 
bility of granting a franchise to the Oregon, 
California & HKastern, commonly known as the 
Strahorn line. Last Monday, right in the midst 
of a council meeting, a wire from W. F. Turner, 
president Oregon Trunk Railway, asked that 
his railroad get a chance to be heard. The 
Oregon Trunk is owned jointly by the Great 
Northern and Northern Pacific and has ter 
ninals at Bend. It looks as if the Hill lines will 
soon be in the Klamath Falls District. It is 
rumored that the Southern Pacific has purchased 
the Strahorn line. 


Moves Headquarters to Seattle 


SEATTLE, WASH., Jan. 24.—The Northwestern 
Lumber & Coal Co., which originally started in 
business in Spokane a year ago this January, 
now has moved its headquarters to Seattle, with 
offices in the White-Henry-Stuart Building, of 
this city. The company conducts a general 
wholesale lumber business. Jts head is J. H. 
Khrmanntraut, who is a well known member 
t the lumber fraternity of the Pacifie coast. 
Mr. Khrmanntraut was formerly in the whole- 
sale Jumber business in Seattle, and then for a 
number of years was interested in the F. R. 
Woodbury Lumber Co., with headquarters in 
Spokane, operating a line of retail yards in 
eastern Washington. He is also interested in 
the sawmil] business in eastern Washington. 


Ceast Shook Outlook in Orient 


SEATTLE, WASH., Jan. 24.—A eircular issued 
by the box department of the West Coast Lum 
bermen’s Association reprints a letter from a 
leading firm of exporters, analyzing the outlook 
for west Coast box shook in the Oriental mar- 
kets. 

In Japan, any hope of business is discouraged, 
due to native competition and prohibitive im- 
port duty. 

At Hankow, China, local products are usually 
exported in cases made up from containers in 
which foreign goods are imported —in other 
words, second-hand or reworked cases. Business 
would depend on ability to compete with exist 
ing supplies; and it would appear that even if 
the prices were attractive the volume of business 
would not make Hankow a particularly attrac 
tive market. Customs returns show that from 
October, 1923, to September, 1924, 100,000 eases 
ft ege products were shipped from Hankow. 
There is also an appreciable total of gatinut 
and bristle cases. 

At Shanghai the possibility of doing business 
lies chiefly with tobacco and cigarette firms and 
manufacturers of candles and soap. The Shang 
hai Chinese obtain many cases by recondition- 
ing old ones, planing off the marks and numbers, 
and making the material into new cases. The 
Standard ease for tobacco and cigarettes, of 
Which fairly large quantities are used, has these 
specifications: Inside size, 68x18x30%4 inches; 
form thickness; end boards to be full %4-inch 
battens 214x%, inches on each end; six boards 


top and bottom; wood to be well seasoned; 
smooth on one side. Siberian manufacturers 
recently offered sech cases at the equivalent of 
$1.44 each, United States currency, which was 
considered a low price; but the Japanese under- 
bid them. 

Specifications of the Standard Oil Co. for 
candle box shook are given for 6-, 9-, 12-, and 
15-ounee. In each ease the grain of the wood 
in the end boards is to be horizontal; all shook 
must be planed on one side and must be of uni- 
form thickness; end boards to be full 34-ineh 
thickness, and sides, tops and bottoms to be full 
rg-inch after being planed; ends and sides must 
be of one-piece boards; tops and bottoms can be 
of two pieces, but preferably one; all edges must 
be free from knots. These are offered in Si- 
berian pine, Russian cedar or Douglas pine at 
these rates: 6-ounce, 22 cents Mex. or 12 cents 
gold; 9-ounce, 18 cents Mex. or 10 cents gold; 
12-ounce, 21 cents Mex. or 114% eents gold; 15- 
ounce, not quoted. Business is possible at the 
rates quoted, CIF&C Shanghai or Tientsin. 

Standard soap box shooks are offered at 
around 1614 cents. 


Plan Basic List for Intercoastal Trade 


SEATTLE, WASH., Jan. 24.—A basic price list 
for the Atlantic coast trade in lumber will prob- 
ably go into effect within the next few weeks. 
Up to the present time lumber in the inter- 
coastal trade has been sold on a flat price, re- 
gardless of lengths, sizes, or other varying fea- 
tures. On the other hand, the rail market has 
always been conducted on a basie list, with 
suitable differentials for difficult lengths or 
Sizes. 

The proposal for a change from the system of 
« flat price to a basie list was made Tuesday 
at a joint meeting of interecoastal lumber ship- 
pers and manufacturers, and the matter was 
diseussed at considerable length. 

As au result a committee consisting of four 
representatives of mills in the intercoastal trade 
and four representatives of intercoastal ship- 
pers was appointed to make up such a list, with 
due regard for the convenience of the manufae- 
turers, shippers and eastern buyers. The mem- 
bers of the committee are: Thorpe Babcock, 
North Western Lumber Co., Hoquiam, Wash.; 
Ralph Dickman, Dickman Lumber Co., Tacoma ; 
Av kk. MeIntosh, Clark-Nickerson Lumber Co., 
Kverett; K. HL. Koehler, Eastern & Western Lum 
her Co., Portland, Ore.; Robert W. Adair, Skin 
ner & Eddy Corporation, Seattle; L. Schumaker, 


A. ©. Dutton Lumber Corporation; Ernest 
Meyers, McCormick Lumber Co., Portland; 
A. W. Bryden, Babcock-Angell Lumber Co., 


Seattle. 

The probabilities are very strong that a basic 
list will soon be adopted by the intercoastal 
lumber dealers. 


Cuts Freight Rate to Move Posts 


DULUTH, MINN., Jan. 26.—Farmers and own 
ers of timber tracts in northern Minnesota are 
being interested in arranging for shipments of 
fence posts on a large scale to points in western 
North Dakota. That will be made possible 
through an offer of the Northern Pacifie rail- 
road to cut the present freight rate on posts 
40 percent, effective on Feb. 1 and to be con 
tinued until next June or July. Large ship 
ments of posts are expected to be made from 
the vicinity of Bemidji. The project is being 
promoted by A. W. Haw, agricultural develop 
ment agent of the Northern Pacifie railroad, 
and he is working with North Dakota agricul 
tural agents to ascertain quantities required. 

PRR EBEBEBEBABAAAGGGGSA 

FREEZING is not a hazard peculiar to the lum- 
ber industry, according to a recent ruling of 
the Wisconsin industrial commission in which 
compensation was not allowed an employee of 
the Allison Lumber Co. who froze a toe. The 
report says concerning the case: ‘‘It appears 
without question that the applicant was exposed 
to the same hazard as were all outdoor workers 
in that vicinity at the time of the applicant’s 
injury. It does not appear that the industry 
caused the hazard or in any way contributed to 
it.’? 


Ras 


Band sawmillof E. L. Bruce Co., Prescott, Ark 


Let us handle your 
Pine requirements 


We now operate a planing mill in con- 
nection with our band sawmill at Pres- 
cott, Ark., cutting from our own timber 
tracts the well known Arkansas short- 
leaf pine (Rosemary species), unexcelled 
for the best interior trim. 

We offer smoke-dried lumber, mould- 
ings, and finish. 








Bruce pine items can be 
advantageously shipped in 
mixed cars with Bruce oak 
flooring and other Bruce 
southern hardwood pro- 
ducts. 

Write us today for full in- 
formation and prices. 


E.L.BruceCo. 


Manufacturers 


MEMPHIS, x 








TEN, 




















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER * 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. | 





























Pave the Way for 
F Business 


by getting better ac- 
quainted with the 
farmers in your com- 
munity. Nothing will 
help you more than 
to have a 


Monarch Meal 
and Feed Mill 


in your yard. While you are grinding corn, oats, rye, 
buckwheat, etc., for the farmers you can encourage 
future building and repair work. Let us tell you how 
other dealers are using this mill to turn extra profits. 





Send for catalog today. 


Sprout, Waldron & Co., ticnev ox. 
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is one brand of flooring you 
won't have to depend upon 
argument to sell. It has 
plenty of merit to attract 
builders. “Larite” is noted 
for its dense grain — and 
therefore long wearing qual- 
ities—its even milling and 
good assortment of lengths. 
Remember we also manu- 
facture 


Southern Pine 
Yard and Shed Stock 


Let us quote you 
on a mixed car. 


Carter - Kelley 


manninc. J wmber Co. 


TEXAS 

















Texas Hardwood 


Yellow Pine Lumber 











Try Us When You Want:— 


OAK GUM 
HICKORY 
ELM ASH 
CYPRESS 
YELLOW PINE 


Dimension Stock a Specialty. 




















Boynton Lumber Co. 


Me rufacturere LUFKIN, TEXAS 











If not—drop us a line today so that you 
can takeadvantage of our‘‘Specials’’ in 


Long and Short Leaf Yellow Pine 
ASH, SOFT ELM, OAK, TUPELO, RED and 
SAP GUM, MAGNOLIA, RED CYPRESS 


KEITH LUMBER Co. 











’ 547-551 Keith Bldg., BEAUMONT, TEXAS a 





Consumers Covering for Spring Needs 


Sr. Louis, Mo., Jan. 26.—Purchasing of lum- 
ber by both dealers and consumers in the 
eighth Federal reserve district, which sustained 
a lull prior to the inventory period, has been 
gradually resumed since the first week in Janu- 
ary, according to the report of the Federal 
Reserve Bank of St. Louis. The report con- 
tinues: 


Yards and the trade generally are covering for 
early spring needs for which commitments were 
not previously made, at prices which have reflected 
stability, rather than any marked tendency either 
upward or downward. The advances in December 
provided the governing price in the larger transac- 
tions in virtually all the woods, though there have 
been some slight additional advances in both soft 
and hardwood stocks. The latter are more notice- 
ably reflected in the ordinary run of current sales. 
Only in transit stock and a limited range of sur- 
plus items has there been such pressure to sell as 
has made for concessions in minor sales. Stocks 
in yards pretty generally through the districts have 
been replenished, and assortments are fairly com- 
plete. The furniture industry is purchasing in fair 
volume, and some improvement is reported in buy- 
ing by the car builders and automobile manufac- 
turers. 


The report states that the furniture business 
in the district continued to maintain recent 
gains over the preceding year, but there was 
the usual seasonal decrease in sales during De- 
cember, as compared with November. 


PASS SEES EEE 


Timber Preservation Along Highways 


BELLINGHAM, WASH., Jan. 24.—Just before 
his departure for an extended European trip, 
Vice President J. J. Donovan of the Bloedel 
Donovan Lumber Mills, wrote Secretary Herbert 
vison, of the Washington Natural Parks Asso- 
ciation, that he favors the proposal to bond 
the State for $1,500,000 to obtain funds for 
the preservation of virgin timber along main 
highways. He wrote: 

If something of the sort is not done, there won’t 
be any timber outside of the Government forest 
reserves in a few years where people can get at 
it. There is not a single piece of virgin forest 
worthy of the name on the Pacific highway from 
Olympia to Blaine. There still remains some forest 
on the Sunset highway that can and should be 
saved and there are tracts along the Olympic high- 
way and in other places. 

The timber lands of this State are paying mil- 
lions of dollars into the treasury and the fact that 
this money all goes for the schools and is not 
available for purchasing forests does not change 
the argument. If we put $50,000,000 of the pro- 
ceeds of timber into one pocket, we certainly ought 
to find $2,000,000 in some way to spend that future 
generations may know what the timber looked like 
that saved them from school taxation. It is dis- 
tinetly understood that the proposed bond issue 
will be submitted to the people by referendum, but 
that a moderate appropriation is needed to save 
some tracts that are in great danger. 

It is all right to practice economy but it is all 
wrong to destroy certain special tracts of timber 
which can never be replaced, when a very moderate 
expenditure will save them, 


Stanislaus Timber Unit Sold 


SAN FRANCISCO, CaLir., Jan, 24.—The Stand- 
ard Lumber Co, was the successful bidder on 
Jan. 16 for the timber in the Punchbowl unit 
on the Stanislaus national forest, according to 
report of the California district office of the 
United States Forest Service. 

The stand to be cut is estimated to be 75,471,- 
000 feet board measure, comprising 26 percent 
sugar pine, 22 percent yellow pine, 45 percent 
white and red fir, and 7 percent incense cedar. 
The stumpage rates are $4.50 for sugar pine, 
$3.25 for yellow pine and $.50 per thousand for 
other species. The contract period extends to 
Dec. 31, 1927. 

The appraisal contains a liberal allowance, 
exclusive of brush and snag disposal, to cover 
special requirements for reducing logging dam- 
age and for fire protection. In addition to the 
standard fire protection requirements the agree- 
ment will provide for: 

(1) The employment, during the period from 
May 1 to Oct. 15 of each year of a fire chief, whose 
sole duties shall be the prevention and suppression 
of forest fires on the sale area. 

(2) A tank car of at least 5,000 gallons capacity 
equipped with force pump and 800 feet of hose 
will be kept ready for instant use in suppression of 
forest fires. 


(3) During 1925 oil will be used exclusively for 
fuel in one yarder, one swing and one loading 


donkey engine, with the understanding that if oil 
proves to be a satisfactory and feasible fuel. in 
the judgment of the district forester, it shall be 


used exclusively on the sale area during the re- 


mainder of the contract period. 


or 


During the 1925 season, the Forest Service 
will attend to piling and burning the brush. 
The purchaser agrees to deposit sums in the 
cooperative fund as required by the forest super- 
visor, not to exceed 75 cents a thousand feet 
board measure, for the total cut, to cover the 
cost of this work. 


Expects 1925 to Be Banner Year 


Kansas City, Mo., Jan. 26.—Prospects for 
a decided improvement in the lumber business 
during 1925 in which all branches of the indus- 
try will share are seen by the Dierks Lumber 
& Coal Co., of this city. Commenting on the 
outlook, D. V. Dierks, secretary and treasurer 
of the company, said in a recent interview that 
‘conditions in all parts of the country point 

to good times ahead. 
| Good crops have been 
' harvested and farm 
products are bringing 
higher prices. These 
have restored the pur- 
chasing power of the 





D. V. DIERKS, 
Kansas City, Mo.; 
Sees Good Times Ahead 





farmer, a very import 
ant factor in business.’’ 

On the strength of 
this optimistic view of 
conditions, the Dierks 
organization is planning 
a continuation of its 
advertising campaign on 
finish and yard stock 
and, within the next few months, will issue a 
striking book of interiors containing many 
beautiful color illustrations. 

For several years the Dierks company has 
specialized in the production of soft pine finish 
but within the last three years it has been 
marketing this product under the distinc 
tive trade mark of ‘‘Dierks Superior Soft 
Pine’’—a name which quite aptly characterizes 
the lumber. The company has also been im- 
proving the manufacturing facilities of its 
plants from year to year until they now repre- 
sent the last word in lumber manufacture. 
These plants are located at Broken Bow and 
Wright City, Okla., and Dierks, DeQueen and 
Hot Springs, Ark. 

A new and improved method of kiln drying 
stock has been adopted at the Dierks, Broken 
Bow and Wright City mills, although uppei 
grades are also satisfactorily kiln dried at the 
DeQueen and Hot Springs mills. The best of 
care is taken of the manufactured lumber, which 
is stored under roof to protect it from the 
elements. It is these improvements and pro- 
visions that enable the Dierks company to main- 
tain the enviable reputation it has established 
for ‘‘ Dierks Superior Soft Pine.’’ 


Dates for Wood Utilization Courses 


MADISON, WIs., Jan. 26.—The following dates 
have been set for the spring group of instruc- 
tional courses in wood utilization to be given at 
the Forest Products Laboratory at Madison: 
Gluing of wood, April 20 to April 25; kiln dry- 
ing of lumber, April 27 to May 8; boxing and 
crating, May 4 to May 9. 

These three courses have been given at inter- 
vals at the laboratory for several years and 
have been attended by more than seven hundred 
representatives of the wood using industries. 
The instruction features not only basic knowl- 
edge in the different subjects, but its practical 
application to everyday problems. 

Application for the courses or requests for 
information coneerning them should be 2d- 
dressed to the director of the laboratory. 
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THE LUMBERMAN POET 











Convention Time 
Once a vear the old convention 
Rises up and claims attention, 
Takes us from the pine and norway, 
From the baby in the doorway, 
From the molding and the flooring, 
From the watchman sweetly snoring, 
From the lumber-shed or -alley, 
From the sawmill in the valley, 
From the farmers, maybe kicking, 
(Out of scoots the uppers picking), 
From the bank that wants its money, 
From the man who thinks he’s funny, 
From the deadbeat, asking credit, 
(**Yes,’’? then sorry that you said it), 
irom the windows needing washing, 
From the girls and their goloshing, 
From the inkwell that’s corroded, 
From the desk that’s overloaded, 
From the chair that has the rickets, 
From the. woman selling tickets, 
Yes, from all that oft befalls us 
Now the old convention calls us. 


Onee a year the old convention 
Takes us trom the day’s dissension, 
To the gentle peace and quiet 

Of a cyclone and a riot, 

With new neckties and clean collars 
To a room (for seven dollars), 

To a room that’s 6x7 

Only half a mile from heaven. 

Or the pleasant information 

That we have no reservation, 

To the clerk so condescending, 

Or the boy a tip intending, 

To the 60-cent tomatoes 

And the 40-cent potatoes, 

To the rattle of the sleepers, 
Where you never close your peepers, 
To the over-crowded lobbies, 

To the porters and the bobbies, 

To the taxis and their meters, 

Or the cars with busted heaters, 
Yes, to these—and what’s the reason? 
It’s the old convention season. 


Once a year the old convention 
Takes us, I am glad to mention, 
To the customary meeting, 

New friends finding, old ones greeting, 
To the fellowship of lumber, 

To good fellows without number, 
To the program full of knowledge, 
To a sort of lumber college. 

To the good, hard-headed speeches, 
(Each some better method teaches), 
To the folks from other cities, 
Telling yarns or singing ditties, 
Swapping plans for better selling, 
Or of advertising telling, 

Others helping, others aiding, 
Their experiences trading, 

To the logic and the laughter 

You remember ever after, 

To the endless inspiration— 

Of a good association— 

Yes, I’m mighty glad to mention, 
It’s the time for our convention! 


Between Trains 

Wicuira Fauus, TEx.—It was a long journey 
down here, and gosh how we dreaded it, and 
how glad we ure we came! For 676 Texans, 
and 80 ‘Texanesses, stood up and roared such a 
Welcome that, saving the presence of the ladies, 
we thought for a moment that we had gotten 
in front of a stampede of longhorns or had sat 
down on a gusher. The military band from Fort 
Sill, Okla., which had been brought down for 
the occasion, added to the joyous uproar of the 
ught. People are always saying it is the proud- 
est moment of their life, but we suspect that 
maybe this one was. Anyway, we thank you. Of 
course the whole thing was engineered by the 
Chamber of Commerce. We shall be in Texas 


again in May, but if Austin has anything to 
eclipse the full-orbed hospitality of Wichita 
Falls, well, we’ll be surprised. 


OSHKOSH, WIS.—Twenty-seven years ago the 
Northwestern Life Insurance Co. refused to take 
a chance on us. It is a long time to wait for 
revenge, but we got it tonight when the agents 
of the central Wisconsin district gathered to- 
gether. And think of all the premiums we have 
saved in those twenty-seven years. 





CANTON, OHIo.—It is a long jump from Osh- 
kosh, Wis., to Canton, Ohio, but we successfully 
achieved an eight-minute connection at Chicago 
and landed at the Canton Real Estate Festive 
3oard at 7:30 this evening; and the first man 
to clasp us by the hand was O. H. Bachtel, who 
really was responsible for our being here. O. H. 
is always wishing us on some local organization, 
and we suspect that it is because he wants to 
talk over old times when he and we were young, 
Maggie, and used to meet at the conventions of 
the Ohio retail lumber trade. O. H. is looking 
better than we have ever seen him; and our 
eyesight has not been poor. 

Other lumbermen were there, and why 
shouldn’t they be? If the real estate man ever 
had a better friend than the retail lumberman, 
we don’t know who it was. We people who 
are engaged in furnishing the American people 
with homes certainly ought to flock together a 
great deal more than we do. We don’t know 
what the realtors and retail lumbermen would 
do without each other—and yet there are a lot 
of things that we try to do without each other. 





We See b’ the Papers 
Three States now have woman governors: 
Wyoming, Texas and matrimony. 


**Does booze cxuuse crime??? asked someone. 


Well, anyway, most of it is one. 


In w& current picture, William G. MeAdoo is 
second from right.’? We always thought so. 


Let the women propose,”’ 
pastor. 
tell us. 


suvs a Cleveland 
That would be better. Now they just 


Larry Semon is going to marry his leading 
woman, and now he will know what ‘leading 
woman’? really means, 

A Long Island woman’s cur went half way 
through a bungalow. We have known a ear to 
go through a whole estate. 

Optometrists in convention assembled in Chi- 
cago say that weak eyes cause liquor drinking. 
We thought it was weak noes. 

The American Sugar Refining Co. has real- 
ized a profit of $51,000,000 since 1921. It’s 
hard to realize a profit like that. 

It is announced that the Texas Rungers have 
been disbanded after 90 vears of service. But 
if you think so, start something. 


A Chinese student at Johns Hopkins Medieal 
School named I[ is said to have the shortest 
name in the world. And the one most frequently 
used. 

That little experiment of running the rail 
roads cost the Government $1,674,500,000. No- 
hody seems to have figured out what it cost the 
shippers. 

A bill to prohibit the teaching of the Darwin 
theory of evolution has been introduced in the 
Tennessee legislature, thereby affording further 
proof of it. 

Governoress Ferguson says that what Texas 
needs is ‘‘a strong pull, a steady, strong pull, 
and a pull altogether.’’ Maybe; but what ails 
most States is too much pull already. 


Iowa proposes a law to keep a record in each 
county of the State’s bootleggers. As matter 
of record, y’understand, not as a matter of con- 
venience. Anyway, it ought to make more in 
teresting reading than the county atlas. 
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This Book Tells How 
and—It’s Free to You! 


HERE are so many 

clearly understandable 
reasons why Superior 
Brand Oak Flooring actu- 
ally is America’s Finest that 
they cannot be told in a 
single advertisement or 
letter. | 


But this book with its con- 
cise array ot facts, interest- 
ingly illustrated, will show 
you in the ten minutes re- 
quired to read it, exactly 
why dealers who sell 
Superior Brand are find- 
ing it their one best bet. 


Write for your copy 
Right Now! 


SUPERIOR OAK FLOORING 
COMPANY 


Helena, Arkansas 
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DIMENSION 


At the present time we have 
good stocks of it in 


No. 1 and 2 Shortleaf 


Replenish your stocks by order- 
ing it in Mixed Cars with 
Shortleaf 


FINISH, FLOORING, 
SIDING and MOULDING 


Tell us your needs. 


Laturop Lumser Co. 


i LATHROP, ALABAMA 


‘Pine Plume > 
Lumber Co. 


MONTGOMERY, ALABAMA 








LONG LEAF 
Rift and Flat 
Flooring 


Dimension, 
Roofers 

















\ QUALITY _ SERVICE // 




















HIGH GRADE 
4%" and %" CEILING. 
%" and %" BEVEL SIDING. 








STOVER LUMBER CO. 


MOBILE, ALABAMA. 











Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3'% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
431 So. Dearborn Str., Chicago, IIl. 














LUMBER TRANSPORTATION 








Cut Rates on Built-in Woodwork 

With a view to extending their markets Pacific 
coast manufacturers of built-in woodwork asked 
the carriers through the Transcontinental 
Freight Bureau for a Jower rate on this ma- 
terial and a reduction of the minimum carload 
weight. As «a result the Transcontinental 
Freight Bureau has been instructed to prepare 
a new tariff which will be published in the next 
supplement. This action was taken Jan. 16, and 
is known as International Dockets Nos. 5192 
and 5193. 

The new rate from Pacifi¢e coast points to Chi 
cago will be cut in the new tariff from $2.10 to 
$1.50, with proportionate reductions to other 
points; and the minimum carload will be re- 
duced from 30,000 to 24,000 pounds. 

While the built-in woodwork manufacturers 
asked for lower rates than those accepted by the 
carriers, it is understood that if the new rates 
do not enable the manufacturers to distribute 
their products in a wider territory consideration 
may be given to proposals for further reduc- 
tions. It is expected that the tariff carrying 
the new rates will be published late in February 
or early in March. 

@aeaneananaanaae 
Against Minimum Car Charge 

WASHINGTON, D. C., Jan. 26.—The Consolidated 
Lumber Co. has filed with the Interstate Commerce 
Commission exceptions to the report proposed by 
the examiner in its complaint against the Director 
General of Railroads, as agent, seeking damages 
in connection with alleged unreasonable rates on 
a large number of carloads of lumber shipped from 
the wharf of San Pedro, Calif., to Wilmington, 
Calif., during the period of Federal control. The 
distance covered was 414%4 miles. A minimum charge 
of $15 a car was applied. Complainant claimed a 
rate not in excess of 30 cents a ton, minimum 
$6.50 a car, which was subsequently established 
between the two points. The brief strongly em- 
phasizes the point that the service performed by 
the carriers was in all essential respects similar 
to that performed within the Los Angeles, Oakland 
and San Francisco switching districts, and to the 
movement from San Francisco to south San 
Francisco “on which the commission condemned 
the $15 minimum charge.” 

(SQ @2@2@42@2@22@42@244@: 
Car Loadings Maintain Record 

WASHINGTON, D. C., Jan. 27.—Loading of 
freight on the railroads is the greatest on record 
for this season, according to reports filed today 
by the railroads. 

During the first three weeks of January rev- 
enue freight loadings totaled 2,630,684 cars, an 
increase Of 157,518 cars or 6.4 percent over the 
corresponding period in 1924 and an increase of 
126,183 cars or 5 percent over that of 19238. 

For the week ended Jan. 17 the latest reports 
available, 932,150 ears were loaded, an increase 
of 37,299 cars over the corresponding week in 
1924 and 67,853 ears over that week in 1923. 
Compared with the preceding week this year, 
however, it was a decrease of 657 cars. 

Miscellaneous freight loading for the week of 
Jan. 17 amounted to 301,028 cars, 2,688 cars 
above the week before and 12,945 cars above 
the same week last year. It also was an inerease 
of 15,631 ears above the same week two years 
ago. 

Loading of merchandise and less than c¢ar- 
load lot freight totaled 235,395 cars, 2,732 cars 
above the week before and 11,128 cars above the 
same week last year. It also was 24,613 cars 
above the same week in 1923. 

Coal loading totaled 208,015 cars, a decrease 
of 9,399 cars under the preceding week but 
3,048 cars above the same week last year. Com- 
pared with the same week in 1923, it also was 
an increase of 15,235 ears. 

Forest products loading totaled 73,441 ears, 
4,144 cars above the week before and 1,692 cars 
above last year. Compared with the corre- 
sponding week two years ago, it also was an 
increase of 3,528 cars. 

Grain and grain products loading amounted 
to 51,609 cars, an increase of 661 cars above the 
week before and 4,183 cars above the same week 


last year as well as an increase of 53,350 cars 
over two years ago. In the western districts 
alone, grain and grain products loading totaled 
34,900 cars, an increase of 3,909 cars over the 
corresponding week last year. 

Live stock loading for the week totaled 58,459 
curs, a decrease of 1,458 cars under the week 
hefore, 

@aaaaaaaaaaa 


Appoints Commerce Commissioner 

WASHINGTON, D. C., Jan. 26.—President Cool- 
idge today sent to the Senate the name of 
Thomas EF. Woodlock, of New York, as a member 
of the Interstate Commerce Commission to succeed 
Commissioner Mark L. Potter, also of New York 
resigned. My. Woodlock is a well known financial 
writer. He was strongly endorsed for the position 
Many candidates were in the field for the vacancy. 
Mr. Woodlock’s appointment apparently came as 
a complete surprise to the backers of other candi 
dates. 


. 
Apply for Reparations 

WASHINGTON, D. C., Jan. 26.—The La Fayette 
Lumber Co., of Uniontown, Pa., has filed with the 
Interstate Commerce Commission a complaint 
against the Pennsylvania Railroad and other lines. 
asking $2,877.27 reparation, with interest, on 61 
carloads of ties shipped from various points on 
the Pennsylvania and the Huntington & Broad Top 
Mountain line to Buffalo, Black Rock, North Tona- 
wanda and Lockport, N. Y., in 1922 and 1923. 
Complainant claims that overcharges aggregated 
the amount sought as reparation. 

A complaint filed by the Red River Lumber Co., 
of San Francisco and Westwood, Calif., against 
the Southern Pacific Co. and others seeks to re- 
cover damages on numerous shipments of lumber. 
beginning in 1921 and up to Oct. 21, 1923, 
from Westwood to points in the San Joaquin Val- 
ley of California and southern California. Tariffs 
were amended on the latter date, it is stated, re 
ducing certain rates covering this territory. Rep- 
uration is claimed on the basis of these reductions. 

*aaaaaeaaaaaaae 
Equipment Inquiries and Orders 

In the latest issue of Railway Age inquiries 
and orders by railroads are reported as follows: 

INquiriIgsS—The National Plate Glass Co. is in 
quiring for 35 high side gondola cars; the Missouri 
Pacific is inquiring for repairs on 250 wooden box 
cars, and 2,250 wooden gondola cars; the Chicago. 
Rock Island & Pacific is inquiring for 1,200 box 
cars of 40-ton and 400 gondola cars of 50-ton 
capacity. 

OrpdERS—The Carnegie Steel Co. has ordered 12 
gondola cars of 50-ton capacity from the Standard 
Steel Car Co.; the Ford Motor Co. has ordered 
30 caboose cars from the Standard Steel Car Co. 


Protest Cut on Coast Shook 

MEMPHIS, TENN., Jan. 27.—Protests were made 
by the Southern Hardwood Traffic Association be- 
fore the Transcontinental Freight Bureau against 
the proposed reduction of 10 percent in rates on 
box shook from the Pacific coast to the consuming 
territory on and east of the Mississippi River and 
west of the Buffalo-Pittsburgh zone. The associa- 
tion advised the bureau that if a reduction of this 
nature was made it would be necessary to reduce 
rates on box shook from points in the South, South 
west cte., to the Pacific coast. It is thought that 
au reduction will not be approved. 

SA BLBBLBLBLEZASAS 
Wins Important Decision 

CINCINNATI, OHIO, Jan, 28.—The Ohio Public 
Utilities Commission has just issued an order 
which grants the Settle Lumber Co., of this city. 
au privilege for which it has been fighting for more 
than seven years, The order is directed at the 
Baltimore & Obio Railroad and requires that com 
pany to include Madisonville in the switching 
limits of Cincinnati. Madisonville is a subur) 
within the corporate limits of the city, but here- 
tofore has been excluded from the switching limits 
by the railroad. The fight for the right was begun 
by the Settle Lumber Co, on the ground of dis- 
crimination in rates and, after several years, the 
case was decided against it. The present victory 
for the lumber company was won on the col- 
tention that the matter was a discrimination 1 
service. Madisonville is also on the Pennsylvya- 
nia’s Cincinnati-Chicago division, but this road 
granted the privilege some time ago. The order 
affects all industries located in Madisonville, anc 
it is believed that it will lead to many factories 
locating there which heretofore have stayed away 
because of the lack of the switching rights 
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NOTES FROM WASHINGTON 








Nominates New Trade Commissioner 

President Coolidge has sent to the Senate the 
nomination of former Representative William E. 
Humphrey of Washington to succeed Nelson B. 
Gaskill as a member of the Federal Trade Com- 
mission. Failure of Mr. Gaskill to secure an- 
other appointment doubtless will be disappoint- 
ing to lumbermen, since he has been generally 
recognized as a constructive member of the 
commission. There is consolation, however, in 
the fact that Mr. Humphrey long served in 
Congress from the State of Washington and 
necessarily is well posted concerning the prob- 
lems faced by the lumber industry. 

The passing of Commissioner Gaskill recalls 
the minority report which he transmitted to 
Congress rather than join in a single report with 
other members of the commission. He recom- 
mended certain constructive changes in the 
practice of the commission. Last week Senator 
Wadsworth of New York und Representative 
Williams of Michigan introduced identical bills 
carrying out generally the suggestions made by 
Mr. Gaskill in this report. Under the provisions 
of this bill the commission, when it has reason 
to believe that a firm employs a method of 
unfair competition, is required to advise the 
firm and give it an opportunity for an informal 
hearing, and to seek constructively and helpfully 
to determine with the respondent the questions 
involved and perform this duty without a formal 
proceeding. If the firm or individual concerned 
either showed the commission that it was with- 
out jurisdiction in the premises or discontinued 
the method held to be unfair, the commission 
would go no further in the matter. Upon notice 
to the concern and for good cause, however, the 
commission would have authority to reopen the 
proceeding, and handle it in a formal way. 

At the formal proceedings the case could be 
dismissed, should the commission find itself 
without jurisdiction or become satisfied that the 
respondent had discontinued the practices ob- 
jected to. In cases where formal complaints 
ure issued, the bill would require the commis- 
sion to write into the notice of hearing a plain, 
concise statement of the questions presented. 

In connection with the introduction of his 
bill, Rep. Williams explained that its enactment 
would result in a large saving to both the 
Government and American business and would 
eliminate expensive hearings in at least 50 per 
vent of the cases now coming before the com- 
mission, 

°S@Raaaaaaaan 
Offers Training in Cooperation 

A unique educational enterprise has been in 
corporated under the Jaws of the District of 
Columbia. It is the American Institute of 
Cooperation. It will train voung men and 
women for careers in cooperative business under 
takings, afford a medium through which codper- 
itive leaders may exchange experiences and 
demonstrate to colleges and universities how 
this new phase of business ean be effectively 
taught in economic courses. The project has 
the backing of farm organizations representing 
ore than two million members. Its incorpor 
ators are H. C. Taylor, chief of the Bureau of 
Agricultural Economics, Department of Agri 
rulture; EK. G. Nourse, head of the agricultural 
division of the Institute of Economies; Charles 
W. Holman, secretary of the National Board 
of Farm Organizations and the National Co 
perative Milk Producers’ Federation; Dr. T. C. 
\tkeson, representative in Washington of the 
National Grange Patrons of Husbandry, and 
b. B. Reid, representative of the American 
Farm Bureau Federation. 

Mr. Holman, who is acting us temporary 
secretary, said: 
this institute is being founded in response to 
we apparent need in this country of an attempt 
9 reorganize many of its business practices upon 
F basis of greater stability and equity. This at 
fmpt is based upon what is commonly known as 
the codperative principle. The general conception 
of the codperative principle and its application 


‘0 industrial, civic and even ethical relations is 


Vague, uncertain and idealistic. The successful 


application and extension of this principle, the 
realization of its acknowledged possibilities for 
good to the farming and business interests and 
general welfare of the country can be safeguarded 
and accelerated by a more thorough understanding 
of the theory, history and technical application of 
cooperation. Educational institutions now lack 
data and trained men for the scientific investiga- 
tion, analysis and presentation of this movement. 
All over the country men are trying to set up and 
operate business enterprises based on this principle 
with little knowledge of what it is, how it should 
be applied, how it works or in what it will result. 

It is planned to hold this summer a four 
weeks’ course covering the big basie principles 
of cooperative movement. This course will be 
conducted under the joint auspices of the Insti- 
tute and some high grade edueational insti- 
tution. 


(SPRRBBBBEAaB: 


Approves Huge Appropriation Bill 


The House committee on publie buildings and 
grounds on Monday approved the bill appropri- 
ating $150,000,000 for public buildings to be 
spent during the next six years. Of the total, 
$50,000,000 is for the construction of Govern- 
ment buildings in Washington, part of a plan 
designed to make this city the most beautiful 
capital in the world. The remaining $100,000,- 
000 is for postoftices and other Federal build- 
ings throughout the country. The bill is yet 
to be passed, of course, and in itself does not 
actually appropriate the money. If passed, 
however, it will authorize this amount of con- 
struction, and the appropriations committee 
would make allotments from year to year as 
the budget permitted. President Coolidge has 
strongly urged a building program for Wash- 
ington to get rid of the heavy annual rental 
expenditures here. The committee also acted 
favorably upon the bill authorizing $14,700,000 
for the erection of the Lincoln Memorial bridge 
across the Potomae River, connecting the beauti- 
ful Lincoln Memorial in Potomac Park with 
Arlington National Cemetery on the Virginia 
side of the river and furnishing a magnificent 
entrance to the national capital from the South. 


To Study South American Forests 

The Tropical Plant Research Foundation, 
formed several months under the auspices of 
the National Research Council, is making prep- 
arations for a thorough scientific survey of 
the resources and commercial possibilities of 
the tropical American forests from the stand- 
point of marketable hardwood timber available 
to the United States as our hardwood resources 
became exhausted. The forestry division of 
the foundation is in charge of Maj. George 
P. Ahern, U.S.A., retired, for years director 
of forestry in the Philippine Islands, who is 
well known in the Jumber industry. By reason 
of his long experience in the Philippines, as 
well as his work in this country and his general 
knowledge of forestry, it is believed Maj. Ahern 
is eminently fitted for the task. 

Owing to the fact that wasteful timber eut- 
ting methods have been employed in many Latin 
American countries and that ‘‘conservation of 
forest resources’? is a phrase which is just 
heginning to be heard there, one of the first and 
most important things to be done, it is pointed 
out, is to educate the people of the South and 
Central American republics to the economie 
value of present day forest practices, 

Maj. Ahern in discussing this phase of the 
subject stated that from ten to twenty years 
would be required to make the right educational 
approach, but that it was a method that had 
proved most suecessful in the Philippines and 
that it was essential that the people be made to 
understand through native instructors the value 
to them of their forests. 

A sort of census of the tree resources of Latin 
America will be taken. This will include not 
only a botanical study of the number of tree 
species found in a particular area, but also the 
density of growth and accessibility to trans 
portation. 

For example, it is known that there are more 


than 2,500 species of trees in the Amazon Valley 
and a large number exist in other parts of 
tropical America, but it is believed the greater 
part of the star’ is made up of a very few 
species, perhaps .ot more than twenty, as was 
found to be the case in the Philippines. 

An effort will be made to ascertain what 
kinds of wood found in the forests of tropical 
America ean be suecessfully and economically 
worked, but are not now being used beeause of 
some unfounded prejudice against them or 
because other woods have been more widely 
advertised. Maj. Ahern points out in this con 
nection that the Philippines today are exporting 
woods whieh at the time forestry was introduced 
there were not considered fit for use. 

Along with the botanical study to be made, 
laboratory tests and experiments will be con- 
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ducted to show the strength, durability and 
other qualities of the various species. It is be- 
lieved that as a result of this survey tropical 
America will be in position to supply the de- 
mands of the United States by the time the 
necessity for hardwood importation into this 
country becomes pressing. As a first step, Latin 
American governments are being requested by 
the foundation to furnish information already 
available as to the character and extent of their 
forest resources. 
(eaa@@eaaanaanaane 

Oppose Cooperation in Fire Patrolling 

As it passed the Senate, the Army appropria- 
tion bill carries an item of $50,000 for cooper- 
ation by the Air Service in forest fire patrol 
work. Secretary of War Weeks and Major 
General Patrick, chief of the Air Service, op- 
posed the item on the ground that they would 
gladly codperate in this work but feel that the 
work conflicts with the use of army planes for 
military and training purposes. They would 
much prefer to assist in organizing 4 civilian 
aerial fire patrol service. Officials of the De- 
partment of Agriculture and the Forest Service, 
on the other hand, feel it is better to secure 
the use of military planes during the summer 
months than to attempt to build up a service 
of their own. In this connection Secretary of 
War Weeks said: 

I am ready to assist the Department of Agri- 
culture in every way in the establishment of this 


patrol with civilian aviators, but am not in favor 
of making it a regular co6perative arrangement, 
for the reason that it interferes seriously with 
the training of the army and, of at least equal 
importance, it hinders the development of commer 
cial aviation, which it is the policy of the War 
Department to foster in every way possible. ] 
recognize the value of such a patrol to the Depart- 
ment of Agriculture and that the shortage of com- 
mercial aviators may make it necessary to employ 
some military personnel on this work during the 
next fiscal year and, possibly, for some years to 
come until there are sufficient commercial aviators 
or other civilian aviators available for the work 
in order to protect the important national interests 
which these forests represent. Should such uge 
of military personnel be required the War Depart- 
ment should be reimbursed, because the expendi- 
tures are for purposes for which it is not responsi- 
ble and its funds are too limited to permit any 
of them being applied to anything except the 
barest essentials of its own work. 


Chinese Paper Imports Grow 

“mphasizing the remarkable growth in the 
demand in China for foreign style paper during 
the Jast ten years, Dr. Julius Klein, director of 
the Bureau of Foreign and Domestic Commerce, 
states that China’s paper imports have increased 
from $2,352 tons in 1912 to an annual average 
of 80,022 tons during the last four years. The 
United States increased its share of this trade 
from 373 tons, or less than 0.5 percent of the 
1913 imports, to an average of 9,186 tons an- 
nually since 1920, or for 1923 alone 8 percent 
of China’s total paper imports. 
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H. F. BREY, president of the Brey-Wright 
Lumber Co., of Porterville, Calif., and widely 
known in Coast lumber circles, died at his home 
in that city on Wednesday, Jan. 14, after a pro- 
longed illness. ailing health had compelled 
Mr. Brey to retire from active business about 
two years ago. He had just passed his 76th 
birthday. Mr. Brey was a native of Ohio, born 
in Henry County in 1848. He went west in 170 
and engaged in the lumber business in north- 
ern California and also in Nevada for several 
years. In 1889 he moved to Porterville and had 
lived there ever since. He was a member of 
the San Joaquin Valley Lumbermen’s Club, and 
served as its vice president in 1918, and as 
president in 1916. On the occasion of his 75th 
birthday a year ago, the members of that or- 
ganization arranged a banquet and celebration 
in his honor. Mr. Brey married Miss Ada 
Lackey in 1899 and two daughters were born to 
them. The elder, Frances Marie Brey, is su- 
pervisor of music in the schools of Vallejo, 
Calif., while the younger, Alberta Ruth Brey, 
became associated with her father in the lum- 
ber business and is widely known in the retail 
lumber world as an active and successful lum- 
berwoman. She is vice president of the Brey- 
Wright Lumber Co. The widow, the two daugh- 
ters and two sisters, with a nephew, Frank 
Wright, also associated with him in the busi- 
ness, are the survivors. Mr. Brey was a mem- 
ber of the Masonic and Elks lodges and was a 
Knight Templar. He was one of the organizers 
of the Porterville Chamber of Commerce, and 
a director, and as library trustee, helped to 
secure the Carnegie Library for the city. Fu- 
neral services were held on Saturday, Jan. 17, 
under Masonic auspices. The annual meeting 
of the San Joaquin Valley Lumbermen’s Club, 
which was to have been held in Fresno on that 
day, was postponed because of Mr. Brey’s 
death. 

A. L. STORY, resident of Milwaukee County, 
Wisconsin, for more than sixty years and a for- 
mer Saginaw, Mich., lumberman, died at_ the 
home of his daughter, Mrs. H. C€. Keusel, in 
Milwaukee, Wis., on Jan. 24, at the advanced 
age of 74. He was a member of one of Mil- 
waukee’s pioneer families who settled on a 
homestead west of the city, which is now known 
as Story Hill, an exclusive residential section of 
Wauwatosa, Milwaukee suburb. Mr. Story was 
president of Story Bros. Quarry Co.; treasurer 
of the Wauwautosa Stone Co., trustee of Be- 
loit college for thirty-five years and president 
of the Badger Basket & Veneer Co., Burlington, 
Wis., which is conducted by his son, Ralph W. 
In addition to his son and daughter, Mr. Story 
is survived by four grandchildren. 


LODOLPHUS C. SMITH, for more than half 
a century associated with various phases of the 
lumber industry in Wisconsin and Washington, 
died at Bend, Ore., Jan. 20, at the age of 88. 
He was for 35 years with the French Lumber 
Co. at Chippewa Falls, Wis., as timber cruiser, 
buyer and mill operator. Mr. Smith was left 
an orphan at the age of eight, when his parents 
were drowned at Port Huron, Mich. The boy 
was adopted and taken to Detroit, where he 
lived until he was 14 years old, when he went 
to work on a lumber schooner on the Great 





Lakes. He continued at this work until the 
outbreak of the Civil war, when he enlisted. 
After the close of the war he went to Chippewa 
Falls, where he remained until 1900. In that 
year he went to Spokane, Wash., to take a po- 
sition with the Phoenix Iron Works, selling 
and installing mill machinery. He went to 
Colville, Wash., in 1907 as operator of the 
Basin Lumber Co. mill and remained there for 
three years, when he retired. Since then he 
had made his home with his son, Claude H. 
Smith, first at Gresham, Ore., and since 1917 
in Bend. 3ringing in wood on Christmas day 
during the absence of his son’s family he 
slipped on the icy porch, suffering a fractured 
hip. It was thought that he was _ recovering 
but his age was against him in the fight. Mr. 
Smith left two sons: Claude H.. of Bend, and 
Icugene’ S. Smith, of Klamath Falls, and four 
grandchildren, 


ELMER E. TEARE, president of the North- 
ern Ohio Lumber & Timber Co., Cleveland, 
Ohio, and one of the best known lumber dealers 
in that section, died suddenly Monday morning, 
Jan. 26, from heart disease at his home in Cleve- 
land at the age of 64. Mr. Teare was born in War- 
rensville, Ohio, and was the son of a lumberman. 
He followed his father into the business and 
was for 32 years with the Potter-Teare Co., re- 
cently changed to Northern Ohio Lumber & 
Timber Co. He rose from office boy to prsident 
of the company. In addition he was a director of 
the Reserve Lumber Co., the Central Lumber 
Co., and the Highland Lumber Co., all of 
Cleveland. His other interests included the 
presidency of the City Savings and Loan Co 
Formerly he was a president of the Cleveland 
Builders’ Exchange, and a director of the Cleve- 
land Board of Commerce. Mr. Teare was 4 
member of the Hermit Club, Mayfield Country 
Club, and a trustee of the Windermere Meth- 
odist Church. A daughter and two sons sur- 
vive. Funeral services were held on Wednes- 
day afternoon, Jan. 28, from his late residence 

MRS. CATHERINE MYERS STITH, wife of 
Richard W. Stith, secretary and comptroller of 
the Long-Bell Lumber Co.. died last Saturday 
night, Jan. 24, at Lakeside Hospital, Kansas 
City, Mo., of ptomaine poisoning. Mrs. Stith 
was taken ill Thursday morning. The funeral 
was held Thursday, Jan. 29, from the Country 
Club Methodist Church. Long-Bell Lumber Co. 
offices were closed during the ceremony. Mrs. 
Stith is survived by her husband and _ three 
daughters, Nancy, of the home, Mrs. Tom Crane 
and Mrs. Roy Hough of Longview, Wash.. and 
three brothers, Allen O., Harry H., and William 
D. Meyers, all of Houston, Tex. 


HENRY J. HOLDEN, 45 years old, died at 4 
Tacoma, Wash., hospital January 22. Mr. Hol- 
den was assistant superintendent of the Mc- 
Kenna Lumber Company’s mill at Mckenna, 
Wash. He is survived by his widow, two sons, 
two brothers and four sisters. 


MRS. MARY MILLER FREY, 69 years of age, 
widow of Henry Frey, formerly a lumber dealer 
of Louisville, Ky., died at her home there on 
Jan. 21. Two sons, John H. Frey, of Los An- 
geles, and William F. Frey, Louisville; and 
three daughters survive. 
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LOUISVILLE, KY. 


Jan. 26.—Reports show much better business, 


petter inquiry and orders, and firm prices. It is 
claimed that the automobile, furniture, cabinet 
and building lines all have promising prospects. 
Prices are gradually working higher. Walnut, 
plain oak, gum, and poplar items are good, and 
there is a fair demand for ash, maple and elm. 
Chestnut, cottonwood, basswood, beech and hickory 
all are inquired for. Local quotations, inch stocks: 
Quartered white oak, FAS, $130@150; common, 


$70@90; quartered red, $100@125 for FAS; 
$65@75 for common; plain white oak, FAS, 


$90@105; common, $62@65; plain red oak, FAS, 
$87@95 ; common, $60@62. (The wide differences 
on oak here are due to producers of Kentucky 
and Indiana oak asking higher prices than are 
eurrent for southern oak handled in the same 
market.) Poplar, FAS, $105; saps and selects, 
$75@80; common, $55@60. Quartered red gum, 
FAS, $85; common, $62; plain red, $82 and $60; 
quartered sap, $63 and $50; plain sap, $58 and 
$41. Walnut, FAS, $220: selects, $160; common, 
$115; No. 2 common, $50. Ash, $100 and $60. 
3asswood, $100 and $60. Chestnut, $110 and $60. 


GRAND RAPIDS, MICH. 


Jan. 26.—The Grand Rapids furniture market 
ended Jan. 24 with manufacturers well satisfied 
with sales. Orders this year were not as numer 
ous aS last, but a definite trend toward higher 
grade merchandise was displayed, and indications 
are that the factories will place an unusual num 
ber of orders for mahogany, walnut, oak and other 
furniture woods. A total of 425 manufacturers 
exhibited this season and 2,321 buyers visited the 
market. Furniture prices held steady throughout 
the market. 

Vincent R. Wood, sales manager Marquette Lum- 
ber Co., Grand Rapids, has been appointed by 
Gov. Alex J. Groesbeck as a member of the State 
hoard of corrections. The board exercises control 
over corrective and penal institutions. 


ANTIGO, WIS. 


Jan. 26.—The Antigo mill of the Charles W. 
Fish Lumber Co. will begin operations next Mon 
day. The mill will have the largest run since 
it was built. Only one shift will start now, but 
later a day and night shift will be put on. The 
sirnamwood mill is already on a day and night 
shift. The Hiles mill, as well as the Elcho mill, 
is running full blast. The sawmill of the Lang- 
lade Lumber Co. is now operating on a day shift, 
the cut consisting entirely of hardwood. ‘This com- 
pany is shipping all its hemlock logs to the paper 
mills. The Faust Lumber Co., of this city, is 
planning on a run of about six months. The 
Henshaw-Worden Lumber Co. started up last week 
and plans the biggest cut in its history. The 
Crocker Chair Co. is also operating its sawmill 
ona day shift, the cut consisting chiefly of maple. 
The T. D. Kellogg Lumber Co., of this city, is 
operating its poplar mill on a day shift. It ex 
pects to cut between four million and five million 
feet, principally hardwood. The Yawkey-Bissell 
Lumber Co., of White Lake, is operating day and 
night. The porch swing factory at Elecho, the 
largest in the world, is operating to capacity. 

The Vulcan Last Co., of Portsmouth, Ohio, re 
cently purchased a site and factory in this city 
It makes shoe lasts from hard maple. 


DETROIT, MICH. 


Jan. 26.—The wholesale market in softwoods is 
displaying a tendency toward weakness in spots, 
In spite of a widespread advance in prices. Buying 
activity by retailers is confined principally to 
actual coverage of requirements although business 
is in fairly good volume due to the continued 
Satisfactory building program in this section. 
There is not much tendency to absorb. transit 
car offerings at advaneed prices No. 2 shiplap, 
10-inch, continues the outstanding item in soft 
Wood sules 

Purchases of ash and hard maple in the auto 
Motive industry are showing continued improve 
ment. Inquiries from automobile and body plants 
are developing a wider range, and indicate particu 
larly that orders for elm and birch are in the 
offing Some demand for oak also is reported. 
Trade factors are greatly encouraged with this 
response, Activity in hardwoods in city and coun- 
try retail vards is said to be slight. 

Nearly two hundred attended the first dance 
"ver given under the auspices of the Detroit Hoo- 
Hoo Club at the Palestine Lodge House on Satur- 


day evening, Jan. 24. A buffet luncheon was 
served. C. L. Weeks and Hunter Gaines were in 
active charge. . 

talph G. Hogle, of the Grand River Lumber & 
Coal Co., Redford, is spending a vacation with 
his family in Miami, Fla. ‘ 

J. G. Judson, of the Judson Lumber Co., De- 
troit. is enjoying a short vaeation at Palm Beach, 


Fla. 
RHINELANDER, WIS. 


Jan. 26.—There seems to be quite a movement 
of white pine lumber. One of the Rhinelander 
yards that specializes in pine reports moved 
out about a million feet in the last month, con- 
siderable of this being in Nos. 2, 3 and 4 common. 
Hemlock is said to be improving in price as the 
demand inereases. If hemlock lumber advances, 
hemlock logs will also feel the effeet. There are 
a good many logs on the landings unsold, and such 
is also the case with hemlock pulpwood. Up to 
the present time, logging conditions have been such 
that work could be done at a minimum cost. 

Many sawmill yards show considerable deple- 
tion, some of them being already sold out of 1-inch 
birch in all grades. The sash and door factories 
are taking a good many cars of upper grade stock, 
and the furniture factories are buying the common 
grades. No. 3 birch is wanted, and prices are 
high, with very little stock to be had. A whole- 
saler is offering $24 f.o.b. mill for 5/4 No. 3, re 
sawed two cuts, but most mills are holding at 
higher figures. There is some inquiry for bass- 
wood all the time, but not much movement. 
Parties are inquiring for thick soft elm, 10/4 and 
up, but 4/4 elm is pretty quiet and prices are 
weak. The box factories are not buying much 
lumber, but crating stock of all kinds is in de- 
mand for the furniture trade. 


COLUMBUS, OHIO 


Jan. 26.—Hardwood demand is distinetly strong 
in every locality in Ohio. Buying on the part of 
retailers is increasing. Factory demand continued 
steady, with concerns making boxes, automobiles, 
musical instruments and furniture placing liberal 
orders. There is a distinct movement to increase 
reserves, as indications point to greater activity. 
Dry stocks, especially of better grades, are not 
large. Production is being hindered by unfavor 
able weather. Shipments are prompt as a rule. 
I’. B. Pryor, sales manager W. M. Ritter Lumber 
Co., reports a strong demand since inventories are 
completed. Prices are firm in every way. The 
American Column & Lumber Co. reports a stronger 
demand, prices showing considerable firmness. The 
Virginia Lumber Co. is having a steady hardwood 
trade. 

Southern pine is steady, although dealers are 
not coming into the market to any great extent, 
because inventories show rather good stocks. Ship- 
ments are coming in promptly. Prices are some- 
what weaker, although flooring and boards are 
still strong. Finish is rather firm. 


ATLANTA, GA. 


Jan. 26.—The heaviest rains in several months 
have been reported from all parts of the South, 
seriously interfering with production, and many 
districts reporting logging at a standstill. Hard 
wood demand continues brisk, with the furniture 
and building trades primary buyers, though some 
falling off in sales to the latter is noted owing to 
bad weather. Mills in the Southeast report yard 
stocks comparatively low, and being still further 
depleted because orders and shipments are consider 
ably in excess of production. Of a number of items 
even larger mills are unable to make full carload 
shipments, and much buying is of mix d assert 
ments. Lower hardwood grades continue in active 
demand from the box and crate trades. Good in- 
quiries from foreign shipping agencies are also 
reported, with export shipments somewhat better 
than they were early in the month. 

Oak, gum and veneers are the most active woods 
being taken by the furniture industries in the 
Southeast, and a 15 to 25 percent increase in sales 
is locked for after the end of the month, when 
the various furniture shows will close. 

Wholesalers stute that information from their 
representatives in the northern automotive markets 
indicate a much better outlook, with factories 
fairly active since the first of the year. Inquiries 
are 10 percent better than they have been, and 
are already developing some business. White ash 
and maple prices are stable, particularly in the 
thicker dimensions taken mostly by the automotive 
trades. 

Flooring plants contin? very active, and are 
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reported still buying on a heavy basis. Hardwood 
plants in the Georgia, Carolina and Tennessee ter- 
ritory are all running as near capacity as possible, 
with orders from the building trades sufficient to 
indicate steady production on this basis well 
through the spring months. Production, however, 
is curtailed by heavy rains. 

Most of the oak buying is of plain and quartered 
white oak and the market is stronger. Plain white 
oak FAS, 4/4, is $90, with common and selects 
about $60 to $70. Quartered white oak 4/4 FAS 
is $125, while common and selects is $75 to $90. 

Plain red gum is $79 and $80 for FAS, 4/4, to 
$88 and $89 for 8/4, while No. 1 common is $58 
to $72 and $74; No. 2 common is $35 to $45. 
Plain sap is $55 for 4/4, FAS; $58 to $59 for 
5/4, 6/4 and 8/4. No. 1 common is $37 to $40 
for 5/4, 6/4 and 8/4. No. 1 common is $37 to $40 
for 4/4, 5/4 and 6/4, and about $47 to $48 for 
S/4. Quartered red gum is unchanged. 

Fairly good demand for poplar and cypress woods 
is reported, but with stocks low and ecarload ship- 
ments hard to fill. 


LANSING, MICH. 


Jan. 26.—The Lansing lumber market was very 
quiet last week. Another spell of zero weather 
has retarded home and industrial construction and 
halted the lumber movement. Auto body and auto 
wheel factories are taking little fresh stock, but 
predict a brisker market in the near future. There 
was no change in lumber prices during the week. 
Demand for hardwoods and southern pine was 
weak. Ash and elm for the refrigerator and auto 
body factories were quiet. Home building is still 
retarded by cold weather. 


JACKSONVILLE, FLA. 


Jan. 26.—Conditions in the hardwood market 
continue to improve,” The demand is especially 
good, and prices have a decided upward trend. 
Practically all consuming groups are buying, even 
the automotive industry. The furniture trade is 
especially active, and manufacturers state they 
have satisfactory order files. The building trades, 
as well as the agricultural implement people, are 
taking large quantities of hardwoods. Prices on 
red gum and oak have advanced $2 to $3 during 
the Jast week, and both items are very strong. 
The box and crate making interests are using a 
good deal of material, and are placing orders. 
Hardwood production seems to hold up pretty well, 
notwithstanding much bad weather. Dry stocks, 
however, are being reduced as the season advances, 
and in some cases a scarcity of dry lumber is de- 


veloping. 
MARINETTE, WIS. 


Jan. 26.—A sudden cold snap has stimulated 
work in the woods, the cold wave arriving Sun- 
day night, accompanied by snow. 

J. Wi. Delbridge, of Marinette, was elected presi- 
dent of the Lundquist Lumber Co., with head- 
quarters in Oconto Falls, at a recent meeting. 
Other officers are Peter Lundquist, Shawano, vice 
president ; D. J. McIlree, Oconto Falls, treasurer ; 
Cc. W. Carlson, Oconto, secretary. 

William Wall, of Detroit, is here for a visit 
with relatives and former home friends. He rep- 
resents the Shevlin-Carpenter interests, of Min- 


neapolis, 
MILWAUKEE, WIS. 


Jan. 27.—While the actual demand for lumber 
in the Milwaukee and Wisconsin market is not as 
great as it was expected to be, the wood using 
industries have really begun to buy in volume. 
Sash and door and interior finish factories con- 
tinue the most active, buying northern birch 
and southern oak and gumwood. Flooring mills, 
piano factories and cabinet makers are becoming 
increasingly important factors. Some orders have 
been placed by the furniture people, too. The 
automobile factories are generally operating night 
and day, but have not entered the lumber market. 
Prices, especially for northern hardwoods, the 
staple items of which are becoming acutely scarce 
at the mills, are generally expected to advance 
sharply within the next few weeks. The present 
tone is strong and buoyant. Business with the 
retail yards is almost stagnant. Northern loggers 
have been able to complete their ice roads earlier 
than usual, and the snow has permitted skidding 
to get under way in the woods. Forecasts based 
on loggers’ estimates now are that the 1925 move- 
ment will be heavier than that of a year ago. 

B. L. Horr, of Rhinelander, Wis., is said to 
be negotiating for the sale of a large hardwood 
timber tract in upper Michigan. The tract con- 
tains several thousand acres and comprises some 
of the best birch and maple timber to be found 
in the North. Chicago lumbermen are said to be 
interested and plan if the purchase is completed 
to erect a sawmill. 

Gordon H. Barker, of Green Bay, Wis., secretary 


Barker Lumber & Fuel Co., which operates a 
string of retail yards, was stricken with pneumonia 
recently while en route from Wisconsin to the 
Barker winter home, Stuttgart, Ark. Mr. Barker 
is slowly winning a hard struggle with the disease, 
Mr. Barker’s wife, mother and father, A, R. 
Barker, and brother-in-law, J. E. Heath, vice pregj- 
dent of the company, were with him when he was 


taken ill, 
EVANSVILLE, IND. 


Jan. 26.—Last week hardwood trade in south 
western Indiana showed some improvement. A 
good many orders have been received, and more 
inquiries. There has been little change in prices, 
but certain items show a tendency to advance be- 
cause of scarcity. The automobile manufacturers 
are buying liberally. Furniture makers also are in 
the market for considerable lumber, but some are 
pretty well stocked. The furniture business js 
showing signs of marked revival since the winter 
markets. Demand for red gum has shown marked 
improvement, furniture manufacturers taking a 
great deal. The indications are that foreign buy 
ing will take a decided impetus before long. Manu 
facturers of farm implements say that the outlook 
is getting better all the time. Rains in many parts 
of the South have stopped logging. There is 
practically no logging in western Kentucky owing 
to bad weather, but a good many Indiana logs ar 
being received here. 


CINCINNATI, OHIO 


Jan. 27.—Charles E. Anderson has gone into 
business for himself, organizing the Anderson Lum 
ber Co. with offices at 815 Lyric Theatre Building, 
Cincinnati. The new company will wholesale hard 
woods and cover Ohio, Indiana and southern 
Michigan. Mr. Anderson has been with Nicola 
Stone & Myers as salesman. 

A. M. Bonham, of the Bonham Lumber Co., 
Akron, Ala., and Russellville Lumber Co., Russell 
ville, Ala., was a visitor here this week, in con 
ference with officials of the H. L. Mickle Lumber 
Co. relative to increasing production. 

Frank Hoenemeyer, office manager J. C. West 
Lumber Co., Cincinnati, has gone on the road 
as salesman for the company. He will cover 
Cleveland, Buffalo and western New York. 


MERRILL, WIS. 


Jan. 26.—While lumbermen in this section re 
port hemlock sales as slightly slow, box and 
crating business is very brisk, and all hardwoods 
are moving fairly well. Prices are strong, és- 
pecially on common grades of hardwood. The 
supplies of flooring stock are practically gone, and 
prices have advanced sharply. Sales to retailers 
are not very heavy, as fall buying has kept most 
yards fairly well supplied. 

The Anson-Gilkey & Hurd Co. has announced a 
bonus of $29,553.93 under its profit-sharing plap 
for 1924. The bonus amounts to 1614 percent 
of the yearly wage of each employee. 


BUFFALO, N. Y. 


Jan. 26.—High grade British Columbia shingles 
are advancing, as the demand for them in the 
stained shingle trade is increasing. ‘The idea 
seems to be that the thing is to get a large stock 
of these shingles together during the soft season, 
so that the spring trade will not have to wait 
for them. 

Cold and stormy weather has interfered with 
building here and the number of permits last 
week was only 44. The costs held up well, how- 
ever, amounting to $339,300, and a large propor 
tion of this amount was for dwellings. 

A talk before members of the Buffalo Lumber 
Exchange was given on Jan, 23 by Daniel J. 
Sweeney, who is connected with the city educa 
tion bureau. He talked upon the school question 
and the need of new buildings. 

C. Walter Betts has again been appointed chair 
man of the entertainment committee of the Buf 
falo Automobile Club, which position he has held 
for several years, and Ganson Depew has _ been 
chosen chairman of the committee on grounds. 

The annual meeting of Mixer & Co, was held at 
the offices here on Jan. 24. Present from out-of 
town were A. L. Dickinson, L. S. Rounds and A. J 


Barbour. Officers and directors were reélected for 
another year, 
A. J. Chestnut leaves Friday for his usual month 


of golf and sunshine at Altamont Springs, Fla., 
stopping for a time at Meadow Creck, W. Va. 
where he has to look after some matter in con 
nection with the cut of a hardwood mill whic 
he is taking. 

E. W. Bartholomew, wholesaler in Rochester, 
N. Y., with an office in this city, his former home, 
has gone on long business trip to the Southwest, 
looking after the cut of mills in Arkansas and 
Louisiana that he is taking. 

C. R. Kelleran, of the Trotter-Kelleran [umber 
Co., has returned from a two weeks’ vis » ne 
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southern mills. He found floods prevailing in 
various localities, with dry stocks curtailed con- 
siderably. 


Ww. E. Bigwood, of the firm of Graves, Bigwood 
« Co., Toronto, is slowly improving from the 
effect of the shock sustained more than a year 
ago. He is now able to ride out. The new mill 
that the firm is building near Sturgeon Falls, in 
the Nipissing district, will be ready to start up 
next month. 

E. C. Carney, manager of the Elmwood Lumber 
& Shingle Co., suffered a fall last week in which 
he injured his hip. 

George Haeberle, of the Haeberle Lumber Co., 
Niagara Falls, sailed on Jan. 16 for a trip around 
the world. 

J. M. Jakiel, a local lumberman, 
month for a winter vacation in Florida. 


JACKSON, MISS. 


Jan. 27.—Manufacturers of hardwood say the 
strong position of last week is still maintained, 
and that prices are firm. Red gum, especially 
quartered, gained some strength, and the same 
can be said of ash, which goes to the automobile 
factories. The export business continues strong 
The wet weather continues. Logs are getting 
searce, and lumber is drying very slowly. 

Faust Bros. Lumber Co., of this city, operator 
of two large hardwood plants here, announces 
that W. A. Reid, formerly with the Chicago Mill 
& Lumber Co., Helena, Ark., has become manager 
of its Gallatin Street plant. Mr. Reid succeeds 
Vv. E. Porter, who is erecting a new hardwood 
mill here. Faust Bros. Lumber Co. also engaged 
H. H. Perry, of Ferriday, La., formerly with the 
J. M. Jones Lumber Co., as manager of its Hooker 
Avenue mill, 


leaves this 


INDIANAPOLIS, IND. 


Jan. 27.—The hardwood market here continues 
active, with prices firmly held and stocks in only 
fair condition, especially those in the hands of 
the industrials. The furniture buyers appear to 
be getting back into the market somewhat. Indiana 
hardwood men are looking at the market somewhat 
cautiously. There is a real desire on the part of 
the trade here to hold prices to reasonable levels 
and advances are looked upon with disfavor unless 
there is an urgent need for them in order to pro- 
vide a legitimate profit. Oak and gum continue 
to be the most popular items, though some ash is 
being used by local automobile and body manu- 
facturers. The body manufacturing business ap- 
pears to be much more active, proportionately, than 
the automobile business. Little activity is re 
ported in demand from retail yards. Most of these 
have their spring supplies and expect to do little 
buying until March at least. The utilities continue 
buying and, with the exception of one or two 
weeks this winter, have not been hampered in their 
outdoor repair programs. 


ASHLAND, WIS. 


Jan. 26.—Eau Claire's sawmill industry, which 
only a few years ago was of such proportions that 
the city was known far and wide as ‘the Sawdust 
City,” was reduced to one lonely mill when the 
John H. Kaiser Lumber Co. announced sale of 
most of its large timber holdings in Sawyer County 
to the John S. Owen Lumber Co., and the perma- 
nent closing of its sawmill at Eau Claire. This 
leaves the plant of the New Dells Lumber Co., the 
only remaining sawmill in Eau Claire. The Owen 
Lumber Co., will saw at Owen, Wis., the timber 
just purchased. 








SASH, DOORS AND MILLWORK 








Sash and door mills in the Minneapolis and St. 
Paul (Minn.) district are clearing the boards for 
the improved spring business which is believed to 
be assured. The mills, although in the midst of 
the usual quiet midwinter period, are cleaning up 
orders from fall for spring delivery and placing 
stocks in shape. Except for the plants which dis- 
pose of their products in eastern industrial cen- 
ters, there has been no marked revival of trade, 
and none was expected. Although a new schedule 
of prices is expected, none has yet been forth 
coming. 

Operators of sash and door and interior finish 
plants at Duluth, Minn., have been reporting good 
bookings for local use and for shipments to out- 
side points. Full time operations are the rule. 
Prices are being firmly held. 

Kansas City (Mo.) plants report that a very 
good volume of local demand is developing and 
some business is coming from outside cities. De- 
mand for yard stock from local dealers is fair, 
but country demand is slow. Prices are getting on 
a little firmer basis than they were most of last 
vear, 

Demand in the sash and door line in the Omaha 
(Neb.) territory is still very quiet. No inquiries 
are coming in for figures on the larger jobs in the 
larger towns, and conditions in the country are 
no better. All roads, except the main highways, 
are in as bad condition as a week ago. Prices are 
the same; no notices of any change have been 
received from the mills, and probably none will 
he received for 30 days more. Country dealers 
report that nothing is moving, and it naturally 
follows that no orders are being sent in. 
Manufacturers of this line are reported to be 
working only 60 to 70 percent of capacity and 
bushing hard for orders. Indications are that the 
Ity housing shortage has been overcome and 
that the best selling chances are with the small 
‘own dealer, whose chief customers are the farm 
‘ts, Until the farmers start buying, conditions 
are bound to be slow. 

With the 
activity 
millwork, 


coming of spring, there is increased 
among manufacturers of all kinds of 
: including doors and sash, in Columbus, 
Ohio, zonee men are being employed, and some 
of the factories are accumulating stocks. This is 
‘specially true of the door and sash concerns. 
rices are firm at the levels which have main- 
tained, 
,, rhe door and millwork trade at Buffalo, N. Y., 
WS not been as active during the last month: as 
|, Sometimes is at this season. <A large part of 
‘ie building business promised has been deferred 
Inti] more favorable weather develops. 
The Baltimore (Md. ) sash and door trade is go- 
a ad at a gratifying rate despite the im- 
its to be encountered at the present time, 
Such as the check upon construction due to the 


weather and the prevailing doubt in regard to 
the course of prices. There appears to be no 
good reason now for assuming that quotations’ will 
sag, and some indications have appeared which 
give color to the prediction of higher values. 
Local factories have been getting enough orders 
to keep them busy, the work coming out being on 
a rather larger scale than might have been ex- 
pected under the circumstances. The prevailing 
opinion as to the outlook is generally favorable, 
and a feeling of confidence permeates the trade. 

The demand for, and movement of, 
glass, according to trade authorities, 
shown a very marked improvement, resulting in a 
distinct stiffening of prices. Quotations for hand 
window glass are higher than they have been for 
some time, and stocks in hand in factory ware- 
houses are reported smaller today than at any time 
in the last eighteen months. Cylinder machine and 
sheet machine window glass are also enjoying a 
very satisfactory movement at present, according 
to The Glass Worker, which says ‘‘most machine 
factories are unable to fill all specifications 
promptly and orders for future delivery are piling 
up each day. Large distributers of window glass 
report that they expect that totals for both orders 
received and shipments made in January will ex 
ceed those for any amounts of last year.” 


window 
has recently 


Millwork Company Increases Stock 


LALTIMORE, Mp., Jan, 26.—The Morgan Mill- 
work Co., one of the corporations affiliated with 
the Morgan Co., of Oshkosh, Wis., manufacturer 
of sash and doors, and affiliated with the Morgan 
Sash & Door Co., of Chicago, has obtained au 
thority to increase its capital stock from $200,000 
to $600,000 in conformity with the recent incor 
poration of the. Morgan Woodwork Co., of Dover, 
Del., with a capital stock of $8,000,000 as a hold 
ing corporation. The latter will have as its 
officers J. E. Morgan, Oshkosh, president; H. A. 
Sellen, Chicago, and S. 8S. Foote, Baltimore, vice- 
presidents; Morgan Davies, Oshkosh, secretary, 
and Henry Kimberly, Oshkosh, treasurer. 

There jis to be no change in the 
ing business, although 


method of do 
some expansions will prob- 
ably take place. The Morgan Millwork Co. will 
continue to operate its branches at Jersey City, 
N. J., and at Greensboro, N. C. It is indicated 
that some of the employees will be permitted to 
acquire stock in the holding company at a fixed 
price in order to give them a further incentive to 
assist in building up the business. 
PARA ASASILEL EL FEE FE 
CALIFORNIA’S total area of timber land is 
13,500,000 acres, to which may be added 2,000,- 
000 acres of brush and potential forest land 
that should be grewing trees. 


C.J GEORGIA C_....] 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


mm) Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 


DIBERT, STARK & BROWN 
CYPRESS CO. 
In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 








Kraetzer 


Cured Sap Gum 


is preferred by exacting buyers because it is 
brighter in appearance and seldom warps. 
We manufacture large quantities of this 
lumber, as well as 


OAK ASH PINE 


CYPRESS 


Our modern milling facilities 

and large timber holdings in- 
sure you a steady supply ] 
of high quality lumber 
for the next 10 years. 
Try us. 









Massee- 
Felton 
Lumber 
Company 


MACON, GA, 

















Resawed Fables 


is a collection of the funniest 
prosewnitings of ‘the lumber- 
man poet." 

It is the e very¢ day experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Douglas 
Malloch Price postpaid, $1.00. 


AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Hardwoods 


O AK Plain and Quartered 
Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING | 














MADE RIGHT 


OAK FLOORING | 


The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 























LOUISIANA RED CYPRESS 








Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-“Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 





ARi) Planing Mill Facilities. 
Dibert, Stark & Brown CypressCo. Ltd. 
Manufacturers DONNER, LOUISIANA 











Eicher-Woodland 


Lumber Co.,Inc. 


SEVEN MILLS Alexandria,La. 











Logging Ralph C Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
; etc. Cloth, $4.50, postpaid. 


American Lumberman “! $3;,Dezbom St. 


Chicago. IIL, 























KLAMATH FALLS, ORE. 


Jan. 24. 
of California 


grades 


limited, 


Inquiries for shop and better 

white pine have been very 
but dry stocks are very light, and on only an 
occusional inquiry are mills able to quote. The 
box situation is very unsettled. It is reported 
that many box factories have booked orders that 
will require several months to complete, at very 
low prices. The general situation on box shook 
look very promising. It looked for a 
while as if the market on upper grades would 
justify small mills operating, but it is rather 
doubtful whether ‘they can operate at a_ profit. 
[t is reported that two additional molding plants 
will be installed in Klamath Falls this spring 

All the mills in this district are shut down ex 
cept the Evyauna Box Co., running one shift. The 
Lamm Lumber Co, shut down Jan. 17 for thirty 
days or more to make extensive repairs to sawmill 
and yard. Very mild spring weather conditions 
have been enjoyed for the last week or .ten days. 

The Algoma Lumber Co., of Algoma, Ore., re 
ports the heaviest shipments during December and 
January in its history. <A very large amount con 
sisted of }}-inch boards and shiplap. It has been 
taking its box lumber down and grading out the 
stock suitable for this }}-ineh material, and piling 
the box lumber. A number of other mills would 
like very much to follow suit, but lack planing mill 
equipment. 

R. P. Ellingson, manager Ellingson Lumber Co., 
Hawkins, Wis., spent last week in the Klamath 
Falls district. The company operated at Hawkins, 
Wis., but has cut out. Mr. Ellingson is making 
quite an extended trip with the idea of locating. 

The Fruit Growers’ Supply Co., of Susanville, 
Calif., is installing at its plant the Tanner patent 


does not 


edge Jumber stacking system, which will inelude 
twenty-one Tanner stackers, two unstackers, with 
all the necessary auxiliary equipment, including 


transfer and loading cars and Tanner bunks with 
automatic take-ups, which effectually prevent any 
warping or twisting of lumber. This system is the 
same as now in use by the McCloud River Lum- 
ber Co., McCloud; Standard Lumber Co., Stand- 
ard; Sugar Pine Lumber Co., Fresno, and the 
California Door Co., Diamond Springs, Calif. The 
Tanner system is being supplied by the Filer & 
Stowell Co., of Milwaukee, Wis., exclusive manu- 
facturer of this system. 


SEATTLE, WASH. 


Jan. 24.—There is a considerable stimulus to 
the fir trade, due largely to foreign inquiry. Sev- 
eral tenders have come from Australian sources. 
There is a feeling that if the pound sterling goes 


to par, Great Britain will become interested. A 
little Japanese business is being booked. South 
America is inactive as yet, but business from 


that territory comes in streaks, and the time is at 
hand for increased lumber trade. Everett has 
taken a large slice of the first cargo of fir booked 
for Spain, which also is the first complete cargo 
for the Mediterranean. ‘There is still a little snow 
in the hills, a trace being noticeable at the Sauk 
camp of the Sauk River Lumber Co. Fir logs 
are steady and in plentiful supply, but cedar logs 
are scarce and firm. 

The annual gathering of the 
the Retail Lumbermen’s Credit Association and 
their friends which was held at the Yacht Club 
Wednesday evening, was one of the most largely 
attended and successful ever given by the organiza- 


members of 


tion. Music was furnished by an orchestra, and 
there was «a varied program including excellent 


vaudeville features. The program, which had been 
prearranged by George Rich and Dominic Brace, ran 
itself, so that everyone present formed a_ part 
of the audience. 

The Cascade Lumber & Shingle Co., at Sno 
homish is cutting on a fir order for China, the 
quantity being sufficient to keep the mill running 
for about thirty days. 

Irving & Daugherty have bought a large tract 


of timber near North Bend, formerly owned by 
the Robinson Manufacturing Co., together with 


logging equipment, and are making ready to begin 
logging. They will begin with one side, and later 
on will operate the second side. The timber 
runs heavily to fir. The logs will be brought by 
rail to Everett. 

Dean H. Carpenter, of the W. I. Carpenter Lum- 
ber Co., is making a swing around the circle, 
during which he will attend the Northwestern re- 
tailers’ convention in Minneapolis and the South- 
western convention at Oklahoma City. He will 
be gone about six weeks, and will visit numerous 
points in the South and East. Mrs. Carpenter 
accompanies him, 


Three leading figures in the 


ted Cedar Lumber 
Manufacturing Association, who are making th 
rounds of the eastern conventions, expecting ty 
return home some time in February, are: President 
W. HH. Oliver, Seattle Cedar Lumber Manufacturing 
Co.: View President C. J. Culter, Hammond Cedar 
Vancouver, B. C.: H. J. Bratlie, trustee, 
sratlie Bros., Ridgefield, Wash. 
Carlos Ruggles, of the Carlos 


Co... 


Ruggles Lumber 


Co., Springfield, Mass., is spending a month oy 
Puget Sound, making a thorough study of condj 


tions in the fir industry. Mr. Ruggles has visited 
the plant of the Clear Lake Lumber Co., at Clear 
Lake, Wash., during his tour. 


B. R. Lewis, president Clear Lake Lumber Co 
Clear Lake, Wash., left Saturday night for a tep 
days’ trip to St. Paul, Minneapolis and other 
middlewestern points. 

R. A. MeGrath, of the H. W. Kanouse Lumber 
Co., Detroit, Mich... has been spending several] 


Pacific Northwest. 


MARSHFIELD, ORE. 


Jan, 24.—Port Orford, home of white cedar, gees 
cousiderable development ahead in 1925, and on 
of the new projects is a logging railroad which 
the Smith-Powers Logging Co. intends building into 
a white cedar belt on Elk River, seven to ten 
miles from Port Orford. 


weeks in the 


One or two logging operators in Coos County, 
those who must depend upon the Southern Pacific 
for constant car service, report that the lumber 
and log shipments are so heavy that a car shortag 
exists. This condition is current in the Coquill 
Valley. 

The Port of Umpqua, which includes the water 
shed near the mouth of the Umpqua River, or- 
ganized its new port commission last week by nam 
ing Russell J. Hubbard, of the Winchester Bay 
Lumber Co., president. Mr. Hubbard has _ been 
active in promoting harbor improvements at Reeds 
port, where the Winchester Bay company operates 
a mill and logging camps. 

KE. E. Johnson, mayor of Coquille, and owner 
of the Johnson lumber mill, was named chairman 
of the board of directors of the Port of Bandon, 

“The market is stationary, but we wouldn't say 
it has weakened any,” is the observation of A. J. 
Somerville, assistant manager and head of the 
sales department of the Stout Lumber Co. “We 
are loading slightly over 1,000,000 feet of Japanese | 
squares on the Makatatsu. Maru this week, and | 
about 100,000 feet of baby squares, for Japan.” 

The Coos Bay Lumber Co. declares the California 
market about in the same condition as last week 
slow, because of an accumulation at San Pedro. 

One of the largest timber purchases made in this 
section of the Coast in recent years was that ol 


the Umpqua Mill & Timber Co., of Reedsport, 
in which the company fortified itself for many 
years’ run. The timber lies on Smith River, 4 


tributary of the Umpqua. 

The Western White Cedar Co. announces its 
participation in the loading of the Yeheme Maru, 
due Feb. 4. The company will have its full quota 
for this craft. The company announces an advances 
in No. 2 white cedar logs. 

Herbert Busterud, of the Coos Bay Logging Co. 
North Bend, reports the company has joined the 
Douglas Fir Exploitation & Export Co. The firm 





is considering the installation of a traveling steal 
erane on its docks. 

Floyd Keeler, of northern Curry County, bas | 
taken over the Hans Adolphson sawmill at Det: | 
mark and will move it several miles to the south. | 
The mill will be enlarged to 25,000 feet daily | 
capacity and white cedar lumber will be its pra 
cipal output. ; 

Carl G. Bock, manager Stout Lumber Co., Was 
named among the directors of the First National 


Bank, of North Bend, at the annual election oy 
the institution. ' 
t 
KANSAS CITY, MO : 

= . 
Jan. 27.—Demand is only fair—not what he 
should be at this season. It appears that t! 


weather is less of a factor than the conservativ' 
attitude of most dealers. Undeniably, the outloos 
in scattered localities is for a big building yea | 
but whether this outlook is to become general ® 
something a big lot of retailers appear not to be » 
sure of. It is expected, of course, that this W” 
be a dull week in this market because of the | 
Southwestern convention at Oklahoma City. Afte! 
that, lumbermen here say, retailers ought to beg! 
to buy, if they are going to. Viewed from a pre 
standpoint, the market does not reflect the dullness 
in demand. Prices generally are firm and averat 
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higher than at the beginning of the month. The 
tendency continues upward, rather than in the 
other direction, and this is more in evidence on 
Pacific coast products than on southern woods. 
Western pines are especially firm, and some in- 
crease are said to be in immediate prospect. 


SHREVEPORT, LA. 


Jan. 26.—Southern pine prices are holding quite 
firm. ‘There seems to be plenty of yard stock to 


meet the needs of buyers. Railroads, however, find 
it difficult to get their requirements, and the mills 
that can get out car and bridge items are finding 
ready buyers. The oil fields are taking a little 
stock right along. Demand for yard stock has im- 
proved, but changes in prices are of little conse- 
quence. The mills generally report that they have 
fair order files. As few of them have booked 
peavily, trading is fairly brisk. Heavy and con- 
tinuous rains have made logging by wagon ex- 
tremely difficult, and the smaller mills have been 
severely handicapped. Labor and car supply are 
reported normal. Hardwood is in very good de- 
mand; advances in prices of some items are re- 
ported. 

k. T. Moore, has been reélected vice president of 
the Bank of Commerce & Trust Co., of Mans- 
field, La. Other lumbermen reélected directors 
include A. J. Peavy, E. A. Frost, W. F. Johnson, 


J.C. Rives and 8. G. Sample. 

The Frost-Johnson Lumber Co.’s new mill at 
Campti, La., replacing the one which was burned 
Oct. 14, began operations Thursday. The mill 
wrights then left for Montrose, La., to rebuild 


the same company’s plant which was destroyed by 
fire in November. 


ATLANTA, GA. 


Jan. 26.—Production of southern pine is con 
siderably below bookings and bids fair to continue 


to Mii ae 
a cE 





changed. Mills in the Georgia and Alabama ter- 
ritory report steady activity and good orders on 
their books, but also add that the rains have 
lately interfered with production. 

Current flooring prices here show increases of 
$2 to $3 for No. 1 common, 1x4-inch, and $1.50 
to $2 for No. 2 common flat in 1x38-inch. B&bet- 
ter flooring shows no changes to speak of, though 
the movement has been generally upward. De- 
mand is reported to be very good at all the larger 
southern markets. In ceiling lumber about the 
only changes of importance are in No. 2 common, 
1x4-inch, which advanced last week $1 or a little 
more, while 14x4-inch in B&better has advanced 
$1.50 to $2. The current price of the latter is 


$37 to $38, while No. 1 common is about $33. 
For 1x4-inch B&better ceiling the prevailing aver- 
age is about $45; No. 1 common, $42 to $42.50, 


and No. 2, 


BELLINGHAM, WASH. 


Jan. 24.—With the exception of a few small 
mills and one camp that ships only four cars of 
logs daily, every lumber plant in Whatcom County 


$23. 


is operating and three companies are operating 
night shifts, though one, the Morrison Mill Co., 
will dispense with its night crew in its sawmill 


tonight. It has been operating at night for two 
months to replace the lumber destroyed in a fire 
on Sept. 30 and the yards are nearly full again. 
When the lumber has dried, the company will begin 
running its box factory at night, says President 


Archie Morrison. ‘The Bloedel Donovan Lumber 
Mills is operating a night side at its cargo mill, 


and the Puget Sound Sawmills & Shingle Co. has a 
night erew in its sawmill. Its logging camp and 


shingle mill will resume activity in February. The 
Bloedel Donovan Lumber Mills has about 1,400 
men on its payrolls and many more will be added 
in February, when the Goodyear camp will start 
shipping. 

Two other mills, the 
Samish Bay Logging Co.’s 
sawmill, at Blanchard, 
and the sawmill of the 
Imperial Fir Lumber Co., 
at Lynden, ended a long 
period of idleness this 
week. The Imperial plant 
had not operated = since 
last March. It cuts 50,000 
feet a day. The Samish 
Bay company is also run- 
ning one side of its camp. 


ie be . It is furnishing logs for 
. ml other concerns as well. 
The idle Buffelin camp, 
leased by Werkla Bros., 


began shipping this week 
and will ship ten cars 
daily. Six camps are now 
shipping on the Milwau- 


re ES : ; : : F kee. Business on its barge 
Safety-first and speeding drivers necessitate extra precautions being taken ine to Seattle is pebensei 
at “S” curves and at the approaches to bridges over creeks and rivers. and three trips will be 
Cook County builders have set the pace for this type of highway pro made wvehin. starting 
: P p i : *EKRLY, «Ste 
tection by using heavy cedar posts strongly embedded in the ground, ; - Np 
t 5 ; 2 oe : : x : next week. The company 
opped by a 4x4 rail, with 2x4 surfaced planks being used for the lower 5. sescheings aheak feat 
rails. These are painted pure white, so that the headlights of automo A = zig - Fao we 
: . : ¢ * : ‘ § ) ‘T é 
biles at night will easily present them to the driver’s view. : : : 
’ shingles monthly from 


so for some weeks as there is little chance of any 


early improvement in logging. Many of the 
smaller mills have been forced to shut down, while 


the larger mills are only 
greatly curtailed basis. 

Stocks of most pine items appear to be un- 
usually low, and even the largest mills are finding 
it necessary to refuse quite a bit of business where 
immediate delivery is wanted. Most shipments re 
cently have been of mixed lots. Orders are good, 
though some decline is noted in demand from the 
building trades and millwork plants because the 
weather also has interfered seriously with con- 
struction. No strong bid is be ‘ing made for export 
business and, though inquiries are heavier than in 
some weeks, only the larger mills are accepting 
much of this business. Retail lumber sales have 
fallen off again because of the heavy rains slowing 
up construction, and last week witnessed few 
sales at Atlanta yards. 

With car material and other items used by the 
railroads improving rapidly, and business the best 
it has been for these items in some months, in- 
creases all along the line are noted, in some cases 
48 high as $4 and $5 since the first of the month. 
Further increases are looked for, too, as railroad 


able to operate on a 


inquiries are very heavy. The best outlook for 
pine sales, however, is to the building trades, 
with a promise of one of the best years in the 
history of the South. 


Some roofer prices advanced 50 cents to $1 last 
week, No. 2 common, 1x6-inch being $24, and 
No. 2 roofers, 1x8-inch, $25. In 1x6-inch No. 1 

no change is shown, the price running 


fommon 
$2 y e 
, No. 2 common is about $26, also un- 


55, while 


sritish Columbia. 

The Bloedel Donovan Lumber Mills is 
work on its box factory and burner. 

The Fidalgo Lumber & Box Co. is increasing its 

yard room at Anacortes in preparation for an in 

crease of 50 percent in output, beginning in March. 


rushing 


In connection with its expansion the company is 
building a tramway 2,000 feet long. Changes at 
the Morrison mill in the same city include the 
demolition of the Reichert cedar mill. From the 


Morrison box factory a, conveyor system will run 
to the new pulp mill, which will use refuse from 
the Anacortes box plants. The company will en- 
large its yard space materially. 

Several million feet of lumber was shipped by 
local companies this week. The week’s loadings 
were: Bloedel Donovan Lumber Mills, Mount 
Carroll, 2,500.000 feet, Atlantic coast; Borgaa, 
27,000 feet, Australia; Whitney Olson, 1,500,000 
feet, San Pedro; Achilles (due), 500,000 feet, 
Japan; Thomas P. Beal (due), 600,000 feet, Cuba. 
Morrison Mill Co., Manulani, 700,000 feet of box 
shook, Honolulu. The company will make a ship- 
ment of similar size early in February. Puget Sound 
Sawmills & Shingle Co., Regulus, 1,000,000 feet, 
west coast South America; Daisy Gray (due), 500,- 


000 feet, California; Reiyo Maru, 800,000 feet, 
Japan; Robin Hood (due), 600,000 feet, Atlantic 
coast. E. K. Wood Lumber Co., Rotarian (due), 


600,000 feet, South America. Large quantities of 
lumber and box shook and some shingles were 
shipped last week by Anacortes companies to the 
Atlantic coast, Gulf of Mexico and California. 
The month’s movement from Bellingham will be 
about 16,000,000 feet. From Blaine a few million 
feet of lumber and box shook were shipped by the 
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SOUTHERN 
HARDWOODS 


Pe 


WHITE 
OAK 


RED 
OAK 


RED 


offered for prompt de- 
livery. Order in straight 
or mixed cars. 


OAK, GUM 
HICKORY 


5 Cars 4/4 No. | Com. Plain S. Gum 
G UM 2 Cars 4/4 No. 3 Com. Plain S. Gum 
10 Cars 4/4 No. 2 Com. Plain S. Gum 
SAP 2 Cars 6/4 No. 3 Com. Plain S. Gum 

| Car 3/4 FAS Plain Sap Gum 
G U M 5 Cars 3/4 No. | Com. Plain S. Gum 
| Car 3/4 No. 2 Com. Plain S. Gum 

BLACK 3 Cars 4/4 FAS Plain Sap Gum 
GUM 5 Cars 4/4 No. | Com. & Btr. Qtd. 

Black Gum 


nN 


Cars 4/4 No. 2 Common Ash 


HICKORY 








5 Cars 4/4 No. 3 Com. Mixed Oak 
10 Cars 4/4 No. | Com. & Btr. Sd. 
MAGNOLIA Seon Gon 
{ Car 4/4 No. 2 Com. Hickory 
CYPRESS ' Car 8/4 No. | Com. Hickory 
WHITE | Car 4/4 FAS Plain Red Gum 


2 Cars 4/4 No. {| Com. Plain R. Gum 


ASH 


Write for prices today. 


Grant Timber 
& Mfe.Co. .ssiva: 


LOUISIANA 
W. W. BX Sales Manager 














saun SHORTLEAF 
Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 


Finish (ait thicknesses), Mouldings 
1"& 2" Yard Stock up to 20” long 








Also SOUTHERN HARDWOODS 
DAVIS BROS. 


Anieyy LUMBER CO.,, Lia. 


, 











| Plaseas E. Moore Stave Co, lnc. 


MANUFACTURERS 


EXPORT DOMESTIC 


Band Southern Hardwoods 


| Sawn 
Kiln Drying a Specialty 
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Sales Office : wale veal ae. LA. Mills at Mobile, Ala. 
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All in One Car 


Pine, Oak and Gum 
Trim, Oak Flooring 
Aromatic Red Cedar 


Scores of dealers are making 
money by taking advantage of 
our mixed cars. They save 
dealers’ time, reduce stock in- 
vestment and increase turnover. 
We manufacture everything we 
sell and know its quality is re- 


liable. 


Buy our items in 
mixed cars. 


Hodge-Hunt 


LUMBER CO., Inc. 
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LONGLEAF ° 
ine 


HEAVY PITCH 
For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L.N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 





Daily Capacity 
400,000 Feet 





‘had, but a small surplus of other items. 





Moss Point Howison Ten Mile Cedar we 


(3) POPLAR 
Case-Fowler Lumber Co. 


Wire Case-Fowler 
MACON, GEORGIA 
We are Equipped to Resaw and Surface 








J. H. Mackelduff, Manager 
General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative Representative Representative 
James N. Woodbury, J. J. Bertholet, Wm. Dings, 


11S. La Salle St., 
Chicago, Ill. 
Phone, State 9022. 


3 Hemming St. 
Boston, Mass. 


Railway Exchange, 
St. Louis, Mo. 








= The largest Poplar Mill in the World. a 





Campbell River Lumber Co. and the Morrison Mill 


” HOUSTON, TEX. 


Jan. 27.-—Slowly but surely the lumber market 
is getting back to the situation prevailing before 
the December blizzard. The record of shipments 
by the larger Houston Jumber concerns indicates 
a steady upward trend. tecently there has been 
evidence of a softening of the market here and 
there, but quotations on special cuttings have gone 
upward. Export business is strong, and the 
vreater part of this includes special stuff. Perhaps 
the best demand is for German prime, sawn tim 
ber and kiln dried’ saps. All three advanced in 
price Jast week Sawn timber is up $8. Houston 
sales managers say that prospects for the next 
couple of months are fine, 


BEAUMONT, TEX. 


Jan. 26.—Despite the fact that a number of pine 
mills in this section are running day and night in 
an effort to work up a lot of deadened timber in 
which beetles have made their appearance, they 
have been unable to make any appreciable head- 
way in filling up their badly broken stocks, and the 
market continues to show added strength No. 2 
common, 1X12-inch and 2x12-inch, 22- and 24-foot 
in both Nos. 1 and 2, are reported especially 
searee. The mills report an unusually good line 
of orders last week, and all of them have their 
files well filled. The hardwood market showed re 
newed strength in all lines. 

About seventy-five persons attended the meeting 
at the Crosby Hotel here last week of the buyers 
for the Kirby Lumber Co. stores. W. F. Mantooth, 
of Houston, is store manager for the company. 
Managers and buyers from stores at Village Mills, 
Silsbee, Voth, Evadale, Bessmay, Call, Fulton, 
Roganville, Blox, Browndell and Steep Creek were 
in attendance. 

J. KE. Burtis, of the American Pitch Pine Export 
Co., of New Orleans, spent a couple of days in 
Beaumont last week conferring with his firm’s 
local representatives, John E. Jones & Co., rela- 
tive to the dispatch from Beaumont of several 
Ihuropean cargoes. 

R. J. Williamson, formerly manager of exports 
for the Kirby Lumber Co., has organized a new 
firm of freight brokers and forwarders, to be known 
as R. J. Williamson & Co. 


NORFOLK, VA. 


Jan, 26.-—The North Carolina pine market has 
not been very active. Demand for one or two 
items has shown improvement. Much of this let-up 
in demand has been due to very bad weather, and 
some of it to higher prices. The manufacturers 
entered the New Year with very little unsold sur- 
plus stock and, due to heavy rains, production 
has been low. Shipments from the small mills 
have been light 

There has been a much better demand for 4/4 
edge No. 2 and better band sawn, and several sales 
at higher price have reported. Not much circular 
sawn edge is being bought No. 2 and better 
4/4 stock widths have not been very active, but 
most band mills are sold out. More circular sawn 
stock is offered Kdge 4/4 No. 3 has been very 
quiet. Not much 4/4 No. 3 stock widths are being 
sold. There is little 10-inch band sawn to be 
Edge No. 
2 and better. 5/4 and thicker, is moving better, 
6/4 being particularly active. Stock widths in 
these thicknesses are in good demand also. Nos. 
1 and 2 bark strips, rough, have been moving 
a little better, but demand for bark strip partition 
has slowed down somewhat 

Sales of 4/4 edge No, 1 box have been very 
light One cargo order has been booked at a 
rather attractive price. Price is. firm. No. 1 4/4 
stoek box continues in brisk demand, 12-inch being 
especially active All widths are searee, and are 
slowly advancing jad weather has kept much 
air dried stock box out of the market. Edge 4/4 
No. 2 box has not been active. Some of the large 
mills, however, have disposed of surplus and are 
inclined to be more independent. No. 2 4/4 stoek 
box has been very quiet. Some large inquiries have 
been circulated. Edge 5/4 box continues quiet, 
but 6/4 is showing more life. 30x bark strips, 
1/4, have not been active but are firm. 

Sales of flooring, thin ceiling, partition ete. have 
been much lighter. One sale of 300,000 feet of 
}éx214-inch No. % flooring was made at a good 
price, Inquiries for dressed lumber have picked 
up, but orders are developing slowly. Kiln dried 
rooters have been in good demand, and are scarce. 
Some large mills making jj-ineh thick roofers are 
inclined to sell in lots of 100,000 to 150,000 feet 
if a higher price is paid. Air dried roofers have 
not been very active. Framing continues rather 
quiet, all inquiries calling for quick shipment, when 
this is nearly impossible because of the weather. 

selow is a statement of exports of forest prod- 


ucts through Norfolk and Newport News, Va, 


during November, 1924: 


Item— _  Destination— Feet Value 
Lumber— 
Oak, United Kingdom..... . 1,954,000 $127,052 
ORE. CIQIU sce sees 82,000 4,089 
Oak, 2IOMOGNG 5 ..0.0 6:05.00 ; 16,000 1,140 
Oak, Argentine Republic .1,353,000 120,275, 
Poplar, United Kingdom 600,000 46,027 
Poplar, Germany ..... 19,000 2,378 
Walnut, United Kingdom 99,000 10,972 
Walnut, Belgium ...... 22,000 4,203 
Ash, United Kingdom .. 23,000 2.864 
Hickory, United Kingdom 27,000 1,800 
Hickory, Germany ....... 7,000 1,350 
Hardwood, United Kingdom 20,000 2,400 
Spruce, United Kingdom 15,000 1,229 
Spruce, Argentine Republic .. 155,000 7,395 
Pine, United Kingdom ..... 23,000 1,704 
PUG: SOMME ni aise po5i 8 aca. 132,000 10,118 
Basswood, United Kingdom 62,000 4,749 
Chestnut, United Kingdom 54,000 2,797 
Flooring— 
Maple, United Kingdom....... 28,000 2,200 
40g8-—— 
Walnut, United Kingdom...... 5,000 1,446 
Walnut, Germany ........ 14,000 3,750 
4,710,000 $359,933 
MIGCCHANCOUB 4.0550 eae wae eds 36,507 
SN OMGUE octet ae Miroiair elec ody eee $396,440 


November, 1924, exports were larger than the 
sume month in 1923, the figures for the latter 
month being 3,956,000 feet, valued at $309,151, 
average value per thousand feet, $78.15. October, 
1924, lumber exports were much larger, the figures 
being 5,868,000 feet, valued at $438,957, average 
value per thousand feet, $74.81. The average 
value per thousand feet for November, 1923, was 


$76.42. 
DULUTH, MINN. 


Jan. 26.—A feature of this market is the placing 
of orders for mixed cars of northern pine for ship 
ment to country points over northern Minnesota 
and North Dakota. City retailers in this territory 
are also taking substantial lots of lumber. Sales 
men report that retailers are showing more dis 
position to bring on lumber, owing to the general 
impression that quotations on medium grades are 
likely to stiffen within the next few weeks. No 
further cargo bookings of eastern orders for ship 
ment at the opening of navigation have been re- 
ported. The outlook in the box lumber trade is 
regarded as good. Carlots of that material are 
going forward to Chicago, Milwaukee and other 
middle West points. The Zenith Box & Lumber 
Co., of Duluth, has more orders for box shooks 
than at this period in any of the last three or 
four years. 

Sawmill operators at Duluth, Cloquet, Inter 
national ,Falls and other points over northeri 
Minnesota claim to be making better showings 
in getting out sawlogs and other woods products 
than in several seasons. 

Interest was created through the passing out 
of a large order by the Great Northern railroad for 
its season’s requirements of softwood ties. Twi 
Duluth operators landed the business. 


OMAHA, NEB. 


Jan. 26.—Very rough roads have added to th 
seasonal dullness in demand. Orders are from 
dealers in the big towns. Country retailers ar 
selling very little, and their buying is light. In 
some instances there have been slight price ad 
vances. The western mills, as a whole, have 
broken stocks. Western lumber can be readils 
obtained for immediate delivery but not all items 
from any one mill. Mills are not very willing 
to take orders for mixed cars. Considerabl 
optimism is shown as to the country trade. Farn 
ers are closer to being free from debts than in ap) 
time since 1920. No big rush of business is es 
pected. but steady improvement, which ought te 
set in within thirty days. Deposits in banks ar 
large and, the interest rate is lower than for 4 
considerable time, so financing of building projects 
ought to be easier. 


HATTIESBURG, MISS. 


Jan. 26.—Weather during the last few days hi- 
been clear, and has enabled the mills to. star! 
operating earlier than they expected to. Heavy) 
rains and high water caused practically all the 
small mills and some of the large ones to lost 
time. Shipments were delayed because of railroad 
washouts, and beeause of inability of small mills 
to haul. The demand for all kinds of car material 
continues good, and export orders for small fresh 
eutting continue in good volume. The mills ar 
well loaded on orders, and unsold stocks are short. 
Prices are strong, 

The Bolinger Franklin Lumber Co., Zama, Mis~ 
started its large mill on double shift beginning last 
Monday night. 


The West Reynolds Lumber Co., Burnside, Mis=.- 


has completed new dry kilns replacing those de 
stroved by fire. 
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LAKE CHARLES, LA. 
Janu. 26.—Demand for southern pine has been 


slightly stronger, and there has been a corre- 
enonding inerease in production. ‘The woods are 
still very wet, however, and logging is more or less 
difficult Manufacturers are feeling the necessity 
accumulating better stocks. Most mills still 

heavy files and are shipping as fast 
is possible. Demand from wholesalers is still not 
especially strong, as most of them have fair stocks 
The retail demand, however, is increasing, and no 
loubt building in the South will continue through- 
gut the winter on a large scale. The railroads are 


ol 
have ialriy 


still fairly active buyers. Demand for oil field 
rigging is unusually good. Dimension continues 


to be a ready seller, and flooring is still scarce and 
Prices are generally very firm on all 


in good eall. 


items. 

WARREN, ARK. 
Jan. 26—Demand for Arkansas soft pine re- 
mains strong, with prices firm, and some items 


showing a tendency to advance. Advances are be- 
ing made on No. 2 boards and B&better flat grain 
fooring, with some others taking slight advances. 
Inquiries are being received in good volume from 
dealers, and there are large bookings of mixed 
cars, With a few straight cars being placed. Most 
mixed car orders are for quick shipment. Indus- 
trial buying is reasonably heavy, crating stock 
being the best mover. Car siding is moving at 
good prices also. Current opinion is that the mar- 
ket has about reached the top and will hold. Pro- 
duction this week has been about normal, with 
shipments in excess of cut and new business ex- 
ceeding either. ‘There are plenty of cars, and a 
surplus of labor. Stocks are being reduced weekly, 
and in only a short while shipping-dry yard items 
will be hard to find. 

Demand for hardwoods continues strong, with 
prices holding their own and some advances being 
made on scarce items. No. 1 red gum is no doubt 
the strongest item on the list. Other gum items 
are in good demand also. Oak car stock is moving 
in good volume at fair prices. Oak flooring is 
wing shipped in heavy quantities at good prices. 
Gum and oak trim are much in demand. Hard 
wood production this week has been normal. Pro 
duction in this vicinity will be higher than usual 
on account of an unusually dry fall, enabling all 
loggers to bank large supplies of logs. Car supply 
is good and there is plenty of labor. 


ST. LOUIS, MO. 


Jan. 26.—Of St. Louis’ total manufacturing and 
wholesale business of $1,904,087,500 during 192 
the trade in lumber amounted to $120,780,000, or 
10 percent less than in 1923, according to the esti- 
mate of the St. Louis Chamber of Commerce, as 
published in Greater St. Louis, official organ of 
the chamber. “It is the opinion that 1925 will 
be an exceedingly good year for the lumber trade,” 
continues the statement, “it being reported that 
orders are being received from sources which have 
been dormant since last spring.’ The report also 
“Cooperage firms in this city estimate their 
1924 business as $3,000,000, a decrease of approxi 
mately 20 percent under 19238, but look for a de 
cided increase in their volume during this year.” 


ABERDEEN-HOQUIAM, WASH. 


Jan. 24.- 
Ir steamers, 


SaVSs 


record in number 
steam schoon 
During the month 


-January will set a 
exclusive of 
ers, loading at Grays Harbor. 

far twenty-eight have taken lumber 
argoes to every continent except Europe. The 
Meiwu Maru is loading at the Grays Harbor Lum 
er Co., Kaikyu Maru, Grays Warbor Commercial 
Co. and Hakushika Maru, Port dock ; Suawordenco 
Northwest Lumber Co., New York: Norlina, Eu 
reka Cedar Lumber & Shingle Co., Atlantie sea 
ward: Koshin Maru, Port terminal, Japan; Clyde 
Maru, Wilson Bros., Japan; West Camargo, Grays 
Harbor Commercial Co., for Argentina and Uru 
Geisha at Donovan Mill No. 2, South Amer 
a. Loading for California are Charles Christian- 
fen, Hoquiam Lumber & Shingle Co.; Haleo, An 
rson & Middleton ; Saginaw, Doncvan Mill No. 2, 
Sdn Pedro, Donovan Mill No, 1 


coastwise 


vessels 





slay: 


The first direct steamship line between Grays 
Harbor and United Kingdom ports will be estab 
lished by the €, K. West Shipping Co. about 
March iferetofore shipments for the United 


Kingdom have been sent by rail to either Tacoma 
or Seatth The ships caH at London, Liverpoo 
Rotterdam and Antwerp, and have 
1dded Grays Harbor to their west Coast ports of 


Ham uryg, 


Tigin, 

J. V.G, Posey, of Portland, whose initials have 
earned for him the sobriquet “Vertical Grain,” 
spent last week on the Harbor and entertained 


departiuent managers and foreman of the Posey 


Manufacturing Co., of Hoquiam, at dinner. 
Gaylord Adams, son of the late W. L. Adams, 


Was elected 


president of the First National Bank 





of Hoquiam at the annual meeting. Mr, Adams 
has been logging in Oregon and is president of the 
Keystone Timber Cor He is also a director in the 
Grays Harbor Lumber Co., of Hoquiam. 

KE. K. Bishop, of the E. K. Bishop Lumber Co., 
will leave Monday with Mrs. Bishop for New York 
City. Mr. Bishop going east will stop at Buffalo, 
and after spending some time in New York will 
return via the Panama Canal. 

Francis Donovan, of the Donovan Lumber Co., 
accompanied by Mrs. Donovan, is in California, 

Cc. C. Rose, secretary Saginaw Timber Co., re- 
turned this week from a trip to the Hawaiian 


Islands. 
DENVER, COLO. 


Jan. 26.—The last two weeks of fine weather 
have not brought the volume of trade expected by 
retailers. Building is very dull, since operations 
extended far into the fall, and many builders hav- 
ing new projects are expecting more winter 
weather. 

Representatives of the lumber interests in Den- 
ver protested against the provision of the pro- 
posed zoning ordinance that all apartment houses 
erected to a height of more than two stories must 
be “fireproof” throughout. They declare that the 
new city code provides ample protection against 
fire without imposing unnecessary restriciions on 
the builder. The protest was taken under advise- 
ment by the city council. 

R. D. Mundell, secretary-manager Mountain 
States Lumber Dealers’ Association, was principal 
speaker at a meeting of the Colorado Petroleum 
Club called to consider formation of a Statewide 
association. 

B. F. Salzer, president B. F. Salzer Lumber Co., 
is making a tour of Europe. 


VANCOUVER, B. C. 


Jan. 24.—While 70 percent of the Coast camps 
have been logging right along, with practically no 
stop so far this winter, the better outlook in the 
industry has increased activity in many camps and 
caused others to be opened up. In June, fully 
75 percent of the Coast camps closed, and many 
of them remained idle until on in September. 
Since then the camps have been active, but the 
long shutdown enabled the mills to work off the 
surplus, and with fairly steady sawing operations 
all winter there has not been any serious log 
aceumulation. 

Ships loading or loaded this week at Vancouver 
and New Westminster include the Kaisho Mary, 
taking 3,000,000 feet for Japan; the Shinkai Maru, 
2,000,000 feet for Orient; Waiotapu, 1,500,000 
feet for Australia; Juvigny, 850,000 feet for New 
York; Tatjana, 2,000,000 feet for Atlantic ports ; 
Wheatland Montana, 1,000,000 feet of logs for 
Japan: Hans Hemsoth, 1,850,000 feet for South 
Africa; West Jappa, 600,000 feet for South 
America. 


LOS ANGELES, CALIF. 


Jan, 24 A slight inerease in volume is re 


ported by local yards. ‘That this will continue is 
the opinion of most dealers, who point out that 
real estate is again moving, and there is a brisk 
demand for homes with renewed inquiry in the 
building field. Money is easier than it has been 
at any time in the last three years, with unlim 
ited amounts available for home construction and 
financing. The export trade, also a dependable 
barometer, has picked up greatly since the first 


of the year. Dealers throughout this territory are 


also more optimistic. While no large amount ot 
orders for future business is being placed, it is 
claimed that larger orders will be placed in the 
near future, 


PHILADELPHIA, PA. 


Jan. 26 Wholesale dealers generally report in 
reased buying by retail yards. The lumber sales 
for industrial and railroad use show a slight in 
crease in volume, some wholesalers reporting a 
decided gain. Large construetion work is steadily 
advancing, operations in many cases being carried 
on to an extent unusual for winter. 
now complete for several large industrial develop 


ments, a variety of suburban construction, a num 
ber of large apartment buildings, and more than 


six hundred smaller dwellings, operations on which 
begin very Transportation conditions 
are Inuch more favorable, permitting trucks to run 
on schedule. Retail show decided activity, 
and are generally operating on full time. Orders 
for pine have been heavy during the last week, 
causing a temporary shortage in stocks of several! 
retailers. There has been little change in prices, 
but every alteration is an increase. Oak and ash 
sales show a gain in volume. Since the first of the 
year hardwood prices generally have shown an 
advance of 5 percent; and both Carolina pine and 
ash a gain of 3 percent in price 


will soon. 


yards 


CI PACIFIC COAST Co 





Hemlock 
Bevel 
Siding 
Quick shipments of 4x4 and %x6 
No. 2 Clear and Better West Coast 


Hemlock Bevel Siding in straight 
cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, + - WASHINGTON 














Branch Offices and Salesmen : 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
GA. Jones, 706LumberExchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 





Plans are 











Pacific Coast 
Lumber 





Fir Idaho 
Spruce White 


Cedar Pine 
Western White Pine 


California White and Sugar Pine 
Redwood—Factory Plank 






For Prices, address, 


W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


= General Offices, QUINCY, ILL. ik 


















WE ARE PRODUCERS OF 


Western 


Red Cedar Poles 


Radio 
and 


Flag Poles 
Your inquiries solicited. 


Robbins Lumber Co. 


COLVILLE, WASH. 


Ne S 


Spruce ) 








Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 


SIDING AND SHINGLES 
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» ' y 2 ‘ali ig 50,006 v" to } 
— A T a TACOMA, WASH. Lumber Co., Claremont, Californi a, 150,00 ) feet to } 
(part cargo), and Rotarian, west coast South The 
Jan. 2%3.—-Plans for the annual banquet of the America, 100,000 feet (part cargo). paic 
Tacoma Lumbermen’s Club, which has become one Plans for the construction of 700 new box ears J 
of the most important social functions of Pacific at the Tacoma shops of the Chicago Milwaukee tur 
Northwest lumbermen, were discussed at its regu- & St, Paul railway were announced this week and 
ry ur lar meeting last Wednesday noon. In accordance by B. B. Geer, vice president. This work wil] imp 
with the custom established in previous years, be started as soon as the reconstruction of 250 = 
President J. G. Sareggreage gy ech “ng h cgyvine logging cars, started early this month, is com. - 
i i last year's president, to take charge of the ar- pleted. Practically all the lumber is to be fu " 
Dimension rangements. Mr. Doud was empowered to select nished by Tacoma mills. ‘ Mr. 
: his own assistants to set the date for the affair ‘ . : ; P , bus 
he ’ Vv oo oe ( ™_. , g 
Shiplap and make all other arrangements. The banquet The suckley Log needs, of this wierd has pur- 
= : chased a stand of 49,000,000 feet of timber in the 
Boards wie womans BS lee Seles eee Rainier national forest from the Forest Service 
Maj. Everett G. Griggs, president St. Paul & The ti “et ene ‘ain hails ak die aaah. 1ce. 
Floorin Tacoma Lumber Co., made a short talk on the lly a pr ; a per Mt hag cones aged J 
4 value of the club’s advertising campaign and ee cee eee gle ~ Chiagg sel eange Is é 
| Cc 1: urged its continuance. He made some suggestions mainder pine, cedar and hemlock. The price paid eve 
Y > . omsbteds , : he: ‘ , re g@Q ; 36 » fi ¢ 7" cente 
anc ellng us to advertising and publicity, which were re- nate gues for the fir, and 75 cents for 1 
: : . ferred to the advertising committee. Plans for - j i den 
Bridge Timbers the coming year were deferred until the return State lands and neg gee ee ee " 
me " ‘. : to Tacoma of A. HW. Landram, chairman of the sale brought $188,980 or $5 more than the ap x 
and Car Material. advertising committee, who is expected home next praised valuation, The timber brought $164,681, te 
week. Establishment of a logging camp by the Ajax | dul 
We will make prompt Dr. H. J. Whitacre appeared before the lum Timber Co. on a tract it owns near Morton has lar 
Bisa t bermen representing the Community Chest and — been started. The Ajax company has completed que 
2 2 - . ° 7 . : 4 
setionely . or wih ome urged the club to support this work. logging near Pe Ell and is moving to the new Le 
ities, any time, — A general discussion of market conditions site. The output will be shipped largely to oa 
anywhere. Write today. showed that the Jumbermen feel more optimistic | Tacoma. a 
than they did a week ago and the consensus was The Pacific Match Co. started operations at its sa 
that the market is favorable and only poor man new plant here this week. The regular output | “* 
Newbegin Lumber Co. agement by the millmen will prevent a heavy — will not be begun until next week, when the com- es 
1052 Pacific Ave. TACOMA, WASH. demand for lumber in the near future. pany expects to put out 6,000,000 matches a day. a 
‘ . President Newbegin commented on some figures Ernest Dolge, president Ernest Dolge (Ine.), and pis 
-Lyce dg. . S. Robb, Mgr. 2 : : ; ; ce a, di 
et gen Bite, OS niin recently compiled by Norman Porteous showing George H. Osgood, of the Wheeler, Osgood Co., ( 
that the timber remaining in Pierce County will have organized a new firm known as the Osgood aie 
be exhausted in twenty-one years at the present Veneer Co, which is operating a small veneer the 
rate of cutting unless reforestation is adopted by plant on the Dolge mill site. The new company al 
private and State interests. is capitalized at $5,000. Mr. Dolge stated that the 
Lumber carriers at the Tacoma docks during the plant is being used for experimental purposes in 
present week included the | 
following: St. Paul «& : 
arland umber Tacoma Lumber Co:; : 
Steel Scientist, Atlantic ee 
Company coast, 1,000,000 fect (part " 
cargo) ; Achilles, Japan, 
550,000 feet (part ‘ 
Manufacturers and rt i ee a me 
dn : ifornia, 212,00 eet 7 
Merchants of (part cargo); William A. sc 
Mckinney, Atlantie coast, - 
- =f W. 
Pondosa White Pine 450,000 feet (part cargo), mi 
and Caddopeak, Califor lun 
AND nia, 150,000 feet (part net 
cargo). Tidewater Mill Ee 
Soft Montana Larch Co., Silwerado, California, a 
250,000 f eet (part roe 
cargo), and Rotarian, ] 
General Offices and Mill at west coast S out ih Lu 
WARLAND, Lincoln County, MONTANA America, 250,000 aoe sal 
(part cargo). Terminal of 
ite dock, Wahkeena, Califor- eru 
ipments: Great Northern nia, 250,000 feet tele- 
phone poles and 100,000 
feet lumber (part cargo) ; 
Dorothy Luckenbach, At- f 
~ - lantic coast, 125,000 feet we 
lumber and 2,500,000 ing 
shingles (part cargo) ; Pe 
en Manulani, Hawaiian sta 
Islands, 200 tons box in 
° shook and 38,000 doors dc 
’ D 
Lumber & Timber Company aes aiuink. aad ae . 
PACIFIC COAST 250,000 fect (part cargo), _ 
250,000 feet (part cargo). gle 
PRODUCTS Tacoma Harbor Lumber slis 
Co., Rotarian, west coast wh 
5530 White Bldg., SEATTLE, WASH. South America, 120,000 00S EEE EE IE SALINE . ‘lt 
feet (part cargo). Ship ; pre 
Lumber Mill Co., Roetar- The accompanying illustrations present a graphic representation of th tai 
ian, west coast South waste made by a sawyer in making a false start in cutting a 2-inch board nit 
America, 111,000 feet with a wide gage circular saw. The upper view shows that where 4a iti 
(part cargo). Portacoma wide gage circular saw is used to cut 1-inch boards, about one-fourth 
WE FI N A NCE docks, Achilles, Japan of the log, exclusive of the slab, is converted into sawdust and about one- ? 
925,000 feet Sumber oie ge when 2-inch boards — cut. The average is about one-fifth for rs 
OOK : 7 Pe all the output. In other words, about one-fifth of every log goes into ms 
Lumbermen, Loggers, noe patency ho sawdust. As illustrated in the lower picture near mills using cireular pe 
7 ; f len B pA nr CAM- saws of this kind are found great piles of sawdust which are practically gre 
Doeif —* ag sceggees | aaa chee aan Hogi — useless, and later when the ground is to be cleared, it is done so ve ho} 
acific oas ates an ritis 7 8 box at terrific expense. The point is that by the use of narrow gage ban In 
Columbia in amounts of $150,000 and shook (part cargo) 5 sreok head saws, the amount of lumber lost in the form of sawdust is con- to 
upward, and we purchase outright Monar, Europe, 29,000 siderably reduced. It is estimated that over 600,000,000 cubic feet ol we 
long-term bonds of lumbering o era: doors (part cargo) ; Clare- wood would be saved annually by substituting narrow gage band saws wi 
ti § O ean ti z * d P mont, California, 500,000 for thick circular saws for operations where this change is practicable. me 
ions. Our organization Includes ex- feet (part cargo) and The photographs were furnished by the Forest Products Laboratory, (ea, 
—— ag eae ese one Katsura Maru, Burope, United States Forest Service. the 
amiliar with your problems, financia 450,000 feet (part cargo). {sti 
and operating. Baker dock, Mewican, At- ou 
Write our nearest office. lantic coast, 6,300,000 shingles, 1,800 doors and connection with the manufacture of a new form me 
337,000 feet lumber (part cargo), and Caddopeak, of veneer, but would give no further details mi 
ARSTENS& ARLES California, 100,000 feet (part cargo). Dickman The Copeland Lumber Co., of Portland, bas bu 
CG E.ARLES 3 Lumber Co., William A. McKinney, Atlantic coast, purchased the Olympia plant of the Pacific pero St 
600,000 feet (part cargo), and Rotarian, west coast ber & Millwork Co. Besides operating the mu}, in 
| NCORPORATED South America, 500,000 feet lumber and 900 tons the Copeland company will conduct a retail bush ex] 
SEATTLE SAN FRANCISCO LOS ANGELES box shook (part cargo). Milwaukee dock, Arabia ness in Olympia, with William Harmon, of Boze of 
é Maru, Japan, 2,000,000 feet (part cargo). De- man, Mont., in charge. th 
Established 1891 fiance Lumber Co., Rotarian, west coast South The Fairhurst Lumber Co. has sold the property hel 
America, 251,000 feet (part cargo). Dempsey occupied by the Saxton Lumber Co.'s retail yard to 
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Seep 
to Malcolm N. Saxton, president of the latter firm. 
The property includes nearly 2 acres and the price 
paid was reported as $10,000. 

J. T. Gregory, president Tidewater Mill Co., re- 
turned this week from a business trip to the East 
and middle West. Mr. Gregory found conditions 
improving in the territory he visited. In com- 
pany with Alfred W. Fairhurst, president Fair- 
hurst Lumber Co., Mr. Gregory will leave for the 
Hawaiian Islands early in February where he and 
Mr. Fairhurst will spend some time investigating 
pusiness conditions. 


PORTLAND, ORE. 


Jan. 24.—-For the present the volume of trade 
is about as large as the industry could expect, and 
everybody seems satisfied that spring orders will 
put the business on a solid basis. The foreign 
jemand is steadily increasing, and promises to be 
active during the year. 

More than 5,000,000 feet of fir was set afloat 
from the Portland district for Atlantic coast ports 
during the first two weeks of January, a volume 
far exceeding that of all January, 1924. Of this 
quantity, 3,700,000 feet was cleared for New 
York. It is understood that the volume would 
have been even larger had cargo space been avail- 
able 

Yo obtain first hand information, a number of 
large dealers from eastern and middle West States 
have been touring the Pacific Northwest the last 
two weeks, looking into means of supplying their 
wants to best advantage. All of them have in 
dicated that prospects are good. 

On account of bad weather, logging is not being 
resumed as rapidly as it was expected to be in 
the Columbia River district, and the output is 
omparatively light. 


SPOKANE, WASH. 


Jan, 24.—-Increase of yard orders is noted by 

number of leading mills. Prices remain un- 
changed. 

The Idaho forestry bill was introduced Thurs- 
day in the legislature by the forestry committee. 
A forest protection fund is provided by assess- 
ment on timber owners, to be used in fire protec- 
tion work. 

An attractive musical program, arranged by 
W. G. Ramshaw, chairman of the program com- 
mittee, was the feature of the regular weekly 
luncheon of the Spokane Hoo-Hoo Club yesterday 
noon, President “Jim” Brown presided in his 
sual inimitable style. There was an attendance 
of sixty. W. T. Barber, retail Jumberman, Mon- 
roe, Iowa, was a guest at the luncheon. 

Ray L. Wilson, secretary-treasurer Deer Park 
Lumber Co., accompanied by Mrs. Wilson will 
sail Feb, 9 from New York City on the Empresa 
of Scotland for an extended tour of Europe and 


cruise of the Mediterranean. 


MINNEAPOLIS, MINN. 


Jan. 26—There was fairly good business last 
week in northern pine, although there is a grow- 
ing shortage of lower grades, which are in greater 
demand. The hardwood dealers reported a sub- 
stantial business, although it was seattered and 
In small orders. Furniture dealers and sash and 
door mills are coming into the market more freely. 
fhe sash and door mills are cleaning up orders 
and making ready for better business. The shin- 
gle market has been steady, although there is only 
slight demand, which is seasonal. Distributers of 
white cedar say demand for smaller posts is heavy, 
ilthough there is little supply and no great im 
vrovement in sight, with woods operations cur- 
tailed. Improved industrial conditions have not 
vet been reflected in demand for poles by public 
Itilities, 

General business in the Northwest is character- 
zed as optimistic, yet tempered with caution, by 
the Wells-Dickey Co., in its weekly review. The 
‘remendous inflow of new funds into the wheat 
stowing States has not stimulated, to the degree 
hoped for by the over optimistic, the general buy- 
ng movement among farmers. While a buoyancy 
to buying is expected to be felt in the next few 
Weeks, there is no reason to believe that there 
Will be any great momentum to trade for a few 
honths at least. The coming of spring is awaited 
*agerly, There is variance of opinion regarding 
‘he disposition of farmers to spend money for con- 
Henge It is known that the farmers through- 
ang ne Northwest have a better conception of a 
hodern home than they had ten years ago, when 
uch of the home bujlding on farms ceased. City 
uilding authorities are confident that home con- 
retains will be heavier in 1925 than it has been 
pe opr of years. Workingmen’s homes are 
of Min aig go up in large numbers. Lumbermen 
their oo and St. Paul naturally are turning 
being oe toward the new Ford industry as 
to tm si of the agencies which should contribute 

provement in their business this year. 


Lumbermen are offering their support in Minne- 
apolis and in St. Paul toward developing the cities 
industrially. In Minreapolis one of the leaders of 
the movement is E. L. Carpenter, of the Shevlin, 
Carpenter & Clarke Co. He is one of a group of 
business men, known as the Minneapolis Commit- 
tee, whose objective is to develop Minneapolis as a 
greater industrial center. 

A. A. D. Rahn, of the ‘Shevlin, Carpenter & 
Clarke Co., is one of a group of eight leading citi- 
zens selected by the Minneapolis city council to 
serve with its committee on Greater Minneapolis 
in an advisory capacity. Mr. Rahn is chairman, 
The committee is to carry out the work of official 
Minneapolis in promoting industrial and commer- 
cial growth. Mr. Rahn was also elected a member 
of the executive committee and chairman of the 
lumber committee of the Northwest Regional Ad- 
visory Board of the American Railway Associa- 
tion last week. 


MACON, GA. 


Jan. 26.—Owing to recent rains, the mills have 
been unable to do any hauling, and very little lum- 
ber has been shipped during the last ten days. 
Producers who have lumber at their planing mills 
are unable to run on account of the stock being 
too wet to dress properly, and those that have 
their lumber at the sawmills are unable to do 
anything, as hauling over the red clay roads is 
out of the question. The buyers are not much in- 
terested in roofers, as reports from the North and 
Past are to the effect that snow and. ice has 
diverted the retailers’ attention from lumber. Most 
of the mills have enough orders to keep them 
busy for ten days or two weeks if they can ship 
continuously, and until they are in need of orders 
there is not much chance of a reduction in prices 
which are as they were last week, $22 for the 
1x6-inch and $23 for the 1x8-inch and _ wider. 
Transit cars of roofers are numerous and are 
not moving at all freely, thus having a very seri- 
ous effect on the market. Yards are buying in 
some cases at less than actual mill cost. 

Many yards find they can buy Idaho white 
pine and Douglas fir at less than they have to pay 
for air dried roofers, and are stocking some of 
these western species. This is especially true of 
the seaboard and the middlewestern States. 


LAUREL, MISS. 


Jan. 26.—Last week a large part of the South 
suffered from tremendous rains and high water, 
which have caused a decrease in production. In 
addition, most small mills in this section are 
down on account of soft ground and bad roads, 
The demand seems to be holding its own.  In- 
quiry for all items is heavy. Timbers and special 
stock especially are being sought. The mills all 
seem to have big order files and small stocks. 
There is very little dry yard stock, so shipping 
time is much slower. Prices are firm to advancing. 
Export shows some improvement. ‘This business 
seems to be limited only by the amount of avail- 
able stock. Prices for foreign specifications also 
are firm to advancing. 


LUFKIN, TEX. 


Jan. 26.—The hardwood market seems to be 
opening up rapidly, as demand has increased con- 
siderably since the holidays. Prices remain prac- 
tically unchanged, although those of one or two 
items have shown an improvement that is encour- 
aging to the mills. In this territory production 
has been reduced somewhat, but not materially. 
Logging is almost over, or will be within the next 
ninety days, and logs then in hand will be sawn 
within thirty days. by March the output will be 
much curtailed. 


NEW ORLEANS, LA. 


Jan. 26.—Although, a considerable part of the 
country is snowed under, and lumbermen are at- 
tending their conventions, the end of January finds 
the market in excellent shape, with rather better 
than the seasonable volume of spot business and 
a brisk inquiry. Northern consumers are keeping 
close touch with the manufacturing field, while 
continued building activity in the South = con- 
tributes a volume of spot business that helps to 
keep the order files comfortable. There is like- 
wise reported a continued call from overseas, for 
southern pine and some of the hardwoods. Prices 
seem to be well held pretty much throughout the 
several lists, 

The New Orleans Lumbermen’s Club will give a 
dinner-dance in its clubrooms Saturday night, and 
announces that its annual Carnival Dinner dance 
will be given on Saturday night, Feb. 21, at the 
height of the carnival season which closes with 
“Mardi Gras”’—Tuesday, Feb. 24. 

Walter F. Jahncke, of the Jahncke Service Co., 
New Orleans, was reélected president of the 
Southern Builders’ Supply Association at its sixth 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 


Robert S. Burnside, 749 Raitway Exch. Bldg. 
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Growth 

















DOUGLAS FIR 
BRIDGE 
MATERIAL 


Real satisfaction is assured 
buyers who put their orders 
in our hands. Prompt ser- 
vice guaranteed. 

Rough and 

soe PLANK 


YARD STOCKS 
and TIMBERS 


P. S. McKENZIE 


Lumber Company 


Gasco Building, 
PORTLAND, ORE. 


Commission Salesmen Wanted. 
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PRODUCERS OF WESTERN 


POLES = PILING 


RAIL OR CARGO 


1-338 Northwestern 
Bank Building 


Red 
Cedar 


Portland, Ore. 








Every Lumberman 
Should Have This Book 


“Tote -roud and 
Trail,” the new vol- 
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. TOTE-ROAD Malloch 5 poniaend gp 
B AND TRAIL for delivery, is the 
re most important and 
entertaining that 

has come from his 

pen. It represents 

b, the ripe genius of 
7 nearly forty years 
association, as boy 


and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the be 
that he has writte: 
hitherto unpublished 
in book form. 














} DOUCLAS MALLUCH No book of verse 
} will afford a lum 
berman or logxe 





greater joy, or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, golo stamped and with gilt top 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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c— CALIFORNIa Ca 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchante CHICAGO, ILL. 


Tel. Harrison 1295 











CALIFORNIA 


REDWOOD 


Tank Stock Shop 

Silo Stock _— Ties 

Squares Timbers 
Flitches 


Siding 
Finish 
Ceiling 
Mouldings 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


San Francisco 


Crocker Building, - 


Lane Mortgage Bldg., : Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, ) ; 

360 North Michigan Avenue f Chicago 
W.O. W. Building, : . Omaha 





a yy 


















CALIFORNIA 
White Pine 


BOX, SHOP AND 
CLEARS 


H. B. Hewes, 


President 


>. D. Terwilliger 
Sec,-Treas. @ 
Gen. Mer. 

F. E. Walker. 
Asst. Sec. 

(4 Treas. 


W. T. Virgin, d 

Vice-President * 
R.H. Downman 
J.H.McWilliams 








needs today. 


Clover Valley 


Lumber Co. LOYALTON, 














i a5 he kh te wit 
ALBION LUMBER CO. 
General Offices, Albion, California 

Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 














Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical sronduioer who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “* %,20Pm St 


hicago, 











annual convention, held in Atlanta, Ga., last 
week, 
A dispatch from Eunice, La., announces the 


merging of the C. J. Deville Lumber Co., of 
Ville Platte, and the Dudley Berwick Lumber Co., 
of Eunice, into a single concern which will be 
known as the Deville Lumber Co., with headquar- 
ters in Eunice. 


Advices from Natchez, Miss., state that the 
Fisher Body Co. is preparing for large-scale de- 


velopment of its immense timber holdings in Con- 
cordia Parish, Louisiana, and will erect imme- 
diately a modern sawmill plant at Ferriday, La. 
Edward B. Moller, of the Moller-Vandenboom 
Lumber Co., Quincy, Ill, is in New Orleans today, 


studying market conditions and renewing ac- 
quaintance with his friends of the New Orleans 


lumber colony. 


TUSCALOOSA, ALA. 


Jan. 26.—The market continues to increase in 
strength. Production in three or four southern 
States is reported generally very low, on account 
of heavy recent rains. Some mills say they will 


not be able to do any logging within the next ten 
days, even should there be no more rain during 


that time. Practically all items in the list are 
showing additional strength, with the possible 
exception of small, short length shortleaf timbers. 
labor supply is ample. 


JACKSONVILLE, FLA. 


Jan, 26.—The Jarge amount of building locally 
and south of here has served to increase bookings 
of all items of southern pine. Demand is about 
equal to production of the mills within the State. 


\lthough mills south of here are operating on a 
normal basis, orders prevent all but a small 
amount of Jow grade stock being placed in’ stor 
age Demand from northern and eastern markets 


still not 
stiffly 


has improved, but is 
Quotations are 


up to expectations. 


wing held and mills are 


averse to letting go of large lots at current prices, 
Sources of supply have been greatly reduced by 
the floods in Georgia, Alabama and West Florida. 
Jt will be impossible to move any stock from the 
woods to planers under thirty days. Many of the 
smaller mills find themselyes entirely covered by 
water. 

The retail yards in the Southeast, especially 


Morida, are buying shed stock more actively and 
most orders are for straight cars. There are more 
inquiries from the northern and eastern yards for 
flooring, but actual business is light. The general 
undertone is very strong. Mills that can make 
prompt shipment of mixed cars are few, on ac 
count of searcity of items in the higher grades. 
No speculative buying is being done, and transit 
car business is light. Sales of flooring are larger 
than any other single item. B&better 4-inch sells 
at $47 to $48; No. 1, $43 to $44; No. 2, $21 to 
$22; No. 3%, $14 to $15. The southern Florida 
mills are obtaining $1 to $2 more on short hauls. 
Demand for g-inch B&better is very strong and 
the mills are holding for more money, Sales made 
were at an advance of $1.50 to $2, current price 
being S60 to $61; No. 1 is firm at $45.50; No, 2 
has advanced $1.50 to $20; No. 3 is unchanged. 
Demand for 6 inch is steady; prices unchanged, 


Remilling plants report sales of thin ceiling 
were less than last week, but prices are steady 
and will likely advance shortly. The -inch is 
firm. Price of y)-inch B&better advanced 50 cents 


to $28.50. No. 1 to $25.75; No. 2 
B&hetter and No. 1 are low, both in 
’;-ineh and inch, Nlorida yards are buying 
mostly %-inch, and prices are strong, No. 2 hav- 
ing sold at $23.50. The movement of partition 
light; prices firm. 


is unchanged, 
Stocks of 


Demand for Tenderson bond siding from Florida 


vards continues strong: prices are firm on B&het 
ter and No. 1; No. 2 has’ advanced $1 to $30. 
Novelty siding in good demand; prices firm. Bevel 


siding is in fair demand from 
mixed 


1, $22.50; 


southern yards on 
orders. Prices are: B&better, $24; No. 
No. 2, $14. Square edge stock is in 
fair demand from the Carolinas and other south 
ern States. Prices are: B&better, $29.50; No. 
1, $24; No. 2, $14. 

Demand for air dried roofers is not as strong. 
Dealers seem unable to develop business at prices 
asked by the mills, and on account of adverse 
weather the yards are not placing orders for 
spring. The mills are all practically at a stand 


still on aceount of flooded woods and impassable 
roads; there is very little stock at planing mills 


is wet. Prices are firm. 

Sales of 
than last 
kiln dried 
widths are 
1x8-inch, 


and it 
rough and dressed finish are larger 
week, Dealers report it is hard to find 
stock for quick shipment. Specified 
bringing good prices; 1x6-inch, $49; 
$52. Random widths, rough, $45. The 
5/4x6- to 12-inch, rough, sells at $53. No. 1 
boards are firm; 1x6- to 12-inch, D4S, advanced 
$1.50 to $48. No. 2 boards are in good demand, 


especially 1x6-inch, average being $29.25. No, 2 
are in good demand and firm. 

Small framing is moving in large quantities ty 
southern yards and buyers find it difficult to mak 
placements. Prices are strong and have  beey 
advanced. Large dimension and timbers are moy. 
ing freely on orders calling for one or two cars. 
but the usual placements of yard schedules by the 
eastern yards have not materialized to any extent 
Prices are firm. 

Wholesalers report that a number of the mills 
they have depended upon to furnish railroad stock 
are now enjoying a fine export business, and that 
it is hard to find mills to supply their needs jp 
No. 1 heart car sills and = framing All car 
material is in steady demand, and the railroads 
ure buying stock for bridge and track use, 

Export business continues to improve, and the 
mills on the Gulf Coast that cater to this class 
of business are well supplied with orders for the 
next sixty to ninety days, at attractive prices, 

The J. Ray Arnold Lumber Co., Groveland, Fla, 
has started to operate its large mill both night 
and day to meet the ever increasing demand from 
the Florida trade. 

While cypress prices have seen very little change 
since the first of the year, demand is somewhat 
better. One of the contributing causes is th 
searcity of western pines in this territory, the 
yards and sash and dooy plants having to tum 
to cypress again. Mill stocks are a little lower 
than usual, and a good many items are not ayail- 
able dry. In fact, inability to secure bone-dry 
cypress has been one of the reasons for southern 
millwork plants turning to west Coast woods. Th 
demand for shop grades is especially good, and Ni 
1 common and under are moving very briskly 
3uying has not as yet opened up well in eastern 
and northern territory. 

J. B. Arnold, vice president and general mai 
ager J. Ray Arnold Lumber Co., Groveland, Fla 
was in Jacksonville Jan. 20 and 21 to transact 
business and attend a meeting of a Georgia-Plorida 
Saw Mill Association committee. 

J. R. Westerfield, jr., manager Wavana_ offic 
Salmen Brick & Lumber Co. (Ltd.), of New 0: 
leans, was a recent visitor. He reports 
lumber business in Cuba to be good, and promising 
aw nice volume of southern pine orders during 1925 
Mr. Westerfield visited a number of the Georgia 
mills while in the States. 

D. B. Penton is now manager of the Russ Lun 
ber Co., at Tampa, Fla., formerly the West Coast 
Lumber & Supply Co. Mr. Penton was formerly 
employed by Mr. Russ at his manufacturing plant 
at Arcadia. The yard is at Ybor City, a subur 
of Tampa. 

Chris A, Walker, vice president Hoffman Lumir 
Co., Columbia, S. €., was recently elected a me! 
ber of the board of the Columbia Chamber 
Commerce, 


business 


J. Walter Keely, vice president Wm. M. Lloyd 
Lumber Co., Philadelphia, Pa., was a Jacksonvillt 
visitor recently and the guest of M, L. Fleishe 


vice president and general manager Putnam Luu 
ber Co. 

HW. oF. Buckman and 
Cherry River Boom & 
accompanied by J.P. 
Cypress Co., Savannah, 
Jan. 17. 

The Reynolds & Manley Lumber Co., which bas 
been operating at Quincy, Fla., is building a new 
mill at Savannah, Ga. This will be a single band 
mill, the plans for which were drawn by W. I 
Cahoon, representative of the Filer & Stowell Co. 
Milwaukee, Wis., which company is supplying 4 
of the machinery, 


MEMPHIS, TENN. 


Jan. 27.—Demand continues good for all specie 
of hardwoods. Prices are firm, but orders are 
pre-holiday prices. It is hard to obtain advances 
except on a few of the higher grades. The demané 
for red gum continues heavy, and stocks are © 
ceedingly low. Prices are high, but there is littl 
stock on offer. The bulk of demand for red gull 
is from furniture manufacturers, who are enjoying 
a good business. Demand for veneer is exceedingly 
good, and prices are inclined to higher levels 
Stocks of veneers are still ample. Business froll 
the automobile group is coming in very slow] 
The general opinion here is that this group will no! 
start buying prior to March 15. Flooring man 
facturers are still taking heavily of oak, and thi 
sash and door factories are buying in good quant 
ties. The door people are especially good buyer 
of veneer. Demand from the building 
slow, as is that from agricultural implement ané 
handle makers. Foreign trade continues good 
many new orders being received daily. Continental 
demand shows spurts, but that from the United 
Kingdom seems to be increasing steadily Rains 
have stopped logging. Receipts of logs at Memphis 
mills are about 70 pereent of normal, according © 
the Valley Log Loading Co. ; 

Memphis retail lumbermen, about twenty-five 2 
number, were hosts last Friday to a number of 


Greer, of the 
Lumber Co., Philadelphii 
Tullue, of the Gulf Red 
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members of the Ohio Association of Retail Lumber 
Dealers enroute to New Orleans. Luncheon was 
served at the Memphis Country Club, 

A lease on the yard of the Bowden Kunnes 
Lumber Co., of Augusta, Ga., has been signed by 
the W. D. Jemison & Co., of this city. J. L. 
Canaday, formerly of the Lee Lumber Co., will 
manage it. A new rip saw, planer and trimmer 
will be installed to prepare lumber for export. 
The firm recently opened a yard at Guin, Ala. 

Announcement is made by the Hyde Lumber Co., 
of this city, that Stephen A. McKinney will repre- 
sent the company in New York and Pennsylvania. 
He was formerly with the Gulf Red Cypress Co., 
of Savannah, Ga, 

Eugene F. Horan, a lumber commission merchant 
here, on Feb. 1 becomes sales manager of the hard- 
wood department of the Kirby Lumber Co., Hous- 
ton, Tex. He succeeds Arthur Bowen. 

The Foreign & Domestic Veneer Co., of Knox- 
ville, Tenn., which makes a specialty of high grade 
mahogany lumber and veneer, is building a new 
mill at Knoxville, the plans for which were made 
by N. M. Stuart, of the Filer & Stowell Co., Mil- 
waukee, Wis. That company is supplying all of 
the machinery, which will include a 9-foot band 


mill. 
JACKSON, MISS. 
Jan. 27.—Some southern pine items strength- 


ened a little during the week, 3-inch rift flooring 
being unusually strong. Special cutting of all 
kinds is exceptionally strong, and quick shipments 
will bring. almost any price. The export market 
continues strong. The large mills in this section 
had a very good week’s production, but small mills 
are hopelessly out of commission on account of 
bad weather. While this is the dull season for 
lath, they are moving in good volume and bring 
fair prices. Prices on all items of southern pine 


are very firm. 
BOSTON, MASS. 


Jan, 27.—Various influences have contributed to 
a slightly softer tone that has become apparent 
in the local lumber market during the last few 
days. The immediate effect is to restrict buying. 
Outstanding is a reduction of $2 to $3 in eastern 
spruce frame prices by some large distributers. 
The starting up of another of the big spruce win- 


ter mills probably had something to do with the 
conciliatory policy. Provincial random spruce is 
in very light supply, and prices are steady. New 
England random is being shaded, however. North- 
ern-and eastern boards are quiet at steady prices, 
Spruce lath are easier, and demand very quiet. 
Shingles are dull. Some of the southern pine 


flooring manufacturers are granting moderate con 
‘essions. West Coast 


lumber trade is now some 
what slow, and prices are distinctly easier, Re- 
garding hardwoods, wholesale merchants report 
‘heerfully and confidently. Careful analysis of 


the whole market reveals no fundamental spot of 


veakness, in fact quite the contrary is shown, 
especially in view of the volume of building 
planned, 
PITTSBURGH, PA. 
Jan. 27.—The demand for all kinds of soft and 


hardwoods continues about as it has been for two 


or three weeks, with stronger prices for some 
items of which there are pronounced shortages, 


Bad weather in all parts of the country has re- 
tarded shipments materially, especially from the 
southern manufacturing mills, but curtailed con- 
sumption in the North, due to cold weather, has 
had the effect of stabilizing the market. No. 2 
common southern pine boards and Georgia roofers, 
a8 well as the 2-inch No. 2 common and better 
produced by the small mills, has shown a strength- 
‘ning in price, and the demand seems greater than 
the immediate supply. In Idaho white pine and 
Oregon pine the situation remains the same as to 
Price, and pronounced shortages prevail in Nos. 
1 and 2 common and better. Some wholesalers are 
still limiting to 20 percent of orders their ship- 
ments of No. 2 common Idaho, with shortages 
Prevailing also in No. 2 common western. Some 
advances are shown in fir, shed stocks being badly 
broken. In hardwoods, some wholesalers report 
chestnut strong and scarce, while others report 
Sscarcities in the lower grades only. ted gum is 
very scarce, but sap gum is plentiful. Retailers 
report a continued strong demand in all items, 
With prospects that the usual slump in activity 
about this season may not materialize this year. 
The industrial trade has shown further improve- 
Ment, but is falling a little short of expectations. 
A big building season is expected, as many plans 
are being figured, and some yards are booking more 
business than ever before in January. 
, Charles Ross, of the May Lumber Co., sailed the 
Urst of the week from Los Angeles with a party 
ns a pleasure trip round the world. 
Pm a. eee of the Keystone Lumber Co., has 
2 to Ce rnia to remain several weeks. 
rieece eet at the Babcock Lumber €0., has 
) weeks’ visit at the company’s 


plant at Maryville, Tenn. O. H. Babcock, of the 
same firm, is sperding this week in Philadelphia 
and New York. 


SAN FRANCISCO, CALIF. 


Jan. 24.—Retailers in San Francisco are doing 
a fair business for this time of year, with building 
active. Low prices continue on redwood and fir, 
but advances are expected as buying increases. 
Steam schooners are bringing in moderate quanti- 
ties from the north Coast, and stocks here are not 
excessive. Lusiness in Australia is looking up as 
exchange improves. Some fir is moving, and the 
outlook for redwood is considered favorable. 

The Lassen Lumber & Box Co. has been making 
regular shipments of white pine to the East; and 
dry stocks have been diminishing since the mills 
at Susanville were shut down. There are con- 
tracts ahead for orange boxes that will keep the 
box factory going, although it is now at less than 


capacity. J. W. Rodgers, vice president, is visiting 
eastern sales territory. 


The Red River Lumber Co, is doing a good vol- 
ume of business, with 35,000,000 feet on the order 
file, and making about a normal winter cut of 
white and sugar pine at Westwood. There is a 
good demand for common, and some shop is mov- 
ing. The new veneer plant probably will be in 
operation within a few days. 

The Fruit Growers’ Supply Co. is operating its 
box factories at Susanville and Hilt. The saw- 
mills are down for the winter. Good shipments 
of white and sugar pine have been made to the 
Hast, and some orders have had to be turned down 
for want of stocks, as assortments are broken. 

The Sugar Pine Lumber Co.’s mill at Pinedale, 
near Fresno, is down for the winter, but the cut- 
ting-up department is in operation. 

The Weed Lumber Co., J. M. White, general 
manager, has been making a fair output of white 
pine at Weed, and shipping steadily to the Fast. 

Pp. C. MeNevin, sales manager, Pacific Lumber 
Co., has returned from an extensive eastern trip. 
He expects to have a good assortment from which 
to fill orders. Logging is active in some tracts 
of fine timber. 

The Ilammond Lumber Co. is showing confidence 
by accumulating a good assortment of redwood. A 
moderate cut is being made at the mill at Samoa, 
IIumboldt Bay. 

The Caspar Lumber Co. is operating the redwood 
mill at Caspar nine hours with an output of about 
3,000,000 feet a month. Sales have improved since 
the first of the year. Regular water shipments are 
being made to the Redwood Manufacturers’ Co., 
Pittsburg, Calif. 

Chas. R. MeCormick & Co, are taking care of a 
moderate demand for fir, coastwise steam schoon- 
ers making regular trips to San Francisco and 
southern California. Prices are being well main- 
tained and rail shipments to the middle West are 
helping to keep down the surplus. 


TROUBLE AND LITIGATION 


VANCOUVER, B. C., Jan. 24.—Possibly unique in 
the annals of international litigation is the de- 
cision handed down by Justice D. A. McDonald, 
in the supreme court of British Columbia, award- 
ing damages to nineteen farmers of Lynden, Wash., 
against the Abbotsford Lumber Co., for loss sus- 
tained in September, 1919, from fire set out by the 
defendant company in Canada, which burned prop- 
erty of plaintiffs on the American side of the 
boundary. His Lordship in handing down judg- 
ment reviews the circumstances. September of 
1919 was a particularly dry and hazardous season. 
The defendants set out fires on Sept. 17 on logged- 
off lands half a mile within the Canadian side of 
the boundary. “It is beyond question,”’ states the 
judge, “that after the fires were set out the de- 
fendant company was negligent in that it failed to 
take proper precautions to prevent the fire spread- 
ing to premises of others.” It was ten days after 
the fire was first set that a wind swept it through 
dry debris and across the international boundary. 
Farm buildings, growing crops, fruit trees and 
fences were destroyed and some persons injured. 
In a former decision, on the first part of the case, 
His Lordship had ruled that no damage to the 
soil, as being real property, could be recovered, 
and he has amplified his decision on that point 
by including buildings, fences and trees with the 
real property. Damage to crops and to growing 
grass and personal injuries are included in the 
items for which the nineteen plaintiffs may recover. 
The suit was for $81,155 in the aggregate, but the 
judge’s findings will reduce the figure materially, 
bringing it probably between $25,000 and $50,000. 


IN A stTupy of the retail meat business the 
United States Department of Agriculture found 
that of the average consumer’s dollar received 
by the retailer 78.6 cents goes to pay the cost 
of the meat, and 19.7 cents the retailer’s ex- 
penses, leaving but 1.7 cents for profit. When 
a reasonable wage is allowed the proprietor of 
the business it is hardly possible to show a profit 
on a yearly volume of sales of less than $14,000, 
was an additional revelation. 
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ESIDES the well 
known Gandy 
Stitched Cotton Duck 
Belt, we make the 
Thermo-Gandy--a 
black, mineral treated 
belt which resists heat, 
steam and oil. If you 
have an out-door or 
other installation de- 
scribed above, get de- 
tails on this belt. 


Write to: 


THE GANDY 
BELTING CO. 


MaIN OFFICE: 740WEST PRATT ST. 
BALTIMORE, MARYLAND 
YORK: 36 WARREN STREET 


554 WEST 


NEw 
ADAMS 


BELT 


“It’s the belt with the Green Edge”’ 


CHICAGO STREET 


STITCHED 
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Garland 


Wagons and Trailers 
for Team and Tractor Hauling | 


The 
Rec 
Also 


Ga 





“Flexible” EIGHT WHEEL 


Equipped with Solid Steel Axles 
Guaranteed for One Year. 


Only Eight Wheel Trailer 
ommended by Tractor Manufacturers 


Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Ft: 


Write tor Catalog G"’. 


rland Wagon Co. | 


New Orleans, La., U. S. A. 
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New Money-Maker 
for Lumbermen 


We do not believe any other garage proposition 
offers lumbermen the sales possibilities that 
Swisher Sectional Garages offer. You carry no 
stock, but make them yourself largely from short 
length stock, paying us a small royalty on each 
sale. We furnish complete plans and specifica- 
tions. No outside sectional lines —looks like nailed 


building. Can be sold on payments with chattel 
mortgage security. We also make cottages, bunga- 
lows and filling stations. 


Write for folders. 





sean cee \/ 
Swisher Sectional Buildings 


Garages — Cottages — Filling Stations 
L. SWISHER LUMBER CO., DECATUR, ILL. 








You Can Sell It 


There’s a big market waiting in every town 
for The Bessler Movable Stairway. The 
only patented stairway of its kind in the 
United States. 


Folds upout of the way 
when not in use 










Is Making of 
Room Below 


The < 

Bessler ~ 

Movable 
Stairway 


Saves the building owner 
$1,000 by making his attic easily 
accessible without taking up valu- 
able space below. Useful in ofhce 
building and garages, as well as in 
homes. Guaranteed perfectly satisfactory 
or money refunded. 


ment 
Required. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 
New York Offices: 220 E. 41st St. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 








Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6 page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


° 431 So. Dearborn St. 
American Lumberman Chicago, Hk 
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Business Changes 


ALABAMA. Mobile—W. D. McRae Lumber Co. re- 
moving to Quincy, Fla. 

ARKANSAS. Greenwood—Greenwood Lumber Co. suc- 
ceeded by Mansfield Lumber Co. 

CALIFORNIA. Beverly Hills—J. & W. C. Shull sold 


to Sun Lumber Co. 

Sonora—C. D. Plum, of San Francisco, has taken over 
the sawmill and 840 acres of timber land in Tuolumne 
County formerly owned by E. O, Sylvester, of Stockton. 
An agreement filed in Sonora stipulates that the pur- 
chaser is to operate the mill to full capacity and com- 
plete the cutting of the timber on the land by Jan. 1, 
1930. 

COLORADO. Bristol—Mrs. J. B. Nichols has sold 
the Western Hardware & Lumber Co. to Marsch Bros., 
of Holly. 

CONNECTICUT. Colchester 
ceeded by F. O. Brown, 

FLORIDA. Jasper—Union Lumber & Manufacturing 
Co. succeeded by Jones & Langford Lumber Co. 

ILLINOIS. Villa Park—John O. Mitzlaff succeeded 
by J. O. Mitzlaff Lumber Co., incorporated; capital, 
$50,000. 

Chicago—Big Four Lumber Co, moving from 2100 Mar- 
Shall Blvd. to 111 W. Washington St. 

Wheeling—-Q. Weidner soll to Wheeling Coal & Lum- 
ber Co, 

INDIANA. Indianapolis--W. M. Simpson Lumber Co. 
moving general offices for its 16 yards and also the 
Wholesale office from Indianapolis to Paris, Iil., on 
Feb. 14. 

IOWA Belmond—-E. Bock Lumber Co. sold to John 
Greenlander and will be operated as Greenlander Lum 
ber Co, 

KANSAS. Minneapolis 
by E. H. Dingee. 

KENTUCKY. Hardin—-Hardin Lumber Co. succeeded 
by Hlughes-Alford Lumber Co. 

Paducah—-Ayver & Lord Tie Co., Paducah division, 
purchased from the Howard Shipyard & Dock Co., of 
Jeffersonville, Ind,, its marine ways and shipbuilding 
plant at Mound City, Ill. 

IQUISIANA. Alexandria—P. E. Smith succeeded by 
Smith Lumber Co.; capital increased from $25,000 to 
$150,000; business will be resumed on Feb. 1 on a larger 
scale. 

MASSACHUSETTS. LBoston—Lumber’ Specialty Co. 
and Broadbent & Hawkins (Inc.) succeeded by Lumber 
Specialty & Warehouse Co. 

MICHIGAN. Grand Rapids—McKay Lumber Co. sold 
to Quality Lumber Co., incorporated; capital, $50,000 
preferred stock and 5,000 shares non-par value stock. 
Randall Wedgewood, president and manager; two story 
office building to be erected and other improvements 
added to McKay yard. 

MINNESOTA. Minneapolis—Parker - Bennett Lumber 
Co. succeeded by Bennett-Bailey Lumber Co. 

MISSISSIPPI. Enterprise—Bonney Lumber Co.; Ro- 
bert Bonney, secretary, sold interest. 

MISSOURI. Poplar Bluff—A. lL, 
by Powers Lumber & Tie Co. 

St. Louis—S. E. K. Ray succeeded by Ray & Blumen- 
kamp Lumber Co. 

MONTANA. Roundup—Britton Lumber Co. succeeded 
by Montana Lumber Co. 

Roundup—Newton Lumber & Coal Co. succeeded by 
Midland Coal & Lumber Co. 

NEBRASKA. Hershey—A. E. Holtgren purchased the 
interest of G. L. Mudd in Home Lumber & Supply Co. 

NEW YORK. Mount Vernon—Hakmaier & Co. (Inc.); 
Nathaniel Hakmaier sold interest to Sam Henigson, now 
president. 

NORTH CAROLINA. Gastonia—T. A, 
ceeded by Henry-Moore Lumber Co. 

Wilmington—J. N. Bryant sold to Thos. O’Berry. 

OKLAHOMA. Kingfisher—A. H. Showalter Lumber 
Co. succeeded by Rounds & Porter Lumber Co. 

OREGON. —_Eugene—Fischer-Soults Lumber Co. suc 
ceeded by J. W. Copeland. 

Lakeview—Bagley Bros. succeeded by Bagley Lumber 
Co. 

TENNESSEE. Bristol—Dominion Handle & Supply 
Co. changing name to Dominion Lumber & Supply Co. 

TEXAS. El Paso—Adams Lumber Co. and National 
Lumber Co. moving to Andalusia, Ala. 

Wharton—C. H. Westeman Lumber Co. succeeded by 
Alamo Lumber Co. 


New Ventures 


ALABAMA. Eufaula—Whittle & Slade Lumber Co., 
recently began; planing mill. 

Jasper—North River Lumber Co., 
planing mill. 

a Bay—Little Bear Creek recently organized; saw- 
mills. 

Stevenson—Burroughs-Ross-Colville Co. recently began; 
spoke mfr. 

ARKANSAS. Landis—Mays Manufacturing Co., re- 
cently began; headquarters Leslie; stave mfr. 

Yale—J. H. Phipps Lumber Co. recently began; saw- 
mill; headquarters, Fayetteville, 


Meech-Lrown Co. suc- 


Dingee Lumber Co. succeeded 


Powers succeeded 


Henry suc- 


recently began; 


CALIFORNIA. Fontana—D. S. Hansen will open 
lumber yard. 
Glendale—Bentley Lumber Co. has new hardwood 


flooring department in charge of H. E. Litten. 

La Honda—Homer B. Robinson, Leonard J. Robinson, 
Jesse W. Kuffel and Cecil L. Davis are engaging in 
business as Redwood Lumber Co. 

Los Angeles—Grogan Lumber Co. 
yard on Alhambra Avenue, 

Los Angelese—C. E. Cotton has opened a wholesale 
lumber office in this city. 

San Carlos—O. D. Fairfield, of San Francisco, and 
= will form company and establish planing mill 

ere. 


opening another 


Menlo Park—Advance Lumber Co., recently began: 
retail. 

San Francisco—Pacific Coast Timber Products Co., 525 
Market St., has been organized by John Pietz anq 
Muriel Plum. 

Stockton—Fisher Bros. Planing Mill 
yard at Weber Ave. and Wilson Way. 

FLORIDA. Fort Meade—Pipkin Lumber Co. 
began; sawmill; headquarters, Mulberry. 

Jacksonville—Shaver-Smith Lumber Co. recently be. 
gan; wholesale. 

Plant City—G,. E. Wilson will open lumber and build. 
ing material business in about two weeks. 

GEORGIA. Atlanta—R. FE. Plowden Co. recently 
began; wholesale and commission lumber business. 

Macon—Phoenix Lumber & Mfg. Co. recently began: 
planing mill. 

Quitman—-Southern Saw Mill Co.,, 
headquarters, Thomasville. 

ILLINOIS. Chicago—General 
began; 111 W. Washington St. 

Chicago—Three Star Lumber Agency recently began 
commission business at 6442 Union Ave.; handles Pacific 
coast lumber. 


opening retaj] 


recently 


recently began 


Flooring Co., recently 


KANSAS. Winfield—Sutherland Lumber Co., recently 
began; retail. 
KENTUCKY. Forkton—W. A, Jackson & Co. re. 


cently began; sawnnill. 

Louisville—W. R. Phillips, contractor-builder, who 
has been operating a small yard and planer in the west- 
ern part of the city, has bought the old Camp Taylor 
laundry building, 200 x 80 ft., and will equip it as a 
planing and lumber handling plant; new company to be 
organized; will also produce radio cabinets and perhaps 
battery boxes. 

LOUISIANA. Ferriday—Fisher 30d Corporation: 
headquarters, Detroit, recently began hardwood sawmill 
here, 

New Orleans—Ponchartrain Lumber Co, recently began, 

MASSACHUSETTS. Boston—-John J. Loan Lumber 
Co. recently began wholesale hardwood flooring business, 

Hyde Park—Fields Lumber Co. recently began; retail. 

MICHIGAN. Grand Rapids—Division Ave. Lumber 
Co. recently began; retail. 

NEW JERSEY. *aterson—Geo. W. Bogen recently 
began wholesale and commission lumber business. 

NEW MEXICO. Carlsbad—Carlsbad Lumber Co, re- 
cently began; retail. 

NEW YORK. New York—Dayton A. Webster recent- 
ly began wholesale business at 256 Broadway. 

Williamsville—Whissel Lumber Co. will open branch 
on Military Road, Kenmore, N. Y. (P. 0. Buffalo). 

OREGON. McKinley—Hardy & Webb. Mast have en- 
gaged in the logging business at Bridge near here. 

Portland—Wm. M. and Lulu Heacock have opened 4 
planing mill at 1895 E. Broadway as Heacocks Moulding 
factory. 

Vernonia—A. FE. Jones, J. H. Hayes and Cleve. Tisdale 
have engaged in shingle manufacturing as Jones Shingle 
Co. 

TEXAS. 
concern, 

Liberty—Doucette Lumber Co., new concern. 

Lubbock—J. W. Williams Lumber Co. of Nacogdoches 
will open branch here 

Wortham—-Sutherland 
wholesale. 


Friona--Truitt-Landrum Lumber Co., new 


Lumber Co. recently began; 


Incorporations 


ALABAMA. Mobile—Bucks Lumber Co., incorporated: 
capital, $10,000. 

sirmingham-——Talapoosa 
capital, $10,000. 

ARKANSAS. 
capital, $10,000. 

CALIFORNIA. Los Angeles—Mack Door Co., incor- 
porated; capital, $50,000. 

San Francisco—Buchanan Lumber Co., incorporated: 
capital, $250,000. 

CONNECTICUT. sridgeport—-West End 
Yard, incorporated; capital, $125,000. 

DELAWARBP. Dover—St. Hilaire Lumber Co., it- 
corporated; capital, $1,500.000, 

FLORIDA. Palatka—Prowning 
porated; capital, $100.000. 

ILLINOIS. Chicago—Cable Lumber Co. 
capital from $50,000 to $100,000. 

Chicago—H. C. Bay Co. increasing 
$1,500,000 to $2,000,000. 

Chicago—Fmil J. Paidar Co, increasing capital from 
$250,000 to $500,000. 

Chicago—Royal Box Co. incorporated; to manufacture 
crates and boxes. 

Peoria—Peorin Wood tegister Co., incorporated: 
capital, $35,000; to manufacture and deal in wood 
and wood products and heating systems. 

INDIANA. Evansville—Evansville Band Mill Co., in- 
corporated; capital, $100,000. 

Ligonier—Blitz Wood Products Co., incorporated. 

IOWA. Ida Grove—Noble Lumber Co., incorporated: 
capital, $75,000. 

MARYLAND. Baltimore—Morgan Millwor) 
creasing capital from $200,000 to $600,000. 

Baltimore—J. Natwick & Co., incorporated: 725 Mur 
sey Bldg. , 

Baltimore—Mattingly Lumber Co incorporated 
capital, $25,000; Pier 6, Pratt St. 

MICHIGAN. Flint—Veit & Davidson Lumber Co. {n- 
creasing capital from $50,000 to $250,000. 

MISSOURI. St. Louis—Central-West Lumber Co. 12 
creasing capital from $10,000 to $20,000. : 

St. Louis—Interior Woodwork Mfg. Co., incorporated; 
eapital, $15,000. 


Lumber Co., incorporated; 


3iscoe—Biscoe Mfg, Co., incorporated; 


Lumber 


Lumber Co., incor- 
increasing 


capital from 


Cé.. n 


NEBRASKA. Omaha—Goodyear Lumber & Supply 
Co., incorporated; capital, $200,000. 
NEW JERSEY. Montclair—W. O. Persons, incorpor 
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ated; capital, $100,000; lumber. 

Secaucus—Jacob Schmitt & Sons, incorporated; capital, 
$100,000. 

NEW YORK. Albany—C. P. Easton & Co., incor- 
porated; eapital, $25,000; Org. by I. B. Eastman, in 
lumber business at 100 E. 42nd St., New York, to do 
pusiness in Albany. 

Brooklyn—Parks Bros., 980 Prospect Pl.; incorporated; 
capital, $50,000; will do business in White Plains. 

3rooklyn—White Plains Sash & Door Co., incorporated; 
capital, $15,000; Org. by H. Hakmaier, 1017 E. 10th 
St., Brooklyn, and others to do business in White Plains. 

Kings—Junius Woodworking Co., incorporated; capital, 
$10.40; to manufacture sash, trim, doors ete.; address 
L. Eisenman, 442 Schenck Ave., Brooklyn. 

Coxsackie—Coxsackie Coal & Lumber Co., incorporated; 
capital, $30,000. 

NORTH CAROLINA. Cranford—Cranford Chair Co., 
incorporated; capital, $100,000. 

Greensboro—-Harry V. Koonts, 
$100,000. 

Swannanoa—Dimension Mfg. Co., incorporated; capital, 
$250,000. 

OHIO. Cincinnati—Anderson Lumber Co., 
ed; capital, $15,000. 

St. Clairsville—N, A. Neff Co., incorporated; capital, 
$150,000; to deal in lumber, 

OREGON. Corvallis—Benton 
corporated; capital, $10,000. 


incorporated; 


capital, 


incorporat- 


Planing Mill Co., in- 


Klamath Falls—Campbell-Towle Lumber Co., incor- 
porated; capital, $100,000; will build mill on 6,470 
acres of timber in Klamath reservation and begin 
cutting in spring. 

Marshfield—Coquille River Boom Co., incorporated; 


capital, $5,000; logging. 

Springfield—Springfield 
capital, $10,000. 

PENNSYLVANIA. Nanticoke—Scouton-Lee Co.,  in- 
corporated; capital, $250,000. 

Wilkes-Barre—Morris Lumber Gi, 
capital, $50,000. 

TENNESSEE. Chattanooga—A. G. Stivers 
Co. increasing capital from $25,000 to $200,000 

Lawrenceburg—H. B. Brink Co., incorporated; capital, 
$50,000. 

Nashville—Seminole Stave & Heading Co., incorporat- 
ed; capital, $25,000. 

Nashville—Interstate Tie & Timber Co., incorporated; 
capital, $10,000. 

Nashville—Altamont Stave & Lumber Co., 
ed; capital, $10,000. 

Nashville—Frazier & Hunt Co., incorporated; capital, 
$25,000. 

Nashville—Gray Stave & Lumber Co., 
capital, $10,000. 

Nashville—Alabama Stave & Lumber Co., incorporated; 
capital, $10.000. 

VIRGINIA. Norfolk—-Z. H. Powell Lumber Corpora 
tion, incorporated; capital, $15,000. 

WASHINGTON. Aberdeen—Ward - Sargent 
Co., increasing capital to $10,000. 

Hoquiam—Harbor Plywood Co., incorporated; capital, 
$150.000. 

Kalama—Lewis 
capital to $100,000 

Seattle—W. A. Brown 
capital, $15,000; sawmill. 

Seattle—Pacific Lumber Transportation Co., incorporat- 
ed: capital, $200,000. 

Seattle—Wagner Bros., incorporated; capital, $12,500. 

Seattle—Dillon Box Co., incorporated; capital, $20,000. 

Seattle—Foster-Morgan Lumber Co. decreasing capital 
from $50,000 to $25,000. 


Lumber Co., incorporated; 


incorporated; 


Lumber 


incorporat 


incorporated ; 


Timber 


River Pulp & Paper Co. increasing 


Lumber Co., incorporated; 


Tacoma—Osgood Veneer Co., incorporated; capital, 
$5,000. 

New Sheds and Yard Improvements 
CALIFORNIA. Los Angeles—Red Wing Lumber Co. 
will erect 100 x 335 ft. warehouse on Slauson Ave. 
between South Park and Central Avenues. 

ILLINOIS. Sparta—Sparta Lumber Co., building 


office building and display room. 

KENTUCKY. Louisville—W. J. Hughes & Sons Co 
has completed erection of new plant. 

MARYLAND. Baltimore Geo. Helfrich & Sons Co., 
1040 W. Baltimore St., building two-story and basement 
Structure, 25 x 90 ft., which will be used largely for 
the display of millwork. 

OHIO. Cleveland—Reserve Lumber Co. will 
storage shed at 4651 Lorain Ave.; cost, $10,000. 

Ironton—Two new sheds built by Standard Lumber 
Co.; new machinery being installed. 

WISCONSIN. Milwaukee—Steinman Lumber Co. re 
building sheds destroyed by fire. 


New Mills and Equipment 


_ALABAMA. Bankston—Pocahontas Lumber Co 
Corinth, Miss., plans the establishment of a planing 
mill at this point. 


erect 


ARIZONA. Clifton—C. 8. Wood will build a sawmill 
north of Rose Peak. 
CALIFORNIA. Susanville—Fruit Growers Supply 


Co. plans construction of additional lumber drying kilns, 
drying sheds, ete.; cost, $300,000. 

FLORIDA. Jacksonville—Arthur Ross will convert 
the plant and buildings of the old Cox Lumber Co. into 
veneer manufacturing plant. A number of alterations 
and repairs will be made to existing building and others 
Will be construeted 
GEORGIA. Savannah—Reynolds & Manley Lumber 
Co. will begin construction at once of a large band saw- 
mill for manufacture of pine, cypress and hardwoods; 
capacity 50,000 feet daily; planing facilities and dry 
kilns to be installed. 

Sivannah—-Savanneh River Lumber Co. planning to 
build planing mill at Port Wentworth, near here; cost, 
315,000; company adding another barge to line operating 
between Augusta and Savannah, 

KENTUCKY. Blackey—J. A. Whitaker will establish 
Sawmill to develop timber tract on Rockhouse Creek. 

MICHIGAN. Tonia—Hayes-Ionia Co., of Grand Rapids 
and Jonia, body making concern, is planning con 
struction of a new plant here including large woodwork- 
ing department. 

n NORTH CAROLINA. Swannanoa—Dimension Mfg. 
®. plans erection of plant on Black Mountain Highway; 
Will build spur track to Southern Railway. 





OHIO. Bellaire—Neff Lumber Co. erecting new plan- 
ing mill. 

Columbus—Eureka Avenue Lumber Co. increasing mill 
facilities; adding sander and cutoff saw, etc. 

OREGON. Roseburg—A. S. Coen and two sons, who 
have formed the Coen Lumber Co., planning erection of 
planing mill, box factory and lumber yard. 

WASHINGTON. Aberdeen—Harbor Plywood Co., 
veneer mfr., will erect plant to cost about $250,000; 
A. R. Wuest, manager. . 

WISCONSIN. Milwaukee—Globe Electric Co. erecting 
four-story brick office and woodworking building, also 
one story addition to present building, both for radio 
department, at 14 Keefe Ave. 

Milwaukee—American Mill Supply Co., 
story warehouse and mill. 

Sheboygan—Jenkins Machinery Co., erecting two-story 
office building. 


building two 


Casualties 


ALABAMA. Sulligent—Kentucky Lumber Co. has 
suffered a severe fire loss. 

ILLINOIS. Monmouth—Diffenbaugh Lumber Yard, 
loss by fire. 

KENTUCKY. Louisville—J. D. Hollingshead Co’s 


cooperage plant destroyed by fire; loss, between $150,000 
and $200,000; insurance, $150,000. Business will be 
handled for the time being from the Thebes, Ill., plant. 

NEW YORK. Sircus Bros. (Ine.), loss 
by fire, $450,000. 

PENNSYLVANIA. Lancaster—Planing mill and lum- 
ber yards of B, F. Hiestand & Sons at Chickies, Pa., 
destroyed by fire; loss, $65,000; partly covered. 

SOUTH CAROLINA. Beech Island (P. O. Langley)— 
The mill house and engine room of the Beech Island 
Lumber Co. damaged by fire; loss, $50,000. 

TEXAS. Conroe--Sudor Lumber Co., loss” by fire, 
$100,000; main plant destroyed; will be rebuilt at once. 

VIRGINIA. Dendron—Surry Lumber Co., loss by 
fire, $250,000; partly covered; entire plant destroyed. 

WEST VIRGINIA. Harpers Ferry—Pulp mill and 
electric light plant of the Harpers Ferry Paper Co. 
damaged by fire to extent of $300,000. 


TIMBER LAND SALES 


KLAMATH FALLS, ORE., Jan. 24.—Another small 
unit of the Klamath Indian reservation timber was 
sold Jan. 21, the successful bidder being the Camp- 
bell-Towle Lumber Co., of Oshkosh, Wis. It is un- 
derstood that this company is a subsidiary of 
W. J. Campbell Lumber Co., also of Oshkosh, Wis. 
The W. J. Campbell Lumber Co. has been con- 
tracting the output of several of the smaller mills 
in this vicinity the last several years. It is re- 
ported the Campbell-Towle Lumber Co. has options 
on several mills located close to the timber pur- 
chased. This block of timber is known as the 
Cherry Creek unit, comprising approximately 37, 
000,000 feet of California white and sugar pine. 


Brownsville 


LANSING, MICH., Jan. 27.—Mitchell Bros. Co., 
Cadillac, Mich., lumber concern, has sold a 19,000- 
acre tract of cutover land in Missaukee County, 
north of Lake City, to C. C. Wells and Dr. Devere 
Miller, of Cadillac. The new owners, who are 
experienced in marketing farm lands and areas 
for colonization purposes, already have disposed of 
800 acres. The land lies in Pioneer, Bloomfield, 
Cadwell and Norwich townships and includes front 
age on Crooked and Goose lakes, some pine stump 
land and considerable hardwood land suitable for 
farming. 


SPOKANE, WASH., Jan. 24.—The Winton Lumber 
Co., of Minneapolis, Minn., operating mills at 
Gibbs and Rose Lake, Idaho, has purchased a tract 
of timber in Shoshone and Kootenai counties, 
Idaho, containing a half billion feet of Idaho white 


pine and other woods, from the Cameron Lumber 
Co., of Museatine, Iowa, according to announce- 


ment made today. While the price was not made 
public, basing an estimate on government sales of 
timber carrying 50 percent pine at $10 a thousand, 


this deal will run not far from $2,500,000. The 
tract lies along the North Fork of the Coeur 


d@Alene River about 30 miles from the company’s 
mill at Gibbs. 

PINE BLUFF., ARK., Jan. 27.—T. J. Gaughan and 
associates, of Camden, purchased from O. E. Me- 
Kenzie 10,592 acres of timber lands in Jefferson, 
Grant and Cleveland counties for $132,500. The 
new owners will cut the timber on the land, it is 
said. The tract is known as the Kendall Lumber 
Co. land. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Of- 
fice. Copies may be obtained from R. E. Burnham, 
patent and trade-mark attorney, Continental Trust 
Suilding, Washington, D. C., at 20 cents each. State 
number of patent and name of inventor when ordering. 

1,523,475. Guiding means for flooring-finishing ma 
chines. Elmer C. Dittmar, Williamsport, Pa., assignor 
to Crooks-Dittmar Co., same place. 

1,523,518. Saw. Louis Dragon, Philadelphia, Pa. 

1,523,578. Extraction of soluble products from wood 
Viadimir Bredlik and Louis C. Whiton, Jr., New York, 
1 ee # 


1,523,786. Centering device for veneer lathes. Louis 
G. Merritt, Lockport, N. Y. 

1,523,820. Automatic saw sharpening machine. Angus 
T. MeDonald, Chippendale, and John Sinclair, Double 


Say, New South Wales, Australia. 


1,523,925. Method of preserving wood. Walter R 
Wheaton, Appleton, Wis. 

1,523,988. Veneer drier. Arthur J. Vance, Paines- 
ville, Ohio, assignor to Coe Manufacturing Co., same 
place. 























Babcoc 


SPRUCE 
LADDERS 


A Ladder 
for Every Use 


Lumber dealers 
make good profit 
selling our 


Extension Ladders 
Single Ladders 

Fruit Ladders 

Painter Ladders 

Mason Ladders 

Paper Hanger Ladders 
Household Step Ladders 
Extension Trestles 
Painter Trestles 

Window Cleaner Ladders 


We Pay Freight 
Send for Free Booklet 














Ww.W.BABCOCK 
Company 
BATH, N. Y. 
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CHICAGO 





E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


HAR DWOODS Southern 


Northern 


Ash Chestnut Plain Oak Walnut 

Basswood Ked Gum Quartered Oak Mahogany 

Birch Sap Gum Poplar + Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., 


“‘Good Lumber at Prices YOU Can Afford to Pay” 


CHICAGO, ILL. 





A.J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. BsGorninattns., CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





GEO. D. GRIFFITH C. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exc hange Bldg 
Randolph 2165 Madison and LaSalle Sts., Chicago 








WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


7 5 aX for Redwood Manufacturers’ Co., and 
.F.C.O.”’ Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 
Chicago Portland 

Hattiesburg, Miss. 


Jacksonville, Fla. 
Columbus, Ga. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Sts., - - CHICAGO 























Mr. Heath, of the Heath Cedar Co., Marinette, 
Wis., Was a recent Chicago business visitor. 

George Waters, of the Waters Lumber Co., Du 
luth, Minn., transacted business in Chicago during 
the week 


I, Samuels, president of the Douglas Lumber 
Co., left this week for Miami, Fla., where he will 
spend about a month. 


A. Hf. Ruth, of the G. W. Jones Lumber Co., left 
this week for a visit to the company’s headquar 
ters in Appleton, Wis. 


J. uf. Carroll, sales manager of the Major-Sowers 
Sawmill Co., Hattiesburg, Miss., was a Chicago 
uisiness visitor during the week. 


C. A. VPaltzer, uccompanied by Mrs. Paltzer and 
their daughter Catharine, left recently for Tarpon 
Springs, Fla., where they will spend several 
months 


George LD. Griffith, of George D. Griffith & Co., 
expects to leave next week for Bradentown, Fla., 
where he will spend a month. Mrs. Griffith al 
ready has spent a month in Florida. 


Kellogg, of the Tidewater Mill Co., 
Tacoma, Wash., was a Chicago business visitor 
during the week and brought optimistic reports 
regarding the mill situation on the Coast. 


George 


Charles Hl. Larabee, of the Houston Bros., hard 
wood manufacturers at Vicksburg, Miss., while in 
Chicago on a business visit stated that the mills 
in that territory are enjoying a very satisfactory 
volume of business and face the future with strong 
confidence 

Charles ki. Conklin, of the White Star Lumber 
Co., left Monday of this week for a mill inspec- 
tion trip in northern Wisconsin, during which he 
will visit a number of manufacturing centers and 
will also spend some time at the White Star 
umber Co.’s operations at Mattoon, Wis. 


Lee H. Lord, of Lee H. Lord & Co., 
brokers at Peoria, I1., called on the local trade 
during the week. He said that while business in 
the Peoria territory is not “rushing”? just now, the 
outlook is very good, and the spring season will 
assuredly be a busy one in the construction field. 


C. F. Rickman, of the C. F. Rickman Lumber 
Co., Poplar Bluff, Mo., was in Chicago during the 
last week calling on the trade and sizing up market 
conditions. Mr. Rickman’s company is a manu 
facturer and wholesaler of hardwood lumber, di- 
mension stock, ties, ear material, piling and 
crossing plank. 


lumber 


J. HW. Austin, jr., vice president of The Germain 
(o., Pittsburgh, Pa., while in the city on a busi- 
ness mission during the week, said that his com- 
pany finds trade only fair just now, but it con- 
fidently expects it to develop greater volume ag the 
spring season approaches, with a brisk market 
a few months hence. 


William Brown, manager of the industrial lum 
ber department of the C. V. McCreight Lumber 
Co., Pittsburgh, Pa., was among the eastern lum- 
bermen who looked over trade conditions in Chi- 
cago during the week. Mr. Brown stated that the 
demand for industrial lumber in the East is de- 
veloping very encouragingly. 


l.. M. Wanbury, of the J. Hanbury Co. (Ltd.), 
Vancouver, Wash., accompanied by Mrs. Hanbury, 
passed through Chicago a few days ago on their 
way home from the East, where they have been 
traveling for the last three weeks. Mr. Hanbury 
was an optimist, looking for a good lumber trade 
io follow the present rather dull, closed season. 


The Hoo-Hoo Club of Chicago on Wednesday 
evening of this week held a very successful dinner 
dance in the Mandarin Room of the Edgewater 
Hotel. <A goodly number of the local cats, with 
their ladies, attended, and a most enjoyable time 
was had. After an excellent dinner there was 
dancing to the tunes supplied by the famous 
Oriole orchestra. 

The many friends in the lumber industry of 
Frank R. Barns will be interested to know that 
he has terminated his connection with Carstens 
& Earles (Inec.), with whose offices in San Fran- 
cisco he has been identified for some time, and 
after Feb. 1 will be located at Portland, Ore., 
where he will engage in the timber bond business 
on his own account. 


The many Chicago friends of Frank H. Burna- 
by, formerly of the Burnaby Bros. Lumber Co., and 
now of the Sun Lumber Co., Berkeley, Calif., will 
be pleased to learn that he is meeting with much 
success in his new field of endeavor. In addition 
to the Sun Lumber Co., he has recently bought 


the People’s Lumber Co. at Ventura, Calif., one of 
the best yards in that vicinity. 


HTarry Knox, president of the John A. Gauger 
Lumber Co., of Chicago, who has been the guest 
of FE. W. Daniels, of Hoquiam, Wash., manager of 
Knox & Toombs, door manufacturers in that city, 
returned to Chicago this week. While in the 
West, Mr. Knox spent a day fishing for steelhead 
salmon at Lake Quinault. It is reported that 
Mr. Knox will endeavor to make this an annual 
affair. 

MeCabe Ifowe, formerly auditor for the Slagle 
Lumber Co., Lima, Ohio, is now sales manager fo: 
that company. His former duties have been taken 
over by J. R. Ackerman, who has the title of as 
sistunt auditor, The Slagle Lumber Co. is a line 
vard-concern with six branch yards. Mr. Ilowe 
was formerly in Kansas City, Mo., and received his 
early training under Capt. J. B. White, with the 
Missouri Land & Lumber Exchange Co. 


Lee Hf, Shepherd, Detroit (Mich.) representative 
of the W. L. Shepherd Lumber Co., Montgomery 
Ala., was in Chicago a few days ago, conferring 
with Hl. J. Fletcher, the company’s local repre 
sentative, In discussing conditions in the De 
troit market, Mr. Shepherd said that these are 
fairly good, with prospects of the best sort. He 
looks for a good building season this year and 
greater industrial activity as the winter passes 


George A. Hoene, vice president of the Acme 
Lumber & Shingle Co., has gone to Winnipeg, Man., 
for the purpose of visiting the mills in that section 
and make a study of manufacturing and_ stock 
conditions. A. J. Barker, president of the com- 
pany, plans to leave for the Pacifie coast for a 
mill inspection trip of several weeks’ duration im 
mediately after Mr. Hoene’s return next week. Mr. 
Barker expects to be accompanied on this trip by 
James Brannum, of the Brannum Lumber Co., Ra 
cine, Wis. 


W. Bb. Honsberger, representative in the Grand 
Rapids (Mich.) territory for the Southern Pine 
Lumber Co., Texarkana, Ark., passed through Chi 
eago during the week on his return home from 
the company’s operations in the South, where he 
has been spending a month, familiarizing himself 
with its products. Mr. Honsberger said that his 
company takes a decidedly optimistic view of the 
business situation. Stock are low and demand 
has been good throughout, even the unfavorable 
weather conditions in large sections of the country 
not having reduced orders to their usual seasonal 
volume. Order files in consequence are good and 
prices firmly held. 


J. W. Taylor, manager of the Taylor Lumber 
Co., Corinth, Miss., this week brought Mrs. Taylor 
to a Chicago hospital, to be treated for a long 
continued illness. Mr. Taylor also called on the 
local trade, and expressed himself very optimist- 
ically in his remarks on the lumber situation. He 
said that the heavy rains and high water in the 
South was proving a serious handicap to produc- 
tion, to large mills in some sections as well as to 
small mills. Shipments have been considerably 
slowed up. Stocks meanwhile are low and badly 
broken, and the mills’ order files are well supplied. 
He characterized demand as good, and said that 
few manufacturers are earnestly looking for busi- 
ness. In consequence, the market remains firm, 
and the upward tendency is still to be observed. 


Big Producer Transfers Sales Office 


The sales department of the Hammond Lumbe! 
Co., of Eureka, Calif., has been moved from Sau 
Francisco, Calif., to Chicago, where it is located 
at Room 1705 Lordon Guarantee & Accident 
suilding, under the management of W. R. Mc- 
Millan, sales manager. This office will handle all 
the company’s sales in eastern territory, and also 
by special arrangement all eastern sales of the 
Hutchinson Lumber Co., Oroville, Calif. 

The Hammond Lumber Co. is an extensive red 
wood operator, its Eureka mill having a eapacity 
of 100,000,000 feet a year. The company alse 
operates a large mill at Mill City, Ore., with ab 
annual production of 75,000,000 feet of Doug rlas fir 
and Pacific hemlock. In addition, it is a promi 
nent producer of sash and doors of both Douglas 
fir and redwood, and makes more or less of 4 spe 
cialty of garage doors. These products the com 
pany is in position to ship in mixed cars. 

The Hutchinson Lumber Co.’s operations at Oro 
ville are among the largest in the pine belt. Its 
modern plant has a yearly capacity of 70,000,000 
feet of California white and sugar pine and white 
fir. P 

Mr. MeMillan is well know to all users of red- 
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wood and also to many of the fir consumers in 
rhe eastern section of the country. He has been 
associated with the Hammond Lumber Co. for 
twenty-two years. He was for eighteen years 
superintendent of the Eureka mills, and took over 
the sales managership four years ago. 


Discuss Forestry Problems 

Qn Friday, Jan. 28, members of the advisory 
committee of the Lake States Forest Experiment 
Station, St. Paul, Minn., met in the rooms of the 
Lumbermen’s Association at Chicago to discuss 
problems of forestry in the Lake States and a 
grogram designed to solve some of them. This 
meeting was held in response to a call by Raphael 
yon, director of the Lake States Experiment 
Station. 

After a very interesting discussion the members 
ind others in attendance adjourned to the dining 
room of the Lumbermen’s Club, where they par- 
ticipated in a luncheon. Following the luncheon, 
interesting and instructive addresses were de- 
livered by Col. W. B. Greeley, chief forester, and 
vw. C. Cowles, president of the Illinois Forestry 
Association. <A. L. Osborn, of Oshkosh, Wis., 
presided I. A. Johnson of Chicago, also ad- 
iressed the meeting. 


Railroad Places Big Fir Order 


The Chicago, Burlington & Quincy Railroad is 
reported to have placed an order for approximately 
40,000,000 feet of Douglas fir railroad and car 
material during the last few days. This business 
was handled through the road’s purchasing office 
in Seattle, Wash., and was placed direct with the 
mills. A good many lumber manufacturers shared 
1 this order, which is understood to be for de- 
livery during the next six months. Chicago dis- 
tributers believed that this order, placed at a time 
when there has been a lull in domestic buying, 
will have a beneficial effect on the market. 

SH Raa aaaame 


Enters Lumber Business in Cleveland 


J. H. Hackenburg, formerly purchasing agent 
or the Pressed Steel Car Co., of McKees Rocks, 
Pa, and more recently filling the same position 
with the Illinois Car & Manufacturing Co., Ham- 
mond, Ind., hag resigned to enter the lumber busi- 
ness in Cleveland, Ohio, on his own account and 
under his own name. Mr. Hackenburg will rep- 
resent several well known manufacturers of both 
southern pine and Douglas fir, but will specialize 
n the distribution of hardwoods. 


Looks for Boom in Building 


A veritable building boom in Chicago and the 
middle West during 1925 is foreseen by Barney 
Cohen, district director of the United States Em 
ployment Service in a report based on a survey of 
onditions and prospects in the five Lake States 
which he has just completed. Indications every- 
where, he says, are that the volume of construction 
will run high. Jllinois will put through a huge 
program during the year; Michigan expects an in- 

one-third over last year’s building 
which in themselves aggregated into 
record-breaking volume; Wisconsin has excellent 
prospects for a busy year; Indiana’s construction 
activities will be limited only by the available 
supply of building labor, while Ohio will have 
work for more artisans than for several years. 

One feature emphasized by Mr. Cohen’s report 
is the undiminished rate at which residences are 
being built. The market for homes, cottages, 
bungalows and small flat buildings apparently re- 
flects the increased diffusion of wealth that in 
recent weeks also has been registered in the stock 
market through the outright purchase of securities 
by wage earners for investment. 

The situation in Chicago and Illinois is outlined 
48 follows by Mr. Cohen: 

“The building program for 1925 will be huge. 
In Chicago some very large projects are contem- 
plated and others have already been started that 
Will not be completed during 1925. These will 
absorb a tremendous amount of labor. One real 
estate firm’s plans for 1925 include a $25,000,000 
city on the 1,550 acres it has acquired north of 
Chicago, extending three and one-half miles along 
the lake shore. A unique feature in connection 
with this development is the provision for an air 
plane station. Work will get under way shortly on 
4 large theater building to seat 3,300 people, with 
room for stores and apartments. A new hotel, at 
4 cost of $1,500,000, is to be erected in Hyde Park. 
. The Hotel Stevens, estimated to cost upward 
f $20,000,000, will be started in 1925 and will 
contain 3,000 rooms. Work on the wrecking of 
structures adjoining the new Morrison hotel has 
been started. The year 1925 will witness the 
creation of the “New South Water Street” mart 
at a cost of $15,000;000 to $18,000,000. The new- 
= architectural features will be embodied in the 
due action of the twenty-two story Union League 
Ub on West Jackson boulevard. Thousands of 
Stores and flats will be put under construction. 

, throughout the State outside Chicago the 
vuilding industry is going to have a prosperous 
rear also. A large amount of industrial building 


crease of 


projects, 


is contemplated for the district surrounding East 
St. Louis, especially directly north of East St. 

eats, in Venice, Madison, Granite City, and Wood 
iver, 

“Practically all rfilroads entering St. Louis go 
through this district, and the industrial building 
boom in this locality is attributable in a large 
degree to the wonderful freight facilities there. 
One firm in Granite City is contemplating a $5,000,- 
000 program of industrial building. There are a 
large number of expensive-residences going up in 
Peoria, and $1,000,000 worth of this work will be 
started within the next few months. There is 
also several million dollars’ worth of industrial 
building at Peoria.” 


Memoirs of Lumberman-Ship Owner 


“Memoirs of Robert Dollar” is the title of a 
very interesting book that has reached the offices 
of the AMERICAN LUMBERMAN, recording recent 
experiences of Robert Dollar, well known lumber- 
man and ship owner of San Francisco, Calif. The 
volume received is the fourth of a_ series of 
volumes privately published by the author, this 
latest volume covering the period from January, 
1922, to and including the end of 1924. 

In his introduction Mr. Dollar states that he 
is publishing this volume with the object of in- 
teresting young men in the development of foreign 
trade, In the book the author tells many very 
interesting and instructive incidents, which were 
calculated to point the way to success in business, 
Not the least interesting feature of the volume is 
the introduction in which the author relates early 
experiences in the lumber business. 


Changes in Local Representation 


W. W. Wilhelm, who for several years has been 
the Chicago representative of Richard P. Baer & 
Co., prominent manufacturers of hardwoods, 
eypress and southern pine with headquarters at 
3altimore, Md., has resigned this position and 
become connected with the Bayou Land & Lum- 
ber Co., of Memphis, Tenn. He will have charge 
of this company’s sales in the Chicago territory, 
and makes his office in the National Life Insur- 
ance Building. He is succeeded as Chicago repre- 
sentative of Richard P. Baer & Co. by G. F. 
Trautmann, who makes his office at 1115 Chamber 
of Commerce Building. 


Opens Chicago Sales Office 

The Lanier & Patterson Lumber Co., of New 
Orleans, La., has recently opened a Chicago office 
at Room 550, McCormick Building, 332 South 
Michigan Avenue, under the management of Cal- 
vin I.. Robinson, formerly secretary-treasurer of 
the George T. Mickle Lumber Co. Mr. Robinson 
will specialize in the distribution of southern pine 
railroad and car material, in which trade the 
Lanier & Patterson company is a large factor. 

Mr. Robinson is a southern pine distributer of 
long experience. He was for fifteen years asso 
ciated with the Chicago Lumber & Coal Co., of 
St. Louis, Mo., part of that time as manager of 
its New York sales office, before joining the George 
T. Mickle concern as an officer. He resigned the 
latter connection on account of the fact that the 
Mickle company has practically withdrawn from 
the southern pine car material trade to devote its 
attention more exclusively to Douglas fir, in which 
wood it is an extensive operator. 


To Sell Arkansas Soft Pine in Iowa 


WARREN, ARK., Jan. 26.—Announcement has 
been made by the Southern Lumber Co., of this 
city, that it has increased its salaried sales force 
by the appointment of J. A. McClanahan as sales 
representative in central and eastern Iowa. His 
temporary headquarters will be in the Allison 
Hotel, Cedar Rapids, Iowa. Mr. McClanahan is 
a competent and experienced salesman thoroughly 
familiar with all kinds of lumber, and represented 
the Weyerhaeuser Sales Co. in central Illinois for 
six years with headquarters at Peoria. Mr. Me 
Clanahan has been spending several days visiting 
the Southern Lumber Co.’s mills in Warren and 
will take up his new duties Feb. 1, and in the 
future will devote his entire time to selling the 
Arkansas soft pine produced by this company. 


Endows Women’s Hospital 


NDIANAPOLIS, IND., Jan. 27..—William HI. Cole 
man, well known lumberman of Indianapolis, and 
Mrs. Coleman have given Indiana University $250,- 
000 for a women’s hospital to be used principally 
for lying-in patients, according to announcement 
of officials ef the University. The new hospital 
will be located on the medical school campus at 
Indianapolis and will become a training unit of 
the school of medicine. This new gift is in addi 
tion to one of $75,000 contributed by them last 
June to the school of medicine of the State uni- 
versity for the endowment of three chairs. Mr. 
Coleman issued a statement in which he said: 

“We intrust this work to the trustees of Indiana 
University, knowing it will be a nonpartisan in- 





Do You 
Gamble? 


It’s somewhat of a gamble to sell ‘on 
credit to the lumber buying trade with- 
out having the facts which this special 
credit service affords. 


Notice of changes twice a week keeps 
you constantly posted. 
Write today for rates and pamhlet No. 49-S 


We Specialize on lumber collections. 


LumBerMEn’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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“It’s a SWISHER!” 


Dozens of purchasing agents will say that 
when you ask them who makes the log- 
ging hammer they use. For thirty-seven 
years Swisher hammers have served in 
camp, mill and yard. You save money by 
buying direct from manufacturer. 





Ask for special folder L-4 which lists 
trade checks, badges, steel stamps and 
many other items, you constanily use. 


TheR. D.Swisher Mfg.Co. 


411-413 So. Clinton St., CHICAGO 
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Handling Woodlands 


Principles of 

j 

‘ By HENRY SOLON GRAVES 

i Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guide to 
reaping highest profits in timber management. 


/ 
l 
Cloth, $2.50 Postpaid. 
! 
{ 
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American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
porn St., Chicago, Ill. 
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A new book by 
ee The 


Lumberman 
Poet’’ 


Come 


By 
DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 








All Lumbermen 
maketheirhead- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 





OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
% $2.00 per day. 
With Toilet 
$2.75 per day. 
With Bath and Toilet, 
$3.00 and up. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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stitution governed by men whose aim in life is to 
work for the good of mankind and whose work 
will go on as long as the State of Indiana is in 
existence. We also make this gift as a memorial 
to one of the truest and best daughters any par- 
ents ever were blessed with, Suemma Coleman At- 
kins, who from early childhood, devoted her every 
effort to helping the afflicted and those less for- 
tunate than herself.” 
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Northwesterners Escape Cold 


MINNEAPOLIS, MINN., Jan. 27.—Northwestern 
lumbermen are included among travelers who now 
are on trips away from the rigors of the ex- 
treme northern winter. J. W. Lucas, president of 
the Hayes-Lucas Lumber Co., of Winona, Minn., 
and Mrs. Lucas, accompanied by Mrs. Will Hayes 
Laird, widow of a Winona lumberman, left 
Winona Saturday for Los Angeles. Saturday they 
are to sail from San Pedro for the Hawaiian 
Islands, where they will spend the winter, return- 
ing to Winona about May 1. 

H. B. Waite, of the H. B. Waite Lumber Co., 
and C. W. English, of the Midland Lumber & Coal 
Co., accompanied by their wives, left New York 
this week for the Panama Canal zone and other 
points in the South. They expect to be gone 
about five weeks. 


Handy Humidity Table 


The Standard Dry Kiln Co., 1582 McCarty Street, 
Indianapolis, Ind., is sending out to the trade a 
handy humidity table printed on a card 5144x3\4 
inches. This table gives the temperature in degrees 


Fahrenheit and the relative humidity percent, lines 
being drawn to show varying conditions of tempera- 
ture and humidity, such as very warm, too warm, 
zone of comfort, cool, too cold. Above the chart ap- 
pears the following printed matter: “A happy 
new year, and may you use less coal and still be 
more comfortable. Hang this in office, factory, or 
home— it will save coal and make your employees 
more comfortable if followed. The ‘Zone of Com- 
fort’ line shows combinations of temperature and 
humidity which provide comfortable conditions. 
Use lower temperatures—save fuel. Humidity js 
always important—it is one of the vital elements 
also in the many years’ success of Standard dry 
kilns. We will gladly answer your questions 
about it.” 


Seek Most Unselfish Individuals 


MINNBAPOLIS, MINN., Jan. 27.—T. B. Walker, 
well known Minneapolis lumberman, has” been 
nominated as one of ten Minneapolis citizens from 
whom will be selected the individual who per- 
formed the most unselfish service in 1924. Five 
district judges of Minneapolis are to be the judges 
and their verdict is expected early next week, 
Mrs. E. L. Carpenter, wife of a leading lumber- 
man, is another of the candidates selected. Mr. 
Walker recently began construction of an art in- 
stitute in which he plans to place his art col- 
lection and to make the furnished structure a gift 
to the citizens of Minneapolis. 

The picture of the winner is to be painted in 
oils and it is to be hung in the Minneapolis “hall 
of fame” in the courthouse until the new $3,000,- 
000 auditorium is completed, when the hall will 
have a special room, 
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Lumber Notes from Canada 


WASHINGTON, D. C., Jan. 26.—According to Con- 
sul Bertil M. Rasmusen, Moncton, N. B., reports 
from mill owners and exporters in that section in 
dicate that the cut in 1924 was below the average, 
due mainly to falling prices in the American mar 
ket and to decline in the demand from overseas. 
The forest survey of 1924, made by the New Bruns- 
wick Department of Lands and Mines, Mr. Ras- 
musen adds, had special reference to a more effec- 
tive utilization of hardwoods for furniture manu- 
facture and cabinet making 

Trade Commissioner Meekins, at Ottawa, reports 
that the furniture industry is fairly active in the 
Province of Ontario. 

Despite the decreased lumber prices and closing 
down of many logging camps, the lumber output of 
British Columbia, also export shipments, last year 
are expected to surpass the 1923 figures. Increas- 
ing sales to the Atlantic seaboard of the United 
States and the settlement of royalty fees within 
the Province for the next ten years are expected 
to have a stabilizing influence on the industry, and 
a more favorable trade in 1925 than in 1924 is 
expected. 


. 

Improved Cuban Business Expected 

WASHINGTON, D. C., Jan. 26.—While general 
building activity in Cuba was on a higher level in 
1924 than in any preceeding year, the sale of lumber 
yas below normal, showing a decrease. compared 
with the year before, says Trade Commissioner 
Livengood in a report to the Department of Com 
merce, 

Mr. Livengood states that the building of small 
houses in the interior, which in normal times is an 
important source of demand for lumber, has been 
inactive since the moratorium, and while the re- 
markable volume of building in Havana constituted 
an outlet for a considerable amount of lumber, 
cement, brick, stone and other construction mate- 
rials profited much more than lumber. 


Dealers’ estimates of the normal consumption 
of imported lumber in Cuba vary from 125,000,000 
to 150,000,000 feet. While statistics for 1924 are 
lacking, some dealers estimate the year’s importa 
tions as high as 100,000,000 feet, while others are 
of the opinion that not more than 70,000,000 feet 
entered the island. All agree that last year’s im- 
portations were disappointing. 

Southern pine continues to form the bulk of the 
imports, although several million feet of Canadian 
spruce and white pine were received. An improve- 
ment in lumber business is expected in 1925. 
Havana consumption is expected to equal that of 
last year, while the demand from the interior is 
expected to increase. Since the moratorium, many 
planters and small home owners have been en- 
gaged in paying debts resulting from the financial 
erash. The greater part of these obligations are 





now settled and an increase in small construction 
is looked for. 

Mr. Livengood states that there is a noticeable 
tendency in Cuban construction to use steel and 
patent roofing, while the use of cement is on the 
increase, 

Trade Commissioner Livengood advises the De- 
partment of Commerce that in all cases of shipment 
of merchandise subject to ad valorem duties in 
Cuba the original manufacturer’s invoice must be 
presented to the consul, according to a Presidential 
decree published in the Official Gazette of Dee. 23 
The object of this regulation is said to be to main 
tain a check on the accuracy of consular invoice 
valuations. 


Increased Buying In Belgium 

WASHINGTON, D. C., Jan. 26.—In a report on 
the Antwerp lumber market, Consul Hugh S. Fuller- 
ton states that there has been an increased de 
mand for American lumber, especially oak, and this 
has been principally due to the impression that 
there would be price increases within a short time 
Altho the activities of building industries in Bel- 
gium decline during the winter season, the expecta 
tion of higher prices for American lumber provides 
an incentive to importers to accumulate stock 
against that eventuality. 

Mr. Fullerton adds that the demand for southern 
pine in recent months has increased, 

With regard to possible increases in the price of 
American oak, he states that the impression of 
Antwerp importers that any boost in quotations 
will redound to the benefit of Volish oak, now 
available in regular quantities, although the quality 
of the American wood is conceded to be superior. 


Better Tone In British Trade 

WASHINGTON, D. C., Jan. 26.—The new year 
opened quietly for the lumber trade in the United 
Kingdom, says Trade Commissioner Mitchell in a 
report to the Department of Commerce under date 
of Jan. 6. The industry was largely concerned in 
stocktaking and marking time for the commence 
ment of the improved business which is expected 
to develop shortly. Actual business transacted the 
first week of January was nil, but inquiries were 
coming in from all directions and there was 4 
distinctly buoyant tone in the market. A rise in 
prices for American hardwoods and softwoods is 
apparently accepted as a condition which must be 
met, but few complaints are being made, due to 
the belief that consumption will increase in any 
event and to the fact that the steadily improving 
rate of exchange more or less offsets the upward 
tendency. 

SPRBBBEBABABABEAAAEA: 

FULLY TWo-THIRDS of the 7,000,000 horse- 
power of potential hydroelectric ‘developme nt in 
California is located in the national forests of 
the State. 
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Latest Reports on Lumber Prices 





























No appreciable change has occurred in demand for hardwoods. There have been changes in Cincinnati, Ohio, Jan. 26.—The following are 
No. 3 beech and soft elm. Prices f.o.b. Michigan mills continue firm: average wholesalers’ carlot prices, Cincinnati 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 base, on ‘soft texture’ poplar, from Virginia, 
FAS Selects com. com. com. FAS Selects com. com. com. West Virginia, Kentucky and Tennessee, and 
BaSsSwoop— @33 $24@26 Sorr ELM— ; - @ on Mississippi Valley poplar: 
4/4 $ 70@ 75 $ 65 $ ee 50 $30@33 $24 12/4 $115@120 $100@105 A an be 50 «<@ies 
Hh 75@ = 70 50@ 55 35@37 26@28 18/4 135@140 120@125 105@11 Ho 53 a Sorr TpexTuRE— 4/4 5/486 /4 8/4 
6/4 80 70@ 15 55@ 60 38@40 27@29 Han Marue— $108 115 The, e134 2s 
4 90@ 98 80@ 8 68@ 70 43045 ..0.. 4/4 wes “eae mews FAS jo see: 15 $110@120 $115@125 
eee nee ee ee eee ne ee 1050110 | 90@ 95 13g 80 43045 18@20 No. 1 com... :. 65 65@ 70 70@ 7 
EECH— 1 80 4 
5/8 No.2common & better 33@36 13@15 | §/4 116 115 Leetins cede oo 4800 20ep82 wise é:: 3335 S35 2G 
4/4 65@ 70 55@ 60 40@ 45 26@28 20@22 | 1974 125@130 110@115 989100 55@60 23@25 
5/4 70@ 75 60@ 65 45@ 50 30@32 21@23 | 39/4 135@140 120@125 105@110 60@65 26@28 | VALLEY— 
6/4 75@ 80 65@ 70 50@ 55 35@37 22@24 14/4 145@150 130@135 115@120 60@65 ..@.. WH cesuccece 90 95 $ 95@100 $100@105 
8/4 85@ 90 75@ 80 60@ 65 40@42 22@24 16/4 160@165 145@150 130@135 60@65 ..@.. bo ge en bs. = A = = oe 
BIRCH— # - « £ COM. eae 
or ‘ ‘ Harp MAPLE FLOORING STOCK— No. 2 com. A. 84@ 36 40@ 45 40@ 45 
va $115@120 $ 95@100 $ 55@ 58 $32@35 $20@22 le e 
120@125 100@105 62@ 65 35@38 21@23 br oe ae aa po y a 2 oa0 No. 2 com. B.. 26@ 28 28@ 30 30@ 32 
4 Wen we Gee fe elo 
8/4 12 105@ ..@.. FT MAPLE— . 
WH igngiss ogi og ae ogee -g. | We ge eg 72 sg ss gy xgz| POPLAR BEVEL SIDING 
16/4 180@ 165 1400148 128180 ~s oom 6/4 90@ 95 15@ 80 60@ 65 35@38 22@24 Cincinnati, Ohio, Jan. 26.—The following are 
Sorr ELM— 8/4 950100 80@ 85 65@ 70 40@45 22@24 | average wholesalers’ carlot prices, Cincinnati 
4/4 .T70@ 75 60@ 65 45@ 50 28@30 21@23 ENpD DrigpD WHITE MAPLE— base, quoted on poplar bevel siding: 
5/4 80@ 8 65@ 70 55@ 60 32@3 23@25 4/4 120@130 ...@... 95@105 i Pr ee No.1 No. 2 
6/4 85@ 90 75@ 80 60@ 65 32@35 23@25 5/4 130@140 ...@... 105@115 ..@.. ea cl Select al pa 
8/4 100@105 85@ 90 75@ 80 40@45 ot P 6/4 bye da wae ber ee <aQ@iee. . ‘ 6” $60.00 $50 00 $30 00 $20 00 
10/4 110@115 95@100 85@ 90 50@55 8/4 140@15 wana - cs@bae. .caQee. oe 60:00 50,00 30.00 20.00 
WISCONSIN HARDWOODS PP . ccianncdidadaes 65.00 48.00 25.00 19.00 
Following are prices of hardwoods f.o.b. Wisconsin mill points: Louisville, Ky., Jan. 26.—Steady demand and 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 steady prices over the week was the record of 
FAS Selects com. com. com. FAS Selects com com. com. poplar beveled siding. The market is reported 
ASH— Rock ELM— as follows: 
4/4 $105@110 $ 90@ 95 $ 63@ 67 $35@37 $21@22 | 4/4 7@75 ...@... 45@ 47 25@28 19@21 — 
5/4 116@120 100105 70@ 75 42@45 23@24 | 2/4 Som 82 1.1O.1. B80 BS P8032 20022 tum. “mam a $20 
6/4 120@125 105@110 75@ 80 48@50 23@24 6/4 85@ 88 ...@... 55@ 60 32@35 20@22 5-inck ae 39 
8/4 125@130 110@115 85@ 90 52@55 23@24 | 374 85@ 90 me 65@ 70 35@40 21@23 | finch :*: Bo 42 24 L 
BassSwoop— 10/4 90@ 95 a 70@ 75 45@50 ..@.. ptee 
Hh 4 a bap bs ee = 28@31 wer 12/4 95@100 ...@... 7T5@ 80 45@50 ..@.. 
@ 55@ 32@34 25@2 Harp MAPLE— 

6/4 883@ 8 72@ 74 63@ 65 34@36 26@27 4/4 85 72@ 75 62@ 65 38@40 18@20 HARDWOOD DIMENSIONS 
Pa 93@ 95 8 85 73@ 75 40@42 ..@.. a ema = z a pi b t bap i Chicago, Jan. 27.—Actual sales of clear short 
IzgCH— @1V00 s nsi . ade f.o.b. Chicag 
4/4 112@116 90@ 95 53@ 55 33@35 21@23 | 8/4 108@110 98100 83@ 85 48@50 20@21 | Pardwood dimension were — ee 

5/4 117@120 s5@100 on 65 40@42 23@24 10/4 118@120 100@105 95@100 58@60 ..@.. ’ 5B 
6/4 122@126 100@105 @ 70 40@45 24@25 12/4 123@125 105@110 100@105 63@65 ..@.. Furniture stock— Plain oak Gum 
8/4 126@128 105@110 B80 = 50@55 21@22 Sorr MAPLE— 2x2x19” were eee e ee eeeeceeeeeees $55.00 $50.00 
10/4 131@135 110@115 Oop 108 55@60 ..@.. 4/4. 68@ 73 58@ 62 40@ 44 25@28 20@22 2UX2YBX1N” oo eee ee eee ee eens 60.00 60.00 
12/4 ...@... ...@... 100@105 ..@.. ..@.. 5/4 80@ 85 65@ 70 55@ 60 35@38 21@23 X2XBO" wee ee eee e eee eeeeceee ot bop 
Sorr ELM— 6/4 95@100 82@ 8 65@ 70 35@40 21@23 ——_- seen teeter ee eeeeeees nes ies 
4/4 68@ 70 58 60 42@ 45 25@28 21@23 8/4 102@105 85@ 90 75@ 80 45@50 21@23 SERENE” sasccasmandccadsceesauae 3 t 
5/4 78@ 80 68 70 50@ 55 30@35 23@25 OaK— Chair stock— 

6/4 te 4 95 82@ 85 68@ 70 38@40 23@25 4/4 1380320 90@ 95 60@ 65 35@38 20@22 Eee” G6G Wider SX 10 oc ccccesc 55.00 
8/4 95@100 85@ 90 70@ 75 40 23@25 5/4 120@125 95@100 65@ 70 37@40 22@24 14%x4” and wider x 19” 60.00 
10/4 100@115 95@100 85@ 90 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 Saf ONG WIGGE SIF ccccccccccs 65.00 
12/4 115@120 100@105 90@ 95 55@60 ..@.. 8/4 130@1385 105@110 75@ 80 50@55 23@25 EMRIGMOO” Kccdcdsededecdciiwes ca 70.00 

The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLock Boarps, S1S— HEMLOCK, No. 1 S1S1E— 
8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24" 

Ix 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $34.00@36.00 $38.50@40.50 
Ls 6” 28.50@30.50 29.50@31.50 31.00@33.00  33.50@35.50  30.00@32.00 2x 6” 26.50@28.50 27.50@29.50  30.00@32.00 33.00@35.00 37.50@39.50 
1x 8” 30.50@32.50 31.50@33.50  33.00@35.00  35.50@37.50  32.00@35.00 2x 8” 30.00@32.00 30.00@32.00 31.00@33.00 33.50@35.50  37.50@39.50 
1x10” 31.50@33.50  32.50@34.50 34.00@36.00 36.50@38.50 33.00@35.00 2x10” 30.00@32.00 H2.00@ 84.00 33.00@35.00  35.00@37.00  37.50@39.50 
1x12” 32.50@34.50  33.50@35.50  35.00@37.00  37.50@39.50  34.00@36.00 | 2x12” 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  38.50@40.50 

For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. Ne. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 

| : 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


wider, $18@20 





St. Louis, Mo., Jan. 27.- 


GuM— 4/4 
Qtrd. red: 
| | See $ 86@ 88 
No. 1 com... 60@ 61 
No. 2 com eta 38 
we. red, S.N.D 
/ |. a ‘s9@ 60 
NO 1 com. & 
SOE recs es 45@ 46 
No. 2 com 25@ 26 
Plain red 
MS 8 6 ocaca 4-0 78@ 79 
No. 1 com 57@ 58 
No. 2 com 34@ 35 
Plain sap: 
Yee 55@ 56 
No. 1 com.. 37@ 38 
No. 2 com.. 246 «..% 
Corton woop— : 
eee 53@ 54 
No. 1 com..... 38 bo 
No. 2 com..... 33 
QuaRTERED WHITE —" 
2 aires 125@128 
No. e com. and 
wake ecu 75@ 78 





SOUTHERN HARDWOODS 


5/4&6 


$ 86@ 
64¢ 
38@ 


61@ 
47@ 
29@ 
82@ 

63@ 
36@ 


57@ 
40@ 


26@... 


56 

42¢ 

38 
135@ 


80@ 


-Current quotations on 


/4 8/4 
88 $ 56@ 88 
65 71@ 72 
40 42@ 44 
62 62@ 63 
48 48@ 49 
30 29@ 3 
83 86@ 88 
64 T1@ 72 
38 42@ 44 
58 58@ 59 
41 46@ 47 
27@... 
Be «vc @iac. 
44 wa g or 
39 ae 
140 150@155 
85 90@ 95 


southern hardwoods, f 


.0.b. 


4/4 


QUARTERED RED OaK— 
FAS 


St. Louis: 


5/4&6/4 8/4 


eraiaiater eaters $105@110 0 $120@125 $130@135 
2 7 


On 5. COMBS 2 oz. 65@ 5@ 77 
No. 2 com..... 44@ 46 50 53 57@ 60 
Pies. WHITE OAakK— 
isan ware 87@ 88 108@110 118@120 
No. 1 com. and 
| rae 58@ 59 62@ 64 68@ 70 
No. 2 com..... 29@ 40 39@ 40 42@ 44 
No. 3 com..... 20@... 24@ 26 24@ 26 
Sound wormy.. 31@ 32 48@ 49 55@ 57 
PLAIN Rep OaAK— 
of) ee 83@ 84 95@100 105@110 
No. 1 com. and 
Sere pe 57 60@ 62 68@ 70 
No. 2 com..... 38 38@ 40 42@ 44 
POPLAR— 
Oe 95@100 105@110 110@115 
Saps and sel 68 70 124 75 78 80 
Nos 2 COM. .<<: 47 48 49@ 50 51 52 
No. 2 com. A.. 33 34 36@ 38 37 38 
No. 2 com. B.. 27 28 30@ 31 31 32 
Sorr MAPLE— 
Po eee 40@.. 60@ 65 70@ 75 





HARDWOOD LOGS 


Memphis, Tenn., Jan. 26.—Following are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average di- 
mensions, 14-inch and up in diameter, and 12- 
to 16-foot in length: 

F.o.b. cars 


Delivered Memphis 

Memphis territory 

Variety— Per M Per M 
Red & white oak. $30. 00 to $32.50 $24.00 to $27.50 
CHIEN neaweecacdaasan 25.00 to 28.00 21.00 to 25.00 
Ly ere 37. 00 to 40.00 32.00 to 35.00 
WN wad Gun deedaccx an 5.00 to 30.00 17.00 to 21.00 
Ash (12” and up). i 1.00 to 50.00 35.00 to 40.00 
Hickory (12” & up) 35.00 to 40.00 25.00to 30.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of 
the timber. Oak, ash and hickory are drawn 
from wider distances; while gum, poplar and elm 
can be profitably drawn into Memphis only from 
nearby points. 





AMERICAN LUMBERMAN 
“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Jan. 26.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 


100 


JANUARY 31, 1925 




















— 5/4&6 8/4 BrecH— 4/4 5/4&6/4 8/4 
, sg rT = BAS. a are = $ $5 165 $ 95@105 ) err $ 65@ 70 $ 70@ 75 $ 75@ 80 
QuakteReD WHITE OaK— No. 1 com..... 1@.1. > 6@ 70 65@ 70 No. 1 com..... 42@ 45  47@ 50 47@ 50 
FAS ......... $135@145 $145@155 $155@165 No. 2 com..... om 35@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33 = 33@ 35 
Selects SOccenes 105 110 115 115¢@ 120 MAPI p— 4/4 5/4&6/4 8/4 10&12/4 16/4 
No. 1 com..... sa 90 90g 95 95 B 100 FAS $ 80@ 8 $ 90@ 95  $95@100 $105@110 .@... 
No. 2 com... 4q 80 4g 50 55g 60 ROS iat ooo ag Be ia 70 10a a 
Sound wormy.. 43@ 52@ 57 = 55@ 60 eS ~~ ahapalaialiledads tated iain re 35@ 40 38@ 42 40@ 45 45@ 50 
QUARTERED RED OAK— WHITE ASH— 
OO cee, oti $110@115 Qe. | ie eer $100@105 $110@115 $115 120 $120 125 $155 160 
No. lcom..... 60 65 ee No... 1 com. ON: Wl. .0...060.0608 55 60 70 75 75 0 pr +4 cone 
No. 2 com..... 40@ 45 .. _. a Ns hkn nek xoxdnk cee 30@ 35 35@ 40 40@ 45 5 
LAIN WHITE AND Red OakK— 
“ean s105@108 $15@125 #120@140 VALLEY HARDWOODS ~ a 
Selects ....... 70@ 75 80@ 85 ra a4 Cincinnati, Jan. 26--Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No.1 com..... 60@ C5 Oe TT ase 49 | GUM— 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 22@ 24 26 28 25@ 28 Giza. red : P a sede FAS, 6” & wdr.$ 52@ 55 $ 55@ 58 ...@. 
Sound wormy.. 43@ 48 55@ 60 55@ 60 AS ....... $ 80@ 85 $ ae 3 90 $ 5 No. 1 com..... 44 44@ 46 |..@... 
: Q No. 1 yee = 55 55@ 60 60@ 65 No. 2 com..... 37 37@ 39 
#A8SWOOD— trd. red, sap no defect : 
| ee $ 75 80 $ 80 85 $ 80@ 85 AD. 5 vasb-8.0 60 65 70 QUARTERED WHITH el 
No. 1 com..... 52@ 55 57@ 60 51@ 60 No.1 com... 44 46 52 PAS ......e-- $120 125 $125 130 $130@135 
No. 2 com..... 30@ 33 35@ 40 40@ 45 Plain red: = Ao lated 100 100@105 
. ae 75@ 80 83@ 85 85@ 90 — tan. 80 80 @ 85 
—" gah® 1 com... 48@ 50 52@ 55 57@ 60 tan... 50 50@ 55 
re © 105@110 $115@120 $125@130 Sap: 
No 1 Ce : eG 70 0g 75 36 4 Bras. 13.17” COB SS cts. «20x. QUARTERED RED Pies 
3 com..... 18@ 20 20@ 21 ain 3” . ‘. 
Sa. usm and @ 3 a ; a ss 104 60 ea 63 a, naa ane t “ase 4 a 
2com... 29@ 31 32 35 33 (7) com... 4% é roe . 
ok wane ons 7 ” No.2 com... 23@ 25 25@ 27 27@ 29 No. 2 com..... 35@ 40 -@.. 
No. 1 com. & ‘ , MaPLe— PLAIN WHITE AND Rap OaK— 
better ...... 33@ 35 35@ 37 37@ 39 Spot worms N. ~<a > anes: an Seeanins Biden 
BIRCH— D., log run..$ 43 $ 55 $ 60 Selects hs sae. 60 85 85 70 70 ‘ 7 
eee 115@120 $120@125 $130@135 Sort ELM 4/4 5/4 6/4 8/4 1. 2, COM 6:0. 00's 
Nona com. a a e Pe ccecccuasll $65 $70 $75 $80@85 No. 2 com..... 35@ 38 40@ 45 45@ 50 
oO ereniosine: 70@ 75 ™@ 80 7%75@ 80 No. 1 com...... 50 55 55 60@65 No. 3 com..... 22 22@ 25 ae 30 
No. 2 com..... 83@ 38 88@ 43 40@ 42 | No.2 com...... 25 27 30 30@32 Sound wormy.. 33@ 35 388@ 43 43@ 48 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
ff maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ As- 
ociation, averaged as follows, f.o.b. cars flooring 
mill basis. during the week ended Jan. 17: 


Clear No. 1 Kactory 
MIA LI 
x14,” $80.92 $65.73 eee 
Z ” , NRE 713.00 $40.00 
24” 96.00 78.51 41.61 
34%” .. S7.62 T7.17 44.95 
34%” Jtd om ahaa 52.50 
1x2” .. 92.01 86.25 36.00 
1% x24 as 102.00 cede 
gxlIA” 60.13 48.08 
ae 60.16 ee 
BEECH 
sx1¥Z” 67.95 ‘ 
214,’ 91.33 74.90 
x14” 50.07 - 
2 60.20 
BIRCH 
§x21,’ 84.04 68.58 
%x2 ” ii 61.90 





“OAK FLOORING 


The following are average carload prices. 
phis base, for oak flooring during the 
January 17, 
faeturers’ 


Mem 
week ended 
as reported by the Oak Flooring Manu 
Association : 

1Ux1%y" YBx2%” %Hxllh” %x2” 


Clr. qtd. wht $139.80 $143.14 $105.00 $103. 21 


Clr. qtd. red 102.77 95.11 DODO. ss20% 
Sel. qtd. w&r 69.73 BEBO cams Kcdamiss 
Clr. pin. wht. - 82.17 97.80 59.47 65.68 
Cle. pin. red.... 73.01 87.93 57.27 60.92 
Sel. pln. wht... 60.67 $2.06 1.61 50.96 
Sel. pln. red.... 59.78 79.81 51.85 51.43 
No. 1 common... 44.74 53.71 27.24 32.03 
No. 2 common... 16.07 CEO” gasiew asses 

x14%y” %x2” x14” $5x2” 
Clr. pin. wht. 3° S500 SEBO0 shu $82.58 


Sel. pln. wht Ravan 75.26 sian 69.52 
Sel. pin. red. : 74.78 
No. 1 common. 46.50 


OAK FLOORING STRIPS 


Chicago, Jan. 26.—-The following are carload 
prices, f.0.b. Chicago, on #x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 











——White—— Red 
Qtrd. Plain Qtrd. Plain 
IEE. oss aece vce $134.00 $87.00 $116.00 $84.00 
SOD CIGAT i..5.00:0% 110.00 Sree pect sini 
Select ..v....... 98.00 77.00 98.00 72.00 

oO. 

MSRROMION isa Suen bos a chaewesaneyacueesaxaeee $49.00 
Cincinnati, Ohlo, Jan. 26.—The following are 


today’s prices on American black walnut, f.o.b. 
Cincinnati: 

4/4 5/4 unre 8/4 
FAS .$215.00 $225.00 $23 $240.00 
Sel. .. 150.00 we -.00@160 160. ogiss 170.00 


No. 1. 107.50 132.50 
No. 2. 50.00 52. 500 55 82. 80@ 55 57.60@60 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 
FAS Selects Shop Box Peck 
$108.50 $ bs 50 $51.50 $34.50 $34.50 


Tank 
4/4....$118.50 


ae 123.50 113.50 6.50 63.50 36.50 34.50 

6/4.... 126.50 116.50 30. 50 66.50 36.50 34.50 

8/4. 136.25 124.25 97.25 74.50 35.25 35.25 

10/4. 243,26 180.25. 108:26 80.25 ...00 seve 

12/4. 141.26 1380.26 103.25 80.26 ..... .weec. 

16/4. 146.25 185.25 108.25 85.25 ..... 47.50 
Boards, — 

No No. 3 
1x4 to 12”, random length. $08, "50 $44. 30 $36.50 
Finish, S2S, eT ea 

Clr. heart D 
1x4 to 11”...$109.00 “S104. 00 $ of 00 $84 00 $74.00 
ix2 to 11”, 

spec.wdths. 109.00 104.00 94.00 84.00 74.00 
eae canewus 116.00 112.00 102.00 93.00 81.00 
For 6/4, add $5 to above prices; for 6/4, add 
5/4 and 6/4 “D” grade, 


$8; for 8/4, add $16; for 
add $3; for 8/4, add $6. 


Bevel Siding 
A 


B > D 
%”x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


A B Cé&btr. 
46x%8" from: 1” stock. .....<<< $53.75 $45.75 $43.75 
%x8” from 144” stock....... 71.25 62.25 60.25 

For 10-inch, add $5. 
Lath 
No.1 No. 2 
BREAN isos cane wraie a Sloe n s as Sw inietviaia eee $9.25 $8.25 
RED CYPRESS— 
Old Grades 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4....$100.00 90.00 $ 55.00 $50.00 $40.00 
5/4.... 105.00 95.00 70.00 50.00 40.00 
6/4.... 107.00 95.00 70.00 50.00 40.00 
S/4...05 220,00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 SOO 89 kewins semen 
12/4.... 1385.00 120.00 MEU <Suisew, “Gacee%s 
16/4.... 145.00 BBG00' « TURCO nce te wee 
Boards, Rough 
No. 1 com. No. 2com. Peck 
1x4, aD GH Ee cise esake = 50 $43.00  ..... 
SESS winaiseisaceunexsas 60.50 ere 
bs coulis MMAENEREAES RACES sane as $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
Se $ 90.00 a pf $44.00 = red 3.00 
ee 100.0 56.00 5.00 
ih ae 100.00 a Oo 56.00 35. 00 35.00 
lk a 105.00 82.00 66.00 42.00 36.00 


Boards, Rough 
Selects No. Fy ee No. 2 com. Peck 


NRG cc chssiua’s $75.00 $44.00 err 
PIG. <asadeese 75.00 44.00 fie 
BEAU leas sicats 77.00 44.00 A ee 
REAR casex sees 85.00 54.00 i eee 
A OT Anke eehes <Seeew —lonnae $29.00 





Cincinnati, Ohio, Jan. 26.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
ER <a n'a 9: We eorereice bisttiele Maetuecle names $74.25 $49.25 
Be Wie ssisicsacwGnice cane ovede wees 84.25 61.25 
DES rai esdicreia ciscsinieia axe orale alearer saan ere 87.25 64.26 
Ne 5 GVss ee stan nee wrese wiececalaeyenaraies 95.00 72.00 
ne, Rough— No. 1 com. No. 2 com 
OE Oe ar rie eee $ $42.25 

aan S1§S or S2S— 

Clear 

Heart A B c D 
REA OWS si55:470% $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No.1 Rand. i oy 
FAS Sel. shop No.1 No.2 
UA ee —- e oe] $60@65 $387@42 $33 $25 
5&6/4 . 80 70@75 52@58 38 27 
a ne 90 ae 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com 
DOO MERNEES CS (usa, sow a Sled wie $40.00 $33.00 
DMA ORIG ED ead pines wee selsewen 47.00 30.00 


St. Louis, Mo., Jan, 27.—The following are cur- 


rent quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 
New Grades 
Factory— Factory 

Tank Selects Shop Box 
OE eT $115.75 $ 68.75 $48.75 $32.75 
Lh Re ee ee 120.75 78.75 60.75 34.75 
DP. eG <ieip bie a icissatels 123.75 81.75 63.75 34.75 
Se eee 131.75 94.00 71.50 33.50 
LO a eee aren 136.7 102.75 Er 
TEE 0 50 ataie era na 136.75 102.75 ic ore 
le re oer 41.75 107.75 G220 eevee 
FOC SOMO Oe on5 eds RCD ee AONE ee eR $24.75 
Common Rough— No. 1 No. 2 No. 3 
PRL (5 ivibicasiemme wii $52.75 $43.75 $31.75 
(Sl ee a 9.75 48.75 $1.75 


5 
Add $2 for specified lengths on common grades 
Finish, S1S or S2S— 


neal 
Hea B Cc 
1x4—10” . $101. 30 $102, 00 $ 92.00 $ 82.00 $ 2. 00 
BRIS” si s0s0% 4.00 110.00 110.00 90.00 79.00 
SE Kccuwes 127 00 122.00 112.00 104.00. ..... 
S| eee 137.00 182.00 122.00 115.00 ..... 
oe Bevel Siding— A B Cé&bdtr. 
UES 6.050008 seesceu sae cets $74.75 $65.75 $63.25 
119” pacts aie 0 a's15.a Sie wsleys aloes 79.75 70.25 = 25 
cost Siding— A B Cc 
sucteAwaneeneele $48.50 $45.00 $41.00 $28.00 
VELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
7 ee $ 78 $62 sad $35 $28 
I SO ene 80 70 39 31 
Ss See 80 70 BB 39 31 
1 eae 90 75 62 41 " 
ROIS crn ae ews 110 82 74 pie 
Boards— No. 1 com. No. 2 com. 1” random 
" EP Are es 2.50 1 oro 
ME a'¥gin plieisiarecesiare 42.50 00 = seaee 
eee 43.50 37.00 seose 
BRN Acaraipale-<.08/0i%s 53.00 40.06 ....: 
POC EU socatavsaaer ##§ Gear $23.00 
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Jacksonville, Fla., Jan. 26.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Jan. 24: 


| & 




















Po Week ended— Jan. 24 Jan. 17 | Week ended— Jan. 24 Jan, 17 Week ended— Jan, 24 Jan. 17 Week ended— Jan. 24 Jan. 17 
f Flooring din oar 
- Ixf Bé&better ......... $47.40 $47.74 | Bond, 1x6” Siding B&better— san No. 2 ieee 
No. 1 com........ 41.07 44.35 B&better ........... 52.50 48.60 WE oye vancincs 48.33 52.67 | Sxi0 Das - 
o- No. 3 com........ 20.57 21.39 INO. 2 COM 4 w00 55s -. 49.00 44.50 BED DAS cescccucecs Soe }«©6SERS 1x12 a 26.00... 
ix3 B&btr. sap rift... 78.00 80.00 No. 2 com........... «cece 28.82 ee a “""" 4g'99 ‘a xiZ Rough ........ coeee 31.50 
No. 2 com. s'p rift...... 32.00 | Novelty, 1x6” w, is S$ DAS ncks nce """ 51.98 45.00 No. 3 common 
B&btr. flat ...... 58.68 a1 | Maihetter ... ci. 1x10 D4S .....-.-.-. 35 00 a 1x4 D4S ............ 17.00 ..... 
-~ No. 1 com. flat... 45.00 | No. 1 com... son savers 40.00 DeIe BM cic ascers. eee 1x6 D4S ............ 20.17 19.50 
oe No. 2 com. flat... 20.00 18.55 | = No. 2 com... .. 26.67 26.96 Ix4 to 12 Rough.... 45.00 ..... 1X8 D4S |... 2... +s wees. 20.00 
55 vo 3 ~ cull flat 11.05 Lee No. 3 com... tk) 5/4x6 to 12 Rough.... 53.00 ..... Es6: to 12 D468... .... Ge eee 
1x6 No 300) | er a eae a 24.8 Bevel y 
= ; z] No. 1 common— Ceiling 
Roofers 13) aoa ee 24.00 24.54 e 
ix 6 No. 1 com........ 19.00 ae i ere l,i +p i aah or oot ae 626 
ix 6 No. 2 com..... 96.50 27.83 | Square edge, 4x6” Ix 4 D4s .. cue GED xoes No. 1 com........ 41.14 42.67 
ti Georgia— 3&better oo... . ee. ea. 2002 Ix 6 D4S ........... 41.50 ..... ee Poe 22.37 22.00 
Ix 6 No. 2 ... 22.33 22.00 OME Se cexetnetcaaaes 2372 23.38 Ix 8 D4S ........--- 4150... es Se 36.09 33.00 
c J : 23.10 ) Jo. 2 979 2, 1x10 D4S .... Pe aa 52. NO. Co eee 3 : 
Bee cc ee Be) ee ee SABO TTT ag NO 2 ecOm aa ig igor 
PERS CeO Ce karate 22.40 wera ix4 No. 2 Gom..:.... : 23.50 No, 2 common— nati ag ye B78 er 
a Shingles ee : Lath, 4-Foot. Std. ak ix 6 DAS ........... 29.23 26.62 No. 2 com..... 14.12 yap 
x18 No. 2 pine..... i 2.67 No. 1 green pine...... 4.00 3.50 > a ol); ee BEN Sdees No. 3 com 
Ne ee 10.00 
105 
be The following f.o.b. mill prices are taken from sales made during the week ended January 24 in sections named: 
Bir- Hat- Kan- Bir Hat- Kan- Bir H 
at- Kan- 
Alex- ming- tles- sas Alex- ming- ties- sas Alex- ming- ties- sas 


andria, ham, burg, City, andria, ham, burg, City, 
La.’ Ala. Miss. Mo. S a. andria, ham, burg, City, 


. . 0. Ila. Ala. Miss. Mo. 
Flooring Boards, S1S or S2S 


























Jambs 
(EG Bé&better 2.2.0.0... 80.50 80.00 78.95 80.40 | No. 1, Ix 6 to 12”......... bi ge - 
~ pepe eteteldals cee ce 56.96 ‘< 8. 06 one 30. 38.00 ae - . “r 4 aie “ eanannas aus Saad” Akeaes 56.98 
Ms Noo Deeeeeeeeee, + 97.00. Other Igts....  ..... 45.00 37.25 32.32 eee cra 38 srere seers 80.83 
oO. 2 rere 37.50 36.00 35.00 1x10”, 14 and 16’... 39.77 4 wae eta Long] 
65 PG Béebetter oes. c., Lo. 54.58 58.28 54.38 Other Igts.... ..... 50.00 38:57 39.67 | xo. 1, sq.Ras sis neloat Th en 
50 ee eee hee aus ieee, AAO 1x12”, 14 and 16’. Ay ee eh yae tesa Pee. ne 
30 No. 1 ce 15.67 Other lgts.. o<cos SET? SRES oe 
= — > cet aa i sie — se seh ie eke PRR cerrror ey eer? 26.26 29.87 
ame iW” EG B&better ....... x dea EROOF cower GUnGe SS ee ee 24.00 +a ECOL LER GEL ED ress eee 30.00 35.59 
D eases an) 47 50 RO | eee rere © re sence aOR A OSD ae, OR scane acoce SGGU Que 
<a aaah Be bs ae ene aa Ix 8 ae Sees wa 24.00 24.80 26.25 De “vwdeonetdeeateark aur 4 3.492 
PG B&better ....... » 90.85 48.75 46.95 49.26 SEE eacstariconeas 25.26 23.00 24.78 26.63 OPP. sadn taxauraunruteeans csens. sexes Se ee 
D ‘ aceon erate ceees a 7 40.87 1x12” 25.47 24.00 23.75 30.81 ma a veers 53,28 
are No. 1 rimsecss SEBO ACO SHOR 5... aie ae ee Sere ee eee Pl 
t NOs Coste croietore .. 24.00 20.21 23.24 24.52 | No. 3 (all lengths): endear 
>». D. No, 3 : APN 13.50 13.17 . ; FS @ 00 Bo 3 cea acs ote acd if. =e No, 1 oe ere e re 3.71 3.05 4.00 3.88 
ue" No. 2. °€, M Seen : 23.50 23.84 1x 8” 18.00 20.25 15.59 18.53 No. 2, 36%, 4°... ccccsnccece neeke saacd ovaaae. ee 
No. 3, G M 14.53 et 20.17 19.06 ; 
1x92” ine /. 20.46 21.50 19.58 19.52 Byrkit Lath 
Ceiling ee ee ae iia ai Mac isc sawed acs ae 15.86 
hop x4” B&better .........00. 38.00 38.45 : a 7 “ 8 and 10° cat. Saescies Case 
h 38.4% Soleil «o> ex «; 40.87  , eg ee a MOS ea eeccecussass cae: poeaa: Caweeds Lowney ae 
9.25 1, Sa: ARES See oe : 34.50 32.25 BE and Wane. «cc oe cc cees . shah. -tagataart meee 
1.25 4x4” B&better 2... 33, 39.33 40.00 37.00 38.16 Roofers ; 
495 No. 1 34.50 37.7% $4.21 32.37 No. 2. 1x6” 25.40 24.80 Car Material 
2.00 ie oe Leeeee 22.00 20 00 ee 1x8” tr eleleeek Sate HEME eas, ee re 
r& better ; { s&better, § 8’ 
25 No. 1 10.00 38.01 Shiplap Paine: pose asin sia 39°00 
06 Pavtitics No. 1, 1x 8”, 14 and 16’. oo Se ‘ P No. 2; TRRMEOMNS «cece ws ; ‘ sense 20.67 
ar ’ oats saat aes Other Igts .. 36.04 
$& @” Ba&better ....c8s- 3.00 55.00 52.45 Car Sill 
D No. 1 eencemeee o i 13.50 No. 2 (10 to 20°): S48, Sq. E&S: . 
No. 2 eee eM aces 2500 24.50 1x 8” 25.18 25.50 23.96 25.95 1 "9". 2g" ‘ 
2.50 Ix" B&be tter See hens 55.00 1x10” a - 2450 26.16 sadist be ‘te > ale cai, «ee ae — 
p. Oe ct tas, ek ee 30.00 | No. 3 (all tengths) Up to 10", 34 to 36°. iia Ses 32.50 eee 
Bevel Siding x 8” Ge 18.09 19.00 19.81 19.12 p to 12”, 38 to 40’...... a a 
ths x6” B&better j 40 59 1x10 easeen ; veces 20.09 20.10 19.85 ‘ 
0. 2 x6" B&better ‘ae 14.47 Grooved Roofing 
5 , ¥ CROSS TIES 
“ Drop Siding No. 1, 1x10”, 14 and 16 
4 6b a" “Bbhoiten , 7 other lengths ....... ‘ 39.75 
30 for G Ba&bette Pe A Ries 45.1 50 $5.00 14.25 - Ms oe 7 pe pte TT! “BOKes wr St. Louis, Mo., Jan. 27.—The following cross 
om qo. 2 re! ott7 9593 "9 43 emanates, SINAE tie prices prevail, f.o.b. St. Louis: 
Y ae red aa 15.00 New. 3, Se 4*- 1 .. 80.86 30.91 Untreated 
) 33" is aad 2. 97 24.25 80.36 White Southern 
sur- “Sead Sah : ae an Oe ae a7 Seen eer No. 5, 7x9”, 8’, 9-inch face..... : 39 
8 to U2" eee Penne - 45.80 48.49... — hf to 20’... 35 io 9a s No. 4, 7x8”, z 8-inch face..... 1.45 1.20 
i Stee ne ederiere “8 aS 00 2 2.91 Oe eo ae. SSN Se on 44 5393 | No. 3, 6x8”, 8°, 8-inch face..... 1.30 1.10 
ad ae eee cose ms 5495 acae sat eS coe “ Seay _ pant 3. Hy inch face..... 1.26 95 
ws Eb aN lee i al ea ell ap os pga SS een oR EH 390 vo. x -inch face..... 1.10 85 
1x12 ; ar RO - 57.52 70.38 IS & 20 ‘ S3O0L55 25.50 32.05 . 7 ° ° ad 
— 5/4x8 iets Meena vee ©48.75 . 62.42 _ 10° to 20’.... 32.00 . news, -2dq Red oak and heart cypress ties, 15 cents less 
9.75 4 pes 7 | | ong a Oe 62.00 waa Ln ig Li oe -- 24.70 == = — oak; sap cypress, 20 cents less than 
4.75 og s¥otewes 67.00. 17.47 ~F reece ° he ave w e€ oak, 
%, and 2x4 to 12” ; 58.40 16 : a 26.00 30.86 5 
4.75 1% anc 0 12"......45 : oes alae aoe ee Switch Bridge 
3.50 04 & Sane” ae te 74.96 10" to 20". pedo Ee $45.00 $44.00 
‘ Xle eeecceecce . ‘ (O96 r - un ° : cece e@ oa Pay ae 
Mad dan ui: gee. apne ; 24°00 hite oak .........--.-+..-+ ee. . } 
per Be csi tt, 4.00 80.00 64.83 64.07 — = 29 14 | eee errs aseaee coscceuce 408 40.00 
“~ 1x6” pidvccaadecsescece S022 5275 58:55 55.80 NOS) seca csc cae ; 33.95 
4.75 BAe cava tery ecud arenes ves 54.70 52.22 57.11 18 & 20 35.00 32.79 
i een weer 63.00 6473 6179 64.06 velo", WW, 30.46 RED CEDAR SHINGLES 
ait 1x12” PeLaevaguecem 66.05 71.00 65.56 67.76 12’... - 35.00 34.86 
31.75 1Yx4 to 12” 69.63 ot Ce 38.14 36.94 Seattle, Wash., Jan. 24.—Eastern prices f.o0.b. 
31.75 BME cctiiuerveciaceuss 53.50 18 & 20 40.20 32. 41.31 mill are: 
_ 1 rE ee es | ne a cee == eee Per square PerM 
1/4x8 tence eee ences re CROP: CLO (h SOs Se. See vila 3 20.25 25,71 4 bunches 4 or 5 bunches 
ARS Ae. BOP Oe ccxcnes : 74.00 71.75 2" eee eee 22.62 20.01 25.12 First Grades, Standard Stock 
546190 “ Bs ’ 266 2175 § 97 42 irst Grades andar oc 
D LEER BREIL ratings 7 74.00 78.68 16 : ; 25.66 21.75 21.18 27.42 ’ 
2.00 6 ; & 8/4x8" Ara: a ex 72 453 a... & A —— 22.29 30.51 _— stars, 6/2 eee “ae 00@2.04 $2.50@2.55 
V4 & BS 6 wooden dns 70.00) 7 oe 3 . : BECre StAPS, G/2....<040. 2. @2.6 
19.00 surfaced: | 9% 6", 10" ..2.2.-055 2295 20.53 21.50 Retve cloara >/ 23 bo 2.12 . a oes 
RAO fy PO a oie eases te 39.56 12° esis 21.37 18.00 23.44 lonfacta &/2 .....«. "* 99 
wees 1x4” 0.54 16’ 20.42 1925 19:59 2455 | Herfects, 5/2 ..... shchdpcates 2.85 2.5 
ache ~~ Se eeidaebien eeu ‘ = _ a 18 & 20° 26.00 2300 2189 25-71 DE rer errr . 2.65 3.50 
- ° A eer tee ee eeoses eee . . o. Wham - . - = - « =). . . 
59 6 rebadged + 4007 | Cg Pat 7 aie 0° aaa ais mae POSIOCUIONE. 6 cscncsscessas 3.36 4.55 
58.25 he eer a 46.75 60.10 2 Ot 16 ; are 19.00 24.14 First Grades, Rite-Grade Inspected Stock 
D 1x12” peewaeeas Saoe Jods 49.46 61.17 | 12° 21.71 - 19.00 23.63 | Extra stars, 6/2........... $2. 04@2.08 $2.55@2.60 
>$.00 5, >: gir Seer Gee rae es 14.50 a rage 23.00 21 66 = = Extra Beets Blaiéccncvacde 2.16@2.20 2.70@2.76 
a . sahai. aes & 2 . ee on aaa Extra clears Nudadvesaweans 2. 48 3.10 
, asing and Base | sia de 8 moat Oe, zeae ‘ pitas eae DeRNOREN, GFE Gedeaekueenats 2.89 3.60 
Jo. 2 Bebette 12 Creer y el 22.90 25.18 Eurekas 2.62 2.60 
Miter: a ae _- ax °7 83 51:00 297.62 REUOGUEM NN cacesecundtus seuss 3.6 3. 
Pom. i sees T150 65.31 62.08 | 7 bs a Boor Shak | POND -wceccevctcnsses 3.36@3.40 4.55@4.60 
ane I rictéeenndee eee ey ra ao.e 910 ‘ 5 oud | = oe . — se lca 
be _— 10’ to 20’.... 25.63 : dike aaa Second Grades, Standard Stock 
31 he's sce as Fencing, 818 ox12”, 10; = G7 oe pias 27. 00 Common stars, £/2- Sewnas aero or eee ry 
t, Exe”, .. 39.00 : Be chr ay ats ... 20.54 28.37 Sommon stars, 5/2....... bell : : : 
32 aes oth er “gts. cen Vege se 10.00 34.85 16’ weer 27.69 . 21.33 31.38 Common clears .........+.- 1.40@1.48 1.75@1.85 
see [ae 5 ee. Rape ateus 43.82 , : Py | 18 & 20’..... 30.00 ...- 24.87 33.13 : 
yeah es 2099 9a be | Ae ta On 30 ( British Columbia Stock, Seattle Market 
dom : oth CSOs css., txees .. 39.29 38.06 10 » 20 ; 30.00 hog as “aames 
: 02 (all lengths) | No.3 2x ay reesei 4.00 cS 1100 1688 | FI Clanamlany --oennrs: si.19@3i7 *s:3003:98 
Lr ER a creer 18.55 ; 15.00 19.42 | 2s 6” gastees ; Pee w+ 15.35 SEF acenvieds «ete . . ; 
ag TEE wow nncens .ese- 28,00 24.50 21.47 22.67 | MM causa agus. aks veces eeeee 1511 | Burrekas ...eeeeceeee ee eeee 3.24@3.31 4.45@4.55 
9.3 (all lengths) 2x10* ae i ; 12.50 PORIOGRIONO | 6 5 cis ccwscacens 3.68@3.72  56.00@5.05 
rT WARY rue ec masincee 14.00 ..... 16.00 12.71 2x12’ wias emake ROOM cca: (ill) 1360 | XX 6/2 16” (Canadian).... ......... 1.45@1.70 
BERD Dc a ee aire a _.... 19.00 17.26 16.30 a EC °c ee WRG chose caucus p> Gy Be oar Ae. - 1.40 1.80 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Jan. 23: 








Flooring Dimension 
Edge grair ine” 1x4” No. J No. 2 
a's . vee + $74.00 12,14, 10, 18, 12, $4. 10, 38, 
Be& better $80.00 72.50 16 20 16 20 
i. sovee 40,60 | $28.25 $30.50 2x 4” $25.00 $27.00 
Te” 6 = sbG eb Saw ep ee oe aces 25.00 27.50 2x 6” ae: 00 24.50 
ae sie 27.25 29.00 ox 3" 23.75 25.50 
Pint gram 28.00 30.00 2x10" 24.75 26.25 
B&better 5.00 50.00 29.00 31.00 2x12” 26.00 27.75 
No. 1 144.00 40.50 ; 
No. 2 25.50 25.00 S2S&CM—Shiplap 
No. 1 No. 2 No a3 
Lath are $36.50 $23.25 $17.75 
No. 1 No. 2 TB vsiae:siw ister. EM 25.50 19.00 
%x1IZ”--4’ Pe $2.35 Ki” 5 ieee Gen aed 26.00 19:25 |} 





Ceiling and Partition Fencing and Boards 
Clg. Clg. Clg. Part. No. 1 No. 2 No. 3 
1” 5h” 44” 34” Ix 4” .........$34.00 $18. 50 $15.00 
B&better .$39.00 $45.00 $45.00 $48.00 | 1X :. eayeigne Siac 35.25 23.00 17.50 
Mis. 8 inxs. enti” < termes PS are oar oes | Ee 
at I, oe ee 1x10 eet ob eet 37.25 25.75 19.95 
Rae eae afore 50.09 27.50 20.00 
Finish—Dressed Casing and Base 

* B&t ette 
B&better C 6 3” “pie r 

xe” Sap sesecseass ePODF00 “SOOO — i taper ho eo mde tre a : Ap 

ey eenianees a Sees en ESS aba e ee reens _— 

is ee LURE bone 73.50 57.00 Moldings 

14%, 14, 2"x4 HORE se cre:s 75.25 eae 154” and under..23 percent discount 
1%, 1%, 27x56, 10, 12”... 76:50 yee 1%” and over...19 percent discount 





———$———. 


NORTH CAROLINA PINE 


Norfolk, Va., Jan. 26.--The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 





Edge, rough No. 2 & better No. 3 Box Cull & red heart 
FS sas o:0 ee $51.00@54.00 $33.00@34.50 $25.00@26.00 $21.00@22.00 
5/4 , eves eeesesice es BOUDO9.00 39.00@ 41.00 26.00W27.00 ee See 
6/4 ren wee. 59.50@62.50  41.00@43.00 26.50 27.50 BA) oor 
B/4 cccccccsccsccess 62,60@65.50 45.00 47.00 bib eels 5 Bian ee eee 

Rough 4/4 

Oe ahikcewetmd wie % ... 56.00@58.00 38.00@40.00 28.50@ 29.50 24.00 @ 25.00 
a” x Sey 58.00@60.00 40.00 43.00 29.50@30.50 25.00@ 26.00 
be” cis ; . 64.00066.900 44.00@47.00 31.00@32.00  25.50@26.50 

Bark “sion Sais: 1 & 2.$33.50@35.00 Bark strip partitions, 

ii ae 15.50@16.50 INOE; BOO Bk ss acne $41.00@ 44.00 
Cuil red heart... ..0..:. 10.50@11.50 


No. 2 & better 
Lath, No. 1.$ 5.50@ 5.65 Roofers, 6”.$29.00@30.00 D4S, 6”.$56.00@64.09 
3" ‘ 


No. 2. 3.50@ 4.00 ie 29.50@30.50 8”. 58.00@66.00 
Factory, rh 30.00@34.00 10”. 30.50@31.50 10”. 60.00@68.00 
Sizes, 2”.... 22.00% 27.00 12”. 32.00@33.00 12”. 66.00@74.09 

Finished widths— No. 2 & better No. 3 No. 4 
Flooring, 4#$x2% and 3” rift. Pieces em $77.50@80.50 Abe Oe eins aie eT ee 
tae 250, 3 ONG BO" 66 cian 48.50@58.50 $40.00@46.00 $25. 50@29.00 
Ceiling, To vec eee ecco eneeceeecens 31. 00@32. 50 24.50@ 25.50 15.50@16.50 
RE, SS na 32:50@34.50 26.00@28.50 17.00@18.00 
EPCUOND, 4 Esse leh 6 parsiniw wees 49.50@59.50 41.00@47.00 26.50 @30.00 





NORTHERN PINE 


Duluth, Minn., Jan. 26.--Shipments of northern pine lumber are being maintained in good volume. Prices are firmly held. Quotations f.o.b. 


Duluth follow: 
COMMON Boarbs, ROouG — 
6’ 


8’ 10’ 12’ 14&16' 18’ 20’ 
BID: Bs 96 soiree $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 
| ae 61.00 63.00 69.00 71.00 66.00 71.00 71.00 
| eee 65.00 68.00 75.00 75.00 70.00 75.00 75.00 
NG: 2, 8 assaa3c0se 38.00 40.00 47.00 49.00 47.00 53.00 55. 00 
1D. ones ear 41.00 43.00 50.00 50.00 47.00 53.00 55.00 
| eT Te S 46.00 48.00 57.00 57.00 52.00 60.00 63.00 
NG: 2, 8" «v.50 weil eRe 31.00 33.00 32.00 33.00 33.00 33.00 
107. cxsceccee Ree 31.00 33.00 33.00 33.00 33.00 33.00 
Ee csteescenee 31.00 32.00 34.00 34.00 34.00 34.00 34.00 


For all white pine, Nos. 1 and 2, add $1. 

Boards, 6 to 20’, 8, 10 and 12”, No. 4, $31; No. 5, $22. 

For S1 or 28, add 75 cents; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 Pisce Storr, $181E— 
6’ Sh 


a 0 0.0 $32.00 $34.00 $34.00 

SY ais a'yis 27.00 $29.00 $31.00 $31.00 $30.00 32, ‘ . 
ox Ss eses5 Ot. 00 28.00 30.00 30.00 29.00 31.00 33.00 33.00 
BK BD ossncs 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 
BELO pcos 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 
2 ob ye 33.00 34.00 36.00 38.00 36.00 35.00 38.00 38.00 
PEAS ccs 38.00 39.00 41.00 43.00 41.00 41.00 44.00 44.00 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
or S4S, add $3. ; 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 





FENCING, RouGH— 


oe _ 6! 8’ 10,12814' 16’ 18&20' 
Wi Dae cssatceoxcem $52.00 $55.00 $60.00 $62.00 $61.00 
Mc eakicdnd cote 37.00 41.00 42.00 44.00 44, 
a. ee 26.00 28.00 29.00 30.00 30.00 
oe. (2, RMR ES 50.00 53.00 55.00 61.00 63.00 
Oe eine 32.00 38.00 39.00 45.00 47.00 
RG Wik porwponiecatcnsace 27.00 27.00 29.00 30.00 29.00 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $29. 
5” fencing same as 6”, 
All white pine, Nos. 1 and 2, add $1. 
S1 or 2S, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 


”“ Se” 4” 6” 
PUCULE? - 86.5 sceecad $40.00 $44.00 Der cae emake eo $20.00 $22.00 
RS sieplinia/ aie iat s ateerw araierareie ets 33.00 38.00 Norway, C&better ... 34.00 36.00 
Bane ata aiactse canta ee eiaceyare 28.00 3.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 











CALIFORNIA PINES [Special telegram to AMBRICAN LUMBERMAN] Spokane, Wash., Jan. 24.—The following prices 
San Francisco, Calif., Jan. 24.—The following Portiand, Ore., Jan. 27.—The following are | are effective at most Inland Empire mills: 
are average prices, Jan. 11 to 17, of California | £-°-»- mill, and f.o.b. Chicago shop, prices: PONDOSA OR WESTERN WHITH PINE, 16-FT., INCH— 
pines, f.o.b. mills, those on common being 1-inch Seards, S26 No. 2 No. 3 rr $46.50 $36.00 $20.50 ig _ 
stock only: com. com. ERE ae 47.50 37.00 CGO 3 isene  epeste 
; LR NDAD Grae cieiersimecave cine ews $34.00 $19.00 Be lesefeiwisreco ace AD.O0 G8:00 “<2ZAO0 scecs ‘cringe 
California White Pine Mixed Pines Be piesa Sais ess ora a aurea 35.00 21.00 Te” Sekewsn ews 40.00 32:00 22:00 3 .ecss sence 
IESE US ae eee Pes ree eee SOG0:  SROOO NAR ocwinsexies-0 49.00 31.00 22.60. ..... pad 
Nos. 1 & 2 clr. .$ Ap 30 “ee “ia IAT; AO AGOKG o.cciencs5554e00v cae 0:00 22:00 | 4" (@nd “WIGEL.. wk cesee seees $18.00 $10.50 
> sele er 9.46 Saree eer 50.68 “s kena eee % : oe 
ae ee oe a ee No.4 Novs | Westen Pixe Suor, $25— 
No. 3 clear..... 63.55 ao. 3 Sidedtecet 21.90 com. com. ver a a a 
Inch shop ...... 33.45 DEE css sateen 16.25 ee git: ie ——— re $17.00 $ 9.00 oO. 02 No.3 . 
No. 1 shop... 54.10 25 Reo 10.60 er 5/4 & 6/4....$63.50 $48.50 $28.50 $18.50... 
No. 2 shop...... 34.75 No. 1 dimen. 22.70 Selects, S2S BER acehes avles 73.50 53.50 38.50 18.50 ..... 
No. 3 shop...... 21.35 _— 2 dimen. - 1710 “B&btr.” “Cc” “D” Oe asiesecorsuncecse,  eaee Sedeee | conaes $26.25 
Dé&btr., std..... 52.85 TIMES: <...0.< 00 24.90 1x 4”, 6” and 8”, 10 to 20’...$78. 6.00 $45.00 
Shop, std. . 39.40 Beveled siding— —. 300 e200 882!00 | TPAHO Ware Pixe, 16-Foor— 
Panel, % and all -— sp amen: PSOOO) HMRI a ors asc oe sano 39.00 88.00 67.00 No.1 No.2 No.3 No.4 No.5 
widths ....... 89.55 WS erclorsrswniateniecs 34.65 1x13” and wider............. 98.00 93.00 72.00 = eisai ie hee $59.50 $44.00 $23. 00 Place Lnekee 
; ; 5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 6” settee eens 60.50 45.00 28.00 ..... seers 
Sugar Pine White Fir 8/4 Gnd! WAGET. ... +:2054.0.00000's 98.00 93.00 76.00 58.50 40.00 27.00) ..... vee 
C&btr. dd ee $ 42.80 : SE, See aha eal 61.50 40.00 27.00 ck meee 
Nos. 1 & 2 clr..$109.10 No.3 com. & btr. 20.20 Shop, S2S, f.o.b. Chicago i EO seeee 75.00 42.00 28.00 ..... nee 
2S 88.00 No. 4 com. asst. 14.95 No. 1 No. 2 No. 3 © ONO WIGS. acscs oavee sa%eas $20.00 $10.50 
D select ........ 62.45 No, 1dimen..... 21.15 ae ORGS 4. o.cs cautery sect $60.00 $45.06 $35.00 | Write Fir, 6- To 20-Foot, INcH— 
No. 3 clear....... 79.35 No. 2 dime 13.75 ’ 
Inch shop area 39.85 a. 6 Imen..... 0.40 8/4 TTT TCO CCR eee Te Se 70.00 55.00 35.00 4” 6” 8&10” 12” 4” &war. 
No. 1 shop...... 65.20 Douglas Fir Above prices are for shipments of No. 3 and | No. 1 & 2....$26.00 $28.00 $29.00 $30.00 ....: 
No. 2 shop...... 37.70 C&btr $ 50.00 better shop. For straight cars of specified PANE Gs ica eieceriacace 21.00 22.00 23.00 24.00 ..... 
No. 3 shop...... 24.15 Gom., 4/4, all | grades, add $5. i Miictekaccacn —aiees canine. 945) $17.00 
~ mg ge a ---- 40.00 widths ....... 27.80 
Nos 2 clr., Com., 5/4 & up, 
oe aa Ranin aa, ques beg 83.25 all widths .... 20.75 WEST COAST LOGS 
ene. oe std... a Ties & timbers. 23.30 [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Jan. 24.—Log quotations fol- 
ioe, aot. a «owe 16.15 Portland, Ore., Jan. 27.—Present log quota- | low: 
Export tions are: Fir: Seattle, No. 1, $27; No. 2, $19; No. 3, $14. 
Lath Australian ..... $ 55.35 Cedar: $15 to $17. Grays Harbor, No. 1, $28; No. 2, $20; No. 3, $14. 
Mix. pine Box Yellow fir: $24.50, $18.50 and $12.50. Cedar: Rafts of shingle logs only, $18 base; 
No. 1 ......... $ 5.75 Mix pine wi gt seca ge oe 25 cents added for each one percent of lumber 
} oy or" oa Red fir: $18, $17 and $16. logs. 
Cedar Spee 21.15 Spruce: $32, $24 and $14. Hemlock: No. 2, $16; No. 3, $12. 
Miscellaneous ..$ 17.45 8/4, all widths 21.00 Hemlock: $12 to $18. Spruce: $1 higher than fir. 














Co a 


ie ae A 


@>m > 


oh ap 


, 1925 


be tter 
15.00 
59.00 


“count 
“count 


ee 


better 
64.0 0 
66.00 
68,00 
74.00 
0.4 

Des. 
M2960) 
@16.50 
18.00 
@30.00 





6” 
$22.00 
36.00 


rades. 


prices 


; fol- 


, $14. 
, $14. 


base; 
mber 





JANUARY 31, 1925 


AMERICAN LUMBERMAN 103 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Seattle, Wash., Jan. 27.—The folowing prices 
paid for yard items, f.o.b. mill, were reported 
today: 


Pre- 
High Low  vailing 
prices prices’ prices 
Vertical Grain Flooring 
teh” NO... 2 (CIGGY ciee ss au $47.00 $44.00 $45.00 
NOs S. cdvcetizectemsewe 31.00 | a 
Slash Grain Flooring 
1x4” No. 2 and better.... 30.00 7. A) | neerersc 
INO ae eclek swale vias RO 8d. “stata 
inf’ NO: 2 and Hetteriac: 26.00 <.0s0 censs 
Stepping 
No. 2 clear and better.... 68.00 Co | | eee 
Finish No. 2 and Better 
PR: AEN, aioe ecole ne ® och 57.00 56.00 3 ..asis 
Casing And. DASE. ..ccscess 64.00 63.00 
Ceiling 
&x4” No. 2 clr. & eclr.... 28.50 26.00 28.00 
ING, Ge kare Sh aieereeics o Hae cece veces 
ix4” No. 2 clr. & btr.... 30.00 29.00 a 
Drop Siding 
10” No. 2 elr., & Dtr..<. 36.00 S400 kacwus 
No: & Clea .i<cecccen: 20000 28.50 oe 
No. 1 Common Boards and Shiplap 
eR CANE PE ve inia de prea eases MAG. -éxe%e 
SEES cewrk ce heed ew eke sees Oe 
Dimension, No. 1 Common, S4S 
ee. BS OO ES a ccciccens 18.50 16.00 
Plank and Small Timbers, No. 1 Common 
4, 12 to IG" SAB. 0x5 21.50 19.50 
Sxi2”, 32 to 16" Bain. i<% 23.00 SOG, . ewes 
Timbers, 32’ and Under, No. 1 Common 
CEO AS cecckinwrnnente caw eee 20.00 
Shop 
6/4: No. 1 rough, mised e@rain........ ..cvccwss $33.00 
15gx2” Factory select & better, vertical : 
grain rough, kiln dried...... a4 Ge vee eee 42.00 
4/4 Vertical grain S2S, kilm dried......... ° 35.00 
4/4 ‘Slash grain S2S, kiln dried.........0.0.. 27.00 


Sel.&btr. No.1 No. 2 
6/4 Vertical grain S1S....$45.25 $30.25 $20.25 
4/4 & 8/4 Vertical grain, 


MU RIO hocccccseeeees 45.00 32.00 20.00 
6/4 Vertical grain ....... 46.25 31.25 21.25 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 27.—F ir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


ae Oe: TP OIEE ..ccccecaswacdesecevcesnaces $52.00 
INO: 2 GHGOE  dcccccecasvuseoedwaaseeanse 47.00 
INGc Oe GIOGE cake decdcntewasceausac ewes 30.00 
1x3 and 14%” No. 2 clear and better...... 53.00 
ING S QIORRiatas Kddiccecuneues 35.00 
Slash Grain Flooring 
1x4” No. 2 clear And Detter ci scccsccns eve 29.00 
ithe <a COMME - <i c eaina ec etaehnse se one ae’ 26.00 
1x6” No. 2 clear and better ....cescsscoscus @ 33.00 
Oo SD. va dedwesdcedeksk bie noes s 7.00 
Vertical Grain Stepping 
1% and 11%” No. 2 clear and¢better....... 64.00 
Finish 
NG: 2 CléGP- BiG WOUGRec ccs. ccc eondcniene 53.00 
Ceiling 
5gx4” No. 2 clear and better .... ‘ ... 27.00 
NO. 3 GIG scicseceuss 5 ss éaewet ee 
1x4” No. 2 clear and better etecsvccnciae Queue 
DEO. Se OMOE. aviv nih oacale-acs re 
Drop Siding and Rustic 
1x6” No. 2 and better ...... so hora Ba aeod RS AO 
INGE SO. QUORY ha deen etlaws 24.00 
Boards 
DM tld 5 ha eolarn unk usn a EES RATE ACRES $16.00@18.50 
Oe A aR ua AO wra ew ea ye ware ea MOURA Ree aoe $12.00 
Dimension—2x4-Inch, S4S 
Pe Sy RO GOR EM aa 8 wares a5 291d 8 rar we eeere wt 16.50 
WRG ekg SP sa ea RE ae a ee a bees 14.00 
Timbers 
OU fet oer a terns see leas kev eRe eas aie 18.00 
OAGr ONG AER ON oiien bu rcens ne ncenkeonesens 19.00 
Miscellaneous {tems 
CONGR IN, FANGOIM sce cds <56.507 cs dse cole 16.00 
Pie e ORC GRG wes 5 WO. Cian oe sua cdcte ata 3.25 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Jan. 26.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: ; 


Shingles 
a Best Primes Economies 
3” Sidihi ss sim dies digisince armen $5.70 $2.70 
See eae 6.70 4.85 $3.70 
De etcnucaseu ante tase 6.95 5.45 4.10 
OP sate Corry Cree. 6.95 5.45 4.10 
e Lath, 4-Foot, ex1/2- Inch 
ERR $8.90 ENC Mie ciaiwrcisrai hares $7.90 

























SALES REPRESENTATIVES: 
J. C. Lackey, 5832 McGee St., 
Kansas City, Mo 

G. S. Patterson, Oconomowoc, Wis. 
R. D. Hunting Lbr. Co., American | 
Trust Bldg., Cedar Reside la. g 
Colorado Continental Lbr.Co. 
Chamber of Com. Bldg., 
Denver, Col. 

G. A. Jones, Lbr. 
Ex. Bldg., 
Minneapolis, 


Minn. 


You'll Notice 


a Ditterence in Sales 


You'll notice that Craig Mountain Quality Pondosa 
Pine is easier to sell. It shows more quality. Builders, 
contractors, carpenters can see at a glance thatit’s easy 
to work, that it is superbly manufactured. You'll 
notice that 


Craig Mountain Quality 
PONDOSA PINE 


LIGHT— SOFT ~ WHITE 


will bring more customers back for repeat orders. Craig 
Mountain lumber is absolutely free from brashness. If 
you want to build business on a solid foundation of 
quality lumber, sell Craig Mountain stock. 


We’re still headquarters for the well known 
Craig Mountain shop and factory lumber. 


Craig Mountain 
Lumber Co., 


WINCHESTER, IDAHO 
E. H. VAN OSTRAND, 


President. 


C. GEDDES, 
Vice-Pres. & Gen. Mgr. 


Ae 





We're Out for More Business 


and we expect to get it 
on the basis of the val- 
ues and service we are 
prepared tooffer. Let us 
prove to you that wecan 
deliver real values in 


SATTTTTTTTTT TTTeT 


4 Everything in Fa aT | Wh 
. Lone’ Leaf Yellow. Pine 


that goes |into a Freight Car 
| ALEXAN DRIA, LA. i] 


Timbers, Dimension 
Boards, Shed Stocks, 
Crating, Boxes 





Quick shipments in straight or 
= mixed cars. 
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a 99 REDWOOD 

° Buy a Moore and Get the Best = The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 

Bevel Siding, '/-Inch, S1S1E 
-——Clear——, -———"‘A"’——._ “B” 
3°-7’ 8°-20° 3°=7° 8°=20’ 3°-20° 
| ee “cokers wore $24.25 $34.25 vy 25 = 25 $23.35 
| Be erptea ica perret 29.25 39.25 25.25 5.25 27,25 
| ee ee 26.25 36.25 22.25 30 25 =. 26.25 
Random Shop, Rough or S2S, 5” & up, 8’ to 20’ 


” ” 144” “ ” ” ” gz ” 


Ve -6 
$43.50 $57.50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.59 
eae $2S or S4S 


Stare 




















l-inch— 4%" “Bc1" 8-20" S-4%’ 5-1' 8-00 
| "peopel: $50. Bo $60.50 $78.60 $42 0 $52.50 $68.50 
pre 50.50 60.50 84.60 42.50 62.50 74.50 
| ee kieisaisese 59.50 69.50 86.60 51 80 61.50 78.50 
ERR AS 2.50 62.50 84.50 44.50 54.50 74.50 

3 to 6”... 60.50 60.50 ..... 42.50 52.50 
seeecee 50 74.50 86.50 64.50 69.50 78.50 
* oe 80.50 85.50 88.60 75.50 80.50 80.50 
Dates 82.50 87.50 90.50 77.50 82.50 82.59 
6 to i”... 86.50 ..... 78.50 

+ ° ° 1% & 1%-inch— 
Battery of Moore Moist Air Kilns at BP cesses 957.50 $67.50 $85.50 $49.50 $59.60 $78.60 
me aemaaiae ° ° ° le . 50 
Enochs Lumber & Mfg. Co., Jackson, Miss. BO sass . 66.50 76.50 93.50 63.50 73.50 90.50 
ae 59.50 69.50 91.50 51.60 61.50 84.50 
re et BLD 81.60 9360 6.60 76.60 80. 
e = 4 ES) eae eee ° J . le . 50 
D Difficult Hardw °C s aesores 92.50 92.60 95.50 87.50 87.60 92.60 
rying dwoods tn Zee 94.50 94.50 97.50 89.50 89.50 94.60 
| © OD TS 06 cere 93.50 ..... 89.50 
. ; . Bis Y P ’ — 2-inch— 

such as Northern Birch, Red Gum and Cypress is | 8S cece $55.50 $65.50 $86.60 $47.50 $57.50 $79.60 
done in an absolutely satisfactory manner by the c- nes 64 80 14.60 84.60 56.60 ta 50 SL 
Enochs Lumber & Manufacturing Co. Mr. Porter, || Seo ec: $880 eto arco brs 
Supt., says they are turning out some of the best look- 10” 122251 86:50 90:60 96.50 82.60 87.50 98.60 
ing kiln dried stock he ever saw. ace ae 


Bungalow — S1S1E, 4 to 20-Foot 
%x8 %xl0 %xl2 


PS %yx8 %x8 %x10 
Moore Dry Kiln Company cee. ee ee ae ee ee ae 





““KILN BUILDERS SINCE 1879” Wilde Clear Finish, Rough or S2S, Random, 8-20’ 
1” p | % ~ t yy” ow 5” Yd 5” 
Jacksonville, Fla. “ 2 Fully Equipped Plants. ~~ North Portland, Ore. ag, «Ee See Ve cee Wer ee Fe Oe 


16”... 117.60 124.50 122.50 132.00 136.00 139.50 
18”... 122.50 129.50 127.60 137.00 141.00 144.50 

| 20”... 127.50 134.60 132.50 142.00 146.00 149.60 
= =e i 22”... 132.50 139.50 137.50 147.00 151.00 1654.50 
24”... 137.50 144.60 142.50 162.00 156.00 169.50 






















































os a 26”... 142.50 149.50 147.50 157.00 161.00 164.50 
28”... 147.50 154.50 162.50 162.00 166.00 169.60 
= ae 30”... 152.60 159.50 167.60 167.00 171.00 174.50 
- - > Add for S48, $2. Add foi specified lengths, $2 
PO 0 i ir” S$ we Clear and Tank, Rough or 82S, 8 to 20’ 
‘ead on LOORING Width— 6” 8” 10” —«s12” 6-12" 
VALITY OAK F Thickness— 
en Sey aw. NO! Sct es St re = MINT nao ca leier sieve Sloiein naval $107 $107 $108 $109 = 
oa w - rie pg tarao aceceve lavoro inane aie 111 112 =113 114 112 
‘ ‘ WEST COAST SPRUCE 
6 ” 
QUALITY Every Builder is a Prospect [Special telegram to AMmnican Lomannaax) 
Oak Flooring Cash in now on a product for which a demand is now created. Portland, Ore.,» Jan. 27.—The following are 
‘“ 5 99 Riper prices for mixed cars prevailing here today: 
attracts and holds Kilmoth ” Closet Lining I I on sia ores eces ccceans $78.00 
trade on mertt. It s offers big sales possibilities because builders know the advantages . 1x4 —— Coes e cece eres reereeccees re 
pia repeater of Tennessee Aromatic Red Cedar Closet Lining. Order L. C.L. or seiiadiaaiaices ex6 aOR Seale Aa PE "5 33°00 
for dealers. carlots mixed with “Quality” Oak Flooring. BO te cates IAIN IAAT 
- PACtsry StOCK:. 1m sacwewonsa eds ee. 30.00 
y,” 33.0 
DeSoto Hardwood Flooring Company UY eeseeeeeeeercicecees 
MANUFACTURERS AND WHOLESALERS "gl Aa earee ae pees 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. OM kaos aialg ey siawels kav Mr os 
- 4 Be OE os wleiainie ae elsSals sts 45.00 
Box: limber, Greens sso ss-x:6-60% <6::0.806 0108's 19.00 
For Editorial Review of Current Market Con- 
4 ditions See Page 35 
Insist on having this trade mark on your ss shhicd adhoc 
a NORTHERN PINE 
Planer Knive So NEW YORK, Jan. 26.—Wholesalers have re- 
ceived word that good supplies will be forth- 
coming when the weather opens up North- 
of ~ . . > é ern pine is keeping pace with kindred woows 
tor it will mean greater efficiency in your planing mill, fewer stops for bs samanerias fecae Gkaatlaainiy tice ace 
sharpening and adjustment, faster and smoother cutting, and lower cost ules. 
per year. NORTH TONAWANDA, N. Y., Jan. 26.-—The 
These factors are the result of 46 years’ experience in making planer and jointer last week has been marked by an increasing de- 
knives, milled cutters, moulding cutters, blanks, tenoner knives, etc. mand for all grades, lows predominating Bn 
improvement has created the impression among 
- wholesalers that within thirty days they — 
9 T be transacting about as much business as they 
a Wy lor, Stiles & Company can comfortably handle. Some items are _— 
ing signs of becoming scarce, tending towar 
RIEGELSVILLE, N. J., U. S. A. stronger prices. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents ; 
BOSTON, MASS., Jan. 27.—There has been no 
- definite change in prices in the last two Weeks, 
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but the market looks firmer, and sellers show 
little disposition to grant concessions. Stocks 
of several items in first hands are very light. 


BUFFALO, N. Y., Jan. 27.—The northern pine 
trade has not begun to show much activity, 
being affected a good deal by bad weather. 
Building has been much curtailed. The demand 
from manufacturing concerns has not been 
large. Prices have changed but little in the last 
two weeks or more. 


MINNEAPOLIS, MINN., Jan. 27.—Shortage of 
lower grades of northern pine is becoming more 
pronounced, and buyers have begun to place fu- 
ture delivery orders, particularly for box and 
crate grades. Buying is proceeding cautiously 
and mixed cars are being required generally. 
Logging continues uninterruptedly. Prices con- 
tinue steady and firm. 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 27.—Eastern spruce 
has grown easier. Some manufacturers main- 
tain dimension base at $45, f.0.b. Boston, rail; 
others accept $43. New England random is 
softer but Provincial is just about steady. 
Northern and eastern boards are quiet and 
quotations about steady. New England random, 
2x3- to 2x7 inch, $35@36; 2x8, $39@40; Provin- 
cial, $34@35 and $38@39; covering boards, 5-inch 
and up, 8-foot and up, D1S, $34@35; matched, 
clipped, 10- to 16-foot, $38@40 Furring, 1x2- 
inch, $35@36. 


NEW YORK, Jan. 26.—Wholesalers recently 
returned from Canada say they placed orders 
for deliveries in early spring and that with 
better prices a fair supply will be available. 
The price situation is not what it should be, 
but is improving. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Jan. 27 Demand for 
the smaller sizes of white cedar posts continues, 
with wholesalers finding it difficult to fill orders, 
unless splits or larger sizes will be substituted 
In this season’s cut there is pronounced cur 
tailment. The market for poles continues back 
ward. There has been no change in price 


HARDWOODS 


CHICAGO, Jan. 28.—The hardwood trade is of 
very satisfactory volume—quite a deal in ex 
cess of that ‘usual for this season, say local dis- 
tributers. All consumers are on the market for 
a large variety of requirements. The leading 
buyers are the furniture, flooring and interior 
trim makers, with the box industry following 
close behind. While the automobile trade is still 
slow, there is more of it than there has been for 
some time, and prospects are for a further in- 
crease. Red gum in the common grades 
easily the strongest item, it being scarce and in 
good demand. Sap gum in FAS and No, 2 com 
mon also has had a better movement and is 
stronger in price. Oak occupies a good position 
but prices are about the same as heretofore 


OMAHA, NEB., Jan. 26 Hardwood | price 
are unchanged. Demand is light. Oak and 
maple flooring hold to the advances of a few 
weeks ago. There is practically no call from 
country dealers, but city yards are placing a 
few orders. 


BALTIMORE, MD., Jan. 26.--Hardwood trade 
is improving. Prices of round wormy chestnut 
and white oak are higher. Exporters are ab 
sorbing increasing quantities of American hard 
woods, and the outlook, both for domestic and 
export business, is promising 


KANSAS CITY, MO., Jan. 27 Buyers for 
arious consuming industries are maintaining a 
good demand for hardwoods, furniture and cab 
net woods being in very good demand and 
various items used in motor car and. truck 
building moving in good quantities. Implement 
and wagon factories are also buying well Re 
tail demand is slow, but millwork plants are 
Placing an increasing volume of order Oak 
sum, maple, elm, hickory, ash sell in the largest 
quantities, with an active movement in walnut 


Oontinuing. Heavy rough stock also is in good 
demand, Crate and box material is not so 
active, 


HOUSTON, TEX., Jan. 27. The hardwood 
Market is in fine shape with a strong demand 
for all items. Red gum advanced $2. Sap gum 
hold firm, and oak is on the upward trend. 
Shipments are heavy, and the outlook for the 
future the best in several weeks. 


COLUMBUS, OHIO, Jan. 26 3uying by fac- 
tories is still the best feature of the hardwood 








TIMBER PROPERTIES BOUGHT AND SOLD 





Buyers and Sellers of Timber | 


Over forty-four years’ experience as sellers, buyers 
and appraisers of standing timber is placed at the 
disposal of timber men who desire to secure ad- 
ditional timber reserves. | 


Data regarding specific properties or an outline of 
the possibilities of the lumber industry on the 
Pacific Coast will be submitted gladly to responsi- 
ble operators or investors. 


Established 1880 


JamesD. L A C E Y & Co. | 


Timber Land Factors 





332 So. Michigan Ave., Chicago 
626 Henry Building, Seattle 350 Madison Ave., New York 
Drummond Building, Mortreal 
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Four Ross Carriers Handle 
the Output of Large Fir Mill 


The speed and economy of 
Ross Lumber Carriers is rec- 
ognized by western lumber 
manufacturers. As evidence 
of this fact we call your atten- 
tion to our sales during six 
months beginning Oct. 1, 1924. 
During this short space of time 
we sold 56 Ross Carriers to 
western lumbermen. 


Ross Electric or Gasoline 
Carriers will prove as satisfac- 
tory to you as they have to the 
West Oregon Lumber Co. 
Investigate these big money 
savers today. 








Write for list of other luambermen who are using Ross Carri-rs; 
also for complete data on their costs. There’s no obligation. 


The Ross Carrier Co. ry 2ACO8S COMPANY 


- - - - - = = Seattle 
Office and Plant 249 Monadnock Building, - - San Francisco 
Benton Harbor :: 3 Michigan 546 Maison Blanche Annex, New Orleans, La. 
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FHere’s the 
Place to Buy 
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Canyon Lumber Company 
EVERETT, WASH. 


- 


Douglas Fir 
and Western 
Hemlock 


Lumber 


Fir Lath 


Being Manufacturers we wil! 
ship by Car or Cargo. 


J. A. THEURER, President 
A. G. WORTHINGTON, Vice-Pres. 
R. HAMBIDGE, Treas. and Mer. 


Daily Mill Capacity 
300,000 Feet. 




















market, although retail trade is not far behind. 
Dealers’ stocks are not large and in many cases 
badly broken; buying to replenish is quite gen- 
eral. Factories manufacturing boxes, imple- 
ments, automobiles and furniture are coming 
into the market. Railroad orders are gradually 





increasing. Oak prices at the Ohio River: 
No. 1 No.2 No.3 
FAS com. com. com, 
Quartered ..$155 $90 $55 
PI: isan cncsshs 105 75 53 $20 


NEW YORK, Jan. 26.—Under pressure of bad 
weather, the hardwood market has held firm 
Even now inquiries are numerous, especially 
from the industrials. Maple and oak flooring 
have been hit harder than other items. A 
number of items are scarce for the moment. 


NEW ORLEANS, LA., Jan. 26.—Demand has 
shown some-improvement by local reports, with 
gum probably leading the call and red gum 
ahead of sap gum. There is said to be brisk 
foreign call for thick oak. Prices apparently 
are well held, with occasional advances on items 
in active call and rather scarce supply. 


CINCINNATI, OHIO,. Jan. 27.—Business is 
just fair in hardwoods. The market is highly 
competitive. Prices have held very well, though 
there is some disposition to shade. The run of 
inquiries is encouraging. 


NORTH TONAWANDA, N. Y., Jan. 27.— 
Buyers are in the market for supplies on an 
increasing scale. The tendency toward a 
scarcity of some items in better demand has 
strengthened prices, and dealers predict a 
higher quotation before supplies are replenished. 


BOSTON, MASS., Jan. 27.—Hardwood prices 
are steady to firm, but are still too low. Busi- 
ness being negotiated with automobile interests 
is resulting very satisfactorily. Flooring manu- 
facturers are buying oak more freely. Finish 
mills continue to call for hardwoods in sub- 
stantial volume.- The outlook for a big building 
program is one of the most hopeful features. 
Better demand from furniture factories and 
more remunerative prices are now needed. 
Flooring quotations, 13/16x2% clear: Beech, 
$88; birch, $87; maple, $105.50 to $108.50; oak, 
white, plain, $106 to $109.50. 


BUFFALO, N. Y., Jan. 28.—Hardwood de. 
mand is a little improved over the beginning 
of the month, although not as active as some 
dealers expected it to be. Demand for flooring 
and trim has been on a reduced scale, because 
of severe weather. Furniture factories are 
fairly busy. Prices are firm, and some ad- 
vances have taken place. Ash is showing 
greater strength. 


ST. LOUIS, MO., Jan. 27.—Southern hard- 
wood prices have been virtually unchanged, 
continuing firm. Factories are buying only im- 
mediate requirements, and mills are not mak- 
ing concessions. Most consumers are buying in 
one-car lots Demand for red gum is still 
strong. 


MINNEAPOLIS, MINN., Jan. 27.—Industrial 
users of northern hardwoods show a revived 
buying spirit, although putting in only enough 
to meet immediate requirements. Furniture 
manufacturers were among recent purchasers. 
Sash and door mills also have put in more ma- 
terials. Some grades and items have shown 
strength. Generally prices are steady. 


FIR, SPRUCE, CEDAR 


CHICAGO, Jan. 28.—The Douglas fir market 
is quiet, but the comparative scarcity of stock 
serves to maintain the firmness of the market 
better than might be expected. Local building 
prospects are very good, and a busy spring is 
looked forward to by everyone in the trade. 
Current building, however, is restricted by sea- 
sonal influences, and retailers are cautious, re- 
fusing to buy ahead of actual needs. The larger 
mills meanwhile have good cargo business and 
their position in regard to prices remains very 
strong. Some of the smaller inland mills, that 
are entirely dependent on rail business, have re- 
cently made small concessions in an effort to 
get a larger share of the business that is offer- 
ing. While this has given the market an aspect 
of slight weakness, this is bound quickly to 
disappear as weather conditions improve and 
outdoor work is resumed. 


OMAHA, NEB., Jan. 26.—Yard stock orders 
for fir and larch are hard to place, particularly 
for mixed cars, although straight carloads of 
common are fairly easy to get, at $1 more than 
six weeks ago. Most yards are not heavily 
stocked on uppers, but prices do not seem to 
interest most retailers. Demand for 8-inch 
boards is fairly active. 


KANSAS CITY, MO., Jan. 27.—The volume of 
orders for fir placed in this market remains 
smaller than expected. Large orders are lack- 
ing, most of the demand being for mixed cars 
for filling in purposes. Prices have shown no 
change, and have lost none of their firmness. 
Some mill representatives report that mixed car 
orders are difficult to fill because of‘the condi- 
tion of mill stocks. 


INDIANAPOLIS, IND., Jan. 27.—Some slight 
weakness has been noticed in Douglas fir. Some 
orders for future delivery are being booked, 
but the local market seems well stocked. Local 
distributers believe the slight softness is only 
temporary. 


BUFFALO, N. Y., Jan. 27.—The demand for 
fir has been small, being affected by bad 
weather. Most business is for immediate ship- 
ment, and of some items there is a shortage 
Upper grades are easy to obtain, but common 
lumber is not in ample supply. Dimension 
stocks are small, but drop siding is a little 
easier to obtain than formerly. 


NEW YORK, Jan. 26.—Fairly large consign- 
ments of spruce have arrived for the month, 
most of it sold in advance. Transits will be 
much lighter than a year ago. Fir prices are 
firm and some wholesalers have made an ad- 
vance of $1 in the last week. 


BOSTON, MASS., Jan. 27.—Trade in Pacific 
coast lumber has slackened and prices are 4 
shade easier. Some wholesalers ask $36, ship’s 
tackle, Boston, for February shipment of an 
ordinary schedule of dressed fir dimension, but 
others are $1 or $2 less. Transit prices vary 
widely from list. No. 1 common fir boards with 
not more than 15 percent of No. 2 common 
are now $31 to $32, ship’s tackle, Boston. 


SAN FRANCISCO, CALIF., Jan. 24.—There is 
a good demand for Douglas fir, for this time of 
year, in San Francisco and on the bay. Retailers 
are doing a fair volume of business and there is 
enough building work in progress and in plan 
to keep them busy for several months. Com- 
mission men and mill agents have a better de- 
mand now that the yards have completed their 
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le~ annual inventories. In the San Joaquin Valley 

ng and southern California there are complaints of 

— a shortage of rainfall, but there has been more A Sign of 

than the average, so far this season, in San Gant Cemties 

= Francisco and parts of northern California. With ° 

zy normal rains in February, there should be a de- 

d~ mand for large quantities of Douglas fir and 

ng petter prices will be obtained if shippers will hoy 

avoid bringing it in too fast. Prices are being : 

rd- well maintained at the mills with some good sanies cai _ 

ed. puying in the middle West and many orders aeiiicaiat 

m- pooked for water shipments via Panama Canal Neoteeld, Biles. 

‘k= to the Atlantic coast. With production not too Casta ies 

in great and stocks light at the mills, the outlook Pelchatches, Miss. 

till is rather encouraging. x ca 
CYPRESS $a) 

v 

ial BALTIMORE, MD., Jan. 26.—Cypress produc- : 

red ers are manifesting sufficient faith in the 

gt future to adhere firmly to quotations. Inquiries 

are are increasing. Stocks in the local yards are 

= small 

a- 

wn KANSAS CITY, MO., Jan. 27.—Demand for 


cypress last week was a little better, with an 
increased volume of orders for mixed cars for 
country yards. City yards have not been plac- 
— ing much business the last ten days, but are 














rac putting out a larger inquiry. Millwork plants 
ket have been buying some stock. 
ing ST. LOUIS, MO., Jan. 27.—Prices in red and 
18 yellow cypress have not changed; both continue 
de. firm. There is a normal demand for red in SSTABUSHED 1883. % inconponaren 
ae seasonable items. In yellow, not much is being R ee 
cs moved. OCK ISLAND Luyy; 
ind INDIANAPOLIS, IND., Jan. 27.—Retail de- ” MBER & Mro C 
ery mand continues slow. Most dealers have their ALL KINDS OF ¥-UO. 
hat early spring requirements. Some business is ean LUMBER, 
re- being done, however, with the _ industrials. or SH, DOORS & COAL A.B OU von 
_to Prices seem well held. igen : GEN. MANAGER 
er- 
ect NEW YORK, Jan. 26.—Cypress prices have 
to been holding very firm, with no positive gains Rock ISLAND | 
and since Jan. 1. Industrial demand has shown de- FLL, 
cided improvement in the last two weeks. Dec 
There are many inquiries of a substantial char- Natald ember 15, 1924 
ers acter. Ea any Lumber Co 
irly mmond, La, al 
of NEW ORLEANS, LA., Jan. 26.—Local reports G 
han indicate demand as holding its own, with prices entlemen : 
vily unchanged and firm and no featurable change 
to in character of current call. Inquiries are rated WwW 
nch active, gy supply easy and shipments prompt service JOU Bare ee Tess our ®ppreciati 
as a rule. ing the addi us in reg on for th 
2 tional ponse to our - 
of BOSTON, MASS., Jan. 27.—Cypress trade is ae Company Job = Ooring for th = order. 
Lins restricted, but some local distributers say they vervice Which we ha e believe this i evs 
ck- are doing rather better than they expected to, ~ ever had on any lin best 
‘ars particularly with shop. The present spread of Assuring order, 
no prices is rather wide. remain you of our appreciat 
ess. . ion, Wwe beg to 
car BUFFALO, N. Y., Jan. 28.—Retailers are AY 
idi- holding off the cypress market until they see ¥ 
more favorable weather and building starting ot curs truly, 


ip. Not much change in prices has taken } e RO 
ight place lately, but they are firm. y CK ISLA? LUMBER 1 
yme | 17) UMBER & vc, co, 
ked, CINCINNATI, OHIO, Jan. 27.—The cypress f 
ocal market remains quiet. There have been no Gen, Ps 
mnily material price changes. lf 
HEMLOCK if 


= NEW YORK, Jan. 26.—The almost complete / ny 0 
nat absence of transit lumber in recent cargoes has ! 
! 











nipe had a strengthening effect on the market. The e 
age price situation is extremely firm. Eastern hem- 
mon lock hag not been coming in to a very great 
— extent. f 
ittle i 
NORTH TONAWANDA, N. Y., Jan. 27.—Some ee 

orders are being placed for spring delivery, and 
ign- increased inquiry is creating optimism. Plans 
nth, for building indicate active operations. Prices " 
| be are Maintained. = ~ 
are 
ad- BOSTON, MASS., Jan. 27..-Demand for hem- (Pronounce It Nat-owl-ba-ny) 

lock continues quiet. Probably most retail HAMMOND — LOUISIANA 
: yards have enough stock for immediate re 
cific quirements. Hemlock boards” retain their 
‘ a firmer tone. Zastern clipped stock are $34 to P 
nip s $35. tecent arrivals of western hemlock have f 
sale been light, the softening of eastern spruce af- 
0m fecting similar hemlock items. 
vary 
with BUFFALO, N. Y., Jan. 28.—Hemlock has not > | ‘ 
mon been at all active. 3uying should start up as 


800n as improvement takes place in the weather, = 
” 48 retail stocks are not large. oales Office -HAMMO} ID LA 
e of WESTERN PINES . y) ° 


ilers 

re is CHICAGO, Jan. 28.—Local distributers of E D HAR 9 
plan western pines say that while demand is not as 

om- active as it was before the holidays, the market 

- de- retains its strength. This is due to the material 
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their “ecrease in mill supplies which occurred during 
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the pre-holiday buying wave. No. 2 common 
Pondosa and [Idaho white pine are reduced 
practically to bedrock, and none of the other 


surplus. Shop is in much 
ght be generally supposed, 


vard items are in % 








lower supply tnan n 
and prices on grades and thicknesses are 
being firmly maintained. 

OMAHA, NEB Jan. 26 Western white pine 
s moving slow ith the price up about $2 
it § difficult to place mixed car orders, as 
toc) it most mills are considerably broken 
Wholesalers are not doing much buying, as rural 


KANSAS CITY MO., Jan. 27 With the ex- 
ception of wide items in No. 3 Idaho boards, the 
western pines list very firm, with an upward 
tendency, especially in factory grades Some 
mills are offering No. 3 wide boards 50 cents 
off Factory buyers are placing a good volume 
yf orders, but retailers have been hesitant lately 
it ommitting themselves heavily 


NEW YORK, Jan. 26.--Good shipments of 
{daho No. have arrived and more are on the 
way Until recently, No. 2 was almost unob 


tainable, and poorer grades none too plentiful. 
Prices have an upward tendency. 


BOSTON, MASS., Jan. 27.—The market for 
western pines continues fairly active and quite 
strong. Distributers are especially enthusiastic 
as to the outlook for shop. There have been 
no further advances The market for Idaho 
pine is particularly firm. Dealers say it is al- 
most impossible to obtain a full car of No. 2 
for reasonably prompt delivery. 


BUFFALY, N. Y., Jan. 27.—Not much new 
business in California pines is reported, owing 
to bad weather Dealers find it difficult to fill 
mixed car orders, and fill in with a fair amount 
of yard stock Some mills have withdrawn 
from the market on leading items, and others 
have little stock. Selects, No. 1 shop lumber 
and No. clear are short in practically all 
thicknesses 


SAN FRANCISCO, CALIF., Jan. 24.—There is 
a fair demand for California white pine, sugar 
pine and white fir, with fairly good weather 
in the mountains facilitating shipments. De- 


mand for California white pine shop has reduced 
stocks of No. 2 greatly and No. 1 is very scarce. 
Very good sales of commons have been made, 
which helps the situation on box shooks as there 
is less surplus of the box grades to be marketed 
With nearly all of the California pine mills closed 
down for the winter, it is expected that the ad- 
vanced prices will be paid before new season 
lumber is dry. Many buyers have been taking 
advantage of temporary weakening in prices 
to place a lot of orders and then laying off 
when the mills advanced. From $50 to $55 at 
Mississippi River is quoted by mills. Manufac- 
turers feel optimistic, as a rule, and will make 
outputs in keeping with the requirements of the 
market in 1925, 


REDWOOD 


KANSAS CITY, MO., Jan. 27.—Along with the 
rest of the market, redwood is showing dullness 
in demand, but without the strength of other 
woods. Redwood prices are not soft, but they 
are not as firmly held in some cases 


INDIANAPOLIS, IND., Jan. 27.—Jobbers in 
redwoods were looking for business and reported 
a fair volume, mostly from retail yards and 
planing mills. Prices are firm. While retailers 
generally seem well stocked in most grades, 
redwood is not as plentiful as other woods. 


NEW YORK, Jan. 26.—An unusual industrial 
demand for redwood has developed lately. 
Stocks that have been in storage for some time 
are moving out and replenishments will be 
necessary before spring is far advanced. 


BOSTON, MASS., Jan. 27.—Local stocks of 
redwood yard stock and shop are comparatively 
light. Current demand is restricted largely to 
immediate requirements. Quotations on a few 
items have been a little soft, but the attitude 
of producers is firmer than in the fall. 


SAN FRANCISCO, CALIF., Jan. 24.—-The red- 
wood market is in comparatively good shape, 
with some increase in sales since the first of the 
year. Orders for January thus far are ahead of 
production and shipments. Prices are still quite 
low and buyers feel safe in replenishing their 
stocks with the probability that prices will ad- 
vance when the spring trade gets under way 














out breakage! 


than a 5-ton truck—and the cost is '; 











Unloaded in 3 Minutes 


And on the way back for another load. 


A FRUEHAUF TRAILER, loaded with lumber, is easily 


unloaded by the Fruehauf roll-off system in 3 minutes—with- 


A 2% ton truck with «a 6ton Fruehauf Semi-Trailer will do more work for you 
less. By using two 6-ton Fruehauf Semi- 
Trailers with one truck, one Trailer is being loaded while the other is on the road. 


Write for Detailed Data. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 


























Eastern advices are encouraging despite the 
severe winter, with stocks light and a goog 
building year expected. The mills have moderate 
assortments and probably will make normal out- 


uts. 
NORTH CAROLINA PINE 


BOSTON, MASS., Jan. 27.—Demand for most 
North Carolina pine items is quiet. Prices are 
firmly held. Quotations for very desirable band 
sawed rough edge, 4/4 under 12-inch, range $6] 
to $65. Recent arrivals have been moderate, 
and local stocks are comparatively light, while 
building continues unusually active. Shortleaf 
roofers, air dried 8-inch, are down to $33.50@34, 
Trade in shortleaf flooring is somewhat re- 
stricted, but there has been no definite change 
in prices, B&better flat being especially firm 
Low range on 1x4-inch flooring is $79 for B& 
better rift, $59.50 for C rift and $58.50 for B& 
better flat. B&better partition is $56.25. 


NEW YORK, Jan. 26.—The trade has been 
rather slack due mostly to the unfavorable 
weather. Inquiries fix delivery dates for early 
in February. Prices are holding firm. 


BUFFALO, N. Y., Jan. 28.—Buying of North 
Carolina pine has been limited. Conventions 
and severe weather have operated to keep down 
purchasing Prices are little changed from a 
couple of weeks ago, but are called firm to 


strong. 
* SOUTHERN PINE 


CHICAGO, Jan. 28.--Local demand for south- 
ern pine has remained restricted, as much by 
weather unfavorable to outdoor operations as 
by dealers’ hesitancy to buy at present prices 
beyond actual requirements. The general feel- 
ing, however, is decidedly optimistic, it being 
expected that the coming of better weather con- 
ditions will be quickly followed by a material 
increase in consumption and consequently in 
heavier buying. The huge volume of building 
permits taken out so far in January gives good 
ground for this expectation. The market mean- 
while remains very firm, in view of the good 
demand which the mills are enjoying from other 
sources, the low stocks and sizable order files 
still on hand, and not Jeast in view of the inter- 
ruption to production which the recent heavy 
rains and high waters have caused in the South 


KANSAS CITY, MO., Jan. 27.—Demand for 
southern pine last week was slightly better. The 
weather in the South has delayed shipments. 
and lessened production slightly. Prices here 
have shown no change, being still firmly held 
A few transits have been offered at slight con- 
cessions by smaller mills, but reports are to the 
effect that they have not a great deal of stock 
to put out. 


HOUSTON, TEX., Jan. 27.—Southern pine 
softened up a little this week in certain items 
Shiplap and flooring declined slightly. Sales 
managers say this was due to the fact that cer- 
tain mills had a surplus and wanted to dispose 
of it. Orders have increased gradually. The 
export trade is splendid. German prime is much 
in demand at a good price, and sawn timber is 
up $8. Kiln-dried saps also are in strong de- 
mand 


INDIANAPOLIS, IND., Jan. 27.—Only a fai! 
amount of southern pine business is reported 
Yards show no disposition to buy, largely be- 
cause they bought heavily during November 
and December. Many retailers report that they 
have 33 percent larger stocks than usual at this 
season. 


NEW YORK, Jan. 26.—The year has opened 
with a fine demand for timbers and fairly light 
supplies. Prices have advanced in the last ten 
days. Leading wholesalers report a dearth of 
transit lumber. Flooring and roofers are tem- 
porarily scarce and continue to advance 


NEW ORLEANS, LA., Jan. 26.—Mill reports 
indicate a slight decline in bookings, produc- 
tion and shipments last week as compared wit! 
the week preceding. Orders led and were not 
far below the ‘‘normal’’ mark. Production ran 
second and shipments third. Flood conditions 
slowed down production and shipments over 4 
considerable area. Inquiry is rated brisk, 
prices are said to be well held, with some of 
the new lists carrying small advances on certa!n 
items. 


BOSTON, MASS., Jan. 27.—The southern pine 
trade has been very quiet. Prices are less firm 
and buyers cautious. Some modest concessions 
have been given on longleaf flooring, business 


being reported at $88 for B&better rift, $65 for 


C rift and $63.50 for B&better flat, all 1x4-inch 
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B&better partition has sold up 
are a little easier, and some 
50 cents are being given. 


to $60. 
conces- 


stock. 
Roofers 
sions of 

BUFFALO, N. Y., Jan. 28.—Southern pine 
has not been up to the expectations of 
dealers, aS the weather has been bad. Very 
little new building is being started Unusually 
pad weather has occurred at mills and dry 
stocks are small. 


trade 


ST. LOUIS, MO., Jan. 27.— southern 


Prices on 


pine have been quite strong and a few items, 
particularly No. 2 common and better dimen- 
gion, have advanced. Transit car business has 
been unusually heavy. The demand has been 


common stock, in 
1x6-inch S28 also 


yery good for Jl-inch No. 2 
straight cars of 1x4-inch S28, 
S2S&CM and 1x&-inch and wider. No. 1 com- 
mon has been selling satisfactorily, though 
not as well as No. 2 common and better. 


CINCINNATI, OHIO, Jan. 27.—The southern 
pine market is still dull, but maintains a steady 
tone. There has been a better demand for floor- 
ing and siding. Production has been curtailed 
because of wet weather In some items there 
has been a little weakening of prices 


SHINGLES AND LATH 


CHICAGO, Jan. 28.—The 
this territory shows little 
weak. Extra clear red cedars are quoted at 
$4.26, Chicago basis, and stars at $3.79. Lath 
are alSO easy, on account of the check that 
weather conditions have imposed on. building 
Prices, however, are well maintained, as mill 
supplies are said to be limited. No. 1 spruce 
lath are quoted at $9, f.o.b. Chicago, and No. 2 
at $8. No. 1 balsam lath are sold at $8.50, with 
No. 2 $1 less. Merchantable are priced at $8. 


market in 
life and is rather 


shingle 


KANSAS CITY, MO., Jan. 27.—There has been 
very little activity in shingles in the last week 
Offerings are not numerous, so that prices have 
been maintained without difficulty, clears sell- 
ing at $2.85 and stars at $2.45. Demand for 
lath is fair in southern and western pine, but 
the call for other varieties is slow. Siding de- 
mand also is slow, but prices generally are firm 


HOUSTON, TEX., Jan. 27.—-Shingles and lath 
are off slightly No. 1 lath are $3.75, and No. 2, 
$2. Shingles are: Stars, $2.6 clears, $2.45. 

COLUMBUS, 
from rural sections is 
plenishing broken 
prospects are rather 


OFIO,.. Jan: 26 
better as 


stocks 


Shingle buying 
dealers are re- 
Country building 
good. An occasional orde1 
is being booked from city dealers Prices are 
steady with red cedar extra clears $4.70, and 
extra stars, $4.10. Some demand _ fot 3ritish 
Columbia XXXXX is reported Lath trade is 


steady and prices unchanged. 
INDIANAPOLIS, IND., Jan. 27 Demand is 
very quiet, and prices appear to be softening 


The rural 
not heavy. 
prospects 


Stocks are 
Watching crop 
fair 


trade is disappointing 
Country dealers are 


Lath demand is only 


NEW YORK Jan. 26. 
have not come into the 
since before Christmas. An 
been averted only by lack of 


Eastern spruce lath 
market in quantit) 
actual shortage has 
demand. Shingle: 


are holding very firm, especially Coast brands 
NEW ORLEANS, LA., Jan. 26.—No featur 
able change is reported in the call for cypres 
shingles and lath. Southern pine lath are re 
ported in good call through the South, where 
building continues active 

BUFFALO, N. Y., Jan. 28.—The shingle mat 
Ket is showing considerable firmness, with extra 
Clears $4.56 and stars $4.11, the latter being 
9 cents higher. British Columbia XXXXX are 
$5.71, the highest figure in a long time rhe 
Spread between these and Washington clears 
has Increased 

ST LOUIS, MO., Jan. 27 Prevailing prices on 
Shingles, which continue inactive, are $2.80 for 
clears and $2.50 for stars, Pacific coast base 
Lath are about $5.25 for No. 1, and $3.50 for 
No. 2, f.o.b. St. Louis 

BOSTON, MASS Jan. 27.--Shingles have 
been dul} Wl cedars have softened re- 
cently and sellers will concede from $4.75@5.25 
‘or extras and $4.25@4.75 for clears Red 
Cédars also are quiet, but firmer than whites. 
Some Well known makes of British Columbia 
XXXXX are $5.86. The call for spruce lath is 
80 slack that prices have moderated further 
The highest prices are $7 for 1%4-inch and $& 
for 1% s-inch eastern spruce. Western hemlock 
are $7, ship’s tackle, 3oston, for 154-inch 


MINNEAPOLIS, MINN., Jan. 27.—Unfavor- 
able weather has affected manufacture and 
sales of red cedar shingles. Both stars and 


clears remain about at the level of last month. 
There are few transit cars. 


MAHOGANY 


BOSTON, MASS., 
strength feature the 
Production is heavier 


Jan. 27.—Activity and 
market for mahogany. 
than usual at this season, 


but there is no accumulation of stock. Large 
quantities of the better grades in %- to l-inch 
stock are being purchased by radio set manu- 
facturers, and prices have grown stiffer. Some 
dissatisfaction is expressed with the quiet call 
from furniture factories. 
BOXBOARDS 

BOSTON, MASS., Jan. 27.—Some_ boxboard 
und shook producers complain of overproduc- 
tion and depressed prices. Others think new 


business is coming along better. About a hun- 


dred New Hampshire boxboard producers re- 
port 14 percent fewer operating the first of 
this vear, and about 2 percent less stock than 
one year ago, and a reduction of 10 percent in 
stock during the last quarter of 1924. Quota- 
tions on round edge, inch, boxboards: White 
pine, $30@33; spruce, $27@30; hemlock, $26@29. 
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Women Load and Drive Trucks Well 


Park RipGe, ILL., Jan. 26.—“‘Is a woman capa- 
ble of safely steering a power truck loaded with 
lumber along the highway and of reaching home 


9” 


to some distant farm intact? 
recently was asked of Manager Carl 
Park Ridge yard of the Edward 
It was provoked by the ques 
such a load being driven 


with it 
This query 
kk. Nelson, of the 
HTines Lumber Co. 
tioner having seen 
through a main street. 


“They not only are able to do the trick but 
they are performing it not infrequently,” said Mr. 
Nelson. “Of course when a woman drives into 


the yard for any kind of building stuff, our yard 
men are quick to aid them in any way they can. 
Sometimes there are long sticks which have to be 
put on with care so that they will stick there 
and do no damage to vehicles in the rear. Some 
of the women are not only good haulers, but they 
show excelient judgment in buying and selecting. 

It is the women on the farms who largely are 
responsible for considerable lumber selling in that 
direction. Many of the bills that go to beautify 
the farm home are figured by feminine minds. 
Many of the lattice pieces that one sees from a 
car on the highway are woman conceived. So are 


many of the other farm yard creations. So that 
it is not strange that the lady of the farm should 
hook up a team or get behind the steering wheel 


of a vehicle that draws building material to the 
farm or rural door yard. You may be assured 
that such a customer gets the right kind of atten 
tion from a lumberman or any of his men.” 


Farm Conditions Much Improved 


OmaAna, Nes., Jan. 27.-A prominent banker 
in Southwestern Nebraska has reported on gen 
eral conditions in that section as follows: 


We are pleased to state that 
siderable improvement over one 
the yields of crop per acre have not been as good 
as last year, the difference in price of the products 
in the grain line have more than made up for the 
Jesser vield. Our cattle and hog men have failed 
lo receive any benefit from conditions up to this 
time. The eattle feeders are laboring under grave 
difficulties and unless prices show a marked im 
provement, they, in many will have 
on their operations 

Generally, conditions are good 
have been for a number of 
eages that are being renewed are being funded at 
a lesser amount per loan and at a cheaper rate of 
interest than has prevailed for several years. 
Mnny loans are being liquidated entirely. Most 
of the banks have surplus money for which there 

no legitimate demand Several pieces of land 
have been sold during the Jast summer and fall. 
Odd quarters, unimproved, have sold for from 
$8,000 to $10,000 a quarter and one quarter 14 
miles out with no improvements, half broke, sold 
at referee’s sale in the early fall for $6,750 cash, 
with five farmers bidding on the land. These 
were all local men who had confidence in the early 
increase of the value of the land in this locality. 
There are, of course, some farmers still operating 
in this section of the country with large mortgages 


there has been con 
year ago. While 


losses 


CASES, 


better than they 
years Farm mort- 


on their land that can only be liquidated by the 
sale of their property. 
This country has been covered with snow since 


Dec. 1 and the outlook for a good wheat crop was 
never better. The wheat got a good start this fall 
and went into the winter good and strong. Our 
chances for wheat were never better. 

Our stores and lumber yards report good sales 
during the last half of 1924, except for a part of 
December when the country was tied up with im 


passable roads. This section of the country only 
needs one thing and this is more good farmers 


who want to own farms of their own. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular @epartment. All 
advertisements received iater will be placed. 
under heading Too Late to Classify. 





CUT OVER TIMBERLANDS 
If you have any cut over timberlands in Florida, I may 


be able to take it on, providing the price is right. 
description, —— and full particulars. 
Address . 7,’? care American Lumberman. 


WANTS SUPPLIED 
Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 


| ' 


HARDWOOD LUMBER INSPECTOR WANTED 


We have a position open in our Buffalo yard for a 


Give 

















competent, reliable Hardwood inspector, also another 
position open for a competent inspector to take up 
lumber on the road. Married men preferred Write 


fully stating experience and give references. 
Address “Pp. 45,’ care American Lumberman. 


WANTED—FIRST CLASS 
PLANING MILL FOREMAN 
Mill electrically driven. Capacity twenty million feet 
annually. Located in Wisconsin. 
Address “Pp. 37,’ care American Lumberman. 


WANTED—COMPETENT BOOKKEEPER 
Who understands R. R. traffic rules, income taxes, ete 
refer one familiar with southern hardwoods. Send ref 
erences, salary expected, ete. 

Address “Pp. 38,’ care American 


HELP WANTED 
Bookkeeper for wholesale lumber office in Chicago. 
manent position. 
Address 








Lumberman. 





Per 


“Pp. 32,” care American Lumberman. 


WANTED 


sawmill foreman. 





Experienced hardwood Must be mill 














wright. For single band and resaw mill. Steady. Good 
Wisconsin town. Answer fully, age, ete. 
Address “Pp. 31,’’ care American Lumberman. 
WANTED 
Young man for office work capable of operating type- 
write: 
COUDY BROS. LUMBER CO., Granite City, Il 
WANTED 
Young man for assistant to the manager of a retail 
lumber yard. 
Adress “Pp. 10,”’ care American Lumberman., 
WANTED 
Man as assistant to the manager of a retail yard doing 
a good business, in a town of 25,000 people. Must be 
an A-] man. 
Address “P.17,’’ care American Lumberman. 
WANTED—FOREMAN 
Capable of handling men, listing from plans, and 
detailing, for established planing mill manufacturing 


high-class millwork, 
Address “—. 


DRAFTSMAN AND ESTIMATOR 


care American Lumberman. 





for planing mill, city of 100,000. Give age, reference 
and salary expected. Confidential 
Address “P. 3,’’ care American Lumberman, 





WANTED—MANAGER 
To inaugurate and manage wholesale sash and door de 
partment, large | ret - yard in Eastern city. 
Addre ss ca ig care American Lumberman 
stating experience ‘a salary expected. 


WANTED 
foreman for sash and door factory,making al! 
millwork. Must know how to execute orders 
out good work. State salary, and how soon 





Working 
kinda of 
and turn 


could come. Would consider a young man who would 
take a working inte rest. Good town and business. 
Address “p, 5,”’ care American Lumberman., 





WANTED—ESTIMATOR AND SUPERINTENDENT 
Entirely familiar with and manufacture of high 
class millwork. Steady employment with a well estab 
lished planing mill 

Address i. a American 


WANTED—FOREMAN 
For small Oregon millwork factory. 
Address “K. 20,"" care American 


cost 


care Lumberman 





Lumbermar 
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WANTED WANTED—OFFICE SALESMAN HIGH GRADE SHIPPERS 
With practical northern hardwood and hemlock expe- SOUTHERN HARDWOODS WANTS 
Practical sawmill and woods manager. Not over 50 years rience, State with whom and where employed and Secure representatives for Middle West and Penna.-N, 
-* —— in good health. To have the following qualli- where traveled and if have personal acquaintance with Y. territories. Real hustlers with established trade and 
es nn ith ee ee ee trade. ability produce early results can secure liberal salary 
‘Taine ponte Soe aaaeiets and sawm machinery, Address “Pp. o54,"’ care American Lumberman., or profit-sharing arrangement. 
’ 1 , 8 Le £ 1eEe , a oe € ” Am ; 
2-—-Knowledge of sawing, piling, and care of hardwood WANTED cease =. & 7 eee: Raeerene, 
lumber. A first class eypress and white pine salesman for part 
8—Some railroad experience. of Eastern Pennsylvania, coal regions and Central and 
4—Knowledge of woods operation and production. Eastern New Jersey by an old established Philadelphia 
5—Capable of handling help and building up organiza- wholesaler and manufacturer specializing in gulf cypress 
tion. and white pine. Prefer a man who is acquainted in 
— wanted has nothing to do with the sales, but must the territory and only salesmen with eypress and white 
2 up to the point on manufacturing from the woods to pine experience need apply. WANTED AT ONCE 
the — pile. i a cc * Address “Pp 48"? care American Lumberman, First class rotary sawyer for mill sawing 18 to 25 M 
Address . 6,’ care American Lumberman., WANTED per day (hardwood). Twin Engine Steam feed, no Nig. 
HELP WANTED By southern wholesaler w4th established business, two ger. Phone or write , ; ' 
Office Sales Manager for Southern Wholesale Hardwood wide-uwuke, energetic salesmen, one for Southern Ohio, HIRT BROS. LUMBER CO., Deerbrook, Wis, 
Assorting Yard, specializing in Poplar, that knows the Huntington and Charleston, W. Va., territory, and one we. 
wholesale and consuming trade and that can sell right for Northern Ohio territory. Give all information in Hardwood ng +o ar ule see Health 
and agg for seventy to one hundred cars of Hard- first letter. All letters treated strictly confidential. location ; y 
woods, mostly rough and surfaced Poplar, per month. Address “p. 30,’ care Americun Lumberman. fence ‘ie Aas caso ric: aa 
Must have knowledge of traffic, credits and office detail. etna OD TE ates Mersin 
Fine opportunity for right man to connect with high-class WANTED—HARDWOOD AND CYPRESS SAWYER 
organization in best town in Alabama. Please give full AN ai Want sawyer that understands sawing for grade. State 
information we will need in considering your application w TED—SALESMEN salary and give references, 
and don’t reply unless you know you can handle this job To sell North Carolina and Yellow Pine—in Maryland, LONG BAYOU LUMBER CO., Rye, Texas. 
successfully. “p ” s Pennsylvania, New York, New Jersey, Connecticut and 
Address P. 1,’ care American Lumberman. Massachusetts. Commission or split profit basis. Must 
HARDWOOD SALES MANAGER be experienced, reliable and have established trade. 
With knowledge of markets, by wholesalers with good Address ESTABLISHED WHOLESALER 
buying connections Appalachian and southern hard- . . om . y ‘ 
woods. 30x No. 556 Charlotte, North Carolina 
Address “M. 44,’’ care American Lumberman. FORESTRY COLLEGE GRADUATE 
WANTED—YARD MANAGER WANTED With five years’ practical woods experience desires 
For retail yard Central Illinois town of 500, German Southern wholesaler handling dependable short leaf work training for and leading to position as lumber 
community. Must be competent lumberman and col- stocks needs good salesmen in following territories: salesman. Now employed. 
lector. Give references, age, married or single, expe- Central Michigan, Northern Ohio, Pittsburgh, Buffalo, Address “p. 52,’’ care American Lumberman., 
rience and salary expected. Rochester, Binghamton and Eastern Pennsylvania. Lib- 
Address “M. 40,"" care American Lumberman. eral commission or profit sharing arrangement. Give Special miteok aotimaton, Oe seem nition man 
full particulars first communication. , ; a arialanee a eee anes ; 
WHOLESALER AND MANUFACTURER Address “M. 5.” care American Lumberman. Re ee Serene ee oe 
seeking » ge -@, a live - ‘ i ona A,” could report at once. IT am now employed. 
Is seeking the services of a live, wide-awake man thor- Addre “Pp. 53,” Americs I t P 
oughly familiar with the car and railroad material _WANTED—SALESMAN ddress " Ore Se eee ee 
trade in Chicago and surrounding territory. Splendid A well established company handling hardwoods wants WANTED—POSITION AS SAWMILL FOREMAN 
opportunit to connect with concern of high ratin an aggressive, experienced salesman to travel in excel- “retin F , J ference furnishe 
y g g. : : a : ee” 4 Pine or hardwood. <A No. 1 reference furnished. 
Prefer some one willing to work on salary and percent- lent territory in Wisconsin and Illinois. State age, Address “p. 49,’’ care American Lumberman 
age profits. Give full details regarding self, present | ¢xperience and references in first letter, aed : - 
and previous connections and experience, all of which Address “P. 44,’ care American Lumberman. STRICTLY FIRST-CLASS 
will be treated as strictly confidential. Lumber, cost and income tax accountant desires posi- 
Address “M. 39,’’ care American Lumberm WANTED tion Itapid and up to date systems. jest references 
amet wild Sufi Salesman, experienced east of Buffalo, familiar with ‘ CG: Mf. COLLIMR. Malvern. Ark 
MANUFACTURER AND WHOLESALER selling Canadian white pine, Pacific Coast lumbers and - - - - 
OF HARDWOOD hardwoods. WANTED—POSITION AS MILL BUILDER 
Incated large southern city has opening for assistant Address “M. 4,’’ care American Lumberman. Experienced in constructing both band and circular mills. 
salesmanager. Give full details regarding experience, Can furnish A-1 references. = 
references, salary wanted, and how soon can report, in | yo sell Oak S b nat begat yar P R. H. SHIPP, Cortelyou, Ala. 
first letter. Address ‘‘M. 28,’’ care American Lumberman Psat ae, Sevieen Tien, Beles Tena Aad Ree 
: § MM. 25, CE d 2 : | Material. Address a cones 7 , ENERGETIC YOUNG MAN 26 
>) Bes ’ Several years’ experience various capacities large lum- 
Office sash and door gg experience, by cnn a ee ee pe se grote ys _ 
Chicago concern—some one who is ambitious and willing WANTED—SALESMEN ari ee oe yee gg gol nv ts ge gs ates gg 
to work; steady employment, splendid opportunity for | Calling on wholesale and retail sash and door dealers, . 1 Once. DReRATA Cait ae” coaeadaiee 
advancement, and good salary. also yards, to sell as side line hardwood and yellow pine D. E. H.. care 0. I Campbell 5615 Calumet Ave Che 
Address “M. 27.’ care American Lumberman. mouldings in straight or mixed carlots on strictly com- | eago Wi Seis ai lh Wi 
mission basis. Reliable manufacturer with established a - 
: AN ASSISTANT reputation. In answering, give references and mention MANAGER OR GENERAL SUPERINTENDENT 
Yard foreman wanted by a yard in Southern Michigan, territory desired. Proven ability as yellow pine sawmill operator, manu- 
doing ogi basa yrrsory ed year. Advise experi- Address “K. 7,’’ care American Lumberman. facturing and shipping. Also timber estimating and 
ence, age, salary desired and references in first letter. buying—logging, with teams or skidder, logging railroad 
Address “M. 238,’’ care American Lumberman, = E WANTED—HARDWOOD SALESMAN | building, open for employment March Ist, because tim- 
lo represent manufacturer and wholesaler in Eastern ber exhausted Present connection past five years 
WANTED Pennsylvania, New Jersey and New York. References References, om i ‘i ae aenecen 
A man experienced in handling millwork to take charge required as to character, experience and ability. Address J. FRANK SIKES, Westlake, La 
of warehouse in a building supply company, which is Address “LL. 33,’? care American Lumberman. - - . - 
taking on a stock of sash, doors and stock trim in the WANTED—SALESMAN FOR OFFICE - WANTED—POSITION AS LOGGING OR 
spring. Experienced in reading plans preferred. State Of yellow pine mill. Must be able to do stenographic Mill superintendent. Salary or cost basis. Can go any- 
experience, salary desired and also several references. work. Splendid opportunity with large manufacturer a — te i 
Address “M. 8,” care American Lumberman. Give full details in first letter. ‘ = Address H. 3.’’ care American Timberman. 
WANT TO GET IN TOUCH WITH Address “E. 15,’’ care American Lumberman. CRUISER, LOG BUYER, AND e 
A man well posted in millwork business to join in tak- SALESMAN ON LUMBER AND MILLWORK me —s oe or ae to conmect wit (ee 
lege Kerheaspnee gases pita & oh Paap ance : err . ee . he ynsin or Michigan lumber company. Cuan furnish very 
ing over a high grade planing mill proposition in In- We have a unique proposition with which to approach best of references 
dianapolis. I am the owner of the premises, which the trade and which should bring big returns to sales- 77 Address J. N. A.. care American Lumberman 
have been used successfully by a firm in this line for men experienced in lumber, eee trim, ete. In —————— . - — 
many years. A financial investment essential if you reply give age, experience, et POSITION WANTED 
are np mg ee. STANDARD MATERIALS COMPANY, Bloomfield, N. J. Employed twelve years as general manager of large 
Address “M. 1,.’’ care American Lumberman. capacity hardwood operations, also six years in producing 
ee SALESMEN WANTED , ae and marketing yellow pine and west coast woods. 
WANTED Thoroughly experienced building material salesmen. P. 0. BOX NO. 727. New Paltz, N. Y 
Office man thoroughly experienced in the buying and Small, thickly populated central western territory and =r erent —— 
wholesaling of hardwoods (northern and southern). similar eastern territory. Permanent position. WANTED—POSITION AS MANAGER 
State age, experience, references, salary and when can Address “K, 35,’? care American Lumberman. —_- yard or lumber and hardware; 4 years’ expe- 
fo to work. WANTED—YELLOW PINE SALESMAN —— 
aI - mt - . — 3 “p ” spies . . an. 
siecmcoes ome — BBE. <0. For Detroit territory to represent well known manufac- SGbress P. St.” wets American Laer 
os scart turer and wholesaler handling all items of yellow pine YOUNG MAN 
NORTHERN HARDWOOD INSPECTOR for industrial and yard trade. Good salary and commis- Eight years practical experience, sawmill, wholesale 
Wanted. State age, references and salary expected. sion. Must be capable producer. Write us fully regard- and retail lumber, desires position with reliable firm. 
Address M. 21,” care American Lumberman. ing past connections, ability, ete. Correspondence con- Prefer southern Indiana, Illinois or West Kentucky. 
WANTED fidential. aE a i Have had experience selling, estimating and am capable 
Cente eadaeeeisneanes sen to. nan Address K. 4,’’ care American Lumberman. of ee pine or hardwood departments. What have 
-8te 4 § you to olfer? 
familiar with retail lumber business. Give full par- : AGENTS WANTED ; Address “Pp, 18,’ care American Lumberman. 
ticulars as to what you can do in first letter. Exclusive territory to handle established patent car - - : —_—— 
I. E. HATTEN LUMBER & SUPPLY CO., stake pocket. Attractive proposition. ; WANTED—MANAGEMENT RETAIL YARD 
405 W. Olive St., Springfield, Mo. HARRY o to ay Escanaba, Mich. or assistant in large city yard. Nine years’ — 
: See display advertisement. seven with one concern: understands all phases 0 
WANTED—GOOD LIVE YARD MANAGER D e 
Town 1,200 Southern Michigan. Wages $125 per month, WANTED—SALESMEN ae sae P Q tyey oo Lumberman. 
Address “rT, 9,” care American Lumberman. To sell southern pine and hardwoods to consuming and we 
industrial trade. Good commission paid to high class COMPETENT WORE LADY STENOGRAPHER 
FOR SEADY CUT Bun neNOS men. Address ‘‘M. 127.’ care American Lumberman., Assistant Bookkeeper wants position in a or 
] vicinity. Over three yeurs’ experience lumber office 
We have an opening for a man experienced in laying WANTED—SALESMEN Furnish best reference present employer. Address 
out and production work in our mill. In reply, give age, To sell southe - aaa and gulf red cypress lumber on a STENOGRAPHER, Box 1074, Memphis, Tenn. 
experience and salary required. i commission ba ‘ - = ~ — = 
STANDARD MATERIALS CO., Bloomfield, N. J. ELM CITY L 0 MBER COMPANY, New Bern, N. C. TWO PLANING MILL EXECUTIVES “ae 
i } Salesman, J 
WANTED—GOOD LIVE MANAGER WANTED—COMMISSION SALESMEN of practical proven experience, at present cvunecte 
Small yard Southern Wisconsin. zo. sell ——— ee ae — con srg with planing mill having annual capacity of $500 
Address “L. 10,’ care American Lumberman. inois, Northern Indiana, southwestern Michigan anc hange. 
: elt rein Northern Wisconsin, THE TRAILER-TRUCK  O0., | Stock and special, millwork, desire to make © 
WANTED — HARDWOOD LUMBER INSPECTOR | Nashotah, Wis. Show” eek eee 
Good permanent position for right man. Prefer mar- coe OS ee eee 
ried man. Must be able to report at once. A good town DO YOU WANT EMPLOYMENT? HARDWOOD BAND SAW FILER 
in Michigan where the cost of living is comparatively Write an advertisement; send it to the paper that Open for job. Prefer Ind., Ill. or Wis. Dandy filer and 
low. Good schools and churches. reaches the people. We can help you. AMERICAN can saw when needed. 
Address “KK, 29,’? care American Lumberman. LUMBERMAN, 431 8. Dearborn St., Chicago, Il. Address “Pp, 42,"? care American Lumberman. 
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